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io Lumberman Heads Wholesalers 
In choosing its new President for the ensuing term the of wrapped trim in all woods, marketing this under the Red 
National-American Wholesale Lumber Association turned to Seal brand, a mark adopted by him many years ago for red 
lity Ohio, the “birthplace of presidents,” and selected one of the — cedar shingles and siding. 
= outstanding wholesale lumbermen of the country, a man who When he began business on the West Coast Mr. Mauk’s 
.- is typical of the pioneer type of business man who may be __ constant effort was to make a higher grade cedar shingle. He 
7 styled “self-made.” Being now in his forty-first year in the was the first to specify a strictly clear vertical grain red cedar ; 
eas wholesale lumber business, the new executive head of the shingle, and for more than 25 years he has used the Red ‘ 
on association is especially well quali- ~ Seal brand on high grade shingles : 
~ fied to head’an organization de- marketed by his concern. Expe- ( 
mie voted to the interests of the rience indicated that too often ‘ 
ity wholesaler. high grade shingles were sub- i 
. Beginning at 17 years of age, mitted to abuse in handling that i 
= C. A. Mauk became identified reflected on their quality and i 
; with the lumber business and again he pioneered in putting on i 
a after his first two years in a re- the. market stained red cedar 
id tail lumber yard, has been con- shingles wrapped in waterproof ' 
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First experience in lumber 
trade was at age of 17 when 
he entered the retail lumber 
business with his father. 


Later entered employment of 
Kelsey & Freeman, wholesale 
lumber concern, as_ book- 
keeper and then as traveling 
salesman. Was with this 
company 10 years. 














tinuously engaged in the whole- 
sale trade, though he also has had 
for a greater part of the time 
important retail and manufactur- 
ing interests. His retail connec- 
tion is the Toledo Lumber & Mill- 





wholesale lumber business as 
Barnes & Mauk. Also oper- 
ated under separate partner- 
ship in Seattle, Wash., until 
1914, 


Following dissolution of Barnes 
& Mauk organized C. A. 
Mauk Lumber Co., Toledo, 
Ohio, with separate organiza- 
tion of same name conduct- 
ing Seattle office. 








paper. These shingles are the 
only ones stained under the Mauk 
method covered by individual 
patents. 

Mr. Mauk, during practically 
all of his business life, has recog- 





work Co., handling lumber and 
interior finish. His manufactur- 
ing connections were with the 
Bridal Veil Lumber Co., and the Wind River Lumber Co., 
both of Portland, Ore., and an interest in a number of small 
mills manufacturing red cedar shingles. 

Recognizing the growing demand for trade-marked and 
guaranteed material, merchandised in better condition than 
had been the rule for so many years, Mr. Mauk was one of 
the first to sense the possibilities of selling wrapped trim, 
and his company now specializes in the manufacture and sale 


nized the advantages of associated 


CLINTON A. MAUK, TOLEDO, OHIO — effort. As a wholesaler he at- 


tended the first meeting of the 
Ohio Association of Retail Lumber Dealers in 1888, in Cin- 
cinnati, and since that time he has missed only two annual 
meetings of that association. 

His first official connection with a wholesale association 
was as a member and later a director of the National Whole- 
sale Lumber Dealers’ Association. He also was an officer 
and director in the American Wholesale Lumber Association, 
which later amalgamated with the Na- [Turn to page 66} 
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Take advantage of our excellent facilities 
the next time you are in the market for 
Cypress lumber and want to hold down 
your investment. We can quickly fill 
orders for L.'C. L. or mixed cars of any 
items in Cypress lumber and planing mill 
items you may need. 


Let us quote on Philippine Hardwoods, 
Gum and Oak Trim. 


Gregertsen Brothers Co. 
332 So. Michigan Ave., CHICAGO 


Yards and Planing Mills: CAIRO, ILL. 
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Lamella Roof for Bowling Alley, Santa Barbara, Cal. 


“LAMELLA” 


(PATENTED ) 


Trussless ARCH ROOFS 


Clear Floor Space—No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. 
Clear arched spans up to 150 feet. Unobstructed floors, no columns, 
—no trusses. Built of short length lumber they can be quickly erected 
without the use of cranes or skilled labor. The best and most inex- 
pensive construction for auditoriums and warehouses. 

For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 











THE TRUSSLESS ROOF CO. LAMELLA TRUSSLESS ROOF CO. 
1007 S. Harvard Bivd., Los Angeles. Calif. 801 Kirby Bidg., Houston, Texas 
LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 
801 Norris Bidg., Atlanta, Ga. 904 Bank of Commerce Bldg., St. Louis, Mo. 








Real Piling 
Efficiency Here! 


Gone forever from this lumber yard 
is the old, laborious method of using 
men to transport and pile lumber. 
It’s been relegated to oblivion, where 
it belongs. Instead a Standard 
Gravity Conveyor does the work— 
unloading cars and carrying the 
lumber to pile or delivery truck. 
Quick! sure! easy!—a remarkable 
saver of time and labor. What will 
a Standard Conveyor cost you? In 
the last analysis nothing. It soon Ft 
pays for itself. Learn of its special Yair 
construction features. Write for ¥ 

catalog. 





TANDAR 
: CONVEYOR COMPANY 
NORTH ST. PAUL, MINN. 

Baltimore Office: 2125 Lyndhurst Ave. Detroit Office: 420 U. S. Mortgage Bldg. 
Boston Office, 25 Huntington Ave. ggpee City Office: 215 Mfrs. Exchange 
Buffalo Office:: 908 Ellicott Square Z. 
Chicago Office: 549 W. Washington St. Los Angeles Office: 335 S. San Pedro St. 
Cincinnati Office: 907 Chamber of Com- New Orleans Office: 1003 Magazine St. 

merce Bldg. New York City Office: 420 Lexington Ave. 
Cleveland Office: 5005 Euclid Ave. San Francisco Office: 4401 San Bruno Ave. 
Dallas Office: 6313 Oram St. Seattle Office: 321 Lumber Exchange Bldg. 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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A Decade of Association Achievement 


ROGRBSS in any industry is largely predicated upon the 
ability of its members to work together in behalf of their 
common interest. It follows, therefore, that the best evi- 

dence of enterprise and progressiveness in an industry is the 
existence and efficient operation of voluntary trade organizations 
devoted to its service. When such an organization over a decade 
or more has demonstrated its capacity to serve and has won both 
the confidence and the liberal financial support of the industry, 
it deserves a secure niche in the history of industrial if not of 
social progress. 

The history of such an organization in any case must be inter- 
esting and it can hardly fail to be instructive to those engaged 
in the industry who feel a responsibility for its ethics, for its 
programs and for its policies. A trade association ought, and, if 
it is to be successful, it must, enunciate the views of the most 
intelligent and the most enterprising of its members who must 
typify the best in leadership that the industry is able to provide. 

On these solid grounds interest in the history and achievements 
of the National Lumber Manufacturers’ Association is based. This 
history -and these achievements should be known to lumbermen 
throughout the industry, but especially to lumber manufacturers. 
Its activities fairly comprehend all the fields of major concern 
to lumbermen. 

It was an appreciation of these facts that led John W. Blodgett 
and W. M. Ritter to prepare and publish in booklet form a con- 
densed review of the record of the National Lumber Manufacturers’ 
Association under the title “High Lights of a Decade of Achieve- 
ment.” In this review are traced the steps by which the association 
has won the approval of lumbermen and has established standards 
for associated effort. In it are pointed out the qualities of leader- 
ship that have invariably achieved success in all fields. 

Whatever may have been the aims of Messrs. Blodgett and Ritter, 
they have in this 64-page booklet made available a history of and 
a textbook on associated effort in the lumber industry. It is be- 
lieved that no lumberman once taking up the booklet will care to 
lay it down until he has read it through. 





Controlling the Costs of Doing Business 


T MAY BE said that the cost of doing business includes the 
J cost of producing merchandise plus all the expenditures con- 
nected with its storage and distribution. All these costs must 
be paid before there can be any profit for any branch of an industry. 
But the amounts of the various individual expenditures, that is, the 
distribution or allotment of the various expenditures may be as 
important in determining the success or failure of a business as 
would be the limiting of the total. That is to say, some expenditures 
may increase the efficiency of the business, may add to its volume or 
otherwise increase the likelihood of profits; while others may fairly 
be classified as leaks and losses that hinder and handicap the busi- 
ness if they do not in fact preclude all possibility of profit. 

Many forces have combined to effect radical changes in methods 
of merchandising all along the route from the producer, through the 
wholesaler and the retailer. To some extent the manufacturer has 
assumed the functions of the wholesaler in addition to those of the 
producer. The wholesaler, nevertheless, has continued to perform 
an essential function in the distribution of commodities. The re- 
tailer has been impelled to shift to a greater and greater degree the 
burden of carrying reserve stocks upon the shoulders of the whole- 
saler and the manufacturer. Clearly, trade and commerce involve 
the three distinct functions—producing, selling at wholesale and 
distributing at retail. Whoever performs these functions is de- 
serving of compensation in proportion to the value of the services 
performed. 

It always has been necessary to know the costs of doing busi- 
ness; because the control of costs is an essential function of 
business management. Only by knowing these costs and by properly 
directing expenditures can an executive be said to manage his busi- 
ness. There can be no advantage in assuming a function unless it 
increases efficiency and reduces costs. The welfare of the industry 
requires of course that each function shall be performed with the 


$a 


greatest practicable efficiency and specialization commonly pro. 
motes efficiency. At the present time the lumber industry re. 
quires skill in merchandising perhaps more than any other thing 
and requires that more than at any former time. 

Since the interest of producer, of wholesale distributer and of 
retailer are so intimately related, all are concerned in the operat. 
ing costs of each. The character of the service performed for the 
public as well as the prices paid by the public necessarily are deter. 
mined by the degree of efficiency with which each branch of the 
trade performs its allotted function. Such a study of costs as shal] 
reveal the facts regarding the essential steps in manufacture and 
distribution and shall make possible the allotment to each of its 
proper compensation can hardly fail to stabilize costs and serviceg 
and at the same time promote the best interests of all branches 
of the industry and the public. 





Accurate Estimate as Building Help 


ANY BUILDINGS, particularly dwellings, erected for owners, 
are constructed on estimates. That is to say, an owner’s only 
assurances regarding cost are afforded by the estimate. In 

the estimate, of course, are presumably included all the labor and 
materials that will be required to complete the job. It is almosta 
notorious fact, however, that many so called estimates are but little 
better than guesses, and the wide variance that often develops 
between the estimates and the amounts of material actually required 
for the jobs is apt to make inexperienced owners conclude that the 
estimates were poor even as guesses. 

There should be no real difficulty in estimating the amount of 
material needed for a job of carpentry, or even for a job of masonry. 
Construction is pretty well standardized and a competent carpenter 
knows or ought to know the details of construction so well as to 
be able to tell the dimensions and number of practically all pieces 
of lumber that go into a house. If he has a plan, or even if he has 
merely a rough sketch with the dimensions of the building, he 
should be able to go over it step by step without omitting or gues- 
sing at any part of it. Every carpenter should be required to make 
a detailed estimate and it is no more than fair to require from him 
something in the nature of a guaranty that his estimate is correct. 


With the labor item of cost there is perhaps better excuse for 
failure to arrive at an accurate estimate. While the carpenter who 
is to do the work might be able to gauge his own capacity pretty 
accurately, he might be excused for inability to estimate the amount 
of work that a crew of carpenters might perform in a given time. 
Nevertheless, contractors commonly keep a record of their own ex- 
periences or avail themselves of the common experience of the build- 
ing trades as recorded in estimating books for arriving at the prob 
able cost. If the job is let on contract the contractor must of course 
bear his own losses if any. Because of this fact there is a tempta- 
tion to add a comfortable margin to cover errors and oversights. 


A candid consideration of the entire building problem seems to 
justify the view that provision is commonly made for the safety of 
everybody but the man who finally pays the bills—the owner, and 
this is the most discouraging fact connected with the problem of 
building. The uncertainties regarding the costs of building are so 
well recognized that it is almost proverbial that a home, for example, 
always costs more than it was expected to cost. If more material is 
needed than was estimated, it merely means more business for the 
building material dealer. If more labor is required, it is merely 
more wages for the carpenter, the mason, the painter etc. Every 
additional charge, however, increases the cost to the owner, and 
there is no way for him to escape after he has once undertaken the 
job. 

Throughout industry and commerce today the efforts of 
producers and distributers are aimed at eliminating the uncertain- 
ties from merchandising. The trend is toward simplification of 
methods, grade-marking and trade-marking of product, packaging of 
merchandise, guaranteeing of weight and measure, and in every way 
injecting certainty into business transactions so that about all the 
buyers have to do is to see that they get the right change and a re- 
ceipt. It is to the interests of the lumber industry that “if’s” and 
guesses shall be eliminated to the greatest practicable extent from 
building. The aim should be to make every builder a pleased and 
satisfied user of wood and other building materials, so that instead 
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of saying “never again” any building for him and instead of warning 
his neighbor against undertaking a building job, he will be pleased 
and satisfied with his experience and ready to urge others to do like- 
wise. The best and surest way to bring about this desirable condi- 
tion is for the lumbermen to prepare themselves to make accurate 
estimates on the jobs for which they sell the lumber or to check the 
accuracy of the estimate of carpenters, and perhaps even builders. 
It need hardly be said that the lumberman who does not know how 
to estimate can not of course help the carpenter or the builder who 
does know. It may be said, however, that the lumberman has a 
vital interest in assuring the people of his community of competent, 
efficient service in construction. He can hardly give this assurance 
without making sure that estimates of building by whomsoever they 
are made, are accurate and reliable. 





Lumbermen Attend Building Schools 


O BUSINESS and no vocation can be stale and uninteresting 
CT} to the person engaged in it who is constantly learning, and 
there is no business or vocation about which there is no 
opportunity to learn anything. The lumber business is one of the 
most interesting, and in its various ramifications it offers innumer- 
able opportunities for profitable study. That lumbermen generally 
find various aspects of their business interesting is indicated in their 
attendance at gatherings calculated to afford opportunities to in- 
crease their knowledge of their business. A recent example is the 
series of classes conducted in Nebraska by Ivan D. Wood, State 
extension engineer of the department of agricultural engineering 


of that commonwealth, in co-operation with the Nebraska Lumber 
Merchants’ Association. 

Remodeling and repairing of farm structures were the major 
themes of the schools or classes, which were held in nineteen com- 
munities and were attended by 550 lumbermen in all. In develop- 
ing the subjects at the classes emphasis was placed upon the need 
of knowledge of farm building wants and the means of satisfying 
them. The lumberman can hardly’hope to cultivate, develop and 
sell the farm trade without first knowing, understanding and 
appreciating its needs and possibilities. In a sense he must have 
the viewpoint of an intelligent, enterprising and competent farmer. 
Presumably, he should know at least as well as the farmer what 
building and remodeling of farm buildings may profitably be done. 

Practical use of the sort of information disseminated at these 
classes implies something in the nature of a survey of the field 
which each local lumber merchant intends to cultivate. The pos- 
sibilities in the Nebraska field are suggested by the statement of 
Mr. Wood that in driving from meeting to meeting he observed more 
than fifteen hundred sets of buildings that required or offered op- 
portunities for repair and remodeling. He estimated that in the 
entire State there is business of this sort amounting to $80,000,000 
awaiting cultivation by the lumbermen. As this business is distrib. 
uted through the various communities, it only remains for each 
enterprising lumberman to secure his share. Here is an opportunity 
that challenges the skill and initiative of the lumbermen, whose 
chief competitors are sellers of other kinds of merchandise that will 
hardly contribute as much of profit and comfort to farmer pur- 
chasers as will improvements in homes and other farm structures. 





West Side Hardwood Club Meets 


woods, 8,700,000 feet; stocks on hand, green 


Plan Forestry Week Celebration 





[Special Telegram to American LuMBERMAN] 


Pine Biurr, Ark., April 17—The West Side 
Hardwood Club met here today and it was the 
best attended meeting of the year, there being 
thirty-five present. This might have been called 
a buyers’ meeting, as the club had as guests 
buyers from the various oak flooring plants, as 
well as buyers for the auto body plants. Presi- 
dent W. H. Brooks presided. 

C. E. Person, buyer for the new Murray 
Body Corporation plant at Memphis, was given 
a hearty welcome and in response said that the 
policy of his company would be one of co-oper- 
ation with the mills. He said the company 
hoped to start its operation in Memphis in the 
next month or six weeks, stating that when in 
full operation it expected to cut up around 250,- 
000 to 300,000 feet a day. The plant has a kiln 
capacity of 3,000,000 feet. Interesting facts and 
figures were also given in talks by A. L. De- 
montcourt, of E. L. Bruce Co.; Jules T. Bor- 
rensen, Long-Bell Lumber Co.; W. B. Barnes, 
Arkansas Oak Flooring Co.; A. L. Miller, of 
Peers & McGlone, and G. R. McSwine, of Sea- 
man-Dunning Corporation. 

Roy O. Martin, of the Roy O. Martin Lum- 
ber Co., Alexandria, La., presented the club 
with a very handsome statue of a bull, with 
a placard on each side reading “You shoot 
‘em.’ 

Besides the buyers named above, other guests 
of the club were W. A. Stich, E. L. Bruce Co., 
Memphis; J. Clayton Johnson, Memphis; L. R. 
(Log Run) Gale, Memphis; J. E. “Slats” Wil- 
liams, Memphis; J. O. McGuire, Dewitt, Ark. ; 
L. J. Burbridge, Warren, Ark., and W. Cross- 
ley, Memphis. 

The consensus was that the hardwood indus- 
try was in a very healthy condition, with pros- 
pects for a good business for some time to 
come. Many mills are running from hand to 
mouth and some mills are forced to shut down 
on account of the continued rains and high 
water. Practically all of the mills report scarc- 
ity of dry stocks and a real scarcity of sound 
wormy oak. It was predicted that the auto 
body plants would be using the regular grades 
of Nos. 1, 2 and 3 flooring oak before the year 
is out. 

Statistics as reported by twenty-four mills 
showed green oak flooring stock, 4,200,000 feet ; 
dry oak, 5,230,000 feet; orders for flooring 
stock, 3,185,000 fect; orders for other hard- 


and dry, 61,700,000 feet. 

J. O. McGuire & Son, of Dewitt, Ark., were 
admitted as members of this club. 

The next meeting will be held in Pine Bluff 
on Wednesday, May 15. 





Forest Week in Minnesota 


Sr. Pau, Minn., April 13.—In a proclama- 
tion issued today, Gov. Christianson set aside 
April 21 to 27 as Forest Week, and Friday, 
May 10, as Arbor and Bird Day, asking that 
proper observance be given by the citizens of 
the State. In his proclamation, Gov. Chris- 
tianson asked that serious consideration be given 
to the rapidly diminishing timber resources of 
Minnesota, and that emphasis be placed on for- 
est fire prevention. He urged that on May 10 
appropriate exercises be held in schools and by 
civic organizations, and that trees be planted. 





Tue Harvard Economic Society’s weekly in- 
dex of wholesale commodity prices has risen to 
97.4 for the week ended April 10, 1929, from 
97.2 for the week ended April 3, 1929. 


MINNEAPOLIS, Minn., April 17.—The Twin 
Cities Hoo-Hoo Club is to celebrate Forestry 
Week by playing host to all the luncheon 
clubs in the Twin Cities, at a 12:15 dinner at 
the Hotel Radisson April 25, President T. T. 
Jones, T. T. Jones Lumber Co., announces. 
It is believed that between 300 and 400 guests 
will partake of the hospitality of Hoo-Hoo. 
The following committee is in charge of ar- 
rangements : 

Dr. Henry Schmitz, head of the forestry de- 
partment, University of Minnesota; Grover 
Conzet, Minnesota chief forester; T. M. Part- 
ridge, president of the T. M. Partridge Lum- 
ber Co.; EB. L. Carpenter, president of Shevlin, 
Carpenter & Clark Co.; Archie Walker, secre- 
tary of the Red River Lumber Co.; M. J. Scan- 
lon, president of the Brooks-Scanlon Co.; Fred 
Weyerhaeuser, jr.,. manager of Weyerhaeuser 
sales in the Twin Cities. 


On May 9 the Hoo-Hioo Club will hold its 
semi-monthly meeting at the Unity House. This 
session, Mr. Jones points out, will be of spe- 
cial interest because the house is the home of 
the Boy Scout troop fostered by the club. 





Shipments Heavy; 


Orders Equal Cut 


[Special Telegram to Amertcan LuMBERMAN] 

WasuinctTon, D. C., April 18—Five hundred and twenty-two softwood mills of eight associa- 
tions with normal production of 328,446,000 feet, gave actual production during week ended April 
13 as 104 percent, shipments 108 percent and orders 105 percent of normal production. Their ship- 
ments were 103 percent and their orders 100 percent of actual production. The week’s figures for 
normal and actual production, shipments and orders follow: 


Sorrwoops— Mills 
Southern Pine Association..............+: 141 
West Coast Lumbermen’s Association..... 206 


Western Pine Mfrs. Association.:......... 32 
Calif White & Sugar Pine Mfrs. Assn...... 18 
California Redwood Association.......... 13 
North Carolina Pine Association.......... 73 
Northern Pine Mfrs. Association.......... 9 


Noof Normal Actual 

Output Output Shipments Orders 
71,468,000 64,556,000 71,504,000 66,365,000 
172,259,000 196,204,000 200,996,000 196,150,000 
33,814,000 36,075,000 35,128,000 33,160,000 
18,365,000 14,871,000 18,111,000 18,377,000 
7,957,000 8,675,000 7,454,000 7,507,000 
11,748,000 10,714,000 8,667,000 8,485,000 
8,133,000 7,525,000 8,414,000 11,381,000 
4,702,000 3,792,000 3,138,000 2,406, 000 


Northern Hemlock & Hardwood Mfrs. Assn. 30 





Totals, BOTCWOOESs oi. coc vicccvsecaserves 522 
HARDWoops—- 


Northern Hemlock & Hardwood Mfrs. Assn. 47¢ 11,377,000 


Hardwood Manufacturers’ Institute....... 


, ll A Ee ee 318¢ 60,092,000 





328,446,000 342,412,000 353,412,000 343,831,000 





10,246,000 7,646,000 5,966,000 
271¢ 48,715,000 40,296,000 43,651,000 40,642,000 
50,542,000 51,297,000 46,608,000 


+Northern Hemlock units represent daily capacity of 35,000 feet; those of Hardwood Institute 


a capacity of 30,000 feet. 


Northern Hemlock & Hardwood figures are for week ended April 6, and production is log 


converted to lumber scale. 
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. . * 
Selling on Salary and Commission 
We are very much interested in Inquiry No. 

2,288 which appeared in your issue of April 6, 
and would appreciate receiving the information 
asked for. 

Our plan has been principally confined to a 
straight salary, although in several instances 
we have operated on the basis of a drawing ac- 
count with a commission of 3 percent on the 
volume in excess of a specified amount. As an 
example, we had one salesman whose drawing 
account of $50 a week was based on a total 
volume of $60,000, which was the equivalent of 
3 percent. When this amount was exceeded, 
the same percentage applied. In case the vol- 
ume fell below the above amount the company 
was the loser. 

We dre not sure that this is a good plan, as 
there was a tendency to go after volume at a 
sacrifice of price.—INQuIRY No. 2,288-A. 

[This comment is made by the president of 
an Indiana lumber concern, and has reference 
to an inquiry regarding methods of paying re- 
tail salesmen, which appeared on this page in a 
recent issue. In view of the tendency of retail 
lumber dealers to do more personal soliciting 
and as a consequence to employ more outside 
salesmen, the method of payment may be ex- 
pected to increase in importance. Therefore, 
it is to be hoped that the publication of this 
inquiry will lead to an interchange of views 
including descriptions of methods employed by 
retailers throughout the country. Retailers are 
invited to describe their methods and express 
their views for publication on this page.— 
Epitor. | 


Blue Staining of Pine in Transit 

If yellow pine has been air dried and S4S 
and party says it is dry and bright on Jan. 
1, and if it is then shipped and when the 
weather is not good and it is in transit ten 
days will it stain, or only slightly? Also 
answer the same question in case it is kiln 
dried.—INQuIRY No. 2,293. 

[This inquiry. comes from a Pennsylvania 
lumber manufacturer and dealer. 

The moisture content of the wood must ex- 
ceed 20 percent to sustain the growth of blue 
stain, yet if the cell cavities of the wood are 
absolutely full of water, the fungi can not 
grow. If therefore the specially exposed sur- 
faces of the lumber are dried to a moisture con- 
tent below 20 percent or if they are kept thor- 
oughly wet, the stock would not blue stain. The 
fungi grow most rapidly when the temperature 
is from 75 degrees to 95 degrees Fahrenheit. At 
40 degrees to 45 degrees Fahrenheit and at 100 
degrees Fahrenheit and above, growth of blue 
stain and fungi practically stops. A tempera- 
ture of 130 degrees Fahrenheit, if maintained 
long enough, will kill the organisms. 

Logs are often badly infected before they are 
sawn into lumber and for that reason soda dip- 
ping, and perhaps other expedients, are used to 
prevent the growth of blue stain. The most ef- 
fective method of preventing stain in lumber 
is to kiln dry the stock green from the saw. 
By this method both temperature and moisture 
conditions are made unfavorable for the growth 
of fungi. Where stock is to be seasoned in a 
storage yard, the surfaces of the lumber may 
be treated with chemicals that stop the develop- 
ment of the organisms or the surface moisture 
content may be lowered below 20 percent or the 
stock may be subjected to a high temperature 
treatment that will kill all infection in the 
pieces. 

In prolonged periods of wet weather chemi- 
cal dipping may not prevent stain. Surface 
treatment of boards from infected logs will 
not stop the development of fungi already pres- 
ent. The organisms are disseminated by spores 
that are always present in the air, or by spread- 
ing from wood already infected. 

It will be seen from the foregoing that the 
conditions favorable or unfavorable to the 
growth of blue stain must first be known in 





order to determine whether under given circum- 
stances lumber would stain in transit for ten 


days. The information contained in the fore- 
going is taken from a technical note of the For- 
est Products Laboratory, Madison, Wis.— 
Epitor. | 


Ownership of Sawdust 


I am writing you to see if you can tell me, 
where I am buying logs by the thousand in 
the woods and having them sawed into ties on 
the same ground, if the sawdust would be mine 
or the property of the man, from whom I am 
buying the logs. Do you know of any decision 
along this line that would be helpful to me 
in answering this question?—INquiryY No. 
2,292. 


[This inquiry comes from a lumberman in 
Wisconsin. As no court decisions are known 
covering the points raised by this inquirer, it is 
impracticable to cite him to an authoritative 
answer to his question. Under ordinary cir- 
cumstances, and certainly until quite recently, 
sawdust has not often been considered of suf- 
ficient value to become the subject of contro- 
versy. The same may be said, with some 
qualifications perhaps, with respect to the slabs 
and edgings produced in converting the logs 
into lumber. However, in the absence of any 
special stipulation in the contract of purchase, 
it may reasonably be assumed that ownership 
of the sawdust would be in the same person 





as that of the slabs. A decision covering this 
phase of the question could hardly be reached 
in any other way than by a careful examination 
of the contract of purchase, the custom of the 
locality where the transaction took place and 
all of the circumstances. 

This inquiry is published in order that read- 
ers who have had similar experiences may give 
this inquirer the benefit of them. The name of 
the inquirer will be supplied on request — 
Epiror. } 


High Wheels for Logging 


We have a logging proposition in the hills 
here that we want some advice on. There are 
some pretty rough hollows to bring the timber 
out of, good oak, running as large as 3 feet 
in diameter. How about a two-wheeled arched 
axle to hike one end up off the ground and 
drag a quarter of a mile to where it can be 
loaded on log wagons? Ican get a two-wheeled 
apparatus made in a shop here if this is prac- 
tical. Some of your readers, I have no doubt, 
are acquainted with this condition.—Inquiry 
No. 2,294. 


[This inquiry comes from a lumberman in 
Arkansas. He has been referred to a manu- 
facturer of high wheels for doing logging of 
the kind he describes. The inquiry is published 
in order to give readers an opportunity to make 
any suggestions they may see fit regarding the 
expedients to be adopted.—EntTor-] 
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The Eau Claire Lumber Co. 
is quite satisfied with its ex- 
periment of shipping lumber by 
rail, and as soon as it has 
filled several large contracts 
down the river it will increase 
the piling force. There are 
about 6,000,000 feet piled in 
tire yard. 

i .. 

A kind of household furni- 
ture becoming popular is that 
made of ebonized wood in imi- 
tation of the rich “ebony and 
gold” found in the countries of 
the East. The furniture is 
generally known in the trade as 
“ebonized cherry” so much is 
the latter wood preferred for 
this purpose. Whitewood, 
maple and beech, as well as 
any close-grained, dense wood, 
are also good, but ash, chestnut 
and oak are not suitable. The 
process of ebonizing is quite 
simple and requires no extraor- 
dinary skill. 

* * * 


Prior to the American Revo- 
lution and for many years aft- 
erward saws were not made 
here. All our saws came from 
abroad and we paid for them 
just what foreigners were 
pleased to charge us. In 1840 
an American mechanic, Henry 
Disston, commenced the manu- 
facture of saws in Philadelphia 
in a small way. At that time 
I:nglish saws sold in our mar- 
kets at prices ranging from 
$5.75 to $19 a dozen. Mr. Diss- 


ton was obliged to sell his saws 
|for less money as his goods 
|were unknown. But after the 
| Disston saw became known and 
|its reputation established the 
English saws were gradually 
driven out of the market. In 
|1876 Henry Disston & Sons 
| were sending saws to England 
| and selling them fully 50 per- 
cent lower than Englishmen 
charged us in 1840. The firm 
now ships common saws to 
jpmsoner America at $4.50 and its 
exports in 1875 amounted to 
fully $100,000. The Messrs. 
Disston make their own steel. 


* * * 


At the meeting of the Brit- 
ish Association recently held at 
Sheffield there was exhibited a 
method of treating wood in 
such a manner that it shall be- 
come non-inflammable and as 
pliable as a piece of paper and 
at a comparatively trifling cost, 
not requiring expensive machin- 
ery. The inventor is Col. P. P. 
De la Sala, and amongst the 
various models and specimens 
exhibited were non-inflammable 
wood for building purposes, 
pliable wood, fretwork and 
shavings for the manufacture 
of mats, rope, etc. 

* * * 

The planing mills of Chicago 
have advanced their rates to 
nearly $1.25 per thousand for 
one-side, and $2 for two-side 
work, the discount being ad- 








justed at 30 percent, in place 
of the 40 percent which has 
been for some time in vogue. 


* * * 


The St. Louis Exporter and 
Importer has obtained and pub- 
lished the opinions of eminent 
engineers upon the merits and 
feasibility of Capt. Eads’s 
project for a_ ship-railway 
across the Isthmus of Panama. 
It may interest our readers to 
learn that they are decidedly 
favorable both as to its prac- 
ticability and as to its economy 
of construction and mainte- 
nance. . . The first cost of the 
ship-railroad ‘will not be one- 
fourth that of a ship-canal; the 
ship-railroad can be construct- 
ed in probably one-third of the 
time that a canal would re- 
quire; ships could be trans- 
ported from ocean to ocean on 
such a road with absolute 
safety, and with the same dis- 
patch as through a canal. The 
road would cost less for main- 
tenance than a canal. 


* * * 


The spruce trees in Phips- 
burg, Arrowsic and other lo- 
calities near Bath, Me., have 
been attacked by some curious 
disease which begins in the 
trunk and works outward, kill- 
ing the tips of the branches 
last, and giving to the tree a 
peculiarly mossy appearance. 
The disease has ruined much 
valuable timber in that vicinity. 








te i ee i ee ee ai «Cie... 








this 
ched 
ition 
the 
and 


ead- 
give 
e of 
Sic, 


hills 
are 
nber 
feet 
ched 
and 
| be 
eled 
rac- 
ubt, 
JIRY 


1 in 
nu- 
; of 
shed 
lake 

the 





ace 
has 


ind 
ub- 
ent 
ind 
ls’s 
ray 
na. 


lly 
Ac- 
my 
te- 
the 
ne- 
the 
ct- 
the 
re- 
1S- 
on 
ite 
is- 
he 
in- 


S- 


ve 
us 
he 
1- 
eS 


o 








April 20, 1929 


AMERICAN LUMRERMAN ; 837 











Southern Pine Shipments Heavy; Orders Above Cut 


Southern pine production in the week ended April 13 
made about the same percentage of normal as in the pre- 
ceding week. Orders made a good showing, and exceeded 
the actual cut by 3 percent, while shipments were heavy, 
and exceeded cut by 11 percent. As, in the preceding 14 
weeks of this year, orders were 10 percent and shipments 
only 4 percent above the production, the mills have good 
order files, and of course lower stocks than at the begin- 
ning of the year. The market is scarcely as buoyant as it 
was in the preceding week. Announcements of advances 
that week led some buyers to cover their needs a little 
ahead, and last week such buyers were not in the market. 
In a good part of the North and East, cold weather or 
rains have held down outdoor construction, and the policy 
of yards is to place further orders only as stock moves to 
jobs. On the other hand, supplies of small-mill stock have 
become more plentiful, as such producers have found road 
conditions sufficiently improved to enable them to haul 
more to railroad sidings, and supplies of transit stock are 
too large for the immediate needs of the market, so that 
concessions of $1 have been offered. The large mills ap- 
pear to be holding their quotations very firm on the wide 
assortments such as are now in largest request. Export 
demand for sawn timbers has slowed down somewhat, and 
there is little call from the oil fields, but the mills have on 
their books a large number of orders for construction sizes. 


Carolina Pine and Georgia Roofer Market Improving 


Demand for North Carolina pine has recently improved. 
Average production during the first 14 weeks of the year 
was only 81 percent of normal, and orders amounted to 
but 88 percent of it, while production during the week 
ended April 6 was 101 percent of normal and orders 
amounted to 102 percent of it. Shipments during the first 
14 weeks of the year equaled 94 percent of the cut, so 
that mill stocks are not at all heavy. Trade in the south- 
ern part of the’ sales territory has been opening up, and 
inquiries indicate that more business will soon be coming 
from the northern part. There is now more competition 
from the small mills on low grades, and demand for the 
shed stock cut by larger plants is hardly satisfactory, but 
the scarcity of higher grade items enables the mills to 
maintain firm prices on most of them. Prices have not 
shown much improvement recently, being largely at about 
the same levels as have prevailed since the first of the year. 

Georgia roofers are being taken in good volume by 
southern trade, but the movement to the East has not yet 
reached very large proportions. Prices of the 6-inch during 
the first two weeks of April averaged $20.90, on sales of 
950,000 feet, compared with an average of $20.65 in the 
preceding two weeks. The 8- and 10-inch are also bring- 
ing somewhat better prices, but 12-inch are unchanged. 


West Coast Orders Practically Equal to Larger Cut 


Production on the West Coast has made a further in- 
crease, from 80 percent of capacity during the week ended 
April 6 to 83 percent in the week ended April 13, output 
for the latter week being 11 percent larger than average 
for 1928. Total new business appears to be holding up 
well, bookings for the week being only three-tenths of one 
percent less than the cut. And it is to be noted that in 
the preceding 14 weeks of this year, bookings exceeded 
the cut by 8 percent, while shipments were about level with 
production, so that unfilled orders on April 6 were equal 
to 29 days’ cutting. Business has undoubtedly fallen off 


during the last week, however, as shown in comparable 
figures from 112 identical mills. Output of these was 4 
percent larger than in the preceding week, and orders 11 
percent less and only 94.5 percent of the cut. 

Reports on distribution, from 204 mills, indicate that 
smaller domestic cargo bookings account for the decline, 
as these made only 29 percent of total bookings, compared 
with 32 percent the preceding week. And it is probable 
that a slump in California trade is chiefly responsible, as 
heavy fruit crop losses have thrown a chill on business 
activities in that State. But it is not unlikely that when 
adjustments are made, there will be early recovery, especi- 
ally as higher prices will to a large extent compensate for 
crop shortage. On the Atlantic coast, another spell of un- 
seasonably bad weather has delayed construction, but 
although more consignment lumber is arriving-the market 
seems to keep very firm. 

Rail trade is of good volume, but probably a little off 
for the week, as some retailers have fair stocks and have 
held off paying later advances until they move out more 
stock. Many yard items are scarce, and mills have been 
unable to meet requests for prompt loading. 

Japanese demand shows some effect of the new tariffs, 
but apparently less than it was first feared it would 


Northern Pine Sales Large But Hemlock Demand Dull 


Orders for northern pine made an excellent showing 
during the week ended April 13. Although actual produc- 
tion made 92 percent of normal, compared with 73 percent 
the preceding week, the bookings were 50 percent larger 
than the actual cut. The mills are therefore in strong 
position, as in the first fourteen weeks of the. year the 
orders had exceeded the output by 99 percent and the 
shipments had exceeded it by 88 percent. Eastern busi- 
ness is not very active, but a good number of orders, 
especially for industrial material, are being received from 
middle West points. In sections of the latter territory 
where there has been good weather, the yards have sent 
in a bigger volume of business, but in other sections the 
movement has been slow, Recent advances are very 
firmly maintained. 

Northern hemlock business was dull in the week ended 
April 6, bookings being about half the recent average, but 
bad weather in rural territory accounts for the decline in 
volume. Yards are disinclined to buy beyond their cur- 
rent needs, but prospects in the sales territory are encour- 
aging, and they are expected in the market for larger 
amounts as soon as spring building gets under way. 


Hardwood Market a Little Slower But Retains Strength 


The hardwood market appears to retain all its strength, 
dry stocks being scarce in every producing region, But 
last week it was hardly as active as in the preceding one. 
Some say that the automobile people have reduced their 
purchases for the time being, but they still have need of 
good quantities of thicker material, which has been hard 
to secure. The furniture plants had recently been in the 
market for larger amounts, but are inclined to await re- 
sults from their shows, for which they are now preparing. 
The oak flooring factories are rather reluctant buyers at 
recent price advances, but of course demand for residential 
construction has not yet become very active. That in- 
dustrial demand for hardwood flooring is better, is indi- 
cated by reports from the northern maple flooring factories 
for March, sales having been 13.5 percent larger than in 
March of last year, and unfilled orders at the end of the 
month, 32.5 percent larger. 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 78 to 83 
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The National Government 4s Ulustrated by the 


and Organized Industry 


National Lumber Man- 


ufacturers’ Association’ 


[By David Lawrence, Famous Washington Correspondent] 


It is said that there are some 500 national associations—trade, in- 
dustrial, social, civic, scientific, religious, educational—represented 
in Washington. Many of them have their headquarters in the capi- 
tal. They are here because the Government is here. One of the 
functions of almost every national association is to act as an in- 
termediary between the particular group and the Federal Govern- 
ment, legislative and administrative. It has even been suggested 
that the men who represent the associations in Washington consti- 
tute a non-official third house of Congress. 


Use of Associations 


At any rate, the great national associations are being used as 
one of the instruments of making democracy work in a nation that 
has grown to 125,000,000 people. Long past are the simple days 
when citizens could assemble in town meeting and make govern- 
ment. Long past are the days when a few hundred congressmen 
could actually represent their constituents and their interests in all 
their complex relations with government. Through their associa- 
tions the people, as groups with common interests, make their ap- 
peals to Government and exercise their constitutional right of peti- 
tion. Through the associations the Government establishes chan- 
nels of communication back to the people. The trade associations 
assist the Government to function| in many ways, not the least of 
which is that as they are the American people in economic groups, 
through these 500 associations that are here in Washington and 
those that have their headquarters elsewhere, it is possible speedily 
to get the response of the public to any proposal or policy; and often 
to get national co-operation with Government, 


The National Lumber Manufacturers’ Association 


A conspicuous example of a constructive national organization of 
this kind is the National Lumber Manufacturers’ Association, to 
which President Herbert Hoover in recent speeches called public 
attention. It was while secretary of commerce that he spoke of 
what lumbermen had accomplished in the establishment of rules for 
fair-dealing and self government within the trade. 

The National Lumber Manufacturers’ Association is a federation 
of twelve regional associations of lumber manufacturers. It was 
founded more than a quarter century ago, but its principal work 
has been accomplished during the last ten years. 

The early mills in this country were usually operated by water 
power. They were very crude affairs and the first ones had a ca- 
pacity of only a few hundred feet a day. By the middle of the 
eighteenth century there were many mills that were making as much 
as 4,000 feet of lumber a day. That seemed a prodigious amount in 
that time, but some of the great modern sawmills make more lum- 
ber than that in two minutes. 


Providing Material for Shelter 


In time the lumber industry penetrated every frontier and 
every remoteness of the Nation and its outlying possessions. In the 
mountains and in the swamps, in the tropics and as far north as 
trees grow, went the sawmills, providing everywhere—and from 
more than a hundred species of trees—the material that shelters 
practically everybody in the new countries and that today provides 
the housing of four-fifths of the American people. There resulted 
an industry of many units, as high as 36,000 sawmills, employing 
directly and indirectly upward of a million people and giving sup- 
port, if we include all the forest industries, and their contributions 
to trade, transportation and distribution, to probably not less than 
10,000,000 people. Our forest industries support more people than 
any other industry except agriculture. The forests are one of the 
greatest resources of America. The supply of timber if wisely used 
and restored is abundant. Timber is unique among our natural 
resources in that it is perpetually renewable. Unlike a mine, a 


*A radio address delivered over the National Broadcasting Co.’s 
red network at 9 p. m., eastern standard time, April 21, 1929. By 
special permission of Mr. Lawrence, this address may be printed in 
lumber trade papers whose publication date is Saturday, April 20. 


forest may yield its material forever and still be productively in- 
tact. Already more than one-third of our lumber comes from for- 
ests that have previously been cut over. 


Chaos in Lumber Classifications 


This great, sprawling industry was characterized up to a few 
years ago by a chaos of sizes and quality classifications, or grades, 
of its products. There were almost as many sets of grading rules 
as there were States. Names of grades did not have the same 
meaning. Even the names of the species of wood made into 
lumber were various and many. A single botanical species of wood 
had more than forty different names when it was turned into boards, 
The situation was perplexing—a universal material of nationwide 
distribution, with nothing but local manufacturing and merchandis- 
ing customs and practices. 

The National Lumber Manufacturers’ Association was wrestling 
with this tangle when Mr. Hoover became secretary of commerce. 
It was trying to do in the lumber industry just what he wanted 
to do with all industries, simplify their productive processes, stand- 
ardize their products and certify their grades. Thus he had one 
great industry ready to work with him from the start. 


Drafting American Lumber Standards 


Under the auspices of the Department of Commerce annual con- 
ferences of the whole lumber-interest group from the forest owners 
and the millman to the dealer, the engineer, the architect, the builder 
and the fabricator have been held. Step by step American lumber 
standards have been drafted, adopted and applied. All the great 
manufacturers’ associations have adapted their grading and manu- 
facturing rules to the basic requirements of American Lumber 
Standards. Several hundred variations of details have been done 
away with, the number of items greatly reduced. Besides the gain 
that always comes from simplification of method and classification 
there has resulted an important saving of material and a much 
more intelligent and stable control of lumber production than has 
ever heretofore occurred—that is conservation. The standardization 
of products has made it possible to utilize and save from waste 
more of the tree—perhaps 10 percent more, which is equivalent to 
that much forest growth a year. The total savings to the lumber 
and wood-using industries and the public has been stated by the 
Department of Commerce to have run into tens of millions of dol- 
lars annually. 

When the American Lumber Standards were adopted, Mr. 
Hoover, in 1926, declared that the lumber industry was his “exhibit 
A,” in the assertion of strong leadership in the direction of indus- 
trial self-government. In an address in St. Louis last fall, he cited 
the activities of the National Lumber Manufacturers’ Association as 
an illustration of how industry can govern and regulate itself, thus 
making recourse to bureaucratic governmental regulation unneces- 
sary. This was part of a discussion of the extent to which trade 
associations can assist in making industry ethical and self-govern- 
ing in the public interest. 


Guaranty of Grade-Marked Lumber 


Mr. Hoover also called attention to the latest step of the lumber 
standardization program—a unique service in American industry 
which Julius Klein, director of the Bureau of Foreign and Domestic 
Commerce, says has never been paralleled in any other country— 
namely, the guaranty by the National Lumber Manufacturers’ As- 
sociation of the correctness and integrity of the grade-marked or 
branded products of its individual members. This it is doing under 
the auspices of the National Committee on Wood Utilization, of 
the Department of Commerce, representing alike the producers, dis- 
tributers and consumers of forest products and officially sponsoring 
the grade-marking movement. The association guarantees the prod- 
uct of each of its member mills complying with the rigid grading 
under the American Lumber Standards. It authorizes to be placed 
on every board meeting those requirements a brand—a conventional- 
ized picture of a tree, the “National Tree”—as a sign of the asso- 
ciation’s guaranty. With plainly defined and indicated grades and 
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with a guaranty the selection, the buying and the using of lumber 
have been modernized. 

Simultaneously with this progress in ability to serve the public, 
the lumbermen have entered upon a national campaign of trade 
extension, improvements in the manufacture of lumber, and con- 
certed movements for the conservation of the forests and their per- 
petuation. hi 

An Illustration of the New Competition 


This whole story may be taken as an illustration of the new 
competition of which we have heard so much. Here is the case 
of a great industry which, in frank co-operation with the Govern- 
ment, although without any compulsion of law, is putting its house 
in order, to the end that it may survive and prosper in competition 
with other industries. It was predicted that such a many-sided and 
many-unit industry could never organize and discipline itself and 
that it was doomed to decline. But today the ancient lumber in- 
dustry under its own leadership is modernizing itself and is learn- 
ing to compete with its commercial rivals on equal terms. Now, 
too, it is turning to the problem of reforestation, with its many as- 
pects of governmental co-operation, which is in a fair way toward 
a solution designed to insure the perpetuation of the forest industries 
so long as trees grow and industry requires wood in any form. 


Senator Stages a Woods Clinic 


SurFern, N. Y., April 15.—Senator Royal S. Copeland’s keen interest 
in the efficient utilization of the forest resources found on the farm- 
er’s woodlot was demonstrated recently through the holding of a 
clinic in the woods on the senator’s estate located two miles from 
this place. 


In co-operation with Paul D. Kelleter and J. D. Kennedy, of the 
New York State College of Forestry at Syracuse, a marking demon- 
stration was staged. The foresters marked off an acre of woodland 
and then demonstrated to Senator Copeland and his neighbors the 
fundamental principles that should be followed in cutting timber 
and improving the condition of the stand for the future. Follow- 
ing the demonstration by Messrs. Kelleter and Kennedy, the land- 
Owners present were given a chance to try their hands in. indicat- 
ing how woodlots should be treated by letting them select trees 
for removal. 


This clinic followed the meeting at the Suffern Rotary Club where 
Senator Copeland and Messrs. Kelleter and Kennedy spoke briefiv 
on the aims and objects of the woods demonstration. The area is 
located in the Ramapo Mountains which embrace thousands of 
acres of second growth hardwoods, from which in the past much 
material was removed for the brick industry along the Hudson. 


American Lumberman House Plan No. 167 
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Here is a charming lit- 
tle home, of the cottage- 
bungalow type that. has 
such wide appeal, especi- 
ally where maximum 
amount of living space is 
desired all on one floor 
without necessity. for stair 
climbing. The exterior 
lines are particularly pleas- 
ing. Note how the out- 
side chimney, the wide 
overhanging eaves, and 
especially the front porch 
and entrance, combine to 
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Complete lists of material, specifications and working drawings of this 


ive is i ]- plan may be obtained from the AmericaAN LUMBERMAN at $3.50 per set. 
give to nag me a ba Electrotypes of the elevation (four inches wide) for newspaper or other 
ance an a ignity not advertising use may be had at $3.50 each; and electrotypes of the floor 
often seen in houses of plan (same size as cut) at $2.25 each, postpaid. 







this size. Other details 
worth noting are the ar- 
rangement and type of 
windows, and the added 
charm imparted by artis- 
tic use of window flower 
boxes. The interior ar- 
rangement is somewhat of 
a departure from the con- 
ventional, in that part of 
the front space is set apart 
for a music room, entered 
from the living room by a 
pair of French doors. All 
in all, this home has much 
to recommend it, both 
from the viewpoint of ex- 
terior appearance and in- 
terior arrangement. 
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The Spencer-Sauer Lumber Co.’s plant at Houston 


taking ship at New Orleans and cross- 

ing to the other bank of the Father 
of Waters. We have long been an earnest 
advocate of the water wagon, and on this 
trip the official car is literally qualifying 
for the job. So far our mileage has been 
liberally punctuated by ferry travel and 
generous wading of flood water. But a 
person gets used to that, as they say an old 
sot eventually gets used to enforced aridity. 

On the boat a self-respecting “Cajun” 
family negotiated for a ride to some point 
west, and we were glad to take them. They 
proved pleasant companions. One of the 
minor problems this department has on 
tour is to know what to do with the per- 
ennial hitch hiker. So far we’ve never had 
any difficulty, but we notice signs of be- 
coming hard boiled. The hitch hiker is 
like the retail customer who asks for spe- 
cial consideration. Give him long credit on 
the books, and pretty soon he thinks it is 
his right; and sooner or later one of him 
sticks up the concern by successfully avoid- 
ing payment. 

An occasional hitch hiker is a person in 
real need; just as an occasional credit cus- 
tomer who asks for special terms is in real 
need and will meet his obligations. But we 
notice that most wanderers on the highway 
are just bums or drifters. Many of them 
are not as fragrant as a rose, and a per- 
son always wonders if they are common 
carriers of vermin and the itch. We always 
feel a certain shame when we sail past a 
supplicating pedestrian; but we have less 
chance to investigate his qualifications than 
a retailer has to look into the honesty of a 
credit customer. If hitch hikers and credit 
customers didn’t abuse privileges, fewer 
lumbermen and tourists would be hard 
boiled in extending these privileges. 


“It?s a Small World” 


We accomplished most of the way across 
Louisiana on Good Friday; a day that is 
a legal holiday in that State. Night over- 
took us in a little town that has one of 
those modest and comfortable hotels that 
are the joy of the hardened tripper. Seated 
in the lobby, a garrulous and elderly trav- 
eler opened a conversation by inquiring for 
our “line.” We mentioned the AMERICAN 
LUMBERMAN, and at once he remarked that 
years ago he had become acquainted with 
one of its editors; a very stout man whose 
name he had forgotten. We said it could 
have been none other than Bolling Arthur 
Johnson who long ago was on this staff 
before starting to publish a journal of his 
own. 

While my elderly friend was telling of 
a famous ball game at a health resort in 
which Johnson distinguished himself in the 
outfield, a young fellow stopped to listen. 

“T heard you mention the AMERICAN LrM- 


(9 ia department continued its cruise by 


BERMAN,” he said. 
Joe Paddock?” 

I stated that I had seen and talked with 
Mr. Paddock any number of times earlier 
in the week at the Southern Pine meeting. 

“He’s my uncle,” said the young fellow. 

He then told of having sold lumber for 
some years in Illinois. Pana is the Paddock 
home town. We found we had any number 
of acquaintances in common among Illinois 
lumbermen: Charlie Glore, of Centralia; the 
Stotlars, J. E. Jones, of West Frankfort; 
Sonnemann, of Vandalia, and so on through 
a long list. 

All together now: “It’s a small world, 
after all!” 

A brief stop in Orange, Tex., to see the 
managing editor of this publication, who 
was visiting at his old home, netted a story 
about a frame house of considerable size. 
Years ago the house that formerly stood 
on the site burned down. It carried $1,000 
in insurance, and the new house had to be 
built for that sum. Much careful planning 
ensued, and the contract was let to a union 
carpenter. The union had just been formed. 
The carpenter drew sums of money from 
time to time, and when the contract price 
was all paid and the house not yet com- 
pleted, this craftsman disappeared between 
days. But his fellow carpenters, shamed by 
his action and fearful of the bad advertis- 
ing it would give the union, turned in as 
a body and finished the work; a fine exam- 
ple of craft pride and foresight. The man- 
aging editor stated that he supposed no 
other house now being lived in in the 
United States, as large and as well built 
as this one, had been constructed for $1,000. 
Do you know of any? Write us about them. 

Orange is the home of the Lutcher & 
Moore Lumber Co., one of the great saw- 
mill concerns of the South and famous for 
quality lumber. We regret to learn that 
this famous concern is within sight of the 
end of its cut. 


“Do you happen to know 


When Is a Convention Dry? 


Driving through Beaumont, Tex., we drew 
up at the yard of the A. L. Carter Lumber 
Co., to see our old friend L. W. King. Mr. 
King is noted, among other things, for hav- 
ing little time or use for lumber conventions. 
He hasn’t attended for a good many years; 
not, in fact, since the days when the bulk 
of the visitors congregated in the bar and 
the few who by conviction or natural limi- 
tations could not share in these activities 
gathered in the convention hall and trans- 
acted the business. We tried to tell Mr. 
King that they do it differently now; but 
some recollections of the late season gave 
us an uneasy sensation. But Mr. King 
was not convinced. He reminds us of an- 
other retailer who said that instead of go- 
ing to conventions he just employed a yard 
man to hit him back of the ear with a 
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“4 The Hitch Hiker Blooms in the Spring~ 


City Grows Bigger—Dealer; 


wagon stake. He said he came to sooner 
and remembered just as much. 

Naturally the Realm does not share these 
views of retail conventions. It is our be- 
lief that conventions are responsible for 
much of the great advance in retailing prac. 
tice. We like to think that the extra-cur. 
ricular activities, as they say in college, are 
diminishing or are confined largely to less 
important men. But without preaching 
about it, this department does believe that 
some steps will have to be taken to dry 
out these meetings before they become the 
schools of instruction they can and ought 
to be. 

The Carter Lumber Co., as many of our 
readers remember, has long been noted for 
“Carterbilt” houses; buildings that are 
planned and financed by the company. 
There was a most attractive window show- 
ing a miniature landscape, with model 
buildings, lawn furniture, toy birds and the 
like. This company has gotten out a hand- 
bill containing extracts from President 
Hoover’s inaugural address; those para- 
graphs dealing with the American home. 
We have wondered if retailers wouldn’t use 
this matter in adver- 
tising, for it is admir- 
ably suited to the 
purpose. 

Just across the street, 
in the big yard for- 
merly operated by the 





L. W. KING, 
Beaumont, Tex.; 
Whose Company Oper- 
ates a Special Building 
Department 





Turnbow Lumber Co., 
the Coale Lumber Co. 
is doing business. This 
is a big yard occupy- 
ing a piece of ground 
that comes out to a 
sharp angle, due to a 
diagonal street, that has made necessary 
some special planning to get the best 
use of the space. R. A. Coale is presi- 
dent and manager, and Robert Coale is also 
a member of the firm. These two brothers 
and one or two other members of the com- 
pany were formerly connected with Lutcher 
& Moore. They have two other brothers 
in the lumber business in Chicago. 


Robert Coale tells us that his company 
has had good success in getting its cus- 
tomers financed through the local building 
and loan associations. Some apartment 
houses are going up in the city, rather to 
the disquietude of local lumbermen. Of 
course they don’t sell so much of the mate- 
rial for apartment buildings, but this tells 
only part of the story. Apartment buildings 





~_~ -— tion e ewan .— & 8 








929 














April 20, 1929 AMERICAN LUMBERMAN 41 
S Ob ti 
in the 
T 
/ 
Lone Star State 
o ' 
Jers | An Adverse Idea of Conventions—A Big 
ao : 
Talk About Customer Financing The Temple Lumber Co.’s plant at Houston 
ner 
as a rule are not built to meet visible needs. their business that we have seen for a long to have the loan paid. Sometimes a word 
"Se They are rather easy to finance and are moon. The Houston harbor, they tell me, dropped will give us a key to his special 
be- puilt for sale. Before anyone knows what is developing rapidly and is doing wonders’ situation. He may find it best to pay by 
for has happened, the town is overbuilt, rents for local commerce. You remember that the month, twice a year or once a year or 
ac. go down and there is no market for indi- this is an inland harbor; a deep-water port perhaps to take a straight term loan for 
ur. vidual houses. This latter has not hap- in the Texas plains. five years or even ten years. 
ire pened in Beaumont, apparently, but it is a Sid Daniel, of the Spencer-Sauer Lumber “We get him bids from several contrac- 
88 general observation. One of the Beaumont Co., after telling us that building permits tors who work with us, assuring him a fair 
ng building activities centers about duplex so far this year are ahead of any previous price. We do, however, have standards of 
lat houses; the owner living in one and rent- year, added that the permits didn’t tell all material and workmanship for all houses 
ry ing the other. the story. Much building along the ship we finance. We explain this to the cus- 
he Judging with the eye of the casual visi- channel, and that is essentially a part of tomer and tell him it is to his advantage 
sht tor, Beaumont is going great guns. It is the city, is not included in the permits. as well as to ours to have full resale value 
getting quite a metropolitan skyline, and Then there are residence sections being de- in the house. He could buy a suit of over- 
wed it has an array of most impressive modern veloped out beyond the city limits; some alls for $2.50 that would cover as much 
for hotels. Its harbor business, like that of of them 20 miles out. Twenty miles, with skin as a $75 suit would. But the value 
Fe most or all of Texas’ long line of Gulf har- good roads and motor cars, mean little. A wouldn’t be there. These standards cover 
“ bors, is going big. resident out there can get to his office in every part of the building. A knot in the 
. . . the center of Houston as quickly as from center of a hardwood floor might not seem 
lel Texas Pride Against the World the local residence sections. If these sub- important when the rugs are down; but 
ry Our next port of call was Houston; the urbanites drive like the city people, they it might easily knock $500 off the resale 
o metropolitan pride of southeast Texas. You must get in almost before they start. We price of the house. 
, notice we are careful to be geographically don’t know if it means anything or not, but : . 
md specific; for Texas pride splits several observation indicates that abcut four cars Helping the City Get What It Buys 
red ways. After your Texan is proud of his out of five in this South country are driven “This company does not finance apart- 
me big and fast developing State as a whole, by women. They're good drivers, too. They ments. We don’t like the apartment busi- 
a he gets out an equally intense pride for his have to be if they’re to navigate the traf- ness, both because it easily outruns demand 
ia own part of the Lone fic of Houston. and because values are uncertain and 
Star. While the ri- Mr. Daniel could hardly talk of the local change quickly. Unfortunately there is still 
et valry between cities is lumber business for telling us about the some poor construction going up in the 
- good natured and is growth of his big city and the development city, but the policy of financing is having 
h instantly forgotten of his State as a whole. That’s your a beneficial effect on this situation. We've 
° when the question is Texan. California pride meets its equal in found lately that the city has been getting 
aa Texas against the the Lone Star State. Mention this, and stung on lumber purchases; paying for one 
your Texas friend will say that there is a _ thing and getting another. Some of us are 
difference; that Californians brag, while taking some steps about this. It’s our tax 
r- I, B. McFARLAND, Texans merely tell you what’s going on. money, and such deals give the whole lum- 
ng Boggs ba sera Thomas C. Spencer and Henry A. Sauer, ber world a bad reputation. So several of 
pT nor ge mong of this company, are widely known retail- us have been protesting, no matter whose 
= Financing Cus- ers of the Southwest. dog gets hurt.” 
0., tomers . This department found I. B. McFarland, 
0. The Art of Loaning Money of the Temple Lumber Co., getting ready 
is world, that rivalry is We found Verner H. McCall, of the South to go down into the Valley to appear in a 
y- present and works a Texas Lumber Co., sitting behind a heav- lawsuit. This is a form of indoor sport 
id long day. ily laden desk, trying to get caught up after Which executives have to be proficient in 
a Houston is more a week’s absence so he could get away at times, whether they like it or not. The 
a than a little over- again for a number of things including the Houston plant of the Temple Lumber Co. is 
ry whelming. A person big Texas convention. noted for its architectural lines. It is Eng- 
st who gets there but This company, like most of the larger lish, with leaded windows. Mr. McFarland 
si- once a year or once lumber companies of the city, engages ex- also mentioned the matter of financing cus- 
:0 in several years, feels that he is in a strange tensively in financing its customers. It has tomers, and for this purpose he has opened 
rs city; for in the meantime a whole crop of its own financial machinery, uses its own connections with a variety of financial 
n- skyscrapers has come up. Jesse H. Jones, money, places loans for friends and uses sources. Apparently this matter of helping 
or the lumberman and builder who is credited some organized outside sources. customers with money as well as with 
“g with bringing the Democratic national con- “We have no set rules for making loans,” Plans, materials and contractor connections 
vention to the city last year, has his name Mr. McCall said. “Experience has taught is a settled and mutually profitable policy 
y on a whole flock of new office buildings that us that while certain principles are neces- in this part of the country. 
» are being erected in the down-town section. sary, a rigid set of rules often defeats its waovrereeeee 
g ; If this were a “talkie” instead of a purpose. A customer knows his own finan- Grorce E, WIGHTMAN, of the George Eddy 
it writie,” you would hear the click of ma- cial resources better than we do. He has (Co (L¢d.), retail lumber dealer and builder 
“ sons’ tools and the snorts of a donkey en- a good idea of how much he can pay in a Bathurst, N. B., writes: “An idea that hag 
)f sine at work just outside my hotel window certain way; but if we explain a different brought us considerable good business is to 
. on a Jones building. The traffic is terrify- way, he may guess that he can meet the keep on good terms with the carpenters and 
8 ing to a boy from the country. The big terms without ever having thought it out. painters in the district. They give us many a 
ra stores are most attractive, and the crowds So we find it better to talk over the matter tip, and we back them up in big and small con- 
on the streets are the best dressed, the informally, find out his income and general tracts and always get our goods on the job at 
most self assured and the most intent upon expectations and ask him how he prefers profitable prices.” 
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Retailers’ Idea Exchange 
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SCHOOLS FOR LUMBERMEN 


Farm Building Needs Are Studied at Series 
of Meetings 


A work of great significance and of far- 
reaching importance in its relation to lumber 
merchandising and the consumption of that com- 
modity for farm construction is being carried 
out in Nebraska by Ivan D. Wood, State ex- 
tension engineer of the department of agricul- 
tural engineering, University of Nebraska, in 
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Instead of the usual solid doors, the open-work 
type shown in the illustration is used at either 
end of the driveway in the shed of the Oneida 
Retail Yards (Inc.), Rhinelander, Wis., thus 
insuring thorough ventilation at all times 









































conjunction with Harry E. Dole, secretary of 
the Nebraska Lumber Merchants’ Association. 

For several weeks past the activities of these 
two men have been concentrated upon the con- 
ducting of schools for retail lumbermen at 
various points throughout the State, no less 
than 19 of these schools, or meetings, having 
been held, with attendance of from 20 to 45 
retail lumbermen, the total attendance exceed- 
ing 550 lumbermen. 

The theme of these meetings has been the 
remodeling and repairing of farm buildings, 
the scope'of the study and investigation in- 
cluding the farm residence as well as the utility 
structures that make up the average farmstead. 

In a statement to the AMERICAN LUMBERMAN 
Mr. Wood gives unstinted credit to Secretary 
Dole for arranging this series of gatherings at 
central points, and for the splendid talks he 
has given in connection therewith. 

The last “school” was held at North Platte 
on April 9. The results from this campaign, 
or more properly speaking, this educational 
effort, have been most pleasing to its sponsors. 
In addition to the direct benefit accruing from 
the meetings themselves, a vast amount of use- 
ful information has been gathered. In driving 
from one point to another Mr. Wood and Mr. 
Dole carefully observed the condition of all 
the farm buildings along the way, and as a 
result have a pretty complete survey of more 
than 1,500 sets of farm buildings, situated in 
all portions of the State, with data as to 
the repairs and changes needed to bring them 
into proper conditions. 

Mr. Wood is of the opinion that the turning 
point in the farm construction field, if not 
already reached, is not far away. He points 
out that since 1920, following the ending of 
the war, there has been but little new farm 
building, and almost no repair work. He esti- 


mates that one-fifth the value of all farm 
buildings in the State would be required to 
make up for those ten years when new con- 
struction and repair work on the farms have 
been at a standstill. Reasoning from these 
premises he concludes that there is on the 
farms of the State about $80,000,000 worth of 
repair business, largely non-competitive, which 
by proper effort the dealers of the State can 
secure if they do not allow the sellers of other 
things to get the farmers’ money first. 

Referring more in detail to the series of 
“school” sessions recently completed, Mr. Wood 
states : 

“Our theme in these meetings, and all other 
efforts directed along the same line, is the 
new methods of merchandising, by knowing 
the farm market, by giving personal contact. 
and by going after the business. We from the 
State college are interested in having the local 
lumber dealer plan the remodeling and repair- 
inf of farm buildings along modern lines. 
Through his advertising he must suggest new 
buildings, as well as repairing the old ones. 
The day of the merchant who sells just boards 
and dimension is gone forever in this State. 
He must visualize in his customer’s mind the 
complete building, or the business will go else- 
where. We have had an overwhelming re- 
sponse to our efforts this month, and hun- 
dreds of requests for information from our 
Nebraska dealers, showing that they are seeing 
the light and seeking to map out the proper 
course to follow.” 

Tue LaCrosse Lumser Co., at Fulton, Mo., 
has built up quite a trade in farm gates, which 
it makes up in its own yard during times when 
trade is dull and the yardmen have not much 
else to do. 


Retailer Features Packaged Lumber 


West Attis, Wis., April 16.— The ware- 
house of the Wilbur Lumber Co. has assumed 
the appearance of an uptodate retail mercantile 
establishment since the company began to “stock 
its shelves” with attractively packaged and 
labeled lumber in an elaboration of the trade 
marking idea. 

This product is being advertised to the build- 
ing and consuming trade as “packaged lumber,” 
attention being called to the fact that the pieces 
are accurately machined, with each group of 
three to six pieces of standard lengths enclosed 
in a pair of attractively colored end caps. 

“These caps are of vital importance to lum- 
ber users,” said Mr. Wilbur, “because they 
designate ‘the species of the wood and grade, 
thus conveying a guaranty of quality and as- 
suring the building owner that he is getting 
exactly the grade of lumber which he, or his 
architect, has specified.” 


Two More Bird House Contests 


Reports of two more bird house building 
contests conducted by retail lumber firms have 
reached the office of the AMERICAN LUMBERMAN 
this week. 

One of these contests is sponsored by B. E. 
Ford, manager of the Baughman Lumber Co., 
Ponca City, Okla., who is offering nine cash 
prizes totaling $30. First prize is $10 cash, 
second, $7.50; third, $5; fourth, $2.50, with five 
prizes of $1 each. 

The contest is open to all boys and girls 
under fourteen years of age. Requirements 
are that each entrant submit a bird house that 
he or she has made without assistance. The 
houses may be made of scrap lumber or from 





is quite a labor saver in han- 
dling lumber into and out 
of bins etc. It also is handy 
for use in a narrow alley 
where space does not permit 
easy loading or unloading 
of lumber over the side of a 
wagon or truck. The horse 
is set in the middle of the 
alley and thus ample space 
is provided for turning the 
lumber, using the upright 
post of the horse as a pivot. 
A pair of these horses is 
also used to stack mixed 
orders on, ready for loading 
on trucks. One of these 
supports is used at each end 


truck. 





This Week’s 


Saves Muscle in Loading Lumber 


The accompanying illustration shows a handy home made horse 
noted recently by an American Lumberman representative visiting 
the yard of J. Van Wiltenburg & Son, Grand Rapids, Mich., which 


Timely Tip 








of the pile, which the overhead carrier picks up and lifts on to the 
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used packing boxes. All bird houses entered in 
the contest will remain the property of those 
who made them. ; ; 

The other contest reported is being con- 
ducted by the Standard Lumber Co., Pine 
Bluff, Ark. In this contest there are two 
groups of prizes, one for white and the other 
for colored boys. 


BENEFITS OF MODERNIZING 


Speaker in Radio Talk Outlines Numerous 
Useful Selling Points 


In these days when so much is being said 
about the benefits of modernizing old homes, 
and when local campaigns directed toward the 
objective of interesting the public therein are 
being conducted or planned in numerous cities, 
it behooves the lumberman to be prepared to 
speak, publicly or privately, as the case may 
be, on this subject. 

He may at any moment be stopped on the 
street by someone with the challenge: “Mr. 
Lumberman, I have been reading and hearing 
about this modernizing stuff, but I am not just 
sure whether it fits my case. Tell me, please, 
whether you think it would pay me to modern- 
ize my home, and if so, how should I go about 
it?” 

The same sort of inquiry may come through 
the mail or over the telephone—in fact, in 
some cities where campaigns have been 
launched the first appearance of the co-operative 
advertising sponsored by the local bureau has 
brought so many inquiries of just this char- 
acter that the advertising has had to be tem- 
porarily suspended until the inquiries could be 
caught up with. 

Then, too, lumbermen frequently are called 
upon to address their local service clubs or 
some other civic organizations. What better 
opportunity could be offered for telling the 
public something about modernizing? Fre- 
quently however such opportunities are 
“muffed” simply because the dealer does not 
know just what to say. 

Inasmuch as a radio talk on modernizing 
recently given by Frank E. Cox, assistant sales 
manager of the Built-In Fixture Co., 
Berkeley, Calif., embodies in a concise way 
some of the strongest arguments in favor of 
the modernizing of old homes, a few excerpts 
therefrom are here presented with the thought 
that the ideas expressed may help those who 
want to aid in the promotion of the home 
modernizing movement, as opportunity offers: 

A family lives in a house, said Mr. Cox, 
but the community lives around it. Thus, 
the appearance of the house becomes a public 
concern. It therefore becomes the duty of 
every citizen to improve the appearance of 
his dwelling. 

Even if self-satisfaction and respect for the 
neighbors’ opinion does not prompt improve- 
ment, substantial self-interest should do so. 
About as simple and sure a way of making 
money as can be found is to modernize the 
old home you own or live in, in appearance 
as well as in plan. 

It is very little trouble to finance these 
alterations, because they always put more 
value into the house than the cost of the im- 
provements. Even if the house is covered 
with all the mortgage you think it will carry 
arrangements can usually be made to have this 
modernizing work done. _ 

A canvass of building and loan mortgage 
companies reveals the very interesting fact 
that generally the entire amount of approved 
alterations can be done by some kind of loan 
or financing. Renewing the old house in- 
creases its value infinitely, and enhances ma- 
terially the security for the old loan. 

Aside from the investment angle, modern 
improvements put into a home more than 
compensate for the expense involved, because 
of the extra convenience they give to the 
family living in the house. 

Here is what actually happened with an old 
house that I know about. The mortgage com- 
Pany rated it as absolutely valueless, but ap- 
Praised the lot at $5,000. They put up $9,000 
for the alterations and then held the property 
to be worth $14,000 and splendid security for 
the $9,000 loan. They explained further that 
the property had a cumulative value which 
will amount to $18,000 in the near future, due 


=v to the magical effects of the modern- 
zing. 

Perhaps your place is one of these old- 
fashioned homes that at one time was a grand 
mansion, but through changing conditions and 
progress has become unmodern. Perhaps you 
could have an experience similar to the one 
just related if you would try. 

A fortunate thing about making new homes 
from old houses is that so many present 
dwellings are lumber-built, precisely the kind 
of homes that lend themselves to remodeling 
most easily and economically. 

The rejuvenation of dying houses is one of 
the most truly economical things that can be 
done from the community standpoint. Thus a 
vast amount of invested capital finds itself 
occupied. Thus scores of workmen in the 
locality are kept occupied and employed, mak- 
ing more circulation of money for the whole 
community. The grocer, the baker, the 
clothier, the butcher—in fact everyone, 
benefits because of the additional prosperity. 

If the owners of these old houses would 
undertake to bring them up to date they would 
create wealth for themselves far in excess of 
the amount of borrowed money required; and 
would benefit their friends and neighbors, and 
the community .at large immeasurably. 

Thus viewed, modernizing becomes a profit- 
able investment not only in cold, hard values 


You say, “All this sounds good, but how 
can I do it when I don’t know where to go 
for consultation regarding the work?” “How 
can I afford to do it when the car has to be 
paid for and the taxes are coming due, and 
the children need some new clothes?” 

These questions have an easy solution. They 
can be handled on a budget plan similar to 
the way other purchases are made. By mak- 
ing the step now you can enjoy the beauty 
and convenience of a modern home and help 
beautify your city and thus satisfy the civic 
pride which we all have. 


Takes Up Duties of New Position 


_Torepo, Onto, April 15.—George D. Haw- 
kins, who has been connected with the Horning 
Lumber Co., of Akron, recently has accepted 
employment as manager of the Building Credit 
Bureau of Toledo and took up the duties of 
that position here today. Mr. Hawkins is well 
known in the lumber trade and comes to this 
organization highly recommended. 


Profits from Floor Polisher 
In the office of a retail lumber concern which 
maintains an attractive lumber store in a west- 
ern city, an AMERICAN LUMBERMAN representa- 
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tive learned of an idea 
at eiain. amet that seems worth 
passing along, as it 
can be used by almost 
any retailer, whether 
located in a city or a 
small town. 

The sales room and 
some of the demon- 
stration rooms of the 
concern referred to 
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an electric floor pol- 
isher is run over them 
about once a week. 
The machine was 
purchased _ primarily 
for that purpose, but 
the idea occurred to 
some one in the man- 
agement that it could 
just as well be made 
to produce a revenue, 
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a day to housekeepers 
who want to polish 
their floors and save 
themselves the labor 
of using a hand oper- 





but in satisfaction and prosperity for all con- 
cerned, 

The money value of your home is based 
directly on its convenience and its beauty ap- 
peal to the prospective buyer or renter. If 
you were looking for a house to buy or rent, 
would you be interested in buying or renting 
at the market price—or at any price—a house 
that was unmodern and old-fashioned? 

Think of that old, unmodern kitchen with 
perhaps an inconvenient, unsanitary, old- 
fashioned pantry. Do you know that this 
pantry can be converted into one of the most 
cozy little breakfast rooms that you can im- 
agine? And that the kitchen itself can be 
transformed into a room of charming, color- 
ful beauty and practical modern conveniences? 

You have often wanted more closet room for 
your wardrobe, haven’t you? Perhaps your 
bathroom has one of the old-fashioned tubs 
with legs all exposed. Perhaps the other fix- 
tures in the bathroom are out of date, too. 
Do you realize how easy it is to get all of this 
changed to a modern bathroom that compares 
with those in the new homes that appeal to 
you so much? 


ated waxer. 

Not only has the machine already paid for 
itself in rentals and now is producing revenue 
that is “velvet,” but it also helps to increase 
the sales of the paint department, inasmuch as 
housewives who are sufficiently interested in 
upkeep of their home to want to keep their 
floors in good shape are also interested in keep- 
ing the other woodwork of their homes in 
prime condition. This means sales of paint, 
varnishes, floor wax and polish, which in the 
aggregate produce a neat revenue, from invest- 
ment in a machine primarily purchased for 
company business. 


THe Burrett Lumber & Supply Co., Elk- 
hart, Ind., operates a small planing mill, a 
unique feature of which is that it is operated 
by water power. The water rights were pur- 


chased with the land so that for all time power 
is supplied without the cost of one penny to 
the company. This results in a saving of about 
$80 a month that otherwise would be expended 
for power. 
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Lumber Firm Stages Successful 
Building Show 


Capiz, Onto, April 15.—The Building Show 
and Demonstratien Week staged by E. M. 
Long & Sons at their yard here during the 
week ended April 6 was an unqualified success. 
The number of visitors registering was 600, 
but that does not nearly represent the total 
number of persons who attended, as a good 
many did not register. It was estimated by 
E. M. Long that 200 to 250 persons visited the 
show daily. Coffee and light refreshments 
were served to all, and a series of guessing 
contests enlivened the occasion. 

An interesting exhibit was a carpenter’s tool 
chest made by E. M. Long, founder and senior 
member of the firm of E. M. Long & Sons, 
when a boy 18 years of age, sixty years ago. 
The tool chest is very well made, of clear 
white pine, and is in good serviceable condi- 
tion today. Carved on inside -of the lid are 
the initials “E. M. L.” With the chest were 


Iarchouses, lumber yard and trackage 


displayed some of the original tools used by 
Mr. Long in his early years. 

It is of interest to know that he started his 
successful business career without capital, as 
a carpenter, and gradually worked his way 
into the contracting business, having built prac- 
tically all of the larger public buildings in 
Harrison County, including the court house, 
county infirmary, Franklin College, Fourth 
National Bank and many business blocks and 


residences. Three years ago, at’75 years of 
age, he personally supervised the erection of 
the General Custer Hotel and community the- 
ater, owned and operated by E. M. Long & 
Sons. In addition to his lumber and building 
interests Mr. Long looks after about 800 acres 
of farm land, where he raises sheep on a large 
scale. His hobby is fox hunting, and during 
the open season for that sport he may be found, 
with his hounds, engaged therein. 

The firm’s display room, which came in for 
a great deal of attention, demonstrates seven 
kinds of flooring, each finished in a different 
color or shade; four kinds of interior trim— 
oak, birch, gum and yellow pine—also being 
shown, each finished or stained differently. 

Built-in fixtures, including corner cupboards, 
folding breakfast sets, ironing boards, kitchen 
cabinet, telephone cabinet, folding bathroom 
seat and china closet were shown, finished in 
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of E. M. Long & Sons, Cadiz, Ohio 


ivory enamel with blue striping, these fixtures 
proving especially interesting and attractive to 
the ladies. 

The walls of the display room were finished 
in different color combinations of flat wall fin- 
ish, which Mr. Long says prove good adver- 
tising and sales aids. 

A fireplace, with wooden shelves and book 
cases on either side, make the living room 
look comfortable and homelike. Two com- 
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Showing part of the display room described on this page 
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E. M. Long standing beside the tool chest which 
he made sixty years ago 


plete bathrooms also were shown, demonstrat- 
ing a line of enamelware recently added to 
the stock, including tubs, lavatories, sinks etc. 

This very attractive display room is about 
15 x 40 feet, located on the main floor of the 
warehouse, and is intended to be a permanent 
arrangement. The partitions are movable so 
that the spaces and exhibits may be rearranged 
and changed at intervals. 

In addition to the new display room, special 
demonstrations were conducted in the paint 
and hardware departments, also in the firm’s 
newly equipped carpenter shop, where several 
new pieces of machinery, each driven by a 
separate motor, have recently been installed. 

The entire yard and premises, inside and 
out, were thoroughly cleaned up for the event, 
the buildings etc. repainted, and the general 
well-kept appearance of the stock aroused 
much favorable comment. 

“We thoroughly believe in cleanliness and 
order about a lumber yard,” said E. M. Long. 
“It lowers sales resistance, and in our opinion 
it is the most profitable investment any dealer 
can make. People simply will not patronize 
a dirty looking and disorderly appearing lum- 
ber yard, any more than they will go to a 
dirty looking restaurant or lunch counter to 
eat.” 

A unique and interesting display in the hard- 
ware department attracted a vast amount of 
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Unusual display of hand carved wood figures in hardware department 
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interest, especially from the juveniles. This 
display, shown in one of the cuts on preced- 
ing page, consisted of an array of figures 
of men and animals, carved from wood by 
John McAffe, an 84-year-old veteran of the 
Civil War and a resident of Cadiz. He calls 
this array of carved figures his “army.” One 
of the figures seen in the foreground was sup- 
posed to represent Mr. Long, with his hunting 
outfit, hounds, foxes etc. 

“We are very well satisfied with the results 
of our show,” said Mr. Long to the AMERICAN 
LUMBERMAN, “and we are sure that the gen- 
eral impression made was favorable. In par- 
ticular, the good will engendered was notice- 
able throughout the entire week, as numerous 
visitors sent their friends back to see the dis- 
play, or else came in person with them to show 
something they had noticed which they thought 
would be of particular interest to these friends. 

“Many of our visitors mentioned the Home 
Maker, published by the American LuMBER- 
MAN, 1,000 copies of which we mail out each 


month, and this advertising without exception 
meets with hearty approval. They all look 
forward to receiving the Home Maker the 
first of each month. 

“While some actual sales resulted from our 
various displays, we are sure that the show 
stimulated the home building spirit and further 
results are certain to follow.” 

E. M. Long & Sons are widely known as 
distributers of O. G. fir gutters, having on 
hand at all times a large stock of these gutters 
ready for shipment. 


Stopovers for Part Unloading 


MINNEAPOLIS, MiINN., April 16.—Announce- 
ment is made from headquarters of the North- 
western Lumbermen’s Association that straight 
or mixed carloads of practically all kinds of 
building and roofing materials may be stopped 
on and after May 1, 1929, for part unloading 
at points in Western Trunk Line territory on 
and east of the Missouri River, at a charge 


of $6.30 per car per stop above the current 
tariff rate from point of origin to final des- 
tination. 

Insofar as members of the Northwestern 
are concerned, the announcement continues, 
generally speaking the territory affected by 
this change is all of Iowa; practically all 
points in southern Minnesota and points in 
northern Minnesota between the Twin Cities 
and Duluth; practically all of South Dakota 
east of the Missouri River and points in North 
Dakota served by the C., M. & St. P. & P.; the 
C. & N. W. and the Midland Continental rail- 
roads. Dealers wishing to know definitely 
whether cars of a particular commodity may be 
stopped at certain points will be promptly ad- 
vised if they will write to the traffic depart- 
ment of the association. 


FIVE THOUSAND coal miners are employed an- 
nually in digging the fuel consumed by auto- 
mobile manufacturing plants. 


Modernizing Is Featured at Building Show 





Des Mornes, Iowa, April 15.—It is said that the tempting array of 
exhibits of various sorts pertaining to the home seen at the Iowa 
Better Homes and Building Exposition held here April 1 to 6, has 
greatly augmented the rush for marriage licenses in the county. 

However that may be, the exposition certainly stirred up a great 
deal of interest in home owning and home building, as attested by 
the fact that the attendance in one day exceeded 8,000, establishing 
a record for attendance at any exposition of this character ever held 








Modernizing was effectively visualized in this display 


in the city. This record breaking day was Wednesday, designated 
as Governor’s and Legislators’ Day, when 95 percent of the mem- 
bers of the Iowa State legislature attended the show. 

All told there were about 100 exhibits, these including displays by 
several lumber companies, as well as by producers and distributors 
of other construction material; hardware, plumbing, furniture, heat- 
ing and refrigeration etc. 

An exhibit which naturally attracted'a great deal of attention was 
that of a replica of the birthplace of President Hoover, at West 
Branch, Iowa. No one visiting the exposition failed to view this 
exhibit. In fact, a waiting line passed before the building con- 
stantly during all the time the show was opened.- The Des Moines 
real estate board, which sponsored the exposition, had placarded the 
building, giving the name of every business concern, labor union 
etc. that had helped to erect the building, even to the man who 
sodded the lawn. 

At the close of the show the replica was moved to the Iowa State 
fair grounds, it having been purchased by the State fair board. 
There it will stand on a cement foundation as a permanent exhibit. 
Antiques and relics from the original Hoover home will be placed 
in the cottage, which will be in charge of Mr. and Mrs. I. H. Tom- 
linson, of West Branch. 

Of the regular exhibits none attracted more attention than the 
extensive display of the Century Lumber Co., only about one-third 
of which is shown by the protograph appearing on this page, the 
complete display embracing three similar spaces. 

In line with the avowed purpose of the Des Moines real estate 


board in sponsoring the show, to encourage the building of more 
and better homes and to make Des Moines a better place in which 
to live, the Century company entered heartily into the spirit of the 
exposition by displaying various lumber products and explaining 
their adaptability to numerous uses in the modern home. 

One section of the Century Lumber Co.’s display strikingly 
visualized the home moderization appeal, by showing two miniature 
houses, one with walls and roof in bad condition while the other 
showed the complete structure covered with Creo-Dipt stained 
shingles. The dilapidated structure was labeled “Before,” while 
the rejuvenated one bore a card with the word “After.” An amus- 
ing and rather telling detail of the display was a placard reading 
“You wouldn’t wear a pair of shoes that looked like this—why be 
content in a house like this.” An arrow pointed to a pair of dis- 
reputable looking old shoes hung just above the placard, with a 
reverse arrow pointing to the old, dilapidated house. 

In addition to this modernizing feature the Century exhibit showed 
insulating materials and other building products, together with a 
number of miniature models of attractive homes. 

A living room finished in knotty pine and furnished in early 
Colonial style attracted well-merited attention. This room, shown 
in one of the accompanying pictures, was the product of the Carr 
& Young Co., of Des Moines. The underlying purpose of this 
exhibit was to demonstrate the modern trend toward the simplicity 
of the old pioneer days in the art of home building and home 
making. Beauty, comfort, durability, cleanliness and ease of main- 
tenance were outstanding features. The attractive fire place and 
mantel, with recessed book shelves on either side, and enclosed 
cupboards immediately beneath came in for many approving remarks. 

The entire room, which was left “in the natural,” emphasized 


the possibilities of knotty pine in the interior finishing of uptodate 
homes. At the close of the exposition this display was sold to an 
admirer who plans to build a country lodge this summer and will 
install the room therein just as it stood in the exposition. 








This exhibit featured use of knotty pine interior finish 
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Classifying Accounts for Collection Work 


System of Prepared Follow-up Letters, Operated by Office 


The collection of accounts at maturity, or 
with as little over-run as possible, is a matter 
of such vital interest to retailers that the AMER- 
ICAN LuMBERMAN feels that the following de- 
tailed description of a system of classification 
of accounts, with collection letters specially 
suited to each group, will be welcomed by 
many readers of this paper. The system, which 
was originated and has been used for some 
months with excellent effect by the Dykes Lum- 
ber Co., New York, is described for AMERICAN 
LUMBERMAN readers by F. D. Homan, of the 
above company, as follows: 


“For the proper operation of our collection 
system our accounts are divided into the fol- 
lowing three groups: 


Group A—Very good account. 
Group B—Good account. 
Group C—Fair account. 


“Each group is divided into three classes of 
indebtedness, the class they are in of course 
varying every month, depending on the amount 
they owe us. This division is as follows: 


S—Small debit. 
M—Moderate debit. 
L—Large debit. 


“This code up to this point means that an 
‘AM,’ for instance, would be a very good ac- 
count owing us a moderate amount. The fol- 
lowing month, of course, the same account 
may be an ‘AS,’ indicating a very good ac- 
count owing a small amount. 

“This grouping of our accounts enabled us 
to prepare a series of letters, which are prac- 
tically directly applicable to the accounts in- 
volved, as the tone of the letters can be modu- 
lated according to the class of the account and 
the amount owing. 

“On this basis we made up a series of let- 
ters for each group and each amount, which of 
course would make nine series. The number 
of letters in the series varies somewhat, de- 
pending on the type of account, for instance 
‘AS,’ meaning a very good account of small 
amount, would not require more than three 
letters to bring some kind of a_ response, 
whereas ‘CL,’ which would be a fair account 
of large amount, might in some instances re- 
quire five or six letters before a response was 
received. 

“Since originating this collection system a 
few months ago we have supplemented a few 
other letters (which can very easily be done) 
to cover such cases as where a part payment 
has been made on an account, leaving a bal- 
ance which would make a classification such as 
‘CSB’ meaning a fair account, small amount, 
balance. This would not require a series of 
letters but just one supplementary letter sent 
out at the appropriate time, the rest of the ‘CS’ 
letters being appropriate and being sent out in 
sequence. 

“If required, this system could be made 
adaptable for any type of yard, requiring only 
minor adjustments to suit its particular needs. 
This system has worked very effectively with 
us, and the principal thing in its favor is 
that it can be operated by the clerical force 
without requiring the individual attention of 
the principals, which, as a consequence, greatly 
reduces the number of individual letters which 
have to be written.” 

Believing that many readers would like to 
see copies of the actual letters used in operating 
this collection system, the AMERICAN LuMBER- 
MAN asked Mr. Homan to send a specimen set, 
to which request he kindly and promptly re- 
sponded, forwarding sample letters of the vari- 


Staff, Saves Time of Principals 


ous classifications, with the following explana- 
tory note: 

“We are enclosing three of the series made 
up of the following classes: 


AS—Very good account, small amount. 
BM—Good account, moderate amount. 
CL—Fair account, large amount. 


“You will notice throughout this series some 
additional letters such as ‘BMN2’ which would 
replace ‘BM2’ letter on a new account, also 
‘BMB3’ which would replace ‘BM3’ letter when 
what is owing constitutes a balance. ‘BMN3’ 
to replace ‘BM3’ also covering a new account. 
‘BM3S’ is in the nature of a special letter to 
cover a situation where a concern owes us for 
two months but only settles for gne month leav- 
ing the other overdue month still open. 

“The rest of the letters carry on from these 
supplementary letters in their regular sequence. 
It will be noticed that our letters go out on 
the 3rd, 12th and 25th of each month.” 

COLLECTION LETTERS 
(A-S-1) Dated the 12th. 
A small item shows on your (month) ac- 


eount of $ If this does not agree with 
your records will you please advise us? 





(A-S-2) Dated the 25th. 
Have you had an opportunity to check the 
small item of $ we show on your (month) 
account? 
Should you want any information to enable 
you to pass upon this please let us know. 
Thanking you, we are 





(A-S-3) Dated the 3rd. 

Last month we wrote you about the small 
item of $ , still open on your (month) ac- 
count. Have you succeeded in passing this 
for payment? 

As we mentioned to you before, we will be 
very pleased to submit any records you may 
want to assist you in checking it. 

Thanking you for giving this your atten- 
tion, we are 





(A-S-3B) Dated the 3rd. 
Your settlement last month according to 
our records left a balance of $ ; 
If you do not show this on your books 
please advise us so that we may check it. 
Thanking you, we are 





(A-S-4) Dated the 12th 
No doubt our letter of (month) has been 
overlooked in which we call your attention to 
the small item of $ open on your (month) 
account. 
Will you please take care of this for us? 





(B-M-1) Dated the 12th. 
Will you kindly favor us with a remittance 
for your (month) account? 
Thanking you for obliging us with this, we 
are 


(B-M-2) Dated the 25th. 
We would like very much indeed to have 
your check to cover your (month) account be- 
fore the end of the month, and we felt con- 
fident you would gladly favor us with this if 
we were to bring it to your attention. 
Appreciating your courtesy, we are 





(B-M-N-2) Dated the 25th. 

You have, no doubt, overlooked the terms 
applying on your account of 2 percent 10 days 
about which we wrote you when the account 
was opened. 

We would like very much indeed to have 
your check to cover your (month) account be- 
fore the end of the month, and we felt confi- 
dent you would gladly favor us with this if 
we were to bring it to your attention. 

Appreciating your courtesy, we are 


(B-M-3) Dated the 3rd. 
Your statement, you will notice, shows your 
(month) account which has not been settled, 
and as it has extended beyond the due date, 


we are anxious to have it taken care of. 
Won't you please give it your attention? 


(B-M-N-3) Dated the 3rd. 
When your account was opened we notified 
you of our terms of 2 percent 10 days, 30 days 
net, and as we did not hear from you we 
assumed these terms were satisfactory to you, 
Your statement, you will notice, shows your 
(month) account which has not been settled, 
and as it has extended beyond the due date, 

we are anxious to have it taken care of. 

Won’t you please give it your attention? 


‘ (B-M-3-B) Dated the 3rd. 

The payment you made us last month in- 
cluded some of your (month) account, but 
left, however, quite a balance open as you 
will notice from the enclosed statement. 

As this has extended beyond the due date, 
we would be very pleased to have it settled 
and hope we will hear from you shortly. 


(B-M-3-S) Dated the 3rd. 

The payment you made us last month took 
eare of your (month) account, but did not 
include your (month) account which was also 
due for payment. As this has extended be- 
yond the due date we would be very pleased 
to have it settled, and hope we will hear 
from you shortly. 


(B-M-4) Dated the 12th. 
As you have not responded to our request 
for settlement of your (month) account we 
again call your attention to it, and hope that 
you will find it possible to send us your re- 
mittance. This account has now extended a 
month beyond the due date, and you can ap- 

preciate our keen desire to have it settled. 


(B-M-5) Dated the 25th. 

Several times we have brought to your at- 
tention your (month) account but have had 
no reply from .you as to why payment has 
been held up. 

This has now run for practically ninety 
days, and we do not think you should require 
us to allow it to extend further. We can not 
profitably grant such long terms, and as we 
would not care to have it carry over into~ 
(month) we ask you to please send us your 
check by return mail. 


(B-M-6) Dated the 3rd. 
Statement of your account is_ enclosed 
showing the (month) item still open about 
which we have written you a number of 
times, and which we felt assured you would 
take care of before the end of last month. 
It is now in its fourth month, and you 
should not require it to extend any longer. 
(Extra paragraph.) Please see that the other 
items due for payment are included in settle- 
ment. 
Anticipating your immediate reply, we are 


(C-L-1) Dated the 12th. 
As your (month) account is now due we 
would greatly appreciate your favoring us 
with a settlement. 
Thanking you for your courtesy, we are 


(C-L-2) Dated the 25th. 
Your check has not been received to cover 
your (month) account which has now ex- 
tended for close to a month beyond the due 
date, and we are anxious, of course, to have 
payment before the end of the month. 
Please give it your attention. 


(C-L-N-2) Dated the 25th. 

You have, no doubt, overlooked the terms 
applying on your account of 2 percent 10 days 
net 30 days about which we wrote you when 
the account was opened. 

Your check has not been received to cover 
your (month) account which has now ex- 
tended for close to a month beyond the due 
date, and we are anxious, of course, to have 
payment before the end of the month. 

Please give it your attention. 





(C-L-3) Dated the 3rd. 
No response was received to our request 
for the payment of your (month) account 
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which has now extended for sixty days, and 
which we would like to have settled. 

Kindly arrange to give it your immediate 
attention. 


(C-L-N-3) Dated the 3rd. 

When your account was opened we notified 
you of our terms of 2 percent 10 days 30 days 
net and as we did not hear from you we 
assumed these terms were satisfoctory to 
ou. 
, No response was received to our request 
for the payment of your (month) account 
which has now extended for sixty days, and 
which we would like to have settled. 
Kindly arrange to give it your immediate 
attention. 


(C-L-3-B) Dated the 3rd. 
Your account shows a balance of $ 
open for (month) as you will notice from the 
enclosed statement. As this has now extended 
for more than sixty days beyond the due 
date, we are very anxious to have it settled. 
Kindly arrange to give it your immediate 
attention. 





(C-L-3-S) Dated the 3rd. 

While your remittance last month took 
eare of your (month) account, we notice you 
failed to include your (month) account which, 
at that time, was also due for payment. 

No doubt this was overlooked, but as the 
account is now past due, we would appreciate 
your giving it your immediate attention. 

Thanking you, we are 


Building Material Show Held 


St, Louis, Mo., April 16—The fifth annual 
building material show of the Julius Seidel 
Lumber Co. began last Saturday and will con- 
tinue until April 27. This year’s show is being 
held in a tent pitched 


(C-L-4) Dated the 12th, 


We find it necessary to again write you con- 
cerning your (month) account which has not 
been taken care of though we asked it of you 
a number of times. It is a large amount, and 
an old one, and you should require no more 
time on it considering the extension we have 
already allowed. : 

Please either send us your check immedi- 
ately or let us know definitely when we may 
expect it. 


(C-L-5) Dated the 25th. 


Again we write you in regard to your 
(month) account which has extended for 
close to ninety days. This is a very liberal 
extension and we certainly cannot profitably 
allow more time on it. We believe we have 
been very considerate in the way we have 
handled this, but you have not reciprocated 
in any way whatsoever. 

It is necessary that we know exactly what 
we may expect, and await your immediate re- 
ply. 








(C-L-6) Dated the 38rd. 

Receiving no reply to any of our letters we 
were uncertain as to what we should do to 
ascertain just what your intentions are con- 
cerning your old account. 

The original understanding when your ac- 
count was opened as to terms was that pay- 
ment would be made 2 percent 10 days net 
thirty. We have mentioned to you before the 
impossibility of our profitably allowing such 


poles, and there are 150 colored incandescent 
electric lamps on the outside and spotlights 
play on the tent. There are banners of wood, 


and signs calling attention to the exhibits. 


i. po as you have taken on this obliga- 
tion. 

It is essential that we know immediately 
what you intend to do. Should we not hear 
from you, we will be justified in reaching 
whatever conclusions the circumstances war- 
rant, 


Home Show Breaks Records 


New York, April 15.—The management of 
the Brooklyn Buy-Your-Home Show an- 
nounced today that more than 50,000 visitors 
passed through the doors of the 106th Regiment 
Armory, where the exhibition was held last 
week. This is by far the largest attendance 
of any similar show held in Brooklyn. The 
attendance was drawn from the five boroughs 
of Greater New York, Long Island, West- 
chester County and New Jersey. The attend- 
ance on closing day exceeded 10,000 persons. 
The number of companies exhibiting this year 
jumped to more than a score. The result was 
that sales of fifteen houses were announced 
during the week from the show floor. 


THE BUILDINGS of the Porter Lumber Co., 
Morenci, Mich., are all painted red, with white 
trimmings, and the company’s trucks also are 
painted a bright red, which gives point to the 
slogan: “The Red Sheds, Courtesy, Service 
and Building Material.” 


in Yard Tent 


high. As visitors enter, they are asked to reg- 
ister, and the names thus obtained are used 
to build up the firm’s mailing list. The tent 
has a floor of sawdust. Exhibits are arranged 
along the sides and in 





amidst the lumber and 
other building mate- . 
rial in the Seidel yard 
at 2200 South Kings- 
highway, whereas, 
preceding shows have 
been held in the down- 
town section. 

Julius Seidel, presi- 
dent of the company, 
explained the many 
advantages of holding 
the show right in his 
own lumber yard 
rather than renting a 
storeroom downtown. 
In the first place, the 
present location in the 
residential section per- 
mits of unlimited 
parking facilities, not 
available downtown. 
Curiosity seekers and 
idlers downtown have 
been eliminated, and 
there is less expense 
to the method em- 
ployed this year. 

“But above all,” said 
Mr. Seidel, “we have 
an opportunity now to 
‘sell’ our company as 
an institution.. Those 
who come to visit the 
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show have an oppor- 
tunity to see the ex- 
tent of our facilities 
to serve, and we are 
glad of the opportu- 
nity to show them. Having the exhibit in our 
own yard also gives us a chance to make more 
direct sales, and to greater satisfaction.” 
The tent is located on Kingshighway, one of 
the most important traffic arteries connecting 
north and south St. Louis in the west end, 
and it is estimated that more than 20,000 auto- 
mobiles pass daily. These autoists can not 
help but be attracted to the outside display. 
There are nine boards painted to simulate totem 


Signs outside of yard, where show is being held, calling attention to lumber and building ma- 


terials sold by Julius Seidel Lumber Co. 


At each side of the extrance is a huge red- 
wood log, each more than six feet in diameter. 
Over the entrance is a sign eg the 
free building material show. All of the Seidel 
salesmen’s autos and delivery trucks have car- 
ried signs announcing the show, thousands of 
posters have been distributed and newspaper 
advértising also has been used, with the result 
that crowds have been drawn to the show. 

The tent is 50x80 feet in size and is 22 feet 


— 


the center, and more 
than fifteen salesmen 
are constantly on hand 
to explain the exhibits. 
A special discount is 
given on purchases 
made during the show. 

The list of exhibits 
include the wall 
boards and insulating 
material sold in the 
Seidel yard, including 
Seidel’s Service brand 
white asphalt shingles 
and paints and enam- 
els of various kinds 
also are shown. There 
is a large showing of 
Premier standardized 
woodwork. A complete 
line of millwork is on 
display, and there is 
an exhibit of Wol- 
manized lumber. Red- 
wood, cypress, fir and 
southern pine lumber 
is included in the ex- 
hibit. Red cedar lining, 
of the Seidel brand, is 
also shown. 


Tue Lone Island 
Railroad has sold the 
block, 196x200 feet, 
bounded by the East 
River, Seventh, 
Eighth and Lewis 
Streets, New York 
City, now under lease 
to Willard Hawes & Co., dealers in all tropical 
timbers. There is a shipyard and drydock on 
the property, which was formerly used as a 
ferry slip and later as a dock for the railroad 
company’s boats, which ran to Montauk Point. 
The location is one of the most valuable and 
convenient in the city for distribution of lum- 
ber. A representative of Willard Hawes & 
Co. said that the sale had not been completed, 
but that the firm will not have to move. 
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Wasuincton, D. C., April 15.—In order to 
effect greater progress and accomplishment in 
National lumber trade promotion a plan has 
been completed for improvement and extension 
of the work at headquarters and in field offices. 
The new plan becomes effective not later than 
May 1. It involves reassignment of the trade 
extension staff, with a view to more specializa- 
tion through functional assignments and less of 
general utility field work or merely geograph- 
ical assignments. 

As a first step toward making the new plan 
of organization effective, the existing division 
and district boundary lines have been elimi- 
nated. The only exception in this regard is the 
territory lying west of the Rocky Mountains, 
which for geographic reasons is designated the 
western office and placed under the administra- 
tive supervision of A. C. Horner. 


Modified Plan 


This extension of service involves six modi- 
fications for improvement of the present pro- 
gram: 


1. Definite co-ordination of lumber promo- 
tion work, except building code activities and 
special work undertaken upon request of 
regional associations, in territories where the 
preponderance of lumber consumption is of 
species produced in those regions. This will 
permit the consolidation in New Orleans of 
work heretofore done from field headquarters 
in Atlanta and Dallas and in San Francisco 
that heretofore was done out of Portland. The 
field work on building codes and in behalf of 
grade-marked and trade-marked lumber will 
be intensified in all regions in co-operation 
with regional associations. 


2. Concentration of intensive and speclal- 


ized lumber promotion in “open” territory 
where lumber now is at the greatest relative 
disadvantage in comparison with other mate- 
rials and where competition with such ma- 
terials is heaviest. 


3. Continuance, as field offices, of the pres- 
ent field headquarters at New York, Pitts 
burgh, Indianapolis, Chicago and San Fran- 
cisco; maintenance in Kansas City or St. Louis, 
and in Minneapolis of headquarters for field 
men in conjunction with headquarters of ex- 
isting lumber organizations; and in Memphis 
of a field office for advisory service in hard- 
wood promotion. All such offices will report 
to and be directly under the supervision of the 
headquarters office. 


4. Maintenance in New York, Chicago, and 
San Francisco of a personnel qualified to 
handle, under direction from headquarters, the 
three major lines of work (a) engineering re- 
search, (b) building codes, and (c) promotion 
and merchandising. In the midwest, building 
code activities will continue to be handled 
from Indianapolis. At Pittsburgh will be sta- 
tioned two men and elsewhere one man com- 
petent to handle promotion and merchandising 
problems. 


5. Complete co-ordination and synchroniza- 
tion in the fields of consumption of greatest 
present and potential importance to lumber, 
of engineering research, publications and ad- 
vertising activities at headquarters with en- 
gineering research, building code work, anid 
promotion and merchandising activity in the 
field. 


6. Addition of an important line of work 
at headquarters, to be supplemented by aggres- 
sive field work, to promote the use of grade- 
marked and trade-marked lumber and standard 
lumber purchase specifications. 


Advantages of Improved Plan 


The co-ordination of general promotion in 
territories in question will result in like treat- 
ment of the North, South, and West. The fo- 
cusing of more intensive trade promotion in 
the territory where competition with other 
materials is keenest will contribute to better 
teamwork between regional associations and 
the National. Duplication of lumber promo- 


tion effort will be eliminated and the indus- 
try’s maximum strength. be utilized in defense 
of its markets. 

This plan will result in less of general and 
more of specific attention to lumber consump- 
tion fields of greatest importance. It will 
avoid general cultivation of contacts. Adver- 
tising and publicity is more effective for this 
purpose. All field and headquarters work will 
then be on the basis which has proved success- 
ful in the case of wooden box promotion and 
building codes. We are now in the advantage- 
ous position where most of our field consulting 
work is in response to consumers’ or speci- 
fiers’ requests. 

Personnel will be assigned to work in field 
of personal proficiency, thus rendering maxi- 
mum service on specific problems of definite 
lumber-using groups, 

Such a plan of specialized assignments will 
provide maximum correlation of engineering 
research, publications, and advertising, with 
field work. 

Centralized direction of all field work will 
insure concentration on projects in proportion 
to their importance and the funds available. 


Inauguration of Plan 


1. The personnel affected by the inaugura- 
tion of this improved plan have received in- 
structions as to future assignments; and the 
necessary administrative details have received 
attention. 


2. Headquarters is issuing plans outlining 
and co-ordinating current lines of work, their 
method of conduct, personnel assignments etc., 
as follows: 


a. Promotion and merchandising: Method 
of handling service jobs whether by corres- 
pondence from headquarters or by personal 
field visitation, and how. 


b. Buwilding codes: Service available from 
headquarters on the extent, character, and 
scope of work by building code consultants at 
field offices. 


c. Engineering Research: Enumeration of 
the major lines of engineering research to be 
given immediate attention, headquarters and 
field personnel assignments, and methods of 
eonduct of the work. 


d. Wood box promotion: Plan by the man- 
ager of the wooden box bureau for conducting 
the work and its division between members 
of the bureau staff and the National lumber 
field staff. 


e. Wood preservation: Plan by the treated 
wood bureau manager for conducting the work 
and its division between members of the bu- 
reau staff and the National lumber field staff. 


f. Home Modernizing Bureau: Plan with 
director for further co-ordinating field service 
to insure help in promoting organization of 
local bureaus and to assist local lumber deal- 
ers to secure fair share of new business. 


g. Hoo-Hoo: Method of utilizing key men 
recently appointed to supplement field work 
and to provide information § service on 
threatened encroachments on lumber markets. 


h. National Committee on Wood Utilization: 
Plan by the director for attaining closer wood 
utilization. 


i. Furniture bureau: Preliminary plan for 
conducting the work, on consummation of 
final negotiations with the associated office 
equipment manufacturers, and its division be- 
tween members of the proposed office equip- 
ment bureau staff and the National field staff. 


j. Publications: Formulation of a complete 
plan of published service to be issued for 
specifiers and consumers of lumber and for the 
field staff, and to be co-ordinated with all other 
trade extension activities; such schedule to re- 
place wherever possible personal advisory 
work in the field. 


k. Advertising: Plan of advertising that 
will create consumer acceptance and at the 
same time increase the effectiveness of all 
other trade extension effort. 


1. Field reports: Any modification of present 
plan of reporting thus made necessary. 


es 


Plans to Improve Trade Extension Work 


Co-ordination of Lumber Promotion Activities Arranged for in Enlarged Program— 
National Tree Symbol Lumber Is Growing in Popularity — Other TX Achievements 


Good Work by Hoo-Hoo Key Men 


Wasuincton, D. C., April 15.—The Na- 
tional Lumber Manufacturers’ Association is 
getting a very good response from the Hoo- 
Hoo key men recently appointed by Secretary 
ash R. Isherwood in respect to local pub- 
icity. 

Mr. Isherwood selected about 150 men on 
account of their real interest in lumber and 
group interest—men willing to spend a good 
deal of their time in the general lumber pro- 
motion cause. One phase of their work is as- 
sistance in local publicity matters. 

The key men are well distributed over the 
country and will serve as local contact agents 
for distribution through personal contact of 
lumber news of a nature that would ordinarily 
be used by the editor if given a local angle. 
The Hoo-Hoo men will supply the necessary 
local angle. 

Already some of these key men have dis- 
tinguished themselves, producing very striking 
publicity results. Results to date give ground 
for hope that this new form of publicity work 
will accomplish much when the organization is 
in smooth running order. 

i <s 


CEDAR SHINGLE VICTORY 


Two of Portland’s Fire Houses Re-roofed 
With Wood Shingles 


PorTLAND, Ore., April 13.—S. V. Fullaway, 
manager of the Portland district office of the 
National Lumber Manufacturers’ Association, 
was gratified to receive from P. C. Stevens, 
manager of Shingle & Lumber Sales (Inc.), 
this city, a letter commending his efforts to- 
ward having wood shingles used in reroofing 
two fire houses here. Mr. Stevens’ letter reads: 

On behalf of the shingle manufacturers of 
Portland, I wish to express to you our deep 
appreciation of your assistance in securing for 
cedar shingles the recent contract let by the 
City of Portland for re-roofing two of Port- 
land’s fire houses. The work has been com- 
pleted and approved. One of the best grades 
of shingles was used and laid right over the 
old roof. In view of the many “fire resisting” 
claims of substitutes, we believe re-roofing 
two of Portland’s fire houses is a decided 
victory for cedar shingles. 

This is a fair sample of specific instances in 
which staff representatives of the National as- 
sociation have been able to render helpful as- 
sistance to local communities in promoting the 
use of wood in the face of determined resist- 
ance by representatives of substitute materials. 

Mr. Fullaway has received the following 
from W. C. Ruegnitz, president of the Loyal 
Legion of Loggers & Lumbermen: 

Congratulations. I met V. W. Gardner at 
noon today and talked to the Hillsboro Cham- 
ber of Commerce. The Pool-Gardner Lumber 
Co. appreciates very much the co-operation it 
is getting from the National. 


* * * * 


Much-Traveled Wood Containers 


Totepo, Onto, April 15—The Owens Bottle 
Co., of this city, recently received in sound con- 
dition two test shipments of bottled goods 
packed in wood boxes after a journey around 
the world. The boxes contained bottles of in- 
secticide, properly packed. One _ shipment 
moved by rail to New York and thence by 
water to London, Sydney, Honolulu, San Fran- 
cisco and back to Toledo. The other traveled 
in the opposite direction, going first to the West 
Coast and thence to Hong Kong, London, 
New York and back to Toledo. These much- 
traveled wood containers were made of lumber 
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three-fourths of an inch thick and measured 
8 by 17% inches. Interior packing consisted of 
liners, top and bottom pads and partitions. 

As usual, wood did the trick. Neither the 
boxes nor ‘their contents suffered damage on 
the long journeys. 

* * x 


Prefer Wood Street Markers 


Jackson, Micu., April 15.—After experi- 
menting with various types of street markers, 
city officials of Jackson have decided to use 
wood and have ordered over 850 of these 
wooden markers to be set at various street 
corners. These wood markers are to be painted 
black, with white letters. They are very 
attractive, and can be seen at a much greater 
distance than the old metal markers, especially 
after these have become rusted and bent. 


* * * * 


HELPING KANSAS FARMERS 


Lumber Industry Collaborates in Campaign 
to Assist Wheat Growers 


Kansas City, Mo., April 15.—The lumber 
industry is lined up to meet the emergency 
confronting the Kansas wheat farmers in tak- 
ing care of their 1929 crop. Advertisements 
appearing in the Kansas City Star’s farm edi- 
tion on Wednesday of last week and again 
in Sunday’s issue point out the unusually heavy 
stocks of left-over wheat in Kansas City eleva- 
tors and the need for providing additional 
storage in order to’keep the new crop from 
moving in too great volume onto an already 
glutted market. 

The National Lumber Manufacturers’ As- 
sociation was appealed to in the emergency and 
promptly came forward with the illuminating 
advertisements appearing in the Kansas City 
Star, pointing out the wisdom of providing 
additional farm storage in order to prevent a 
possible serious break in wheat prices when 
vel new crop is harvested beginning about 
uly 1. 

Burdett Green, manager of the Kansas City 
district office, took hold of the situation with 
vigor when it was called to his attention. Local 
retailers throughout the State are all prepared 
to co-operate, and C. F. Miller, agricultural 
engineer of the National association, is now on 
the job collaborating with Mr. Green, the lum- 
bermen and all interested agencies. A follow-up 
campaign has been inaugurated in order that 
the Kansas wheat farmers may reap full bene- 
fit from the emergency newspaper advertising. 

The seriousness of the emergency is quite 
generally recognized. For example, Senator 
Arthur Capper is strongly urging emergency 
freight rates to assist the farmers in moving 
the new crop to points where storage is avail- 
able. Others are casting about for a solution 
of the problem, with existing storage facilities 
already half filled with hold-over stocks. 

The farmers, as a rile, are by no means 
unacquainted with the virtues of wood for the 
construction of field granaries. They realize 
that additional storage facilities must be found, 
and are being reminded that wood is the pre- 
ferred material for wheat storage bins, because 
of its relative cheapness compared with other 
materials, because it makes much cooler and 
more satisfactory granaries and for other sound 
reasons. 

Kansas City elevators now contain close to 
20,000,000 bushels of hold-over wheat, com- 
pared with 6,998,000 bushels at this time last 
year. So the problem is to find storage for 
the new crop as it comes along. To reduce 
present wheat stocks in storage to the same 
level as a year ago on July 1, when the total 
was about 2,750,000 bushels, means _ that 
1,330,000 bushels must be moved out of the 
elevators every week from now on. 

Farmers can store their new crop in local 
and terminal elevators so long as space is 
available, or they can provide their own stor- 
age on the farm. It is not hard to realize 
what would happen to wheat prices if the new 
crop should move in normal volume into an 
already glutted market. If stored on farms 


the new crop does not become part of the 

“visible supply” and, therefore, is much less 

likely to influence the general price adversely. 
x *k k * 


Commended for Patriotic Action 


Wasuincton, D. C., April 16—The AmMEr- 
ICAN LUMBERMAN can, without lack of mod- 
esty, claim a part of the credit for obtaining 
from the West Coast Lumbermen’s Association 
all of the masts and spars for restoring the fa- 
mous fighting frigate Constitution—“‘Old Iron- 
sides’— which today were formally presented 
to the United States Navy in Seattle. 

This gift of nearly 75,000 feet of the highest 
grade timber, eight pieces being more than 100 
feet in length, will be transported to the Bos- 
ton Navy Yard by the railroads without cost 
to the Government. 

The shipment will require five cars. At 
“Boston it will be received by Rear Admiral 
Philip Andrews, Commandant of the 2nd Naval 
District and the Charlestown Navy Yard, with 
elaborate ceremony. 

When plans for the reconstruction of the fa- 
mous Navy ship were getting under way it 
occurred to the Washington representative of 
the AMERICAN LUMBERMAN that our West 
Coast friends would be interested in doing their 
bit toward that laudable project by furnishing 
the new masts and yard arms. 

This suggestion was passed on to the home 
office in Chicago, which promptly communicated 
it to the West Coast Lumbermen’s Association. 
Officers of that association got busy instantly, 
and flashed back to the Navy Department by 
telegraph an offer to present the masts and 
spars. Former Secretary of the Navy Wilbur 
promptly accepted the offer, commending the 
West Coast lumbermen for their patriotic 
action. i 

* * * * 
Farm Home Contest Entrants 


‘Wasuincton, D. C., April 15—The Na- 
tional Lumber Manufacturers’ Association has 
received the complete list of entrants in the 
Ideal Farm Home Contest staged in co-opera- 
tion with the American Farm Bureau Fed- 
eration. 

Copies of the list will be prepared for dis- 
tribution by retail lumber dealers’ associations 
throughout the country, in order that they may 
be followed up by local retailers. It is ex- 
pected many sales opportunities will be de- 
veloped in this way. 

C. L. Bisbee, jr., first prize winner in the 
contest, has modestly declined to furnish his 
photograph. In his letter of declination he 
expresses gratitude that his design was consid- 
ered worthy of first honors, but indicates that 
he much prefers not to have his picture pub- 


lished. 
--é+ € @ 


Club Hears Talk on Kiln Drying 


Cotumsus, Onto, April 15.— The largest 
crowd that has appeared at any of the lectures, 
attended the seventh lecture of the extension 
course in lumber education being sponsored by 
the Wholesale Lumbermen’s Club of Columbus 
at the Neil House, April 12. There were more 
than 100 present and out- of-town dealers and 
jobbers are increasing in number. A group of 
six lumbermen from Athens attended. 

D. R. Brewster, of the National Lumber 
Manufacturers’ Association, with headquarters 
at Memphis again talked on the subject of 
“Kiln Drying.” He showed the relation of 
shrinkage to the specific moisture content of 
various kinds of lumber. This problem is one 
which has puzzled many lumbermen and Mr. 
Brewster gave a lucid explanation of the vari- 
ous shrinkage. 

The speaker also showed the different time 
required for kiln drying heart and sap lumber 
of the same variety and showed that heart lum- 
ber takes much longer to dry but has less 
shrinkage. Sap lumber is cured much more 
easily. 

The. speaker also discussed the problem of 
kim drying. of red gum and said that now 
methods have been devised by which that vari- 


ety of wood can be satisfactorily cured. He 
explained what is meant by the steaming of red 
gum as applied by manufacturers. Following 
the lecture Mr. Brewster answered a number 
of questions. 

The next speaker will be B. R. Ellis, a well 
known engineer in the lumber industry, who 
will talk on the general topic of cypress. 

* * * * 


MARKED LUMBER PROGRESS 


Popularity of National Tree Symbol Lumber 
Is Growing Apace 


WasuHincton, D. C., April 15.—The popu- 
larity of grade and trade-marked National Tree 
symbol lumber is growing. The action of the 
southern California retailers in coming out 
100 percent for grade-marked American stand- 
ard lumber, as reported in April 13 issue of 
AMERICAN LUMBERMAN, while perhaps the 
most outstanding development in the nation- 
wide campaign, is by no means the only one. 

Conspicuous among other developments of 
recent date is the endorsement and pledged sup- 
port given to the National Committee on Wood 
Utilization by a number of national trade as- 
sociations of wood-using industries approached 
by the committee through its vice chairman, 
Maj. R. Y. Stuart, chief of the Forest Service. 

In a letter to 52 sueh organizations, Maj. 
Stuart, requesting their endorsement and active 
support, said: 

The grade-marking of lumber provides for 
stamping or marking each board produced in 
such a way as to indicate its quality and 
grade. Even the most non-technical user may 
buy grade-marked lumber with assurance that 
he is getting a quality article. 

Associations from whom favorable responses 
have been received include the National As- 
sociation of Builders Exchanges, American 
Society of - Mechanical Engineers, National 
Grange, National Association of Real Estate 
Boards, United States League of Building & 
Loan Associations, American Petroleum Insti- 
tute, American Society of Military Engineers, 
National Furniture Association, American So- 
ciety of Agricultural Engineers and several 
others whose interest in the efficient use of 
lumber is active. 

All of the associations mentioned are show- 
ing their active interest in the movement by 
calling it to the attention of their individual 
members by letter and by mailing to each mem- 
ber a copy of the grade-marking booklet of 
the National Committee on Wood Utilization. 

Executive officers of some of these associa- 
tions have also sponsored articles urging the 
use of grade-marked lumber for publication in 
trade journals serving their respective indus- 
tries. 

The April issue of the American Builder has 
this to say about grade-marking and _ trade- 
marking: 

The ‘National Tree’. trade-mark has been 
adopted by the National Lumber Manufactur- 
ers’ Association. This trade-marking and 
grade-marking of lumber, with this symbol as 
a guarantee, is rapidly being adopted by the 
leading lumber manufacturers of the country. 
This gives assurance to the lumber-using in- 
dustries that there will always be available 
in the future ample supplies of lumber manu- 
factured and graded in accordance with the 
American Lumber Standards, approved by the 
United States Department of Commerce and 
Forest Service, of a quality attested by the 
grade mark, of a size as represented, and that, 
in case of error, refund of the purchase money 
or other satisfactory adjustment is guaranteed 
by the National Lumber Manufacturers’ Asso- 
ciation. 

e © m © 


Wood Roof Withstands Storm 


Burrauo, N. Y., April 16—Lumbermen will 
be much interested to know that in a recent 
wind storm severe damage was done to Hangar 
No. 2 at the Buffalo Airport, but that the wood 
roof structure remained absolutely intact. The 
hangars are of masonry walls and wood roof. 
The wood roof trusses support a rounded 
wood roof of 6-inch matched boards, over 


(Continued on Page 63) 
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National Production, Shipments and Orders 


Wasuinoton, D. C., April 15—The following statistics for the periods ended April 6, 1929, and April 7, 1928, were compiled by the Na- 


tional Lumber Manufacturers’ Association: 
ONE WEEE 

Softwoods: 

Southern Pine Association 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association. 
California White & Sugar Pine Mfrs.’ Assn. 
California Redwood Assn 
North Carolina Pine Association............. 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs.’ Assn 


Total softwoods 
Hardwoods: 


Northern Hemlock & Hardwood Mfrs.’ Assn 
Hardwood Manufacturers’ Institute 


Oe 


Total hardwoods 
FOURTEEN WEEES 


Softwoods: 

Southern Pine Aagsociation......ccccsccccccecs 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn.. 
California Redwood Assn......... susenee ee 
North Carolina Pine Association.........e... 


Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs.’ Assn 


Total softwoods 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn 
Hardwood Manufacturers’ Institute........... 

TOG DEP GWOOED 6ccccecciccsseveccccsene 

Units of production. 


ee ee ee | 














Production Shipments Orders 

“a 1928 1929 1928 1929 1928 1929 1928 
04 68,952,000 62,899,000 75,258,000 69,075,000 72,322,000 70,375,000 
= ine 189,373,000 125,751, 000 189,432,000 138,340,000 205,582,000 143, 572, ,000 
36 23 37,572,000 arty 000 ,000 18,525,000 40,030,000 473,000 
22 21 19,377,000 16,266,000 21,991,000 21,713,000 23,794,000 3 677 ,000 
12 15 6,805,000 8,157,000 6,596,000 6,115,000 8,602,000 6,1 154, ,000 
76 39 12,317,000 8,300,000 11,806,000 8,918,000 12,608,000 13/247. ,000 
9 5,886,000 5,500,000 8,1 7,796,000 9,365,000 11,347, ,000 
28 16 2,333,000 1,671,000 2,775,000 2'434,000 1,520,000 2/059 ,000 
541 338 342,615,000 247,732,000 352,336,000 272,916,000 373,823,000 286,904,000 
16 9,281,000 3,809,000 5,775,000 2,747.000 5,298,000 1,637,000 
aes? 350t 35,619,000 50,124,000 48,655,000 53,304,000 44,003,000 50,917,000 
305+ 44,800,000 53,933,000 54,430,000 56,051,000 49,301,000 52,554,000 
1 1469 921,183,000 962,879,000 954,650,000 992,827,000 1,010,372,000 1,040,728,000 
or7s 1583 “ 1,581, 871, 000 2,246,862,000 1,529,977,000 2.432.878,000 1,686,242,000 
505 436 375,634,000 241,658, 000 432,995,000 342,524,000 480,468,000 367,041,000 
3538 315 191, 012, 000 365,357,000 327,629,000 367,183,000 331,638,000 
183 211 95,228,000 119, 327, 000 93,'766,000 99,696,000 105,447,000 106,897,000 
1002 473 139,043,000 87,385,000 131,322,000 88,607,000 803, 87,576,000 
126 117 561, 86,791,000 104,728,000 98,023,000 110,547,000 111,813,000 
256 62,522,000 29,711,000 47,149,000 28,849,000 56,110,000 31,931,000 
7545 4860 4,133,456,000 3,300,634,000 4,376,829,000 3,508,132,000 4,685,808,000 3,763,866,000 
878+ 256 184,759,000 80,352,000 131,267,000 55,084,000 133,945,000 49,145,000 
3877+ 3504f 550,695,000 487,899,000 608,374,000 515,698,000 625,692,000 540,889,000 
4755+ 735,454,000 568,251,000 739,641,000 570,782,000 759,637,000 590,034,000 





Hemlock and Hardwood 


Osnxosn, Wis., April 15—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 


ciation makes the following report for the 
week ended April 6: 
Hardwoods Hemlock 
Units of 35,000 feet 
daily capacity ...... 67 91 
Productive capacity.... 14,119,000 19,086,000 
Actual cut log scale... 12,267,000 3,359,000 
Percent of capacity.. 87 
NEE. nace sled Baer 9,229, eS 4,677,000 
Percent of actual cut 107 
Orders received ....... 8,801, 000 2,275,000 
Percent of actual cut 75 95 
Orders on hand end 
RR ASAP roe 62,695,000 23,583,000 
Lumber fabricated at mill and used in con- 


struction work is included in total orders and 
shipments. 


Production is based on mill log scale, and 
lumber cut overruns this by 20 percent. 





Western Pine Summary 


PortLAND, OreE., April 13—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended April 
6 from 36 member mills: 








West Coast Review 


{Special Telegram to American LuMBERMAN] 


SeaTtLe, WasuH., April 17.—The West Coast 
Lumbermen’s Association reports that 206 
mills—all those reporting production, ship- 
ments and orders—during the week ended 
April 13 gave these figures: 

Production .196,207,000 
Shipments .200,996,000 2.44% over production 
Orders ccces 196,150,000 .03 % under production 


A group of 258 mills, whose production 
reports for 1929 to date are complete, reported 
as follows: 

Average weekly operating capacity. .264,207,000 
Average weekly cut for fifteen weeks— 
i Stkceveecensbunlsvenewee sawed aoe ,073,000 

1929 "711 1,000 
Actual cut week ended April 13, 1929. it 909, 000 


A group of 204 identical mills, whose pro- 
duction for the week ended April 13 was 195,- 
900,000 feet, reported distribution as follows: 


ee 





Unfilled 
Shipments Orders Orders 
ere 84,070,000 81,362,000 264,542,000 
Domestic 
cargo ... 61,801,000 57,991,000 310,503,000 
Export .... 37,918,000 39,796,000 254,415,000 
eee 16,857,000 16,857,000 
200,646,000 196,006,000 829,460,000 
A group of 112 identical mills, whose re- 


ports of production, shipments and orders are 
complete for 1928 and 1929 to date, reported as 
follows: 


Week Aver. 15 Aver. 15 

ended Apr. weeks Apr. weeks Apr. 

13, 1929 13, 1929 14, 1928 

Production ..124,841,000 104,647,000 112,222,000 
Shipments ..131,668,000 107,206,000 109,335,000 


Orders ...... 117,159,000 114,170,000 119,027,000 





Per: 
cent 
Percent Ship- 
Production— om Feet ofcut ments 
Normal* 35,250,000 ‘+ eae eee 
PO eaees 37,572,000 
Shipm’ts (car).1, 372 35,672,000 a he Gene 
Local deliv. . 4,000 vr i eves 
Tot. shipm’ts.... 36,286,000 96.58 
Orders— 
Cancelled .. 11 286,000 
Booked (car)1,516 39,416,000 
ee ere ee 614,000 — 
Total orders.... 40,030,000 106.54 111.32 
On hand end 
week . .5,953 154,778,000 TT er 
Bookings for the week by thirty-six iden- 
tical mills were 96.68 percent of those for 
the previous week, showing a decrease of 


1,352,000 feet. 
¢Car basis is 26,000 feet. 


*Normal takes into consideration mill capac- 
ity, number of months usually operated and 
usual number of shifts—reduced to a weekly 
basis which is constant throughout the year. 

During the week production was 107 percent 
of normal, shipments 103 percent of normal 
and orders 114 percent of normal. Average for 
the corresponding week of the preceding four 
years was as follows: Production, 97 per 
cent; shipments, 86 percent, and orders 87 
percent of normal. 

Production is so seasonable that during 
winter months actual | oo oy amounts to 
less than 50 percent of normal, while during 
peak summer months the production increases 
to well over 100 percent of normal. 





North Carolina Pine 


NorFro_k, Va., April 15.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from seventy-six mills for 
the week ended April 6: 


Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet Output capes ments 
Normal* ..12,140,000 ° 
Actual .. 12,317,000 i0i ane hues 
Shipments ..11,806,000 97 96 a 
Orderst . 12,608,000 104 102 107 
Unfilled 
orders ..59,755,000 


tAs compared with preceding week there is 
an_ increase in orders of 3 percent, six more 
mills reporting. 

*“Normal” is 
ber the mills wou 
ing day. 


on the amount of lum- 
produce in a normal work- 





California Pines 


San Francisco, Cair., April 13.—The fol- 
lowing is a summary of ’ February production 
and shipments, and March 1 inventories and 
unfilled orders, as prepared by the California 
White & Sugar Pine Manufacturers’ Associa- 
tion: 

Pebruary Reports for 26 Mills 


Production Shipments 


Calif. white pine....... 35,657,569 72,426,807 











I ND ob os v0 w'se0% 3,498,899 10,873,967 
PE CD iccucvaces..uiewenad é ,298 
ee RD: bio 60 oes 39,156,468 85,738,072 
, ee 2,997,248 9,520,211 
Red (Douglas) fir..... 88,790 1,053,536 
All other woods...... 1,694,279 3, eee’ ‘ 
Unsegregated ......... 3, "982, 858 8, 154 ,755 
Total other woods... 9,463,175 22,566,950 
Gram@ totale .6..cse 48,619,643 108,305,022 
March 1 Inventories and Unfilled Orders 
Unfilled 
Inventories Orders 
No. 2 shop and ~ naam 
Calif. white pine.... 83, isi. 179 15,849,601 
er. See -cccnesss 57,649,168 A ,684 
No. 3 shop, mixed pine. 16, 72 "948 3,428,768 
No. 3 and better shop, 
white and sugar re er 
Total uppers ....... 158,911,295 23,530,053 
Commons— 
California white oe 
sugar pine ... . 291,850,285 ,377, 
i other woods’ .105, 683, 527 ,240, 
SS are i 392, 





Grand Witals ...... 56, 445,107 1 
Box shook and cut stock 3o 728, 625 


Comparative Reports on 21 Operations 


The following comparative statistics from 21 
operations for February, 1928, and February, 
1929, represent 65 percent of the total pine in- 
dustry : 


4 
1 
2 
Total lowers ....... 397, + 812 : 
1 


Percent 
1928 1929 Decrease 
Feb. Production— 
Pine only ..... 47,702,979 39,156,468 18.0 
All species in- 
eluding pine.. 51,452,156 48,619,643 5.6 
Feb. Shipments— 
Pine only ..... 75,580,737 81,086,621 *7.0 
All species in- 
cluding pine.. 93,272,360 103,193,989 *10.6 


Inventories r. i— 
~*~ 3 shop and 
oveit.nee 149,574,657 


better 148,284,611 0.9 
All species an oy 


grad ag 524, 896 521,946,206 2.0 
Unfilled Orders Ma 
No. 3 shop an 

DE -wecnes o 4, 625,136 37,473,351 12.0 
All species a 

Srages ..-...- 180,917,984 188,772,703 *4.3 


*Increase. 
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~ National Analysis 


Wasuincton, D. C., April 15—The Na- 
tional Lumber Manufacturers’ Association 
issued the following analysis for the periods 
ending April 6—orders and shipments being 
shown as percentages of production: 

One Week 14 Weeks 


Ship- - Or- Ship- Or- 


Soft woods— ments ders ments ders 
Southern Pine ...... 109 105 104 110 
West Coast ......... 100 109 99 108 
Western Pine ....... 97 107 115 128 
California Pines ....113 123 163 164 
California Redwood.. 97 126 98 111 
N. Carolina Pine..... 96 102 94 88 
Northern Pine ...... 139 159 188 199 
N. Hem. & Hardwood.119 65 75 90 

All softwoods ....103 109 106 113 

Hard woods— 

N. Hem. & Hardwood. 62 57 71 72 
Hdw. Mfrs. Inst..... 137 124 110 114 
All hardwoods ....121 110 101 103 

AT WOOGE: 0. css 105 109 105 112 


For the periods ended April 7, 1928, ship- 
ments and orders made the following percent- 
ages of actual production: 

One Week 14 Weeks 


Ship- Or- Ship- Or- 


Softwoods— ments ders ments ders 
Southern Pine....... 110 112 103 108 
West Comme .cecciccs 110 114 97 107 
Western Pine ...... 97 96 142 152 
California Pines ....133 133 172 174 
California Redwood.. 75 75 84 90 
North Carolina Pine.107 160 101 100 
Northern Pine ...... 142 206 113 129 
N. Hem. & Hdw....146 123 97 107 

All softwoods ....110 116 106 114 

Hardwoods— 

N. Hem. & Hdw.... 73 43 69 61 
Hdw. Mfrs. Inst....106 102 106 111 
All hardwoods ...104 97 106 104 

Be WORE codseves 109 113 105 113 


Actual production reported in the periods 
indicated made the following percentages of 
the average production during periods of two 
to five years: 


1929 1928 
1 14 1 14 
Softwoods— Wk. Wks. Wk. Wks. 
Southern Pine ...... A 91 88 93 95 
ee eee X 109 95 116 108 
Western Pines ...... A 105 112 86 82 
Coe, POO aes vcvids A 109 104 103 109 
Calif. Redwood ..... A 94 90 9$1 109 
Se; Fen sees eas C¢ 101 81 68 68 
Northern Pine ....... A 73 61 60 100 
N. Hem. & Hdw...... Cc 69 80 82 70 
All softwoods ...... 102 94 100 99 
Hardwoods— 
N. Hem. & Hdw...... Cc 83 73 91 
Hdw. Mfrs. Inst..... Sc 79 68 68 
All hardwoods ...... 77 80 68 70 
A GRRE on8 wasande ee: 93 93 


A—Normal based on actual output for 
period of two to five years. 

C—Normal based on estimated mill capacity. 

X—West Coast normal for first part of 1928 
was arbitrary; the 1929 normal is based on 
capacity. 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for March, 1929 and 1928, based on 
reports of the same eighteen member mills: 


March March Percent 
1929 1928 increase 
Production ..... 6,794,000 6,575,000 3.3 
Shipments ..... 6,141,000 6,945,000 11.6 
a. RT 6,604,000 5,816,000 13.5 
End Month— 
Orders unfilled. .11,106,000 8,380,000 32.5 
OE oven aeuee 25,494,000 24,727,000 3.1 
Average Value, 25/32x2\%4”, First, Second and 
Third Maple f. o. b. iidnigass and Wisconsin 
Mills 
March, March, Percent 
1929 1928 increase 
i Te $69.00 $63.07 9.4 
The following are percentages of sold stock 
April 1, 1929: : 
Boon Maple Maple, 2 
2, ” 
3 rere 53 6 At 
Second ........ 40 42 60 
Third grecccene 27 28 63 
All three ...... 44 49 84 





California Redwood 


SAN Francisco, Cair., April 13.—The fol- 
lowing information is summarized from the 
reports of 12 mills to the California Redwood 
Association for the week ended April 6: 


Redwood White- 
Percent of wood 
Feet production Feet 








Production ..... 6,805,000 100 1,841,000 
Shipments ...... 6,596,000 97 1,569,000 
Orders— 
Received ..... 8,602,000 126 1,797,000 
Om tee. ..... oc 31,602,000 7,009,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California*..... 3,326,000 3,274,000 
Southern California*..... 1,078,000 1,921,000 
ME 4. Sicba coe ee en ,00 92,000 
RS o's c's wa we Gaaae 1,603,000 2,184,000 
MU Saat ess econ Benet 17,000 1,131,000 

ee Oe ae ae 6,596,000 8,602,000 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 


*North and south of line running through 
San Luis Obispo and Bakersfield, 





Cement Industry Data 


Wasuincrton, D. C., April 15.—The ratio of 
the operations to the capacity of the American 
portland cement industry during March was 
47.4 percent, according to figures released by 
the bureau of mines of the Department of 
Commerce. During the month 9,969,000 barrels 
were produced, 10,113,000 barrels were shipped, 
and there were in stocks on hand. at the end of 
the month 29,727,000 barrels. Production in 
March, 1929, was 2.5 percent less, and ship- 
ments 0.2 percent less than in March, 1928. 
Stocks at the mills were 8.3 percent higher than 
a year ago. (SSG abaeaaaeaee 

THREE YEARS’ growth in State park areas 
added a net area of 67,834 acres to the 1925 
figure, bringing the total area of State parks 
to 436,077. Municipal and county forests and 
parks increased in total area from 697,447 acres 
at the end of 1925 to 726,577 acres at the 
beginning of this year. 





Know the Product You Sell 


MINNEAPOLIS, MINN., April 15.—The manu- 
facturer of substitutes makes his products to 
order—he knows them: The lumberman finds 
his product ready grown in the forest, and 
many lumbermen don’t know the basic quali- 
ties of the stuff they sell, J. P. Wentling, direc- 
tor of the Western Red Cedar Association, 
said in a talk here last Thursday night. Prof. 
Wentling is on leave of absence from the Uni- 
versity of Minnesota, where he taught wood 
technology to foresters, to do research and 
allied work for the cedar group. He spoke 
before the Hoots’ Club, subsidiary of Hoo-Hoo, 
on “Knowing the Stuff You Sell.” Among 
other things he said: 

Wood is not man made. Man contributes 
nothing to it, but the man competing, in sub- 
stitutes, has built his stuff to order. He has 
taken the materials and produced a man-made 
product. The whole life history of the sub- 
stitute is known, so it is easy to account for 
the respect we have for it. The question is 
how to meet the competition of the substitute. 

In most cases we can’t come across to the 
consumer with facts about wood analagous to 
those that the dealer in substitutes can tell us 
about his products. While the tree is grow- 
ing in the woods with no one bothering about 
it, the lumber dealer must compete with the 
man selling the steel tower or concrete pole 
that is built on a drafting board. He knows all 
about it and can argue “this and that,” while 
the lumberman, can not. The substitute man, 
out of necessity, knows his stuff, and that’s 
where many of our troubles arise—because we 
don’t know ours, and if we don’t learn, per- 
sonality won’t count for much in making sales. 
We're due for a change. We must study and 
learn some talking points about the stuff we 
are selling. We must learn to know our stuff 
as never before. 

The change in type of material. used has 
been going on slowly, and it must continue 
to do so. And somewhere along the line we 
must tie up with the man who makes his stuff. 
We must meet the arguments of the substitute 
man on the things he has made. The dealer 
in shingle substitutes can go back to tar and 
rags and tell you all about them, and how they 
are manufactured into roofing. How can we 
remedy this, when we are unable to tell just 
what wooden shingles will do, and why? We 
must take stock of the situation and go to 
school a while. We must study the basic 
thing of which we make our product. Take 
up this study, and you will find it’interesting. 
Ask yourselves, “What is wood? What is the 
substance of it?’ You’ll have a lot of fun find- 
ing out, and you'll be surprised at the selling 
points you discover, You'll be surprised, too, 
at some of the things we don’t know yet. I 
can’t tell for the life of me, for instance, 
just how water gets to the top of a tree, 

You can’t make a piece of wood, but you 
can create conditions that will encotirage its 
growth. I don’t see how you can argue about 
shrinkage, or tell why a slashed board shrinks 
twice as much as an edged grain, tell about 
seasoning, checking, or kiln drying, unless you 


can go back to basis principles and explain. 
If you can tell a customer something he never 
knew before, he’ll think “Here’s a man who 
knows his stuff.” The salesman of sash is 
selling a product basically no different from 
dimension lumber, siding, or interior trim. 
When we all get to telling the same story 
about these things, people will begin to take 
notice and the purchaser will decide we must 
know what we're talking about. We don’t 
need to be professors to know these things. 
They’re practical, every-day facts, after all. 
And we can learn from some of the professors, 


“too, and their books. 


Any man who can visualize need have no 
trouble in putting himself inside a treé and 
looking out. Then he can begin to explain 
why boards have pulled apart in a finished 
floor, why cracks and shrinks develop, and how 
to eliminate these troubles. When salesmen 
can do that, they can begin to compete on an 


equal footing with the substitute man who, 


because he makes his own product, knows all 


‘about such things already. 


Fred Peschau, of the F. H. Peschau Co., 
lumber wholesaler, defined “Personality in Busi- 
ness” as the art of salesmanship. 

Don Bell, secretary of the Donald C. Bell 
Lumber Co., presided at the meeting. The 
next bi-monthly session will be the concluding 
one of the season. William Wattson, manager 
of the T. M. Partridge Lumber Co., will be 
in charge, and he announces that Phil Foss, 
of the Oliver P. Radford Co., will give the 
chief address, on “Polar Exploration.” Fred 
Anderson, of the F. B. Anderson Lumber Co., 
will discuss current events, and Ormie Lance, 
secretary of the Northwestern Coal Dealers’ 
Association, will talk on “The Advantages and 
Disadvantages of Mergers.” 

President Tom Youngblood, of the North- 
western Hardwood Co., has asked every one 
who attended Thursday night’s meeting to 
bring ‘at least one fellow Hoo-Hoo member to 
the final meeting. 


('@eae@eeneaaeaaeaaaeene 


Buys State Lands and Timber 


Avamocorpo, N. M., April 15.—Five sections 
of State lands and 14,000,000 feet of timber 
thereon were sold to the George E. Breece 
Lumber Co. on its bid of $3.15 an acre for 
the land and $2.50 a 1,000 feet for the timber. 
The land is situated near Alamogordo. The 


-company has taken over the logging operations 


formerly operated by Cooper & Otey on the 
Breece holdings and is increasing its crews 
and equipment in the woods. Five “Cater- 
pillar” tractors are in operation, and the log- 
ging crew will be increased from 150 to about 
200 men; Manager P. P. Breece is spending 
much of hig time at the camp in an effort to 
build production up to 100,000 feet a day. A 
number of new cabins and a new supply house 
have been completed at the logging camp. 


Reng ear, 
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West Coast News of 


To Market Wood and Fuel Products 


SEATTLE, WasH., April 13—A marketing or- 
ganization, the Olympia Wood Products Co., 
has been formed at Olympia, Wash., by four 
mills to market wood, sawdust, hog fuel, lath 
and other by-products manufactured in the 
mills. Most of the wood and other fuel prod- 
ucts will be shipped to Seattle and neighboring 
cities while lath will go to California. 

The company is incorporating for $30,000 
with O. R. Rockway, of the Rockway Mill 
Wood Co., president; R. C. Wright and Paul 
W. Billings, of the Buchanan Mill Co.; E. E. 
Westman and W. H. Shultz of the Washington 
Veneer Co., and Arthur Anderson and Edward 
Anderson, of the Olympia Harbor Mills and 
Tumwater Lumber Mills Co., as incorporators. 

Establishment of the new organization in- 
volves expenditure for installation of wood 
saws, hog cutters, and other machinery. The 
Tumwater Lumber Mills Co., one of the four 
involved, is a new gang saw mill on West Bay 
drive which is expected to be ready for opera- 
tion early in April. Both wood sawing and hog 
fuel cutting machinery must still be installed 
in this mill. Hog fuel cutters must be installed 
in the Olympia Harbor and Buchanan mills, 
both already having wood saws. The Wash- 
ington sawmill is equipped now to furnish by- 
products. All three of the established mills 
manufacture lath. 


Opening Up Timber Tract 


KLAMATH FAtts, Ore., April 13.—Walker 
& Hovey; one of the largest timber-owning 
firms in the Klamath basin, are opening up one 
of their tracts in this territory, containing about 
130,000,000 feet. It is planned to log 15,000,- 
000 feet this year, and the logs will be sold on 
the market at Klamath Falls. The firm of 
Walker & Hovey is composed of Willis J. 
Walker, who is president and general manager 
of the Red River Lumber Co., making his head- 
quarters in San Francisco; and Richard: H. 
Hovey, formerly interested in the Algoma 
Lumber Co., and a timberman interested in 
Klamath County for many years. In addition 
to owning a large amount of timber in Klamath 
County and district, Walker & Hovey also own, 
together with F. Hill Hunter, of Klamath 
Falls, a sawmill at Pelican City, formerly 
owned by the Wheeler-Olmstead Lumber Co. 


Seek Olympia Peninsula Timber 


ABERDEEN-Hogu1AmM, WaAsH., April 13.—A 
private hearing, relative to the allocation brief 
submitted to the Federal Forest Service by the 
cities of Grays Harbor, will be held Monday, 
April 15, in Hoquiam. C. M. Granger, district 
forest supervisor, will be in charge of the 
meeting. A committee of five, made up of 
Frank H. Lamb, of Hoquiam; Clarence G. 
Blagen, of the Grays Harbor Lumber Co., Ho- 
quiam; W. H. France, of Montesano; William 
Corkery, of the Donovan Corkery Logging Co., 
and A. W. Middleton, of the Anderson-Middle- 
ton interests, Aberdeen, will present the plan, 
which calls for the allocation to Grays Harbor 
district of a large block of timber in the. na- 
tional forest in the Olympic Peninsula, The 
brief contends that unless the Harbor mills 
are assured that a certain percentage of the 
timber to be cut in the national forest, will 
be diverted through the Harbor gateway, the 
logging and milling interests in this section will 
not be perpetuated. The proposal is being 
opposed by the interests in the northern part 
of the State tributary to the mills in Everett, 
Port Angeles and Bellingham. 

The Northern Pacific and Union Pacific have 
announced that they will extend ‘their lines 
into the Olympic Peninsula. Work on the new 
project is to be started at once. Engineers are 
now working on the plans for the exténsions. 


To show their appreciation of the work to be 
performed, the entire county will sponsor a 
big banquet to honor the railroad officials. The 
date has not yet been set, but it is expected 
that it will take place within the next ten 
days. 


Carves Lumber to Know It Better 


San Francisco, Cauir., April 13.—It is one 
thing to know the selling points of lumber 
and be able to put them across. It is another 
thing to know the working of and be able to 
work with the actual lumber itself. One is 
necessary to the other, in this day and age. 
When a man knows both, equally well, then 
he may be called a real lumberman. 

And such is Burton W. Adams, general 
sales manager of the Pickering Lumber Co., 
with headquarters in Kansas City, Mo., and 
offices in San Francisco. It is here that Mr. 
Adams makes his headquarters. And it is here 
that Mr. Adams has recently finished and is 
showing to his friends the figure of a rampant 
bull elephant—which might well be named 





Rampant bull elephant carved from one piece of 

California sugar pine pattern lumber by Gen- 

eral Sales Manager Adams of the Pickering 
Lumber Co., San Francisco 


“GOP”—that he has recently carved with his 
trusty jackknife out of a solid block of Cali- 
fornia sugar pine—‘Pickering pattern pine,” to 
be more exact. 

This elephant is the second that Mr. Adams 
has carved. The first was completed in 1925. 
Then, soon after the last Presidential election, 
he took another block of pine, sharpened up 
his jackknife and went to work. The result, 
which he brought to his office last week, is 
admired by all who see it. “It just shows what 
can be done with good sugar pine,” declares 
Mr. Adams, seeking to switch the compliments 
to his skill and artistry, to the product with 
which he worked. 

Nevertheless, the big bull elephant, trumpet- 
ing his battle cry, is a work of art. It is 
complete to the last detail, even to the wrinkles 
in his tough, old hide. The grain of the wood 
runs up and down in the block of pine, so 
that all the carving is done across the grain. 
The figure and the pedestal are all one piece. 
Mr. Adams doesn’t say how long it took him 
to complete the work. “Oh, I’just worked on 
it a while when I had nothing else to do,” he 
says modestly. 





the Week 


Rail Extension on Olympic Peninsula 


Seatrie, Wasu., April 13.—Approaching ex- 
haustion of log supplies for Grays Harbor 
mills is given as the chief reason by the North. 
ern Pacific and the Union Pacific for the need 
of a 60-mile extension from Aloha to the Hoh 
River on the Olympic penninsula, according to 
the joint application of the railroads made to 
the State board of public works at Olympia 
two days ago. Yesterday the department took 
under advisement the decision whether public 
hearings would be held or whether protests 
against the extension be made to the Interstate 
Commerce Commission, following a request by 
the commission, that it determine this. Reply 
of the department must be in Washington, D, 
C., by April 26. 

Meantime the Port Angeles Western Rail- 
road, of which Joseph Irving is president, is 
building south from Tyee to Forks, permission 
for which the line has held from the Inter- 
state Commerce Commission for some time, 
Individuals in the Merrill & Ring Co. are in- 
terested in this line which was built by the 
Government during the war to take out spruce. 
The line was purchased about a month ago by 
Mr. Irving and associates. The Chicago, Mil- 
waukee, St. Paul & Pacific Railway has a line 
as far as Deep Creek but so far has not an- 
nounced any plans. 


J. H. Bloedel of the Bloedel-Donovan Lum- 
ber Mills, declared to a representative of the 
AMERICAN LUMBERMAN here today that he 
was opposed to construction of the 60-mile ex- 
tension from Aloha to the Hoh River by the 
Northern Pacific and Union Pacific because it 
would open up an unnecessary large timber 
area in advance of need. “Operators in west- 
ern Washington are logging too much timber 
now and five to ten years from now would be 
time enough to start an extension,” he averred. 


Three days ago Mr. Bloedel announced that 
a 29-mile extension of the Clallam Bay & 
Southern Railroad, owned by his company, will 
be started as soon as right-of-way difficulties 
are settled. Five steam shovels are being con- 
centrated and construction crews are being 
withdrawn from branches of the road to work 
on the main line. Details incident to obtain- 
ing right of way and surveys have been com- 
pleted and with a short and easy grade from 
the present railhead to the Hoh River valley 
projected rapid progress is expected to be 
made. 

The Bloedel-Donovan Lumber Mills has 1,000 
men at work in Clallam County. The 1,250,000 
feet of logs brought out each day are trans- 
ported to Puget Sound ports. Although at 
present the railroad is not a common carrier 
Mr. Bloedel stated his company has always 
been willing to transport timber in its operating 
area without compulsion. 


Mr. Bloedel said he is particularly interested 
in allocation of Olympic timber and that his 
company would object strenuously to all of it 
going to Grays Harbor. He declared the mills 
of Puget Sound are numerically greater than 
those of Grays Harbor and need timber from 
the Olympic stand. Large investments on the 
Sound would be jeopardized should most of 
this timber be allocated to Grays Harbor. 
These investments include pulp and paper mills 
worth millions of dollars, he said. 


Mr. Bloedel declined to express himself on 
plans of the Irving railroad which was built 
during the great war by the United States 
Spruce Corporation or those of the Milwaukee 
whose railroad extends to Deep Creek beyond 
Port Angeles, but stated the mutual interest of 
the three made necessary a united alignment 
against the projected extension of the southern 
lines. In pointing out that the Bloedel-Donovan 
company owns eighty miles of private lines, the 
greatest railway mileage in Clallam County, he 
expressed confidence that these railroads and 
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that owned by his company, could take care of 
county needs. 

Mr. Bloedel also called attention to the fact 
that the State, the Milwaukee and his company 
were the three largest timber owners in the 
county, all of whose area can readily be served 
by existing railroads and extensions. The 60- 
mile extension from the south would be an un- 
necessary duplication. 


Timbers for “Constitution” Start East 


PorTLAND, OreE., April 13.—Five carloads of 
Douglas fir timbers to be converted into spars 
and masts for the historic frigate Constitution, 
more familiarly known as “Old Ironsides,” 
which is being restored at the Boston Navy 
Yard, were started on their transcontinental 
journey Thursday from the Westport Lumber 
Co.’s mill at Westport on the lower Columbia 
River. On Friday the cars loaded with the 
timbers, some of them of colossal proportions, 
were on exhibit here in the railroad yards. 

The patriotic sentiment evoked by the resto- 
ration of the old wooden frigate was empha- 
sized in the dedication of the timbers by Felker 
Morris, the 10-year-old daughter of S. M. 
Morris, vice president of the Long-Bell Lumber 
Co., and a descendent of Commander Morris 
of the historic vessel whose “deck was once 
red with heroes’ blood, where knelt the van- 
quished foe, when winds were hurrying o’er 
the flood and waves were white below.” 

The old vessel, when rebuilt, will carry a 
convincing advertisement of the merits of the 
Douglas fir of the Pacific Northwest. These 
timbers are a donation from the West Coast 
Lumbermen’s Association, representatives of 
which attended the dedication services, partici- 
pated in by marines, sailors and members of 
the naval reserve. 

Altogether there are fifty timbers in the 
five cars, and eight of them are of extraordi- 
nary size. Four of them are each 100 feet 
long and 16 inches square. Four others are 
104 feet long and 17% inches square. 

From here the shipments will move east by 
way of Seattle and Tacoma, thence to Spokane 
and Chicago, Albany and Boston. Stops will 
be made along the line for public inspection. 


Adds Two Yards to Line 


Great Fatis, Monrt., April 15.—Announce- 
ment is made by Vice President R. M. Gra- 
ham, of the Monarch Lumber Co. of the pur- 
chase by that company of the Hunter Lumber 
Co. at Dooley, Mont., and also the yard of 
the Aspengren-Sands Lumber Co. at Bain- 
ville, Mont. The Monarch Lumber Co. op- 
erates a number of yards throughout this sec- 
tion with headquarters in Great Falls. 


California Fruit Losses Severe 


San Francisco, April 15.—Some definite idea 
of the extent of the losses that may be ex- 
pected by lumber and box manufacturers in 
California, as a result of the recent cold 
weather in the vast fruit growing areas, and 
the unprecedented frosts of last week, is ex- 
pected to be available during the next ten days, 
according to reports received here today. 

_ Already the sawmill and box making industry 
in northern California, and the Klamath Falls 
region of Oregon, have felt the effects of the 
fruit crop losses. Hundreds of men have been 
laid off in the logging camps because of the 
heavy curtailment of the fruit output, and the 
consequent lessened demand for fruit boxes. 
ggers who have been laid off have begun 
arriving in Redding and other northern Cali- 
fornia cities, according to reports from those 
points. They told of the cancellation of box 
contracts for the manufacture of box shook. 

Further advices from the various localities 
stricken by the frosts indicate losses ranging 
from one-quarter of the plum, Adriatic fig and 
berry crops, to half the peach and grape, and 
more than two-thirds of the apricot, nectarine 
and almond yields of Merced County alone. 
These estimates have been made public by 
County Horticultural Commissioner Dooley P. 


Wheeler. He estimates the loss of cling 
peaches in Merced County at 16,641 tons; of 
freestone, fresh peaches at 4,329 tons; of dried 
peaches at 1,117 tons, of table grapes at 11,500 
tons, and wine grapes at 8,873 tons. Mr. 
Wheeler said the loss to the first crop of berries 
is almost 100 percent, but points out that this 
will not necessarily affect the final production. 

In the face of the grave situation, about two 
hundred bankers of northern California, com- 
prising Division 1 of the California Bankers’ 


Association, have warned fruit growers against 
the hasty signing of contracts. A large or- 
ganization of independent southern San Joaquin 
Valley fruit shippers has been brought about 
in Fresno. The new organization will be called 
the Central California Fruit Shippers’ Associa- 
tion. 





Moror Bus and truck lines in North Carolina 
cover 6,000 miles of State highway, giving 
daily and sometimes hourly service. 


Swedish Gang Saw Under Test 


OrympiA, WasH., April 13.—Built primarily 
for the purpose of converting small timber into 
lumber with a minimum of waste, the new elec- 
tric sawmill of the Tumwater Lumber Mills 
Co., here, which started this week, possesses 
distinctive features that are attracting lumber- 
men of the Northwest, and which are interest- 
ing to the lumber manufacturers of the nation 
who have to meet the problem of sawing a 
steady inflow of small logs from their logging 
operations. 

Instead of the usual type of fir headrig, this 
new sawmill has two gang saws through which 
the log moves without the usual preliminary 
canting for the gang. These saws are of a 
type new in this country, but much in use in 
European countries, where logs are small. 

These gang saws are made by a Swedish firm 
—Svenska Machinverken—of Sodertelge, Swe- 
den—and are sold in America by Paper Ma- 
chinery (Ltd.), of Montreal, Que. Carl S. 
Sundbom is an engineer from the factory in 
Sweden who has charge of the woodworking 
machinery department for Paper Machinery 
(Ltd.). Mr. Sundbom has supervised instal- 
lation of the gang saws in the mill at Olympia. 

The operation of the mill is as follows: 


The logs in the pond are sorted into pockets 
according to log diameters, and the saws are 
placed in the gangs to most advantageously cut 
the logs of a given diameter. Thus, on the 
12-inch diameter logs the saws are placed to 
cut three boards two inches thick from the 
center of the log; the remainder being cut 
into boards one inch thick. 

There are two log slips; one for each gang. 
The log comes up the slip, and the kicker puts 
it directly onto the unique carriages for feed- 
ing to the gang. The carriages operate on a 
track; the front carriage merely acts as a rest 
for the front end of the log, while the rear 
carriage grasps the logs firmly with two huge 
steel fingers, which also admit of turning the 
log so it will produce the best lumber of which 
it is capable. This rear carriage shifts easily 
from side to side on its axle to permit the 
log to be fed straight into the saws. A friction 
drive then advances the carriages to the feed 
rolls of the gang. As soon as the log enters 
the gang feed rolls the front carriage auto- 
matically drops back against the rear carriage 
out of the way, and the rear carriage holds the 
log until only a few inches of the log remain 
to be sawn. Back of the gang there is another 
set of two carriages, operating the same as 
the ones just described, which grasp the front 
end of the log which is being sawn and hold 
the boards together until the entire log is 
cut. These carriages then dump the sawn log 
onto the feed rolls which take the lumber to 
the edger, after which it moves to the trimmer 
and on out into the yard. Each of these gang 
saws is rated at 25,000 to 30,000 capacity in 
eight hours. Two men are required for each 
gang saw. Only 21 men are in the entire mill 
and yard. 

Spring set saws are used in the gangs, and 
the lumber produced is quite smooth; in fact, 
some of it looks much like it had been cut 
on a lathe. 

While the mill has been operating only a 
few days, no difficulties of importance have 
been encountered. The edgermen are hard put 
to it to take care of the lumber produced by 
the two gangs, but it is thought by increasing 
the feed on the edger it will handle the cut. 


The two gangs, the log slips, and some minor 
machinery, are all operated by one 125-horse- 
power Allis-Chalmers motor; the edger is pow- 
ered by a 100-horsepower Fairbanks-Morse 
motor; the Prescott trimmer is driven by a 
30-horsepower Fairbanks-Morse motor, and the 
roller top green chain is propelled by a smaller 
Fairbanks-Morse motor. The lumber is piled 
into unit packages on either side of this green 
chain where a hammerhead crane picks it up 
and transports it to the storage docks, to wait- 
ing steamers or barges or to the spur railroad 
track where it is to be loaded into cars. It 
will also be used to supply the planer which 
is yet to be installed. The output of the mill 
will be shipped green, to California, the At- 
lantic coast, or to foreign markets. ° 

All of the line shafting is equipped with 
S-K-F bearings. 

The installation of this machinery is a project 
fostered by the National Committee on Wood 
Utilization, Washington, D. C., as a part of its 
educational campaign for timber conservation 
and wider utilization of top logs and small 
timber. Roy F. Morse, general manager Long- 
Bell Lumber Co., of Longview, Wash., is soon 
to make an official test of the gangs and their 
production for the national committee. 





Report on Forest Research Work 


Mapison, Wis., April 16.—Tests on thou- 
sands of pieces of wood from houses through- 
out the United States to determine how much 
wood shrinks and swells in use were described 
today by Rolf Thelen, at the United States 
Forest Research Conference being held at the 
Forest Products Laboratory here. The tendency 
of wood to swell and shrink is one of its great- 
est difficulties in use, particularly in interiors, 
and this problem is one which is being featured 
this year in the Government’s research pro- 
gram. 

Mr. Thelen also stated that the laboratory 
is making an investigation not only on sea- 
soning methods of lumber, but also how it is 
handled after it leaves the manufacturer’s dry 
kiln. Plans for this year include a survey of 
methods of storage and handling, especially 
softwoods, at consuming factories, with the 
primary idea of developing a storage practice 
that will fit in with sawmill seasoning practice 
and at the same time bring lumber or hold it at 
the moisture content proper for its use require- 
ments. A similar survey will be made at 
wholesale and retail lumber yards, while an- 
other will deal with the storage and handling 
of lumber on the job in small house construc- 
tion. 

Dr. E. C. Sherrard, in reporting to the con- 
ference, declared that the laboratory has been 
successful in fixing the coloring matter in 
redwood lumber, which was expected to do 
away with the unsightly staining of painted 
redwood due to the leaching of the coloring 
material contained in the wood. It is planned 
also to investigate the extractive material in 
red cedar. 

Selective logging keeps land productive at all 
times, said R. D. Garver, in outlining a study 
now in progress in the Appalachian Mountains, 
adding that timber owners are actually losing 
money when they log small trees. The timber 
stand studied consisted ‘of mixed hardwoods 
which were managed under a selective cutting 


policy. 
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Wholesalers Favor Trade Extension With 


Discussions Center on Cost of Doing Business and Transportation 


Wasuincrton, D. C., April 15.—The Thurs- 
day morning session of the annual meeting of 
the National-American Wholesale Lumber As- 
sociation in the Mayflower Hotel opened with 
the reading of the report on railroad and 
transportation activities, Southern Weighing & 
Inspection Bureau etc., by Secretary W. W. 
Schupner in the absence of J. H. Burton, chair- 
man of the transportation committee, who was 
unavoidably absent from the meeting. 

(Note: A report of the Wednesday session 
appeared on pages 50-53 of the April 13 issue 
of the AMerIcaN LUMBERMAN.—EDITOR.] 


Railroad and Transportation Matters 


In his report Mr. Burton declared that 
because of the increasing efficiency of the rail- 
roads, their giving more prompt car supply 
and exercising greater care in freight calcu- 
lations, thus reducing overcharge claims, there 
had been little for the committee to do. 

The report spoke of the transit car question, 
whereby a special committee of the wholesalers 
met with other groups and found it possible to 
agree in the request for the cancellation of 
certain special privileges, but with the retention 
of standard reconsignment rules. This agree- 
ment retained the 24-hour through rate privil- 
ege and abolished the $10 demurrage penalty. 
Another matter concerned the movement to 
remove the discrimination in the port of New 
York. It is asked that the port of New York 
be placed on the same basis as other eastern 
ports, whereby the railroads absorb certain 
handling and reloading charges where the: back- 
haul rate exceeds 9 cents; and to this the asso- 
ciation lent its support. , 

Another matter brought to the attention of 
the committee had to do with the proposal of 
the Southern Railway to make a change in its 
switching tariff, which would deprive the whole- 
salers of the privilege of naming themselves 
on bills of lading as the actual shippers. With 
the co-operation of the Southern Cypress Man- 
ufacturers’ Association and other similar or- 
ganizations, a joint protest was made against 
the adoption of the proposed change. This 
was successful and no change will be made. 

Another matter had to do with the arbitrary 
practices of the Southern Weighing & Inspec- 
tion Bureau with its handling of overcharge 
weight claims. The National-American asso- 
ciation, along with other organizations, joined 
in a complaint and at a meeting at Montgom- 
ery, Ala., in March, a committee on public 
relations was appointed under the direction of 
the Southeast Regional Advisory Board, and 
it is hoped that announcement will be made 
soon of a revision in the practices of the weigh- 
ing and inspection bureau. 

The report was received without discussion. 

Dwight Hinckley, of Cincinnati, then opened 
the discussion on “The Wholesaler and Trade 
Extension,” strongly emphasizing -the impor- 
tance of the great trade extension program of 
the National Lumber Manufacturers’ Associa- 
tion and bespeaking more general support finan- 
cially by the wholesalers. Mr. Hinckley told 
the wholesalers that it was disappointing to 
him that only 150 wholesalers had subscribed 
to the fund, some of these outside the associa- 
tion. 

Work of Trade Extension Committee 


In his report Mr. Hinckley declared that 
there were two phases of this important work 
of interest: First, a report to the subscribers 
to the 5-year campaign fund, and, second, bring- 
ing this work to the attention of wholesalers 
who are not subscribers, but who may be in- 
duced to partake in the work. Mr. Hinckley 
spoke of the progress of the campaign; of the 
bulletins that are being sent out on research 








activities, building code and engineering projects 
and the various forms of publicity. 

The speaker stated that there must be dif- 
ferences of opinion over the percentage of 
funds budgeted for specific purposes, but it 
has been carefully planned with one object in 
view ; namely, educating the public to use more 
lumber. He said that the National-American 
has one representative on the National commit- 
tee, but there is ample evidence to show that 
the wholesalers’ suggestions are given consid- 
eration and equitable attention. In all literature 
and advertisements, the National-American is 
prominently named among the organizations 
supporting the trade extension campaign. Chair- 
man Hinckley said that 150 wholesalers are 
subscribing to the trade extension fund on a 
one-cent-per-thousand-five-year basis. Since 
April 1, 1928, and up to March 15, of this 
year, the balance in hand plus additional pay- 
ments received made up a total of $19,464.47 
and of this amount $15,000 was remitted to 
the National committee. 

The chairman said that there had been some 
comment regarding publicity tending to educate 
the public on grade- 
marked lumber, which 
had not been pleasing 
to some of the whole- 
sale subscribers. How- 
ever, action taken last 
November by the ex- 
ecutive committee re- 
sulted in a decision 





A. E. LANB, 
New York City; 
First Vice President 


that nothing should 
occur in the trade ex- 
tension movement prej- 
udicial to the interests : 
of other good lumber M. G. TRUMAN, 
not grade-marked, but Chicago, Ill; 
sold subject to official Second Vice President 
association inspection. 

Chairman Hinckley said that the committee 
believes that the: movement is entitled to the 
whole-hearted support of the wholesale indus- 
try and it is hoped that more of them will 
become stibscribers. “We have nothing to sell 
but lumber,” he said, “and unless we sell lum- 
ber we do no business.” 


Tells of National TX Activities 


Walter F. Shaw, manager of the central di- 
vision of the National Lumber Manufacturers’ 
Association and acting trade extension man- 
ager, followed with a resume of the TX activ- 
ities of the manufacturers. Mr. Shaw was well 
received by the wholesalers and lost no time 
in getting to the point of his address. Recall- 
ing that about a year ago Secretary Schupner 
had been’ kind enough to forward to many 
members of the National-American association 
a summary of comments he had made regard- 
ing “aggressive promotion efforts which threw 








the collective strength of the lumber industry 
into an effort to successfully resist encroach- 
ments of competing materials,” he said that the 
policies then in force were “militant and ag- 
gressive” and reasonably successful despite al- 
most insurmountable obstacles. Mr. Shaw 
added : 


It is fair to say that the National adver- 
tising, planned to secure consumer accept- 
ance of lumber and wood products, has suc- 
ceeded beyond expectations; likewise engineer- 
ing research and personal visitation have sub- 
stantially improved the position of the ium- 
ber industry. These efforts were expected to 
widen the total markets for lumber and to 
make it easier for individual manufacturers 
and distributers to sell more of their prod- 
ucts at higher prices. This is exactly what 
has occurred during the last year. It is all 
that is claimed or could be claimed. 

Obviously progressive wholesalers every- 
where are interested in and affected by such 
a program. To a large degree, as an individ- 
ual wholesaler, this is your program, whether 
you are supporting it with your funds or not. 

Mr. Shaw outlined briefly what is being 
done by the National Lumber Manufacturers’ 
Association in the way of engineering re- 
search, as one of the major activities that 
should have the support of the wholesalers. 

More than anything else, he said, we need 
to know the facts about the products we sell. 
Once these facts are known, we need to put 
them to work for us. Research thus becomes 
the eyes of the industry—searching out 
truths, discovering new uses, revealing im- 
proved methods, uncovering forgotten natural 
advantages of wood. 


Pive Major Projects 


He mentioned five major projects on the 
1929 research program of first importance to 
users of both hardwoods and softwoods—oil 
derricks, building paper, strength and rigidity 
of lumber construction, heat transmission, 
and tests on fire retardant lumber. 

No one of us would dare say how much it 
is worth to have made an orderly start ona 
program of research with the ultimate objec- 
tive of developing lumber and wood products 
proof against fire, decay, insect attack and 
shrinkage and expansion—objectives which, 
if eventually realized, will enable the lumber 
industry to stand toe-to-toe with its most 
skilful competitors, said Mr. Shaw. 

After discussing other phases of research, 
Mr. Shaw took up the question of personal 
contacts, declaring that representatives of the 
National’s TX department are making hun- 
dreds of valuable contacts all over the coun- 
try. Requests from the wood-using industries 
for technical help have been answered freely 
and in great number. He gave several typical 
examples. 

Consider building code work, he said. Talk, 
if you will, with your Philadelphia friends 
who are attending this meeting about the 
work which, with their co-operation, our 
Frank H. Alcott was able to do in Philadel- 
phia recently. I am told by some of your 
own members that never in their experience 
had the lumber industry appeared to better 
advantage or had a more able champion. No 
one can calculate merely in terms of dollars 
and cents what these services mean to you 
gentlemen whose markets are in and around 
Philadelphia. Of significance regarding the 
permanent injury that would have been done 
to the lumber industry had it not given this 
matter attention, is the statement of one 
prominent Philadelphia retailer that had the 
code been passed in its original form the re- 
tail yards in Philadelphia would have gone 
out of business within ten years. 

Somewhere this moment some one of this 
staff is presenting your case to city officials. 
INo phase of your personal relationships with 
the public is more important than this; none 
more easily neglected; none more sure to 
provide profitable markets commensurate with 
the measure of support you give. Ignore your 
local code, disregard requests for help, and 
you may awake some morning to find impor- 
tant markets swept away. 
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Schools for Engineers 


Mr. Shaw referred to the recent “schools” 
organized for the highway engineers of Ohio 
attended and participated in by C. E. Close, 
of the Chicago office, pointing out the incalcu- 
lable value of the contacts thus established 
with 750 engineers of the Buckeye State, and 
the cordial appreciation expressed by engi- 
neers and State officials. This type of work, 
he said, could be handled only by a technical 
man who representead all species of wood. 

Obviously, continued Mr. Shaw, other 
States, seeing the advantage of such schools, 
will want to hold similar ones. It should be 
interesting to know that the pioneer in this 
work and the outstanding advocate and 
pleader for the necessity of such a program 
was a prominent wholesaler of that State. I 
pause to pay him tribute. 

Mr. Shaw told of the many thousands of 
men and women living in rural communities 
who viewed the lumber exhibit in charge of 
c. F. Miller, agricultural engineer, on a rail- 
road train recently operated by the Missouri 
Pacific Railroad through Arkansas, and the 
mny inquiries resulting which were referred 
through the State secretary to the local lum- 
ber distributers, and gave various other ex- 
amples of personal contact that are getting 
results. 


The National Advertising Program 


Discussing the National advertising pro- 
gram, he said: My time permits only mention 
of the vital significance of the national adver- 
tising program which is planned to create 
consumer acceptance and make it possible for 
engineering research and personal contact 
work to be done effectively. The present ad- 
vertising schedule for 1929 provides for 65,- 
000,000 printed messages. Without this ad- 
vertising appeal which is now being made in 
national magazines of wide circulation cover- 
ing all important consumer fields the pro- 
gram would lack its greatest element of 
strength. 

Engineering research, personal contacts and 
national advertising provide the keen blade 
with which national lumber promotion is now 
parrying the sharp thrusts of those who 
would take from us the markets to which on 
merit our product is entitled. 

At our annual meeting a few days hence 
will be presented a plan for improvement and 
extension of service which provides for con- 
centration of specialized lumber promotion in 
the so-called “open” territory where lumber 
is now at the greatest relative disadvantage 
in comparison with other materials and where 
competition with such materials is heaviest. 
In this territory last year 71 percent of the 
lumber was consumed. Along this battlefront 
this year our forces will be concentrated. 


Grade- and Trade-Marking Campaign 


Mr. Shaw told briefly of the progress of the 
campaign to promote the production of grade- 
and/or trade-marked lumber. This year, he 
said, more than 100 of America’s best mills, 
large and small, located in 15 States and one 
Province of Canada and representing -every 
producing region, will make available nearly 
6,000,000,000 feet of marked lumber. This 
does not mean, he added, that good unmarked 
lumber may not be purchased, but does record 
a new merchandising policy, the soundness of 
which has been recognized by great groups of 
lumber purchasing and specifying bodies, and 
the movement gains strength and supporters 
daily. In this connection he told of the recent 
action of the southern California retailer lum- 
ber dealers’ associations. 

In closing Mr. Shaw urged the wholesalers 
not to close their eyes to the trend of the times 
or permit an antagonistic personal viewpoint 
to rule their business judgment. He illustrated 
this point by recalling a personal incident that 
occurred on a cold winter night in an old one- 
room school house in Defiance County, Ohio. 
Forty-nine men and no women brave the bitter 
cold to represent the children of the school 


district. Mr. Shaw had been selected as the 
principal speaker to advocate additional tax- 
ing to provide a modern school building which 
would serve as a community center. He ex- 
pected many questions. The only speech, 
however, came from an old gentleman with 
flowing beard and thin voice, who rose and 
said: 

“Fellers, this here thing’s a’ comin’. I can 
feel ’er in my bones. But I’m goin’ to fight 
‘er as long as I live.” 

The children got the modern school. 

Cites Benefits of TX Campaign 

Arthur E. Lane followed Mr. Shaw. It 
seemed to him, he said, that some wholesalers 
do not realize the benefits they are getting 
from the enormous trade extension program. 
He told a little experience of his own. A 
friend came to him and told him of an exhibit 
against lumber staged in connection with a 
meeting of the New York State Federation of 
Women’s Clubs. The exhibit was designed to 
knock wood and promote metal. It was unfair, 
as such exhibits usually are, seeking to play 
on the sentiments of 
the club women by a 
plea to “save lives” 
etc. by using metal. 
Mr. Lane called the 
matter to the attention 
of Arthur T. Upson, 
manager of the east- 
ern division of the 
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Chicago ; a : 
ounaien TX will be straightened 
Activities out,” Mr. Lane de- 
clared. 


He told of the chart on heat losses being 
placed on display in the places of business of 
600 retail dealers, also the distribution of data 
on the comparison of construction costs. Mr. 
Upson told him thousands of copies were be- 
ing sent out, but it would be fine if he would 
help. Mr. Lane ordered 1,500 copies and re- 
ceived many fine letters from retailers, many of 
whom ordered a supply for their own salesmen. 

“Every few days,” Mr. Lane added, “we 
get something that we can pass along. For 
example, I had an opportunity a day or two 
ago to send Mr. Upson the names of six men 
who want to be put on the mailing list and 
help.” 

Mr. Lane spoke of the building code work 
and urged his fellow wholesalers to see that 
their salesmen pick up information on _ this 
subject at every opportunity and send it to 
the trade extension people, and to do the same 





Certain Reservations on Grade-Marking 


Problems, With Specific Recommendations for Improvement Made 


with other information and suggestions that 
come their way. 

President Woodhead before introducing 
John R. Whitehead, vice president of the Na- 
tional Association of Purchasing Agents, re- 
marked apropos of Mr. Shaw’s bewhiskered 
opponent of the new school house in Sherwood 
Center, Ohio, that there are “no long whisk- 
ered wholesalers and we are heartily in sym- 
pathy with grade-marking and anything that 
will promote the use of lumber.” 


Purchasing Agents on Grade-Marking 


Mr. Whitehead delivered “A Grade-Marking 
Message from the Purchasing Agents.” He 
spoke from the consumer’s viewpoint as chair- 
man of the lumber committee which had made 
a ‘nation-wide survey. The survey developed 
wide divergence of opinion as to the virtues of 
grade-marking, ranging from unqualified ap- 
proval to indifference. He emphasized the fact 
that the National Association of Purchasing 
Agents has taken no action on the matter as 
yet, but probably will do so at its meeting in 
June. He said that the grade-marking of lum- 
ber has an honorable history, and grade- 
marks have been known for a century. He 
conceded that grade-marking would provide 
increased knowledge of grades on the part of 
lumber consumers and tend to prevent the un- 
fair practice of substitution of lower for higher 
grades. Mr. Whitehead paused to remark at 
this point that he was glad to say that the 
lumber industry compares favorably with any 
other with which he deals for honesty, fairness 
and desire to be of the greatest possible service. 

At the same time reports received by his 
association contain many complaints of sub- 
grade material, short talley, etc. The National- 
American association, he said, may not be 
responsible for these complaints, but necessarily 
must suffer along with other lumbermen when 
they come in. 

Mr. Whitehead told of a packing house in 
Chicago that specified longleaf southern pine 
for flooring. The floor was laid and lasted 
about four years. The packing house did not 
get what it ordered and paid for. Longleaf 
flooring should have lasted 20 years. They 
tore out that flooring and put down cement, 
and a market for lumber was lost. 

The purchasing agent should know what he 
buys, but some responsibility rests on the seller, 
he declared. The seller should see that the 
buyer is properly informed. That will hold 
the market for lumber. 

Mr. Whitehead said he found the large 
buyer of lumber is not as much interested in 
grade-marking because he has his own com- 
petent inspector. The large buyers therefore 
are confident they can protect themselves. 
However they would endorse the practice on 
behalf of the smaller purchasers. 

He did not hesitate to call a spade a spade. 
He spoke of the small actual cost of grade- 
marking lumber, and added that if one at- 
tempts to purchase from a _ grade-marked 
source the increased cost is many times what 
the manufacturer spent on the marks. He 
gave an example where orders were placed 
with some of the leading exponents of grade- 
marking, and found a premium of some $70 
a caf must be paid, with a much greater differ- 
ential on .timbers. A carload was received 
from a small mill that did not grade-mark. 
An association inspector went over a part of 
the latter shipment, remarked that it was as 
fine material as he had ever seen and said 
it was not necessary to examine the entire 
car. 

“If grade-marking is going to cripple that 
small mill that gives me what I want at a 
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saving,” Mr. Whitehead said, “I am not for 
ang 

He said it was a practical question, and re- 
marked that there is an undercurrent of sus- 
picion that the present movement means more 
money for lumber. “The lumberman must dem- 
onstrate that grade-marking will benefit the 
consumer as well as himself,” Mr. Whitehead 
added. 

Mr. Whitehead said his association is pre- 
pared to consider grade-marking on its merits. 
At present it appears to be something the as- 
sociation can approve in principle but put in 
practice with caution. He added that the Na- 
tional-American association can do much to 
help the purchasing agents reach a proper de- 
cision. 

“Whatever is good may be used for the 
benefit of all of us,” he said in conclusion. 

President Woodhead remarked that nothing 
would be done to the disadvantage of good un- 
marked lumber. 

Endorse TX Campaign 

Gardiner I. Jones, of Boston, presented a 
resolution from the board of directors endors- 
ing the trade extension campaign, including 
grade-marking, but pointing out that at the 
present time probably 85 percent of the lum- 
ber produced is not grade-marked and yet must 
be marketed in an orderly manner, largely 
through the wholesaler. The resolution, 
adopted later during the afternoon session by 
unanimous vote, emphasized the point that both 
marked and unmarked lumber come from the 
same class of trees and one is no better than 
the other when both are properly manufac- 
tured and graded. 

There was considerable discussion following 
the reading of the resolution, participated in 
by President Woodhead, M. G. Truman, of 
Chicago, and others. Mr. Truman remarked 
that his concern was disposed to take the same 
view as Mr. Whitehead expressed on behalf 
of the purchasing agents—approve grade- 
marking in principle and proceed cautiously. 
He remarked that even grade marks may 
cover a lower grade of material. 

“Unfortunately,” he added, “the only grade- 
marked lumber we have had so far has been 
about 50 percent off grade. A customer re- 
ceived one carload of No. 1 common from a 
regional association mill. At first he was not 
willing to unload it. We had a southern pine 
inspector go over the car and he found just 
about 50 percent below grade. That is worse 
than manipulation of grades in the office— 
worse than our few dishonest competitors ever 
attempt.” 

The morning session adjourned early in or- 
der that those in the meeting might arrive at 
the White House by 12:30 o'clock and meet 
President Hoover. 


AFTERNOON SESSION 


President Woodhead called the afternoon 
session to order with only a few members 
present, declaring that the rule requiring 
promptness must be observed. While members 
were drifting in he urged the importance of 
providing a modest fund for advertising this 
year in the lumber trade press—telling the 
wholesaler’s story. He thought this could be 
done quite effectively for as little as $8,000 to 
$10,000, and a good start could be made for 
as little as $5,000. 

Mr. Jones wanted to know what good it 
would do to advertise in the lumber papers. 

“A whole lot of good,” the president shot 
back. “It would show a lot of retailers who 
don’t seem to know it yet that wholesalers sell 
lumber.” 

Mr. Woodhead mentioned other benefits. Be- 
fore leaving the subject he urged members 
to give it consideration. He said he would not 
ask for an appropriation from association 
funds, but hoped to receive contributions from 
members sufficient to try out this plan. 


North Coast District 


R. A. Dailey, manager of the North Coast 
office, Seattle, was introduced to present his 


report under the caption “News From the 
North Coast; Sales Differential Plan of West- 
etn Manufacturers.” Mr. Dailey received a 
good hand and his report was followed with 
close interest. 

Mr. Dailey told of the production of lumber 
in the North Coast district, whereby through 
adverse weather conditions in January and 
February a heavy curtailment put the industry 
in a much stronger technical position at the 
beginning of the second quarter of 1929. He 
mentioned the fact that production of red 
cedar shingles was greater in 1928 than in 
1927, but that they had been more easily and 
profitably marketed. 

Because the costs of logging and manufac- 
turing have been reduced to a minimum on the 
Pacific coast, the manufacturers there are now 
giving their attention to a study of distribution, 
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Mr. Dailey said. As a result of this, there 
has been a tendency toward group selling, with 
sales agencies formed, some of which sell di- 
rect to the retail and industrial trade; some 
through eastern and western wholesalers, and 
some dividing their sales between these two 
outlets. “The benefits claimed for distribution 
by this method,” said Mr. Dailey, “are the 
stabilization of prices; the reducing of com- 
petition; the centralization of stocks to be 
marketed, and a reduced distribution cost.” 

He declared that there is, however, a gteat 
divergence of opinion on this subject. It all 
simmers down to the final question of “net 
returns” to the producer. Whether the net 
returns will be greater through sales agencies 
or through wholesalers remains to be proved 
over all sorts of conditions and over a rea- 
sonable period of trial. 

Mr. Dailey spoke of the prevailing situation 
on the West Coast, whereby one class of mills 
maintains its own selling organization, assumes 
all credit risks etc. Another class is made up 
of mills that have smaller and less diversified 
outputs and must depend entirely upon the 
wholesaler for their business. “Happily,” said 
Mr. Dailey, “the majority of producers in 
both classes are gaining a better appreciation 
of what the wholesaler is doing to assist the 
smaller mills financially and in the improvement 
of their product so it may be sold in competi- 
tion with and at prices comparable to those 
asked by the larger producers and thus tend 
to stabilize rather than demoralize the market 
which would inevitably occur should the smaller 
operator attempt to market his individual out- 
put independently without the experience and 
advice of the wholesaler.” Thus Mr. Dailey 
thought the wholesalers should not become un- 
duly perturbed over the group selling organi- 
zation. 


Question of Sales Differentials 


Manager Dailey spoke of the question of 
sales differentials—what should be considered 
as a fair and equitable basis of compensation 
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for the functions performed by the different 
factors entering into the distribution of lumber, 
He referred to circular No. 4809 issued by the 
West Coast Lumbermen’s Association fast 
month, whereby on mixed car stock a certain 
allowance was made to the wholesale buyer on 
uppres and commons; another differential was 
made for the eastern commission salesmen 
and still another to the retail lumber dealer’s 
buying agent. Mr. Dailey declared that “while 
the differentials suggested may not meet with 
the approval of all individual wholesalers and 
manufacturers, the idea has met with instant 
approval of all we have talked with and who 
agree that it is a constructive step in the right 
direction and a fair guide as to the approxi- 
mate value that should be placed on the services 
of each factor in the distribution field.” 

Mr. Dailey in closing declared that the de- 
velopment of mergers, the formation of group 
selling agencies and the unusually large num- 
ber of business changes caused the cancellation 
of a number of the Coast memberships, but 
new applications have made it posssible to show 
that on April 1 the number was 83, as com- 
pared with 80 on April 1, 1928. He spoke of 
the services rendered the Coast wholesalers 
and how weekly letters were sent out to keep 
the members thoroughly informed, and closed 
his report by urging members in all sections 
of the country to continue to use the informa- 
tion and assistance available through the Seat- 
tle office. 


Discuss Resolution on Grade-Marking 


The resolution of the board of directors en- 
dorsing trade extension and outlining the views 
of the association on grade-marking and its 
endorsement was called up for action. One 
member remarked that it would, in his opinion, 
be better to have the resolution state definitely 
that all lumber never would be grade-marked 
and demand fair play for both marked and 
unmarked lumber of proper manufacture. 

President Woodhead remarked that if the 
time when all lumber is grade-marked never 
comes the association will continue to demand 
fair play for good unmarked material. On the 
other hand if and when marking of lumber is 
universal there will be no need for demanding 
fair play for unmarked stocks. He then told 
the members that if there was anything about 
the directors’ resolution that they did not un- 
derstand or that did not suit them to get up 
and say so. 

“We are in favor of grade-marking, believe 
in it, and will promote it so long as no stigma 
is placed on good unmarked lumber,” declared 
the president. 

The discussion started again after adoption 
of the resolution. W. J. Yost, of Montgomery, 
Ala., told of obtaining a contract for some 
2,000,000 feet of 2x4 longleaf after an asso- 
ciation secretary had declared it could be filled 
only by association mills. It must be grade- 
marked and trade-marked. Mr. Yost said his 
company showed that this contract could be 
filled with unmarked stock. Then the associa- 
tion, or rather group of mills, put an inspector 
on and tried to stir up trouble by attempting 
to show the material was not up to grade. 

“We showed them it was up to grade,” said 
Mr. Yost. 

“You answered your own question,” said 
President Woodhead. “Go to them and tell 
the truth.” 

The resolution follows: 

RESOLVED, That we express our appreciation 
of the splendid work that is being carried 
on in behalf of the entire lumber industry 
by the National Lumber Trade Extension 
Committee, under the guidance and direction 
of the National Lumber Manufacturers’ Asso- 
ciation, in co-operation with our own and 
other lumber’ and allied organizations. 
Through advertising, research, building code 
development, and other varied activities, the 
use of lumber has been promoted in a most 
helpful and satisfactory way, and great credit 
is due those who are in charge of this work, 
for the energy and ability with which they 
have handled a difficult task. 

That differences of opinion should develop 
in connection with this work is but natural 











o; er 


— of 


aw ODeH De 


orc 


id 
11 


yn 


“y 
yn 
yn 
O- 
id 
8. 
le 
1e 
st 
it 
k, 


ap 
al 





April 20, 1929 





AMERICAN LUMBERMAN 


a7 





in view of its many sided character, and be- 
cause of recent differences on grade-marking 
and trade-marking, we desire to make clear 
the fact that in accordance with former ac- 
tions, we are in favor of grade-marked and 
association trade-marked lumber (as long as 
nothing appears in the trade-mark symkol to 
jdentify the source of supply), and are sin- 
cerely willing to co-operate in its promotion. 

However, in fairness to all, we must insist 
that there should be no discrimination against 
unmarked lumber, that is graded according 
to association rules, and subject to official in- 
spection. 

Approximately 85 percent of the lumber now 
produced by large and small mills inclusive 
is at present unmarked. This lumber must 
be marketed in an orderly manner, largely 
through the wholesaler, who must and will 
insist that it be given a square deal. There- 
fore, in justice to those who, through choice 
or necessity make, distribute, or consume un- 
marked lumber, and to meet the situation 
brought about by those who are demanding 
and insisting that only grade- and trade- 
marked lumber be purchased or specified, we 
state as an undeniable fact that marked and 
unmarked lumber are produced from the same 
class of trees, and one is no better than the 
other, when both are properly manufactured 
and graded. 

Further, we suggest that when necessary 
our members furnish the purchaser with 
guaranties such as the following: 

Form No. 1—to be used on order blanks or 
acknowledgments. 


GUARANTEE 
This lumber will be graded according to 
association rules and in case of dispute is 
subject to official inspection, by which we 
mutually agree to abide. 
Form No. 2—to accompa the order to the 
mill to be placed in car when loaded. 
GUARANTEE 
The lumber in this car has been graded 
according to association rules and in case of 
dispute is subject to official inspection. 
Added weight may be given these forms by 
placing thereon our association symbol, indi- 
cating as it does that the seller is a member 


in good standing of the National-American 
Wholesale Lumber Association. 


It is to be understood that these sugges- 
tions shall not be construed as in any way 
opposing the orderly development of the use 
of marked lumber, and are only intended to 
help meet the difficulties that at present con- 
front the lumber industry, in connection with 
this subject. 

In the absence of George M. Stevens of New 
York, who is- ill, Secretary Schupner read the 
report of the cost committee, which was fol- 
lowed with close attention. Mr. Schupner ex- 
pressed regret over the absence of Mr. Stevens, 
who is thoroughly familiar with the question 
of costs, but volunteered to answer any ques- 
tions that might be asked, if he knew the an- 
swer. 

Cost of Conducting Business 

In his report Mr. Stevens presented the result 
of the committee’s survey from statistics ‘fur- 
nished by members for the year ended Dec. 
31, 1928, This is the second comprehen- 
Sive survey, the first having been presented in 
1927 and based on reports for 1926. Seventy- 
seven members provided the data based on 
f. o. b. mill values. The committee, Chairman 
Stevens said, had found it desirable to revise 
the list of cost items reported for 1926 and 
now believes the list covers everything that 
should be considered. 

The condensed tabulation, Chairman Stevens 
said, showed that it cost 77 wholesalers an av- 
erage of 7.838 percent to do business last 
year, as compared with 7.112 percent from 63 
members in 1926. “Our report,” he said, “can 
be helpful in two ways: First, showing how 
far you are in line with the average total per- 
cent of cost; and, second, by studying the sep- 
arate items determine just where some of your 
costs may be out of line with others. * * * 
The report indicates that wholesale lumber dis- 
tribution costs have risen in two years to the 
extent of .726 percent, which indicates conclu- 
sively that it is a fallacy for the average 
Wholesaler to hope that under present condi- 
tions he can conduct his business on a 5 
percent margin basis. * * * It seems to your 


committee that one feature stands out in this 
investigation; that is, that a minimum volume 
is required at a set spread or margin of profit 
to cover actual costs. This is something 
éach individual must decide for himself; but 
having seen how absurd it is to take the vol- 
ume business at a margin which does not 
cover costs, one’s prosperity depends upon get- 
ting a reasonable return on a reasonable vol- 
ume. Anything we can do to reduce our costs 
helps that situation.” 

Chairman Stevens expressed his disappoint- 
ment because so few members assisted in fur- 
nishing these statistics. This applied particularly 
to the larger concerns. It would have been 
interesting to show how their costs compared 
with those of the medium class. While a 
number of concerns argued that their business 
was dissimilar to that of their immediate neigh- 
bors, the chairman declared there was enough 
similarity “to make it highly desirable for us 
to take the time to analyze our costs intelli- 
gently, contrast them with others and deter- 
mine for ourselves whether we are in line 
with the general run or if we are assuming 
certain items of expense disproportionate to 
those of our competitor. The term competitor, 
he said, was used in a friendly way. There is 
no sound reason, however, when practically no 
wholesaler was making money, why they should 
not exchange ideas on matters fundamental and 
common to all. 

In closing his report, Chairman Stevens de- 
clared that a number of the reports received 
could not be used because they were based 
on delivered rather than f. 0. b. values, and it 
was recommended that the question of costs 
be made one of the association’s permanent ac- 
tivities; that a survey be made every two years; 
and that those members who have joined the 
association since the uniform accounting pro- 
cedure was formulated (and others as well) 
make themselves acquainted with the advan- 
tages of adopting this method of accounting. 


Discussion on Costs 


There was considerable discussion of the 
question of the cost of doing business. Nelson 
H. Walcott, of Providence, R. I., wanted to 
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know whether it is wise for wholesalers to 
demand a commission of 8 percent for handling 
the stocks of their mill customers. Mr. Hinck- 
ley remarked that the wholesalers do not want 
their mill friends to give them anything. He 
thought the mills should add at least 10 per- 
cent to their prices on direct sales rather than 
give the wholesaler a higher commission. 

C. A. Mauk, of Toledo, Ohio, later unani- 
mously elected president for the ensuing year, 
told of a recent conversation with the sales 
manager of a large manufacturer who talked 
about the 5 percent basis. Mr. Mauk told him 
his company could not handle stocks at 5 per- 





cent except at a loss. The sales manager said 
that the manufacturer was making a special 
price on certain items on the list and believed 
he could sell those items for enough more to 
show a profit on a 5 percent basis for the re- 
mainder of the list. Mr. Mauk said he knew 
of hardwood manufacturers in his section sell- 
ing only through established wholesalers and 
always on a 10 percent basis. 

Mr. Truman thought it would be well to 
get away from the use of the word commis- 
sion and speak of the differential as a trade 
discount or simply as a discount. 

This view was emphatically endorsed by 
John I. Shafer, of South Bend, Ind. He said 
what the mills allow the wholesaler depends 
largely on the goods the wholesaler delivers 
to them in the shape of orders. He added that 
many mills do not know what it costs them to 
sell lumber, and that too many mills do not 
realize what they are getting out of it. He 
thought the thing for the wholesalers to do 
was to make themselves so valuable that the 
mills would gladly give them the preference 
and even a little extra on price. 

Frederic Palmer, of San Francisco, remarked 
that since the wholesalers sell about 80 percent 
of the lumber that is sold they are in position 
to enforce on the mills any price they think is 


right. 
A Retailer Speaks 

Spencer Baldwin, president of the New Jer- 
sey Lumbermen’s Association and delegate of 
the National Retail Lumber Dealers’ Associa- 
tion, brought a breezy message from his own 
association and the National retailers. He re- 
marked that he did not believe that angels’ 
wings are sprouting on the retailer and the 
devil’s fork is in the hands of the wholesaler. 
Each needs the other. Years ago all one group 
could do in its conventions was to try to knock 
the block off the other. Of course, he added, 
New Jersey is the best State and his associa- 
tion the best ever. “The retailer does not want 
to buy from the manufacturer, because he 
makes him pay his bills, while he can get credit 
from you for two years,” he said amid an out- 
burst of laughter. 

A. M. Haines, of the Western Pennsylvania 
retail association declared his association was 
the very best of all- with its 350 firms. “The 
firm I represent,” he added, “buys all its mate- 
rial from the wholesaler. I have been buying 
27 years and never placed an order with any- 
body else.” 

Others spoke in similar vein. 

Report of Resolutions 

Mr. Shafer presented the report of the resolu- 
tions committee. 

With a single exception the resolutions were 
adopted unanimously forthwith. The first ex- 
pressed sincere appreciation and thanks for 
the efforts and achievements of President 
Woodhead. 

Another resolution expressed the thanks of 
the association to the committees “which have 
so unselfishly and efficiently discharged their 
duties.” 

The thanks of the association were extended 
to Mrs. Woodhead and Mrs. George M. Stevens 
for the charming manner in which they pro- 
vided for the entertainment of the ladies pres- 
ent. 

A resolution expressed to Mr. Schupner and 
his associates the sincere appreciation of the 
association “of their untiring efforts in the 
conduct of the affairs of the association 
throughout the year.” 

An expression of appreciation of the courtes- 
ies extended by the hotel management was 
adopted; another expressed appreciation to the 
Lumber Mutual Fire Insurance Companies 
“who generously furnished the appropriate 
menus for the annual banquet,” while still an- 
other extended thanks to E. C. Atkins & Co., 
of Indianapolis, who donated the badges used 
during the convention. 

A resolution also adopted without discus- 
sion, after reciting numerous instances in which 


(Continued on page 66) 
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Yates saw that the 1,500 or more visitors were 
promptly and comfortably housed. Entertain- 
ment was almost continuous; and while the 
convention accomplished much serious and im- 


brief meeting the board reported back the 











is founded upon confidence. Many a 
customer has his largest investment in 
his home; and he must rely upon the 


tion, public and private, for the excellence of 


been held, and several joint meetings have been 
held near the border with lumbermen living, 
in the territory of the Southwestern associa- 
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portant work the hours of the three days were 
all too short for the functions prepared for 
the lumbermen and their wives. 


Election of Directors and Officers 


Following are the members of the board of 
directors elected at the final session: 


John F. Barnes, Waco; Charles Bartlett, 
Dallas; T. B. Brazelton, Waco; C. W. Bryant, 
Sweetwater; W. Burton, Ft. Worth; C. R. 
Burrow, Canyon; J. H. Cooke, Houston; J. B. 
Coe, Amarillo; F. E. Cragin, Midland; J. W. 
Deal, Kansas City; H. W. Galbraith, Ama- 
rillo; L. D. Garrison, Corpus Christi; R. E. 
Woolridge, Gainesville; H. B. Hawley, Dallas; 
John E .Quarles, Ft. Worth; T. B. Hinkle, 
Paris; N. C. Hoyt, Houston; John C. Hub- 
bard, Weimar; Frank F. Hardin, Brownwood; 
R. P. Jeter, Cameron; R. W. Jenkins, Hous- 
ton; J. A. Kirkpatrick, Waco; E. L. Kurth, 
Keltys, Ward Kelley, San Antonio; Robert 
Lander, El Paso; Webster MacAvoy, Houston; 
I. B. McFarland, Houston; Sam McCarroll, 
San Angelo; John Mahan, Gainesville; Leroy 
K. Morris, Brownsville; R. G. Mueller, Austin; 
F. W. Murphy, Houston; A. W. May, Lub- 
bock; Hwbert Oxford, Beaumont; U. S. Pfeuf- 
fer, New Braunfels; James W. Rockwell, 
Houston; Tom A. Sayles, Abilene; C. D. 
Shamburger, Wichita Falls: G. H. Zimmer- 
man, Waco; R. T. Spencer, Waco; Walton 
Steves, San Antonio; H. A. Sauer, Houston; 
P. E. Turner, Houston; Curtis T. Vaughan, 
San Antonio, and J. R. Woodson, Caldwell. 


In addition to these elected directors, there 
are a number of men who are ex-officio mem- 
bers, among whom are the following: E. P. 
Hunter, Waco, A. B. Mayhew, Uvalde, J. Lee 
Johnson, Ft. Worth, G. E. Melliff, San An- 
tonio, John E. Hill, Amarillo, Thomas C. 
Spencer, Houston, Thomas Blake, Houston, 
W. S. Howell, Bryan, W. B. Brazelton, Waco, 
J. M. Rockwell, Houston, and George C. 
Vaughan, San Antonio. 

According to the constitution, the directors 
elect the officers of the association. After a 


honesty of the dealer to protect that 
investment. A dealer must be able to 
understand the sale from the customer’s 
point of view. He must be thrifty and 
meet his personal obligations. There 
are four important functions of manage- 
ment; to keep stock to the practical 
minimum, to maintain reasonable prices 
even under abnormal conditions, to keep 
overhead low, to collect accounts. 


A high school education plus a proper 
personality make a foundation for busi- 
ness success. .There is no unimportant 
duty in the business, and the manager 
should master all of them at least well 
enough to know when they are properly 
performed. The manager should know 
practical economics, have technical 
knowledge that applies to his work and 
be familiar with commercial law. Self 
confidence and the idea of rendering 
proper service will help to round out 
a successful manager—Roy GalrtHeER, 
Altus. Okla. 











welcomed by the retiring president John E. 
Hill, of Amarillo; following which Mr. Kirk- 
patrick was invested with the jewel of office 
by G. H. Zimmerman, of Waco. The “jewel” 
consisted of an enormous gilded horseshoe, 
suspended around the neck by a stout piece of 
work harness. 


President’s Address 


At the first formal session, held Tuesday 
afternoon, President Hill delivered his official 
address. Mr. Hill received much commenda- 


tion. Efforts have been made to oppose un- 
wise over-financing in city home building and 
to promote such matters as diversified farm- 
ing. 
Mr. Hill spoke especially of the efforts of 
E. P. Hunter, of Waco, in promoting the first 
lumbermen’s short course at Texas Agricul- 
tural & Mechanical College. This- was attended 
by 200 dealers. It probably will, or at. least 
should, become an annual affair. In conclusion 
he stated: 

We commend to our successors in office a 
continuation of the policies of developing fel- 
lowship among the dealers in the State; a 
better understanding of the value in a mu- 
tual effort on the part of manufacturers and 
retailers to promote the sale of wood; to 
make home ownership more popular in our 
State; to advance the idea that improvements 
on the farm are as necessary as the land it- 
self; that every lumberman should especially 
plan to co-operate with the county agent in 
his county and with vocational teachers, if 
any; to regard ourselves as merchandisers; 
and to strive to secure a rightful share of 
the consumer’s dollar for more and ‘better 
improvements. 


Address of Secretary 


Secretary J. C. Dionne, in his address, men- 
tioned especially the work of Texas Agricul- 
tural & Mechanical College. “We are build- 
ing the business of today,” he said, “but at A. 
& M. they are building the men of the future.” 
He urged that lumbermen support the efforts 
of the college to secure more adequate facili- 
ties for its work. Continuing, he stated that 
while lumber yards have largely gotten away 
from the primitive methods of a score of 
years ago, the general progress of merchandis- 
ing has been so rapid that the leaders of the 
lumber industry are not keeping pace with the 
leaders of other industries that in direct or 
indirect ways are competing with lumbermen 
for the attention and patronage of the buying 
public. Lumber manufacturers should not be 
content merely with improving and refining 
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their lumber; they should, like such corpora- 
tions as General Motors, create ideas that can 
be taken to the public to make for more ex- 
tensive use of lumber and a more profitable 
and attractive use of it. Retailers ought to 
make use of the ideas and methods that are 
available. 

P. W. Combs, advertising manager of the 
Atlas Portland Cement Co., in the course of 
an address on personality, stated that more 
than half the people of the country live either 
in the country or in towns of 2,500 or less. 
He stated that independent retailers sell about 
65 percent of all retail goods. Department 
stores sell 16 percent, chain stores 12 percent 
and mail-order concerns 4 percent. There are 
reasons to think that these percentages will re- 
main about the same; hence the independent 


retailer is not in the hopeless position that. 


some of them think. The great agency of the 
independent, as of his competitors, is advertis- 
ing. But there is no sharp division between 
advertising and selling, and the factor which 
the independent can develop is sales person- 
ality. This involves careful shaping of all 
the sales elements to the end of making goods 
desirable, easy to buy and useful for the cus- 
tomer’s purpose. There was a time when over- 
selling was considered necessary. Manufac- 
turers thought they must bend all their efforts 
to forcing their goods upon retailers. This 
was the period of “quota” sales. Wise manu- 
facturers now know they must co-operate with 
their dealers, not to force great quantities of 
goods into the dealers’ warehouses but to un- 
derstand his trade and to suit goods and meth- 
ods definitely to the needs and purposes of 
these final purchasers. 


Points Out Lost Opportunities 


One of the impressive addresses of the con- 
vention was a quiet talk, packed with facts, on 
a technical matter. Paul Haines, agricultural 
manager of the Waco Chamber of Commerce, 
told of the amazing losses to farmers of Texas 
because of the destructive work of rats and 
weevil. He placed this loss for Texas at $50,- 
000,000 annually. Lumbermen must share the 
odium of this situation, for they have not 
taken the pains to understand the situation or 
to tell farmers how to build against these 
pests. Many of the barns and granaries of 
the State, even the new ones, are not properly 
built. -But it is possible to remodel most of 
these buildings at small cost in such a way 
that rats are kept out and that grain can be 
fumigated against weevil. By means of charts 
he showed how this could be done. He stated 
that for $25,000,000 all the farm buildings of 
the State could be remodeled in this way. 

Secretary E. E. Woods, of the Southwest- 
ern Lumbermen’s Association, Kansas City, 
Mo., stated that associations are developing 
into fact-finding bodies. It is along these lines 
that these organizations must do their greatest 
work. The old idea that group action must be 
directed to correcting local grievances or to 
dealing directly with price levels is a serious 
mistake. Associations may have some effect 
indirectly in these fields; for the more men 
work together the more they understand the 
reason for square dealing, and the more they 
realize that the lumber business is a useful 
and serviceable occupation that deserves fair 
compensation. There are two phrases that 
ought to be retired. One is “getting by.” The 
man who is consciously just “getting by” 
knows he is not doing his full duty to himself 
or to those who depend upon his services. The 
other is “crook.” To call a man a crook is 
not to contribute to the welfare of the indus- 
try. Perhaps there are dealers who are de- 


liberately dishonest; but these are becoming 
fewer in number. And it is easy to call a 
man a crook when the facts would not justify 
the term. Lack of understanding may make 
things appear different from what they are; 
and these epithets make understanding more 
difficult and conditions unnecessarily worse. 

Mr. Woods spoke of the fact-finding work 
and other efforts of manufacturers’ association. 
The National Lumber Manufacturers’ Associ- 
ation bids fair to revolutionize the lumber in- 
dustry by means of its research and its en- 
gineering and advertising work. The Southern 
Pine Association has recently added a moisture- 
content rule to its grading rules, thus recogniz- 
ing the interest of the retailer and consumer. 

Roy Gaither, of Altus, Okla., made a 
thoughtful analysis of the qualifications of a 
good retailer. This was an epigrammatic ad- 
dress, from which a number of statements have 
been taken and appear in black-faced type else- 
where in this report. 

Other matters and general routine of the 
earlier sessions were mentioned in last week’s 
report. 


WEDNESDAY AFTERNOON 


At the opening of the Wednesday afternoon 
session, President Hill announced that Gov. 
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Moody, who had consented to address the con- 
vention, had wired that because of the special 
session of the legislature, soon to convene, he 
was too busy to leave the capitol. Gerald 
Melliff, of San Antonio, and A. B. Mayhew, 
of Uvalde, also on the program, were unable 
to be present. 

Mayor T. D. Brooks of Waco, who is also 
professor of education at Baylor University, 
then spoke on the “Interest of Business Men 
in Education and Good Government.” The 
United States has become a banker nation. It 
has a high wage scale and a low percentage of 
unemployment. The American people have had 
a long continued buying power that is the mar- 
vel of the world. It has embarked upon a 
scheme of free education not only in the grades 
but through high school and into the university 
= foreign observers have said was impos- 
sible. 

These foreign observers have explained the 
prosperity of America in various ways, all in- 
dicating that in their opinion it could not con- 
tinue. They explained it by free land; but 
free land long since ceased to be a factor in 


public life. They ex- 
plained it by sparse 
population; but the 
densely settled portions 
of the country continue 
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to prosper, while if the 
radius reaching from 
dense to sparse popula- 
tions in the United States were applied to Eu- 
rope it would also reach there from density 
to sparseness of population. They have ex- 
plained it by the use of machinery. But ma- 
chinery is as much a result as a cause of pros- 
perity; for machine production is possible only 
with mass production, and mass production 
depends upon an existing market. The expla- 
nation must go back to intangibles, among 
which is democracy; not only in government 
but in social, religious and economic realms. 
Democracy is a wide-spread concern and co- 
operative effort for the welfare of all. 

Americans hold that business must be so 
managed that it will pay a decent wage to 
employees. American business is geared to 
the idea that the good things of life must be 
made available to the maximum percentage of 
the people. Americans hold that every person 
must work and that he must be free to choose 
his vocation. Americans build their educational 
machinery upon this basis; and business is 
capitalizing the results of education. Business 
forecasting, personnel work, efficiency of op- 
eration, efficiency of accounting, laboratory 
work, invention and the like are made possible 
by education; and some or all of these things 
seem to have repealed the old disastrous law 
of the business cycle. Mass production and 
national markets depend upon an _ educated, 
reading public. Of what value would national 
advertising be among a people who did not buy 
the national magazines for their reading pages? 
This American democratic spirit is not a 
spontaneous thing; it is the result of count- 
less school-room hours. It is part of the 
American creed and must be maintained. 

At this point the president introduced three 
committee chairmen and thanked them for 
their services: L. D. Dewey, entertainment 
and transportation, R. J. Tolson, program, 
printing and advertising, and Grady Yates, ho- 
tel and registration. 





“How I Keep My Customers” 


Albert McFadden, of Yoakum, Tex, then 
spoke on fie subect, “How I Keep my Custom- 
ers.” This important and practical subject 
turned out, under Mr. McFadden’s handling, 
to be a gorgeous bit of humor. Manner as 
well as matter contributed to the effect. In a 
slightly bored and discouraged voice, as though 
he had wakened too soon from a heavy sleep, 
Mr. McFadden began to classify the genus cus- 
tomer. “Some customers,” he remarked, “re- 
move from the realm of speculation just what 
kind of place hell is and why.” No printed 
report could reproduce the effect of this quar- 
ter of an hour of fun making. 

W. L. Guyler, of Eagle Pass, then spoke in 
a more serious way about “Business Policies 
That Build Business.” He dealt with the com- 
petition of outside concerns that have no stock 
of goods but do have high-power salesmen. 
The way to meet this situation, he stated, is 
by advertising and salesmanship; by being 
courteous and attentive, dignified and friendly. 
By being on good terms with competitors it is 
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possible to reduce stocks of slow-moving items 
and to pool orders for the purpose of reducing 
inventory and getting the benefit of carload 
prices. This pooling of orders, in these days 
of good roads, can be extended beyond a sin- 
gle town and can include dealers in the whole 
county or beyond. His final suggestion was a 
careful reading of trade magazines. If a 
dealer will begin this careful reading he will 
find that he is waiting impatiently for the next 
copies to come through the mail. 

Another humorous offering was a “sermon” 
by the Rev. Buck Wills; who proved to be, 
under his burnt-cork complexion, Homer J. 
Fowler, a William Cameron & Co. manager at 
Ft. Worth. The Reverend Buck told the re- 
tailers their sins without sparing words. 
“There are two kinds of retailers,” he said 
in the traditional pulpit manner of the cullud 
exhorter; “the big fool in the little town, and 
the little fool in the big town. You expect the 
public to trust the lumber business, and you 
don’t trust each other as far as you can throw 
your hat. You come here and drink each 
other’s whisky and go home and cut each 
other’s throats.” And so on. Mr. Fowler has 
made a reputation for his plain spoken black- 
face sermons in the Cameron organization, and 
his appearance before the Texas association 
added considerably to that reputation. 

Frank Watson, secretary of the Texas 
branch of the Associated General Contractors 
of America, told of the difficulties that led to 
the organization of his association. He made 
the somewhat unusual plea that more exact 
credit terms be settled upon in selling to gen- 
eral contractors. There are three types of 
contractors, in his opinion, who are making 
the contracting business uncertain as well as 
unserviceable. The novice contractor can get 
a job only by bidding low. Sometimes he asks 
the lumberman to sign his bond. And the 
chances of his meeting his payments are small. 
The larger contractor with some money and an 
organization who tries for larger volume to 
make more money soon becomes so extended 
that he can not meet his bills. The insolvent 
contractor can only stall off the time of settle- 
ment by getting more business and becoming 
slower and slower about paying for materials 
used in earlier jobs. The Texas branch of 
the General Contractors is suggesting standard 
terms and a credit bureau for the purpose of 
protecting both dealers and the public and the 
capable and solvent contractors. 


Problems of the Farmers 


E. R. Eudaly, of Texas A. & M. College, 
then spoke on “Improvements vs. Hard Luck 
on the Farm.” Plunging at once into his sub- 
ject he stated that good stock and correct feed- 
ing are but the beginnings of good stock farm- 
ing. Equipment affects costs. Many Texas 
farmers have overstressed the climate in their 
thinking and have decided that stock needs no 
shelter in the Lone Star State. But this is a 
mistake that will show up more sharply when 
dairying is extended. Stock needs less shelter 
in Texas than in the North, but lack of shelter 
when northers blow will cut milk production. 
It takes feed to make shivers. Screens during 
fly time are equally important, for stock flies 
will also cut milk production. Since these 
flies bite only in day time, it is possible to 
keep cows sheltered in screened sheds during 
the day and allow them to graze at night. 
When these things are disregarded, the farmer 
is likely to say it’s hard luck and to do nothing 
about it. Mr. Eudaly also discussed the mat- 
ter of equipment in hog raising and emphasized 
the fact that dealers ought to know these 
facts and be prepared to pass them on to 
farmers along with building materials. 

H. R. Isherwood, of St. Louis, secretary of 
Hoo-Hoo, spoke briefly on some of the facts 
of the lumber industry. He mentioned the 
number of Hoo-Hoo clubs in the United States 
and Canada and the great work in under- 
standing and business promotion that they are 


doing. In the evening a concatenation was 
held. 


FINAL SESSIONS 


The final feature of the Wednesday after- 
noon session was the film, Transformation; 
presented and explained by W. H. Scales, dis- 
trict manager of the National Lumber Manu- 
facturers’ Association, at Dallas. 

At the final session on Thursday morning, 
George C. Vaughan, of San Antonio, chair- 
man of the memorial committee, presented a 
resolution in memory of the late J. D. Mc- 
Collum, a former director. 

P. A. Bloomer, of the Louisiana Long Leaf 
Lumber Co., Fisher, La., chairman of the 
Southern Pine Association's committee on 
moisture content, brought greetings from the 
Southern Pine Association and made a brief 
explanation of the difficulties and necessities of 
drying lumber. He told of the extensive in- 
vestigations made by his association and an- 
nounced that the Southern Pine Association 
has adopted a definite rule covering moisture 
content. 

President Hill stated that there has been 
some discussion about the desirability of re- 
moving the association headquarters to some 
other city more centrally located and appointed 
W. B. Brazelton chairman of a committee to 
consider this matter. 


Report of Resolutions Committee 


G. H. Zimmerman then reported for the 
resolutions committee a _ resolution paying 
tribute to the effective work of President Hill. 
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He reported a resolution suggesting a commit- 
tee to study the proposed world-wide change 
of the calendar to thirteen months instead of 
twelve. The committee opposed the placing 
of the proposed tariff upon Canadian forest 
products; and it commended Texas A. & M. 
College and asked for more generous State 
support. Mr. Zimmerman then expressed the 
pleasure of Waco in having the convention 
meet in that city. 

H. W. Galbraith, a member of the commit- 
tee, then rose and stated that without Mr. 
Zimmerman’s knowledge the rest of the com- 
mittee proposed a resolution of thanks to the 
city, to the ladies, the city officials, the Chamber 
of Commerce, the American Legion and all 
other organizations that had worked for the 
entertainment and success of the meeting; and 
he also proposed a resolution of thanks to Mr. 
Zimmerman for his work in legislative mat- 
ters, interpretation of the lien law and other 
matters in which he has rendered conspicuous 
service. These resolutions were carried by a 
rising vote. 

A telegram was read, bringing the greetings 
of the Texas State Council of Carpenters to 
the lumbermen. 

A brief question-box session was held in 
which the moisture-content rule, the innovation 


—$—— 


of exclusive agencies for certain brands of 
lumber- in a given town, the practice of manu- 
facturers having their salesmen call on con- 
tractors for their retail customers, the menace 
of mail-order sales, the value of local lumber- 
men’s clubs and several other matters were 
brought up. 


ENTERTAINMENT FEATURES 
ELABORATE 


Following the adjournment of the convention, 
the visitors became the guests of the Atlas 
Portland Cement Co. and were taken by special 
train to the big plant that is under construc- 
tion eight miles outside the city. The visitors 
were conducted in groups over the huge field 
and shown the equipment that is already in 
place. This company is going so far in its 
policy of co-operation with retailers that it 
ships its own cement in, to be used in building 
its own plant, through the local lumbermen 
and pays them a 10-cent differential. The Bay- 
lor University Band was present, and a detail 
of the Texas National Guard raised the flag 
while the band played the national anthem. 
Following this there was a barbecue luncheon, 
and mountains of food disappeared. Ladies 
were given each two decks of cards in a spe- 
cial case, and men were given each a souvenir 
pencil. Cigars and pop were free as air. 

Following the luncheon a drawing was held; 
the lucky dealer to receive as a gift the first 
mixed car of Atlas products produced at the 
plant. A little girl turned the churn in which 
the stubs were placed and drew out the ticket 
which gave the prize to R. W. Gutzler, of the 
wing Side Lumber & Building Co., Wichita 
‘alls. 

The visitors then returned to town by train 
and were guests of the Atlas company at a 
ball game in which the Ft.- Worth Panthers 
incontinently walloped the Waco Cubs. 


The list of entertainment is long and elab- 
orate. Monday, Tuesday and Wednesday 
noons the Cameron company served lunch to 
all comers at its wholesale plant. Indeed, the 
Cameron company, under the leadership of 
Mr. Cameron and of E. P. Hunter, the gen- 
eral manager, was at the front of the army 
of workers who saw the big show through. 
But for that matter all the Waco lumbermen 
gave practically all their time during the meet- 
ing and much of it for weeks before, making 
the convention a .success. Tuesday evening 
more than 600 men sat down at a stag banquet 
in the American Legion Hall. This was a 
hilarious occasion; with vaudeville and Solo- 
mon’s favorite prescription and impromptu en- 
tertainments to make whoopee. The dinner 
was followed by a dance at the Hilton Hotel. 
Wednesday evening there was a dance at the 
Hilton, following the concatenation. Wednes- 
day afternoon there was a golf tournament at 
the Spring Lake Country Club. There were 
theater attractions with tickets distributed that 
were accepted by the theaters at any time. 

The ladies’ entertainment program was even 
more elaborate; consisting of luncheons, garden 
parties, bridge parties, motor trips, teas and 
the like. 

The Waco lumbermen, under the chairman- 
ship of R. J. Tolson, prepared a souvenir pro- 
gram of 130 pages, beautifully printed and 
bound, containing not only the complete pro- 
gram of the convention but also pictures of 
Waco parks and industries. Many of these 
pictures are printed in colors. The book also 
contains business announcements of various 
manufacturers and retailers. Each page has 
a border of artwork in color. It is a real 
achievement of printing art. 


The city of Waco is growing vigorously and 
is supported by a tremendous civic spirit. 
This convention, bringing 1,500 to 2,000 visitors, 
is the largest held here recently; and the whole 
city made it something of a test case to show 
what Waco could do in this field. The Cham- 
ber of Conimerce’ announces that about $20,- 
000,000 is being spent on major developments 
of the Forward Waco program. 
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What she Associations Are 
Planning and Doing 


April 23—Roofer Manufacturers’ Club, Columbus, 
Ga. 


April 23-24—Arkansas Association of Lumber Deal- 
ers, Hotel Marion, Little Rock, Ark. Annual. 


April 23-25—National Association of Railroad Tie 
ian Arlington Hotel, Hot Springs, Ark. 
Annual. 


April 24-26—National Lumber Manufacturers’ As- 
sociation, Congress Hotel, Chicago. Annual. 


April 25—Southwestern Hardwood Manufacturers’ 
Club, Roosevelt “Hotel, New Orleans, La. 


April 29—National Committee on Wood Utiliza- 
tion, Department of Commerce, Washington, 
D. Cc. Annual. 


May 6—Cincinnati Lumbermen’s Club, Cincinnati, 
Ohio. Annual, 


May 9-10—Florida Lumber & Millwork Association, 
Orlando, Fla. Annual, 


May 14-16—Associated Cooperage Industries of 
America, Jefferson Hotel, St. Louis, Mo. An- 
nual. 


May 17-19—-Lumbermen’s Club of Arizona, Gadsden 
Hotel, Douglas, Ariz. Annual. 


May 20—Loyal Legion of Loggers and Lumber- 
men, Portland, Ore. Semi-Annual meeting, 
board of directors. 


Adopts Progressive Program 


Cuartotte, N. C., April 15—The Carolina 
Retail Lumber Dealers’ Association announces, 
through the office of Secretary Victor Wheeler, 
that Malcolm McIntosh, of Gainesville, Ga., has 
been made field secretary; that the association 
has adopted a plan that will allow dealers to 
furnish small home builders architectural serv- 
ice, and has appointed R. J. Beaman & Co., of 
Charlotte and Knoxville, to install a cost system. 

Mr. McIntosh, the newly appointed field sec- 
retary, has been in the same work for the 
Northeastern Retail Lumbermen’s -Association, 
with headquarters at Rochester, N. Y. Mr. 
McIntosh will attend local group meetings in 
the two Carolinas, handle accounts for the as- 
sociation, and serve as contact man in the field, 
in handling the organization’s traffic, plan book 
and cost system service. 

The organized lumber dealers of the Caro- 
linas will assemble plans and pictures of repre- 
sentative Carolina homes for incorporation in 
a plan book for’the exclusive use of the or- 
ganization. The association’s manual will in- 
clude a roster of the membership, bylaws and 
the lien laws of North and South Carolina. 

The announcement of this progressive program 
followed a 3-day meeting in Charlotte of the 
board of directors of the Carolina Retail Lum- 
ber Dealers’ Association. There are now 240 
companies and individuals on the association’s 
roster. 


Box Manufacturers Elect Officers 


At the closing session of the annual conven- 
tion of the National Association of Wooden 
Box Manufacturers, held at the Congress 
Hotel, Chicago, April 10 and 11, B. F. Mast- 
ers, of Chicago, was re-elected chairman of the 
board of governors, and J. H. Dunning, of 
New York City, was re-elected president. Other 
officers chosen follow: 

Vice presidents—(Central division) C. F. 
Yegge, Chicago; (western division) Walter S. 
Johnson, San Francisco, Calif.; (eastern divi- 
sion) W. A. Finnegan, Bangor, Me. 

Secretary-treasurer—Paul L. Grady, Chicago 
(re-elected). 


Board of governors—I. F. Atwood, Chelsea, 
Mass.; J. H. Dunning, New York City; H. D. 
Dreyer, jr., Baltimore, Md.; H. W. Embry, 
Louisville, Ky.; W. J. Ellenberger, Cleveland, 
Ohio; Bert Hanna, Detroit, Mich.; Walter 
Goodwillie, Chicago; J. W. Jarboe, St. Louis, 
Mo.; W. D. Burr, Chicago; F. S. Knapp, Omaha, 
Neb.; Walter C. Green, Rockford, Ill.; Oscar 
Brewer, Spokane, Wash.; Herman Payne, Los 
Angeles, Calif.; Walter S. Johnson, San Fran- 
cisco, Calif.; H. M. Firstbrook, Toronto, Ont.; 
B. F. Masters, Chicago; T. J. Wilcox, Eau 


Claire, Wis.; C. H. Daggett, Klamath Falls, 
Ore.; C. F. Yegge, Chicago; F. C. Gifford, Chi- 
cago; A. B. Buell, Burlington, Vt., and J. M. 
White, Weed, Calif. 


A resolution was adopted favoring the hold- 
ing of sectional meetings of wood box salesmen 
for the purpose of educating them to the merits 
and advantages of the commodity they are 
handling. 

A discussion on business conditions brought 
out the fact that lumber prices are stiffening, 
and at the same time the box manufacturer 
finds it difficult to obtain higher prices for his 
product. 

Over 100 attended the thirtieth annual dinner 
of the association held at the Congress Hotel 
on the evening of April 11. 


Third Session of Lumber School 


Boston, Mass., April 15.—The third session 
of the lumber school being conducted by the 
Harry L. Folsom Hoo-Hoo Club at Boston, was 
held Thursday evening, April 11, at which time 
the members heard from J. S. Rine, eastern 
representative of the department of grades of 
the West Coast Lumbermen’s Association, and 
O. R. Hartwig, paint specialist of the same 
organization. Mr. Hartwig, who is thoroughly 
conversant with his subject, gave one of the 
most interesting talks ever heard by the school. 
With lantern slides, he gave excellent illustra- 
tions of the different points brought before the 
class, and before-he concluded every member 
of the class felt as though both the painter 
and the lumberman were more sinned against 
than sinning in connection with trouble on a job 


that often is laid at the door of the dealer who 
furnished the lumber. 

Announcement was made by B. R. Ellis, who 
was the “teacher” in March, that the Southern 
Cypress Manufacturers’ Association has offered 
prizes to those submitting the best answers to 
a questionnaire covering points brought out re- 
garding cypress. 

At the next class meeting in May, the lec- 
turer will be A. W. Cooper, formerly secretary 
of the Western Pine Manufacturers’ Associa- 
tion. 


Toronto Wholesalers Meet 


Toronto, Ont., April 15.—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting today, and reports were re- 
ceived from A. E. Gordon and A. E. Cates, 
who were delegates to the recent annual con- 
vention of the National-American Wholesale 
Lumber Association. 

It was decided that the wholesale lumber 
trade of Toronto would entertain the whole- 
sale travelers covering Ontario at a dinner, at 
the Prince George Hotel, April 22, at which 
important matters relating to ethics, trade cus- 
toms etc., will be discussed. 

L. D. Barclay reported on behalf of the golf 
committee that a number of entries had been 
received in connection with the annual compe- 
tion for the Laidlaw golf trophy, but that more 
were desired. 
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Southwest Missouri Annual Date 


Kansas City, Mo., April 16.—Notice of the 
annual meeting of the Southwest Missouri 
Lumbermen’s Association to be held at Joplin, 
May 11, has been received by E. E. Woods, 
secretary of the Southwestern Lumbermen’s 
Association. The meeting will be at the Hotel 
Connor following a noon luncheon. This year 
for the first time the ladies have been invited 
to the meeting, and during the afternoon will 
be entertained at a bridge party by the wives 
and daughters of the Joplin lumbermen. 


National Manufacturers’ Program 


Wasuinocton, D. C., April 15.—Lumbermen 
who are planning to attend the twenty-seventh 
annual meeting of the National Lumber Manu- 
facturers’ Association at the Congress Hotel, 
April 24-26, should not miss the banquet Thurs- 
day evening, when Strickland Gillilan, the hu- 
morist, will be the principal speaker. Mr. 
Gillilan has chosen for his subject “Helping 
Herbie Hold the Helm.” 

The annual meeting has a mass of most 
important work to do, and Mr. Gillilan will 
come along to supply atmosphere-clearing mirth. 
About the only thing he hates is “gloom” and 
the way he lambasts the entire Gloom Family 
is a treat in itself. 

In announcing the completion of the pro- 
gram for the annual meeting, Wilson Comp- 
ton, secretary and manager, stated that at- 
tention would be focused on trade extension 
matters, particularly the application of the 
National trade-mark guaranty to regionally 
grade-marked lumber, and a more comprehen- 
sive statistical service. 

Representatives from the twelve component 
associations will be in attendance at the meet- 
ing, as will also delegations from the eight 
American and Canadian organizations co-op- 
erating in the National Lumber Trade Exten- 
sion campaign. 

The technical advisory committee of the Na- 
tional association will meet April 23 to dis- 
cuss various proposals which may merit rec- 
ommendation to the trade extension committee, 
and a meeting of the advisory advertising com- 
mittee will be held to discuss the National’s 
advertising program. The latter committee con- 
sists of Paul Kendall, of the Long-Bell Lumber 
Co., R. B. White, of the Exchange Saw Mills 
Sales Co., and Carl Hamilton, of Weyerhaeuser 
Forest Products. 


All meetings will be held at the Congress 
Hotel. The program follows: 

April 24 (Wednesday)—Meeting of the ad- 
visory committee National Lumber Manufac- 
turers’ Inter-insurance Exchange at 10:00 a. m. 

An all-day meeting of the trade extension 
committee. 

Nominations and recommendations commit- 
tee of directors, luncheon meeting at 12:30 
p. m. 

A dinner to editors and publishers of lumber 
and other trade journals will be held Wednes- 
day evening at 7:00 p. m. 

April 25 (Thursday)—Committee on resolu- 
tions (committee on nominations and recom- 
mendations) will hold a breakfast meeting at 
9:00 a. m. 

The general conference on trade extension 
will start at 10:00 a. m. and will receive rec- 
ommendations of the trade extension com- 
mittee and hear reports of trade extension 
staff. 

The annual meeting of the stockholders and 
election of directors will be at 2:00 p. m., also 
the meeting of directors and delegates; Presi- 
dent Carpenter will speak. Mr. Compton will 
present his report. There will be reports and 
recommendations of standing committees on 
advisory tax, transportation, waste preven- 
tion, standardization, credit corporation, and 
forestry; meeting of board of directors of the 
National Lumber Manufacturers’ Credit Corpo- 
ration, and report on the “Blue Book” service 
by C. J. Morgan, manager. 

The annual dinner will be held Thursday at 
7:00 p. m. in the Gold Room of the Congress 
Hotel. 5 

April 26 (Friday)—Plans for a comprehen- 
sive lumber statistical program will be dis- 
cussed at 10:00 a. m., at which time progress 
reports on the 1929-1930 national statistical 
program will be heard. 

The final meetings will be held at 2:00 p. m. 
Friday and will be devoted to a trade exten- 
sion conference. Addresses on specialized ac- 
tivities will be heard at this time. 
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Hardwood Output Low; 


Low Grades Are Less Active 


PitrspurGH, Pa., April 16.—Activity con- 
tinues in hardwoods, and in many items really 
dry stock is very hard to find. Among the 
outstanding items are oak and maple flooring, 
which are much stronger. Dealers in the 


West Virginia hardwoods report practically - 


no changes in prices in the last week, although 
there is a slight lull in business in some va- 
rieties. FAS quartered and plain oak, how- 
ever, are in better demand, as are the same 
grades of hard maple. Low grade hardwoods 
seem to be in less demand, however, and the 
mills are accumulating a little stock. The 
industrials are requiring more hardwoods for 
construction work, but the coal industry has 
been somewhat slow and is using less lumber. 
This region is getting a good volume of larger 
construction business. Southern hardwoods, due 
to the increase in prices of the Appalachian 
hardwoods, are being used by many con- 
sumers. 


Demand Easier; Market Strong 


Burrato, N. Y., April 16—Hardwood de- 
mand has been in about seasonable volume 
lately, though it has eased off a little on ac- 
count of smaller buying from some lines, par- 
ticularly from the furniture facteries. This 
is due to the fact that the annual and semi- 
annual shows are to be held in the near future, 
and the furniture men desire to await the re- 
sults of these exhibitions. The market on 
hardwoods shows a tendency to Strengthen as 
reports are received of further rains in the 
South and curtailment of output at southern 
mills, 

Some increase in the number and costs of 
building permits has taken place here during 
the last week, but the trade of the retailers 
is not as active as sometimes at this season. 
They are hopeful that a large amount of home 
modernizing will be done in this area during 
the next few months, and the campaign to 
bring this about is to start very soon, with a 
great deal of newspaper and other publicity 
given to the subject. 

Lake navigation opened here on April 11 
with the departure of a vessel to an Ohio 
port to load coal. A good deal of ice was 
encountered at this end of Lake Erie, but it 
is fast disappearing and not much difficulty 
was encountered in sailing through it. The 
chief activity in the near future is expected to 
be in grain and ore coming down the lakes 
and coal upbound. The lumber movement is 
not expected to be large this year, so far as 
this port is concerned, but a good deal of stock 
is expected to arrive for the Tonawandas. 

Offering of a new issue of 30,000 shares 
of no-par common stock of the Elias Aircraft 
& Manufacturing Corporation was made last 
week at $25 a share. This company is the 
outgrowth of G. Elias & Bro. (Inc.), estab- 
lished here 48 years ago by G. and A. J. 
Elias. For the first 39 years, the business was 
devoted entirely to lumber and general mill- 
work, and in 1920 the company entered the 
aeronautical field. Its airplane designs have 
been awarded seven prizes by the U. S. Army 
and Navy Departments. A. J. Elias has been 
elected president of the aircraft corporation; 
Albert A. Nessler, vice president; Lawrence J. 
Koch, secretary; Joseph A. Kreuzer, treas- 
urer. The lumber business of G. Elias & Bro. 
will be continued as a division of the new cor- 
poration. 

Fleming Sullivan has been chosen as captain 
of the lumber team in the annual Joint Char- 
ities & Community Fund campaign, which 
starts this month. Three lieutenants to assist 
him are Walter Sloan, Oliver J. Veling and 
George W. Little, and others on the team are 





Astor H. Weaver, Nelson T. Montgomery, 
Harold Hauenstein, Frederick Henrich, Thomas 
Mitchell, G. Elias and L. H. Bond. 

G. A. Dorenbecker is now representing Mixer 
& Co. on Long Island and Staten Island. He 
formerly covered the same territory for the 
Stevens-Eaton Co., of New York. 

Burton H. Hurd, of Hurd Bros., has been 
in the General Hospital for the last week, re- 
covering from an operation for appendicitis. 

George A. Mitchell, president White, Grat- 
wick & Mitchell, has returned from a vacation 
at Atlantic City. 

Gov. Roosevelt last week signed the Wil- 
liams-Cornaire bill for revision of the State 
lien law, which has strong advocacy from lum- 
bermen. The new law is expected to be of 














A hand-carved oak fire screen, reproduction 

of an ancient Scotch escutcheon by Kelly In- 

terior Crafts Co., Chicago. (See story on page 
34 of April 13 issue) 





much benefit to the industry, relieving it from 
losses from unscrupulous and unreliable con- 
tractors. 

L. J. Lewis, president Palburn (Inc.), re- 
turned to business this week after a three 
weeks’ illness. 

Georgia Output Still Curtailed | 

Macon, Ga., April 15—Hardwood logs were 
a little more plentiful at the opening of this 
week, but most mills were still running on short 
time. Business was reported quite active, with 
shipments continuing to exceed production. The 
principal demand appeared to be for the gums, 
but all species are moving. Although the water 
is not yet out of the swamps, logging conditions 
are rapidly improving, for there has been little 
rain since the March floods. At most plants, 
planing and trim mills are working to capac- 
ity. The situation appeared to be generally 
satisfactory. Little change in prices was noted. 


——— 


Prices Firm 
Scarcity of Dry Stock Continues 


CIncINNATI, Onto, April 15.—Shortages of 
8/4 and thicker maple, ash and oak were re. 
ported this week in the face of increased de- 
mand from automobile factories and body 
builders. Sap gum 8/4, and soft elm, were also 
wanted, and were in short supply. Furniture 
factories were taking sap gum 4/ and 6/4, and 
also sound wormy chestnut and oak. Dimen. 
sion oak was in good demand from table and 
chair factories, as were oak and gum squares, 
These were wanted for future delivery. FAS 
and No. 1 and select maple was up an average 
of $5 due to scarcity of dry stocks. No. 2 
maple was not so strong, and 4/ to 6/4 ruled 
steady and unchanged, but 8/4 and thicker took 
the full $5 advance. Stocks of Appalachian 
maple are scarce. Oak and walnut were in 
good demand in small lots. Sound wormy oak 
and No. 1 common were the best sellers to the 
furniture trade. Flooring factories were tak- 
ing good lots of plain white oak in selects 
and No. 1 common, 1- and 2-inch. Prices were 
steady to slightly higher. FAS basswood. was 
in better demand, and prices of all thicknesses 
were up $3. 

Southern pine, Coast fir and cypress building 
items were somewhat quiet on account of 
weather interfering with outdoor activity, but 
prospects were good for active buying later. 
Industrial demand for red cypress is good. 
Prices of softwoods continued steady to firm. 


Output Still Curtailed 


Mempuis, TENN., April 15.—Little change 
has been noted in the southern hardwood mar- 
ket during the last week or ten days. There 
is still a good volume of business offering from 
practically all groups of consumers, and pro- 
duction remains about 80 percent of normal. 
Prices are firm at the new high marks reached 
several weeks ago. Buyers are watching the 
market closely because of the heavy rains 
throughout the Southland which have handi- 
capped production. A number of mills in the 
flooded districts are down, and while others 
are operating night and day, total production is 
below orders and shipments. Heavy demand 
continues from the automobile group, but there 
has been a falling off in furniture trade. There 
has been some business from the flooring 
factories at good prices. Export shipments are 
considerably heavier than during January and 
February. Exporters report a nice volume of 
business on their books for shipment within 
the next thirty to sixty days. 

At the last regular meeting of the Lumber- 
men’s Club of Memphis, held last Thursday 
at the Hotel Gayoso, resolutions on the death 
of C. J. Tully, J. T. Jones, and Edward Taen- 
zer were passed. C. W. Parham, president, 
presiding at the meeting. 

E. H. Clay, sales manager E. L. Bruce Co., 
is rapidly improving at Campbell’s Clinic, where 
he has been confined as a result of a broken 
neck, suffered when he was injured in an 
automobile accident near Bruce, Miss. Mr. 
Clay was accompanied by W. G. Whitman, 
W. B. Dukes, and O. H. Boynes, all of the 
E. L. Bruce Co. They were slightly injured 
but have recovered. The automobile skidded 
in the gravel and overturned, pinning the four 
under the car. i 

Ralph Hunt, Hunt Bros. & Co., Liverpool, 
England, has been a Memphis visitor. He is 
buying considerable hardwood for prompt ship- 
ment. 

W. E. Hyde, vice president Hyde Lumber 
Co., and C. Arthur Bruce, vice president of 
E. L. Bruce Co., are both working on the 
Memphis Community Fund Drive. 

The will of the late Christopher J. Tully, 
president Anderson-Tully Co., this city, which 


For Current Market Prices on Hardwoods See Pages 79 and 80 
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was probated a few days ago, leaves an estate 
worth more than $1,000,000 to his widow and 
four children. Those who benefit by the will 
are Mrs. Jennie Tully, the widow; Miss Kate 
Tully, Mrs. Jennie T. Graves, Bartlette, Claude 
and Edward Tully, all children. Bartlette and 
Claude Tully and M. H. Sturat, a business 
associate, were named executors. 


Hardwood Stocks Only Moderate 


BROOKHAVEN, Miss., April 13.—Orders last 
week more.than doubled production. A lot of 
stock dried for 60 days was sold at f. o. b. 
mill prices. The market appears well balanced, 
with demand running a little ahead of supply. 
Shipments have been delayed by rain and short- 
age of cars. The average price has been rather 
low, as shipments have run fairly heavy to 
lower grades. Upper grades have sold well, 
and stocks of these are very low. Hardwood 
logs are getting rather scarce in this section 
and production will no doubt be heavily re- 
stricted. The inquiry for ash is rather good, 
but it is sold up. There is a small stock of 
beech, but it has sold about as fast ‘as it has 
come dry. Cypress stocks have increased a little. 
Quartered black gum stocks are rather low, and 
consist largely of 4/4 FAS, as thicker sizes 
have been cut on orders. There is a small 
surplus of plain and quartered red gum, and 
inquiry appears light. The market for 4/4 
plain sap gum, particularly FAS and No. 1, 
continues active, with both of these grades 
oversold. There is a small stock of 5/ and 6/4 
plain sap gum, particularly No. 1 and selects, 
but this thickness does not appear to be moving 
fiearly as well as the 4/4, even at equal prices. 
No. 2 sap gum is sold right up in all thick- 
nesses. There is only a very small supply of 
quartered sap gum, with inquiry fair. Mag- 
nolia logs have been rather scarce, and mills 
are pretty well caught up on cutting orders. 
The only magnolia they have is a little 4/4 
No. 2. Plain red and white oak stocks are 
being reduced, the export trade taking these 
woods, particularly white oak. The mills are 
oversold on quartered white oak. Poplar is an 
extremely heavy seller and good inquiry con- 
tinues for No. 1 and lower. The saps and 
better grades are not moving so freely. Syca- 
more stocks are very light, but inquiry is not 
heavy. Tupelo stocks are well assorted and 
the market is good. 


Movement Slower; Market Firm 


Louisvitte, Ky., April 15.— Automotive 
woods have not been as active as they were 
earlier, but at the rate automotive plants are 
consuming lumber, it is considered certain that 
they can not stay out of the market much 
longer. Several companies have done very 
little in magnolia, elm or hard or soft maple 
of late. Some concerns report a few small 
orders. Production has been going along very 
well in the meantime, and prices have been 
holding steady. Fair demand is reported in 
furniture woods. Interior trim and hardwood 
flooring have been off a little. Radio demand 
has been fair. Walnut is up a trifle on 
selects and No. 1 common, which have been 
moving well. FAS and No. 2 common wal- 
nut show no change. The movement to fixture 
people has been good. Poplar, gum and oak 
are all steady. Common inch sap gum is up 
a trifle to $44. Oak shows no change. Cotton- 
wood, sycamore, beech, basswood, black gum, 
ash etc. show no change, and no especial 
activity. As a whole, big orders are scarce, 
but there is very fair movement in small 
orders. 

Poplar, FAS, southern, $85; Appalachian, 
$95; saps and selects, $65 and $70; No. 1 
common, $48@55; No. 2-A, $36@38; 2-B, 
$26@27. Walnut, FAS, $240; selects, $165; 
No. 1 common, $95; and No. 2, $40. Sap gum, 
FAS, $58; common, $44; quartered sap, FAS, 
$61@62; common, $46@47; plain red gum, $96 
and $50; quartered red, $98 and $52. Cotton- 
wood, $51, $37 and $33. Ash, $75, $49, and $29. 
Southern red oak, $67.52 and $42; southern 
white, $83, $54 and $44. Appalachian oak, red, 


$85 and $55; white, $96 and $58; quartered 
= $130 and $75; quartered red, $110 and 


0, 

The Louisville Lumbermen’s Buyers’ & 
Sellers’ Club had a good attendance at its Sat- 
urday afternoon luncheon on April 13, held at 
the Brown Hotel. Tom Wallace, editorial de- 
partment, Louisville Times, was guest and 
speaker. Wallace, former president of the 
Southern Forestry Congress, spoke on refores- 
tation and conservation of timber. 

Advertising regarding modernizing of old 
homes is beginning to appear in the local pa- 
pers, some of the lumber houses featuring their 
facilities, while a page of publicity and adver- 
tising on the subject appeared in a Sunday 
paper, April 14. 


Prompt Shipments Bring Good Prices 

Boston, Mass., April 16.—A feature of the 
market referred to with emphasis by local 
hardwood merchants is the paucity of offerings 
of birch and maple, and the consequent firm- 
ness in the price of both. The firms in a 
position to respond quickly to a request from 
a good customer for either of these woods are 
in luck. Consumers in a hurry are willing to 
pay for service just now. Poplar is another 
hardwood in active demand and light supply. 
The new cut has not had much chance to dry, 
wholesalers report, and the outlook is for a 
firm market throughout the current quarter. 

The furniture people are proving good cus- 
tomers this month. From various classes of 
hardwood consumers orders are coming along 
quite satisfactorily. Piano makers and the house 
trim people are about the only exceptions. 

The market for hardwood flooring is firm 
throughout, but local retailers are resisting 
recent advances and current business is dull. 
Some second grade plain white oak flooring 
is being sold here around $78@80.50. 


Bird Houses Make Fine Sideline 


At this time of the year when the attention 
of the home owner is turned to the great 
outdoors, he is mainly concerned with -reviving 
and beautifying his home and the grounds sur- 
rounding it. 

No better form of beautification can be had 
than by the installation of or setting up of 
attractive garden furniture, rose ladders, bird 
houses etc. The sale of this kind of material, 
all made of wood, has proved to be a very 
profitable sideline for retail lumber dealers. 

One of the oldest manufacturers of garden 
furniture, pergolas, trellises and bird houses, is 
the Express Body Corporation, of Crystal Lake, 
Ill., whose products have been profitably and 
successfully sold by dealers everywhere for 
years. They are of special original design and 
are patented. 

The Express Body Corporation uses only 
clear kiln dried Oregon fir in the manufacture 
of its garden craft, all of which is shipped 
out unpainted so that the customer may have 
it finished to suit his own ideas and surround- 
ings. All products are shipped in sections to 
cut down freight costs. 

The Express Body Corporation is especially 
well pleased, says John K. Seifert, treasurer, 
with the reception its line of bird houses is 
receiving from dealers who have sold them to 
home owners. Mr. Seifert says in this connec- 
tion: “We think we are making the most 
attractive martin house and most sanitary one 
that is on the market. Our wrenhouses, blue 
bird houses and our flicker houses are being 
rented by the birds in the neighborhoods where 
we have sold them almost immediately upon 
their erection. It is certainly a pleasure and 
satisfaction to any one to have at least a few 
of these bird houses to accommodate the song- 
sters when the season comes for their return.” 

Several attractively priced catalogs of gar- 
den craft furniture have been prepared by the 
Express Body Corporation to help dealers sell 
these products. The point is also stressed that 
the company’s large warehouses are kept filled 
with stock so that 24-hour shipment can be 
guaranteed at all times. 
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Plans to Improve TX Work - 
(Continued from page 49) 
which is laid a good quality of prepared roof- 
ing, while the ends down to the wall are of 
wood shiplap material. The wood roof trusses 
are supported by steel columns. 

The Buffalo Airport has been considered the 
finest in the East and many airport engineers 
have used it as a model for designs for other 
cities. 
engineers of the National Lumber Manufactur- 
ers’ Association inspect the damage done by the 
storm. The photographs taken reveal errors 
in design and construction, which have been 
duly called to the attention of the Buffalo 
Airport authorities. 

The hangars are approximately 50x120 feet, 
consisting of 8-inch brick side walls and back 
walls, into which are set metal sash windows. 
Evidently No. 2 Hangar was in the path of 
greatest concentrated pressure which struck the 
back (west) wall slightly to the south of cen- 
ter. The wall caved in. Bricks and sash show- 
ered the $100,000 worth of planes inside and 
caused the principal damage. At this moment 
the effect of an inflated bag was produced and 
the compressed air within sought an outlet. A 
natural supposition would be that the building 
must be unroofed. But the anchorage of the 
trusses was sufficient to prevent a collapse and 
the resistance of the wood fabric withstood the 
inflating impact. The wind found egress by 
leveling the north wall of the hangar, which 
fell outward. 

Viewed from the northwest corner, the han- 
gar resembled a canopy with the south wall 
alone remaining in position. The entire wood 
roof structure was intact and not damaged in 
any particular. 

* * * * 
Book of Transformations 


Wasuincton, D. C., April 16—A 16-page 
Book of Transformations, dealing solely with 
the subject of transforming old houses into 
new homes, has been sent to the printer by the 
National Lumber Manvfacturers’ Association. 

This publication is a departure from the ordi- 
nary, in which the architectural department has 
chosen houses that are typical as to size, height 
etc. in preparing transformation sketches. 

For each one of this type of houses are given 
several suggested ideas for transformation, on 
the theory that what appeals to one prospective 
modernizer may not catch the eye of another. 
All who receive copies of the book therefore 


will have several designs to choose from. 
> = £2 


Allow Use of Wood Partitions 


Wasuincrton, D. C., April 16.—The National 
Lumber Manufacturers’ Association has been 
advised that Gov. Franklin D. Roosevelt re- 
cently signed a bill which allows the use of 
wood partitions for offices and showrooms in 
many instances where the use of wood was de- 
nied under laws previously in force. Sales 
Manager Cheney of Henry Klein & Co., 11 
East 37th Street, New York, makes the state- 
ment that this action by Gov. Roosevelt means 
a 100 percent increase in the potential market 
for wood partitions in New York State. 

Credit for work on behalf of this legislation 
is due Messrs. Alcott and French, of the trade 
extension staff of the National association. 

** * * 


To Exhibit Marked Lumber 


Wasuincton, D. C., April 16.—Arrange- 
‘ments have been completed for an exhibit of 
grade and/or trade-marked lumber at the 
Building Officials Conference of America to be 
held in Pittsburgh, Pa., April 23-28. Richard 
G. Kimbell, F. H. Alcott and J. E. Mackie of 
the staff of the National Lumber Manufactur- 
ers’ Association will be in attendance at the 
conference. Mr. Kimbell probably will not 
remain throughout the meeting, running out to 
Chicago for at least part of the annual meet- 
ing of the National association. Material for 
the exhibit is being furnished by the several 
regional associations. 


Therefore it was thought well to have _ 
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Hoo-Hoo 


Hoo-Hoo Host to 6,000 


Burrao, N. Y., April 16.—The Buffalo Hoo- 
Hoo Club No. 71 gave a great entertainment 
this evening at the Broadway Auditorium to a 
crowd of about 6,000 persons, representing the 
lumbermen, contractors and wood users of the 
city. The occasion was the start of a home 
modernizing campaign which is to be conducted 
here. Seventy-eight lumber concerns co-oper- 
ated in making the entertainment a big suc- 
cess. These firms represented not only Buffalo 
but North Tonawanda and the communities in 
the Niagara area. 

Entertainment features consisted of music by 
Armbruster’s band; motion picture films; 
“Lumbering in the Pacific Northwest,” fur- 
nished by the Long-Bell Lumber Co., and 
“Lumbering at Bogalusa, La.,” by the Great 
Southern Lumber Co. 

Mayor Frank X. Schwab made a few re- 
marks, complimenting the lumbermen on the 
large attendance and on the interest they were 
taking in the improvement of the city’s homes. 


L. R. Putman, of the Southern Pine Associa- 
tion, was the chief speaker, his subject being 
“Lumber and Home Modernization.” He spoke 
from a squared ring in the center of the build- 
ing where boxing bouts were held later in the 
evening, and his remarks were carried to every 
part of the hall by amplifiers. Asking Mayor 
Schwab to return to the platform, he presented 
him with a gavel made from longleaf yellow 
pine lumber which had been for 112 years a 
part of the White House in Washington. 


Mr. Putman said that Buffalo is one of the 
most important lumber towns in the United 
States, and that New York State was once 
one of the greatest States for lumber supplies. 
Now it has 5,000,000 acres of idle land which 
should be reforested to bring it back to a 
front rank in timber again. In the early days 
the freight rate on lumber used by New York 
State residents was only $1 a thousand, later 
it was $3 a thousand and still later, from the 
South, about $9 a thousand. Now about $20 a 
thousand is paid. The new forestry law passed 
by the State legislature will help to bring the 
timber back to New York. 

Buffalo, he said, is the home of the man 
who has done the most for conserving timber 
supplies, Col. A. Conger Goodyear, and it was 
once the home of another man who became 
a great lumberman, the late William H. Sulli- 
van, 

The lumber business is the oldest and most 
typical in the country. It started when Colum- 
bus landed. The first settlers built their homes 
of logs, and used lumber for their sleds, boats 
and other necessities. Later big steamboats 
and freight cars of wood developed the coun- 
try’s transportation facilities. The railroads 
have always been great lumber users, and the 
wooden box cars have given good service for 
a quarter century or more. 

Wood furnishes the best of insulation for 
homes and pound for pound it is the strongest 
material we have. It is also very lasting as 
shown by many dwellings over a century old. 
George Washington’s house, for example, was 
built of wood and is today in excellent con- 
dition. : 

People can buy better lumber today than a 
century ago. There are better sawmills and 


Planing mills and better methods of manu- 
facture. Shingles and lath are also better than 
ever. 


The speaker closed by urging the lumbermen 
to give good service in promoting home mod- 
ernization. Many people will remodel their 
homes, he said, if they are given the right sort 
of service. 

The movie, “The Transformation,” presented 
by the National Lumber Manufacturers’ Asso- 
ciation, was then shown and was greatly en- 
joyed. 

Nine boxing bouts followed, staged by Roy 
Stadell, of the Niagara district A. A. U. The 
amateur boxers who won will represent Buffalo 
in the intercity competition at Pittsburgh on 
April 24. During the progress of the bouts the 
guests were given an opportunity to procure 


Activities 


refreshments which had been provided by the 
lumbermen. 

Oliver J. Veling was general chairman of the 
committee in charge of the entertainment and 
was assisted by Fred H. Buddenhagen and 
Fleming Sullivan. Chairmen of special com- 
mittees were: Lawrence Whissel, reception; 
Arthur Mallue, tickets; Elmer Herman, pro- 
gram; William J. Brady, floor; Herbert M. 
Hill, jr., refreshments; Nelson T. Montgom- 
ery, door prizes; Ashton -McNeil, music; 
Charles N. Perrin, motion pictures; Andrew J. 
Brady, boxing, and Clifford H. Peak, speakers. 


Hoo-Hoo Enjoy Bowling Tourney 


MitwavKeg, Wis., April 16—Waukesha was 
host to 35 Milwaukee Hoo-Hoo at the Elks’ 


Lumbermen’s 


Joint Meeting of Wisconsin Clubs 


Eau Crarre, Wis., April 16.—Joint meetings 
of the West Wisconsin Lumbermen’s Club and 
the Northwest Wisconsin Lumbermen’s Club 
were held at Eau Claire on April 11, with an 
attendance of 55 including coal dock operators 
of Minneapolis, St. Paul and Duluth who came 
as invited guests. Snow storms raging at the 
time and two disastrous tornadoes which had 
struck shortly before in the district cut down 
the attendance. 

Sessions lasted throughout the day, the morn- 
ing being devoted to a meeting of dealers. The 
visiting coalmen and other guests were intro- 
duced at the luncheon in the Elks’ Club. At 
the afternoon meeting the coal men attended 
and the speech-making was started by Secre- 
tary Don S. Montgomery, of the Wisconsin Re- 
tail Lumbermen’s Association, whose subject 
was “General Conditions,” to which he added 
some remarks on the cement situation. He re- 
ported the status of bills in the legislature in- 
cluding those levelled against chain stores, and 
then discussed collection methods and agencies. 

Benjamin F. Springer, Milwaukee, president 
of the State retail association, urged the deal- 
ers to attend meetings, sit often with their 
competitors and work together on matters of 
policy. Speaking on credits and collections Mr. 
Springer asked the members “to clean house 
and, if possible, put their entire business on a 
30-day basis.” 

Ormie C. Lance, secretary of the North- 
western Retail Coal Dealers’ Association, Min- 
neapolis, said that he was thoroughly in favor 
of this type of meeting, and he led the other 
coalmen in a discussion of what constitutes a 
retail dealer and who is entitled to wholesale 
prices. 


Toledans Study Estimate Sheets 


Torepo, Ouro, April 15—At the second an- 
nual “better building” dinner of the Toledo 
Lumbermen’s Club, held at the Chamber of 
Commerce last [Friday night, the principal 
speaker was Howard I. Shepherd, vice presi- 
dent of the Guardian Trust Co., of Cleveland, 
who said that the biggest need in business 
today is for business men to see the inside 
workings of banks, and for bankers to see 
the operations of business from the inside. He 
continued, “If there is anything I have learned 
as a credit executive for twenty-three years, it 
is that fundamental principles operate in busi- 
ness, and that it is only by mutuality of effort 
that we may succeed in business.” Mr. Shep- 
herd was introduced by A. F. Mitchell, vice 
president of the Ohio Savings Bank & Trust 
Co. 

A proposal of the lumbermen, that a stand- 
ard form of estimate sheet and standardization 
of specifications for homes be worked out, was 
presented by J. Gardner Leach, chairman of 
publicity, and was well received by contractors 


Club in Waukesha where a bowling tourna. 
ment in which the Milwaukeans were mostly 
victorious was held until midnight, after which 
there was a buffet supper and entertainment, 

First prize in the bowling matches went to 
Ernest A. Ehlert, State Councilor, who rolled 
555 in three games, while Elmer Budzien, also 
of Milwaukee, took the high single game prize 
with a score of 234. Lots were drawn for 
prizes in other classes, Elmer Pederson, of 
Milwaukee, drawing the first in the 500 class 
and Oscar Miller of Milwaukee, the. second, 
Other awards went. to G. C. Chase, Ocono- 
mowoc; M. A. Davis, Waukesha; Louis Best, 
Milwaukee; G. G. Kuntz, Milwaukee; A, T. 
Jacobson, Menominee Falls; and D. M. Hunter, 

THE AGGREGATE area of forest land owned 
by States, municipalities and counties in the 
United States on Jan. 1, 1929, including other 
forest land besides that in forests and parks, 
was 12,136,945 acres. 


Club Activities 


and bankers who were guests of the lum- 
bermen. The standard form of estimate sheets 
for contractors will be made up with the co- 
operation of contractors themselves, so that 
all jobs will be estimated on this form. A 
standard form of specification blank, and a 
standard owner-contractor form, also will be 
worked out and made available for local con- 
tractors. 

F. E. Osgood, who presided at the meetirl, 
wielded a gavel made from a piece of longleaf 
yellow pine that had seen service in the White 
House roof at Wasitington for 112 years. 

Another feature of the meeting, which was 
attended by more than three hundred builders 
and bankers, was a showing of the film, “The 
Transformation.” 


Credit Problems Are Club Topic 


SHREvEPORT, La., April 16—Members of the 
Shreveport Lumbermen’s Club today heard the 
interesting history of the organization and 
growth of the Shreveport Wholesale Credit 
Men’s Association recounted by John A. B. 
Smith, secretary-manager of that organization. 
He said the purpose of the organization was to 
unite credit men in one compact group for mu- 
tual protection of the concerns they represent, 
encourage needed legislation, to operate bureaus 
of adjustment of claims against delinquent 
debtors, promote trade groups, investigate 
fraudulent failures etc. He explained the dev- 
ious ways of debtors who plan to take advan- 
tage of the bankruptcy act, and gave many ex- 
amples of how members of his organization had 
been spared severe losses through surveys. of 
purchases by such concerns. 

President Hudson Bolinger presided in his 
usual effective way. He urged all members to 
attend the opening day ball game and encourage 
the local team to “kop the kup.” 


Central Wisconsin Club to Meet 

‘Stevens Point, Wis., April 17.—The first 
night meeting of the Central Wisconsin Lum- 
hermen’s Club will be held at the Hotel Whit- 
ing in Stevens Point on Thursday, April 25, 
beginning with a dinner at 6:30 p. m. Presi- 
dent D. R. McDonald, of the Marshfield Lum- 
ber Co., Marshfield, Wis., has promised a fine 
feed and a program replete with interest. 

R. A. Peterson, county farm agent, Wood 
County, Wisconsin, will address the club on 
“The Lumberman’s Place in the Service Pro- 
gram.” At the business session, Don S. Mont- 
gomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, Milwaukee, will pre- 
side. A cordial invitation has been extended to 
all nearby retail dealers and manufacturers 
representatives to attend. Reservations for the 
dinner must be made with J. M. Pfiffner, of E. 
J. Pfiffner Co., Stevens Point, Wis., prior to 
April 23. 
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The Week’s Long Death Roll 


LEWIS DILL, nationally known lumber- 
man,, of Baltimore, Md., died suddenly of a 
heart attack on the night of April 13, at his 
nome in the Greenway apartments in that 
city. The news of his 
death came with a 
great shock to his nu- 
merous friends and 
associates, as he had 
peen at his office the 
day before, attending 
to business, and later 
had chatted with some 
of his acquaintances, 
appearing to be in his 
usual health and spir- 
its. He had retired at 








THE LATE 
LEWIS DILL 





the usual hour, awak- 
ening about one o’clock 
in great pain. His 
condition rapidly grew 
worse, in spite of Mrs. 
Dill’s efforts to relieve 
him, and a doctor liv- 
ing in the apartments 
was summoned. Shortly 
afterward, however, 
the patient lapsed into - 
unconsciousness, fail- 

ing to rally again. From the beginning of 
the attack until death hardly more than an 
hour elapsed. Mr. Dill had been active in 
the trade for more than forty years and had 
in his day held various positions of note. His 
sterling qualities as a man, his high integ- 
rity as a merchant and manufacturer, and 
his public spirit singled him out as a citi- 
zen.of prominence and again and again dis- 
tinctions were conferred upon him. He had 
won the esteem of all with whom he came 
in contact. 

Mr. Dill was president of Lewis Dill & Co., 
and chairman of the board of that concern 
and of the James Lumber Co., the two cor- 
porations having been amalgamated two 
years ago, though they continued to retain 
the old names. He was born in Frederick, 
Md., in 1859, and after attending Frederick 
City College, which is no longer in existence, 
he went to Baltimore, securing his first posi- 
tion in the office of the Townsend & Whiteley 
Co. He engaged in the lumber trade in 1888 
and had been a prominent factor in it ever 
since. At first the business was carried on 
under the name of Dill & Roehle, which firm 
had an office on West Falls avenue in the 
days when that section was given over en- 
tirely to lumber yards and docks, and later 
the name was changed to Lewis Dill & Co. 
Mr. Dill served several terms as president of 
the Baltimore Lumber Exchange and had 
held a place on the managing committee of 
that organization almost uninterruptedly un- 
til his death. For two years he held the post 
of president of the old National Wholesale 
Lumber Dealers’ Association, and he was one 
of the organizers of the Chamber of Com- 
merce of the United States, with which body 
he remained affiliated until the last as one 
of the national councillors, representing the 
Baltimore Association of Commerce, whereof 
the Lumber Exchange is a subordinate body. 
For a dozen years he was active as a mem- 
ber of the Lumber Underwriters Insurance 
Association, which operated exclusively in 
the lumber trade. He also took an active 
interest in philanthropic work, being a trus- 
tee of the Patterson Memorial Association, 
which maintains a church and kindergarten 
in South Baltimore. He held membership in 
the Lawyers’ Club of New York, the Uni- 
versity Club of Baltimore and the Arts Club 
of Washington, manifesting a keen interest 
in the arts and in various other activities, 
and he was a communicant in Mount Vernon 
Place Methodist Episcopal Church. 

Mr. Dill is survived by his wife, Mrs. Mar- 
garet E. Dill, a son, Alan Dill, and two grand 
children. The son is vice-president and gen- 
eral manager of the affiliated lumber com- 
panies. Joshua J. Dill and Mary E. Dill, both 
of Frederick, are brother and sister. 











HUGH W. HUBBARD, president and treas- 
urer of the W. T. Hubbard Lumber Co., of 
Toledo, Ohio, died at his home in that city 
on Monday, April 8, of pneumonia. Mr. 
Hubbard was only 39 years old and appar- 
ently had a most promising career ahead 
of him. The firm of which he was president 
was founded by his grandfather and has been 
a prominent factor in Toledo business circles 
for more than 70 years. His father, the late 

T. Hubbard, was head of the concern 
for many years and Hugh W. succeeded him 
upon his death in 1921. He was born in To- 
ledo and was educated there, entering the 


firm founded by his grandfather upon leav- 
ing college. He was a member of the Ohio 
National guard and saw service on the Mexi- 
can border in 1916. During the world war 
served in the machine gun battalion of the 
37th division, but did not get overseas. He 
was a game hunter of note and an expert 
marksman, having won many awards as rifle- 
man in the army and in various contests. 
Mr. Hubbard leaves a widow, Mrs.- Mary 
Hubbard, and two small sons, William and 
James Allen Hubbard. 


FRANK McDONOUGH, formerly manager 
of the MeDonough Manufacturing Co., of 
Kau Claire, Wis., machinery manufacturer, 
died at his home in Madison, Wis., on Sat- 
urday, April 13, at the age of 55. He had 
been ill for a long time. Mr. McDonough 
was born in Eau Claire and lived there until 
recent years. After completing his education 
in the public schools in that city he went to 
Madison to take a course in mechanical en- 
gineering at the University of Wisconsin. 
He was of an inventive turn of mind and 
after entering the McDonough concern per- 
fected a number of important devices. In 
recent years he had been associated with the 
Gisholt Machine Co. at Madison in the manu- 
facture and sale of his inventions. Mr. Mc- 
Donough leaves a widow and one daughter, 
Mrs. James Gravely, of Portland, Ore., also a 
brother, J. Gilbert McDonough, of New Or- 
leans, and three sisters. His father was the 
late Senator Frank McDonough. 


Z. T. ROBINSON, 72 years old, one of the 
wealthiest lumbermen in the Green River 
section in western Kentucky, was instantly 
killed on April 10, when the automobile he 
was driving crashed into a tree on the Litch- 
field road about three miles southeast of 
Owensboro, Ky. Mr. Robinson was born at 
Grayhampton, Ky., and moved to Owensboro 
when 18 years old. He engaged extensively 
in the lumber business in the Green River 
country. He also had extensive lumber in- 
terests in the State of Alabama. His wife 
died about a year ago. Mr. Robinson was 
a brother of the late Judge Harry Robinson, 
of Louisville, Ky. He is survived by two 
sons, Lee Robinson and Edward Robinson, of 
Mobile, Ala., and two sisters, Mrs. Nanny 
Watson, of Memphis, Tenn., and Miss Eliza- 
beth Robinson, of Louisville. 


J. W. HEUTEL, aged 65, retired lumberman 
and coal operator of southwestern Virginia, 
died at his home at Norton, Va., Thursday, 
April 11, after several months’ illness. Mr. 
Heutel went to Norton from Burkes county, 
Pennsylvania, forty years ago and entered 
the lumber business in Wise County. He was 
successful from the beginning, operating saw 
mills on an extensive scale. He later en- 
tered the coal business and for several years 
was head of the Norton Coal Co. During 
the years of the war when coal “went out 
of sight” Mr. Heutel mined coal from his 
local mine at Norton and sold it to people 
of the town at about half the actual selling 
price in other towns. Because of failing 
health, Mr. Heutel, a few years ago sold his 
saw mills, his mines and holdings and re- 
tired. 


WILLIAM HARRY DEMAREST, 57 years 
of age, died at his residence in Tacoma, 
Wash., April 8. He was the brother of E. 
W. Demarest, president of the Pacific Na- 
tional Lumber Co., and was associated with 
that firm. Surviving Mr. Demarest are his 
wife, Nancy, one son, William, and one 
daughter, Elizabeth, all of Tacoma, three 
brothers, E. W. Demarest, of Tacoma, and 
Charles P. and M. L. Demarest, of Wood- 
bridge, N. J., and one sister, Mrs. John O. 
Gage, of Westfield, N. J. 


WILLIAM J. SULLIVAN, retired lumber- 
man and hotel operator, died at his home in 
Brainerd, Minn., April 9, at the age of 69. 
Mr. Sullivan was a resident of Brainerd and 
the Mille Lacs country for 40 years. He 
was born in Montreal, Que., in 1859, and 
moved to the United States in his early 
twenties. He married Miss Mary Gorham 
at Anoka, Minn., where he was engaged in 
the lumber business, in 1886. His widow, 
four daughters and three sons survive. 


MRS. CATHERINE POWELL VREDEN- 
BURGH, wife of Thomas D. Vredenburgh II, 
prominent lumberman of Springfield, Ill., died 
at her home in that city on April 11 of 
pneumonia after an illness of several days. 
An only son was killed in an automobile 
accident in 1920. Mrs. Vredenburgh was the 
daughter of Mrs. John H. Powell, of Chi- 
cago, who survives. Besides her husband 
and mother the deceased leaves one brother 
and one sister. 





HON. JOSEPH WELDON BAILEY, former 
Senator from Texas, and counsel for the 
Southern Pine Association, died while in the 
midst of a suit in the district court at Sher- 
man, Texas, on Satur- 
day, April 13. His 
death was caused by 
a clot of blood in the 
heart. It came with a 
terrible shock to the 
packed courtroom just 
as Mr. Bailey’ con- 
cluded a fiery address 
to the court with all 
his old-time vigor and 
effectiveness. The ex- 
Senator had won a na- 
tion-wide fame as an 
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orator and campaigner 
and was affectionately 
and admiringly known 
as “Joe Bailey” 
throughout the coun- 
try. Mr. Bailey was 
born in Copian Coun- 
ty, Mississippi, Oct. 6, 
1863. He attended 
Cumberland University 
at Lebanon, Tenn., and 
moved to Texas in 
1885. His entrance into politics was made in 
1884 when he was chosen a Democratic presi- 
dential elector in Georgia. Upon removing 
to Texas he settled at Gainesville and lived 
there until a few years ago when he moved 
to Dallas. He was elected to the fifty-second 
Congress and was returned successively for 
four more terms. He was chosen senator in 
1901 and again in 1907, resigning in 1912 to 
resume law practice. Mr. Bailey had long 
been interested in the lumber industry and 
had many friends and clients among the 
southern lumbermen. He frequently ad- 
dressed national and regional meetings of 
lumbermén and was well known and popular 
among them. He was chosen counsel for the 
Southern Pine Association upon the death 
of Judge John H. Lucas in 1926. Senator 
Bailey is survived by a widow, who was 
Mrs. Prudence Rosengren, of Austin, Texas, 
before her marriage to him, and by two sons 
and one grandchild. One son, Joseph Wel- 
don, jr., was associated with his father in 
his law practice in Dallas. 


! 





MRS. JACOB H. RUMBOLD, wife of Jacob 
H. Rumbold, long connected with the lum- 
ber trade in North Tonawanda and Roches- 
ter, N. Y., died at her home at 29 Christiana 
Street, North Tonawanda, on Wednesday, 
April 10. Mrs. Rumbold had been a life-long 
resident of the Tonawandas, her grandparents 
as well as those of Mr. Rumbold, being 
among the first settlers along the Niagara 
frontier over a hundred years ago. Besides 
her husband she is survived by two daugh- 
ters and five sons. She was 69 years old. 
Mr. Rumbold was for fifteen years repre- 
sentative for the Weyerhaeuser Sales Co. in 
New York State and is widely known among 
lumbermen in that section. 


JOHN HENRY MULLINS, aged 59, a lum- 
berman of the Flat Gap section, Wise County, 
Virginia, died at his home there Friday, April 
12, after a lingering illness. On account of 
failing health. Mr. Mullins had sold his in- 
terests in the lumber business several months 
ago, retiring from active duty. He leaves a 
wife, three sons and two daughters. 


W. J. WALLACE, retired lumberman, died 
at Fort Myers, Fla., on April 8. He was 
formerly president of the Wallace-Robinson 
Lumber Co., of Duluth, Minn., and he was 
credited with being one of the best informed 
men in the trade in that region. He retired 
from active business ten years ago. 


WILLIAM PHIPPS, a widely known lum- 
berman of Haysi, Va., died at his home there 
Thursday, April 11, after a few weeks’ ill- 
ness. Mr. Phipps had been operating saw 
mills for nearly twenty years, and was very 
successful. He was 56 years old. His wife 
and several sons survive him. 


JOHN ALBERT PROUTY, president of 
Prouty Lumber & Box Co., died April 14 at 
his home in Portland, Ore. Mr. Prouty was 
born in Iowa. He is survived by a widow, 
one son, Stanley Prouty, and a daughter, 
eee Prouty, also four brothers and three 
sisters. 


(Continued on page 83) 
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members have reported apparently arbitrary 
and unfair actions and decisions on the part 
of the Southern Weighing & Inspection Bureau 
and calling attention to its relation to the rail- 
roads, provides that the carriers constituting 
the bureau be petitioned to “promptly investi- 
gate its decisions, and to establish the necessary 
authority for the substitution of association 
weights in cases where the scale weights are 
apparently in error instead of the arbitrary 
position now taken by the bureau management.” 
This resolution, following brief discussion, 
was passed on to the board of directors and 
modified somewhat from the original text: 
Resolved, That the board of directors of the 
National-American Wholesale Lumber Associ- 
ation approves the desire of the Northern 
Hemlock & Hardwood Manufacturers’ Associ- 


WEEDS need not 
cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8 00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 
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ation to aid in so far as compatible with good 
business ethics in merchandising lumber in 
strict accordance with standard grading rules, 
but does not approve any plan which tends to 
confuse the recipient of the lumber as to the 
responsibility under which the certificate is 
issued, or from whom such graded lumber 
may be purchased. Be it further 

Resolwed, That this resolution be referred 
to a committee of three from this association 
to be appointed by the president, who shall 
confer with the National Hardwood Lumber 
Association and the interested hardwood man- 
ufacturing associations to protect the best in- 
terests of lumber buyers and wholesale dealers. 


Election of Directors 


M. J. E. Hoban, chairman of the committee 
on nomination of directors, presented the fol- 
lowing to serve for the term expiring in 1932: 
John I. Coulbourn, Philadelphia, Pa.; A. E. 
Gordon, Toronto, Ont.; Dwight Hinckley, 
Cincinnati, Ohio; J. W. McClure, Memphis, 
Tenn.; H. W. McDonough, Boston, Mass.; 
J. B. Montgomery, Pittsburgh, Pa.; C. C. 
Patrick, Portland, Ore.; G. M. Stevens, New 
York City; J. G. Whittier, Newark, N. J., 
and Ben S. Woodhead, Beaumont, Tex. To 
fill vacancies: L. K. Creason, Kansas City, 
Mo.; Thomas W. Tebb, Aberdeen, Wash. The 
new directors were elected by unanimous vote. 

Mr. Hinckley then placed in nomination the 
name of Mr. Mauk for president, stating that 
the Toledo wholesaler has the respect of all 
manufacturers, retailers and wholesalers who 
know him. 

He said Mr. Mauk was progressive and kept 
up with the times, and reminded the conven- 
tion that his candidate was born in Ohio, birth- 
place of Presidents. He told of the skill, 
courtesy, dignity and gentlemanly qualities of 
Mr. Mauk, remarking that everybody loves 
him. The nomination was quickly seconded 
and the vote for Mr. Mauk was unanimous and 
enthusiastic. 

Mr. Mauk replied in a deeply affected man- 
ner, expressing his gratitude at the confidence 
expressed by the association in him, pledging 
the best that is in him to its service, but urg- 
ing the need for co-operation by the officers, 
the committees and the members if he is to 
achieve the ends desired by the organization 
during the coming year. Even with the ablest 
secretary and directing manager among the 
lumber associations, Mr. Mauk said he could 
not undertake the work with confidence in the 
absence of this wholehearted co-operation. If 
the board of directors saw fit to elect him— 
which, of course, it did—Mr. Mauk promised 
to do his best. 

Other officers elected to serve with Mr. Mauk 
are as follows: 

First vice president—A. E. Lane, New York 
City. 

Second vice president—M. G. Truman, Chi- 
cago. 

Treasurer—O. N. Shepherd, New York City. 

Secretary-manager—W. W. Schupner, New 
York City. 


At the board of directors’ meeting following 
adjournment of the convention, action was 
taken toward planning an association trip to 
the West Coast during July or August, at 
which time a number of important lumbering 
centers in the West will be visited and contacts 
made. Details of the trip are to be worked out 
by Secretary-Directing Manager Schupner. 


ENTERTAINMENT FEATURES 


At 4 o'clock on Wednesday Mrs. Wood- 
head entertained all the visiting ladies at tea. 
Arrangements were made for a delightful 
sightseeing trip around Washington Thursday 
forenoon, which took the ladies to the Capitol 
and other places of interest. 

At 1 o'clock Thursday Mrs. Stevens enter- 
tained the ladies at luncheon. 

Mrs. Woodhead and Mrs. Stevens exerted 
themselves throughout to make things pleasant 
and agreeable for all visiting ladies. 

About 225 wholesalers, their guests and 
ladies, attended the banquet at the Mayflower 
Hotel Thursday evening, and every individual 
thoroughly enjoyed first a splendid dinner, with 





excellent music, and then the speech-makj 
which left little to be desired. ; 

Rev. James Shera Montgomery, D. D., pastor 
of the Metropolitan Methodist Church and 
Chaplain of the House of Representatives, gaye 
the invocation. 

The retiring president acted as chairman, 
presenting Dr. Montgomery, and following the 
dinner, introducing his successor with a pleas- 
ing little speech characteristic of Mr. Wood- 
head. Mr. Mauk replied in kind, again making 
a plea for wholehearted co-operation in the 
interests of the association and stating he would 
not dare go forward without it. 

Mr. Mauk presented Charles A. Eaton, rep- 
resentative from New Jersey, who chose as his 
subject “Our Country as. Congress Sees It,” 
delivering an inspirational address punctuated 
with rich wit and humor. 

Eaton, familiarly known as “Doc” 
crossed verbal rapiers with Strickland Gillilan, 
who followed him with one of his character- 
istically pleasing sorties into the field of humor. 
Mr. Gillilan kept the laughter going, gale after 
gale, and if any guest went away with indiges- 
tion he or she must have been hard indeed to 
satisfy. 

It was a bang-up banquet, followed by a 
dance in which the younger wholesalers and 
their ladies, and some not so young but still 
quite spry tripped the light fantastic to the 
Queen’s taste. 
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Wholesalers 
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tional, forming the present National-American 
Wholesale Lumber Association, whose members 
have honored him and themselves by elevating 
him to the highest office in the gift of that or- 
ganization. Since the two organizations amal- 
gamated, he has been a director, has attended 
every meeting and in 1928 was elected second 
vice president. From this office he has stepped 
to that of president. 

Mr. Mauk is president of the Industrial Bank 
of Toledo and a director and executive officer 
of the Bankers Trust Co., of Toledo. He takes 
great interest in civic affairs and is a member 
and has served as a director of the Chamber of 
Commerce of Toledo. He is a member of the 
Episcopal Church, and for recreation he in- 
dulges in golf, being a member of golf clubs 
in both Toledo and Seattle. His family con- 
sists of his wife, three sons and one daughter. 
The two older boys each married the daughter 
of a doctor, Stanley, who is connected with 
his father’s business in Toledo, having married 
the daughter of Dr. Robert at Holyoke, Mass., 
and John, who is connected with his father’s 
Seattle office, having married the daughter of 
Dr. Young, of Seattle. Both of these sons are 
graduates of Dartmouth College; the younger 
son is in Lawrenceville School, Lawrenceville, 
N. J., while the daughter, a graduate of Smith 
College, is with her parents in Toledo. . 

The story of the progress of this sturdy, self- 
made lumberman reads like a romance and his 
success should be an inspiration to every young 
man to go forward in his chosen life’s work, 
meeting and overcoming obstacles of all kinds, 
and by energy, thrift, clean living and devotion 
to duty literally winning success and making a 
name among the leaders of a great industry. 


NEw DATA on growth of western yellow pine 
after selective cutting have been obtained by 
the Federal Forest Service at Portland, Ore., 
and may be obtainable in detail by those inter- 
ested. A comprehensive table shows the diam- 
eter that immature trees left standing after 
logging may be expected to attain in ten, 
twenty, thirty or more years. This is a pre- 


liminary table for three localities in south- 
central Oregon for which the field and office 
work has been concluded as a part of the 
comprehensive study of the growth of western 
yellow pine forests, both even-aged and un- 
even-aged, in eastern Oregon and Washington. 
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Give Them Time 


Whether man wills or no, 
The rain, the snow, 

Come in their turn. 
Whether man wills or not, 
His changing lot 

A man must learn. 


Again the flow’rs 


Convinced again Is like the leaf, 
The sun will shine. 

Oh, why not bravely bear 

This load of care 


Now yours and mine? 


Not understand 
That grief will 


Will deck the earth. 
And yet we smile through rain, And yet some sudden grief 


The fading grass. 
Why do we murmur, and 


We laugh through wintry days, Tonight the sun goes down, 
The snow appraise 

For what it’s worth. 
We know in better hours 


The weary town 

Is wrapped in gloom; 
And yet the sun will rise, 
The summer skies 

Be all a-bloom. 
The night will soon be done, 
And then the sun 

The east will climb; 
And, be it snow or rain 
Or dark or pain, 


pass? Just give it time. 





Between Trains 


PirrspurGH, Pa.—Along with Andy Mellon, 
the United States Steel Corporation, and the 
two Glasses, Pittsburgh Plate and George, 
not to mention the smoke, which we wouldn’t 
for worlds, one of Pittsburgh’s other famous 
institutions is the Retail Lumber Dealers’ Asso- 
ciation of Western Pennsylvania. It meets 
every year at the William Penn, and in con- 
sequence the Penn has had to build an addi- 
tion of several hundred rooms, or has been 
able to. (And, by the way, the smoke nuis- 
ance we refer to is not the steel. mills, but 
John Kennedy’s stogies.) 

This year’s meeting, or, perhaps we should 
say, this year meeting, was the twenty-second 
in rapid succession that the Western Penn- 
sylvania association has held. During that 


_time it has survived fire, flood and windstorm. 


We say windstorm, although the fellows who 
did it probably called it oratory. And the 
reason the association has survived all these 
things, not to mention prohibition, bobbed hair 
and the world war, is because it is built on a 
foundation of friendship and nailed together by 
a common interest. 

It was two or three years since we had at- 
tended a Pittsburgh meeting, someone having 
lost our last address, or heard it, but we found 
the old friendships still functioning. In fact 
the National Lumber Manufacturers’ Associa- 
tion presented President Hoge with a gavel 
made from the roof of the White House. Not 
the whole roof, you understand, but part of 
it. A fellow in the back of the room chirked 
up quite considerable when he saw the gavel. 
He thought it was a bungstarter, and imme- 
diately guessed that this was going to be con- 
siderable of a convention. 

It was, but the gavel was not entirely re- 
sponsible. Secretary Richard F. McCrea, who 
is called Dick for short, although he is short 
enough as it is, had arranged a humdinger 
program, and then, to everybody’s surprise. 
including themselves, the members took a hand 
in the discussions, and also got one occasion- 
ally. It’s a funny thing, but there are fellows 
who, at home, are ready to do everything from 
starting a fight to leading in prayer, but, when 
they get down to the convention, they shut 
up like a bi-valve mollusk. If they would 
only loosen and express themselves as freely 
as they do at home, it would be a wonderful 
meeting, and might even make it necessary 
to call out the police reserves. 

It’s a fact, not only in Pittsburgh but in 
Portland and in St. Paul and St. Louis, that 
a lot of fellows at conventions seem as ashamed 
to tell what they think as they are to show 
what they wear. And so they go around hid- 
ing their intellectual underwear, when, if they 
only would, they. could make a convention the 
ripsnortingest, goshdingedest success that any 
convention ever was. : 

This year the Western Pennsylvanians did 
this more than was their wont, and it added 
a whole lot of interest to the occasion. The 
fellow on the platform can tell you what he 
thinks, but it is the fellow in the audience who 
can tell you what he knows. Take, for example, 
this discussion of deliveries that came up at 
the Thursday morning session: 


This was the case of a man who got a flock 
of 2x4’s, and then insisted on their being 
delivered on the second floor of the building 
in course of erection. Now, most yards are 
willing to deliver lumber without any delivery 
charge, but delivering it on the second floor 
of a building looks like carrying things too 
far. That was what the convention seemed 
to think, and so some day there may be some 
sort of an understanding what delivery means, 
anyhow, or at least where. 

We wish there were room to tell you all 
about all the old guard who were there, and 
some of the new guard, but the best we can 
do is to congratulate Mac and Carl and the 
officers and directors, with a special word for 
the ladies, whom we were permitted to give 
a talking to. 


The Log They Left Behind 
Before the river-rat has passed 
Into the limbo of lost things, 
Before we’ve looked upon the last 
Of that old race of river kings, 
Let me go back to other springs 
When many a stream was choked with pine, 
And listen to the song it sings 
Of some old river pals of mine. 


Once Joe the Frenchman, Nels the Swede, 
Once Mike, the man from Erin’s isle, 
Once men of many a race and creed 
Knew every point, drove every mile. 
They brought the timber down in style, 
Where now the lonely waters shine, 
A stream made glorious awhile 
By certain good old pals of mine. 


No more the cry of “Timber!” floats 
Upon the sweet, pine-scented air, 
No more it hears the lusty throats 
Of giants “Jam below!” declare. 
No more the timber crunches where 
They used to marshal it in line, 
The timber, too, has gone to share 
Oblivion with old pals of mine. 


Today I came upon the stream, 
Upon the bank I stood again. 
*Twas not a river but a dream, 
A place beyond our worldly ken. 
And sadly I remembered then 
The good, old days of eighty-nine, 
When trees were trees and men were men, 
And all of them were pals of mine. 


One log was all that I could find, 
Among the weeds it met my gaze, 
One gray, old fellow left behind 
Like me, a part of other days. 
And yet the same the ripple plays, 
The air is still as sweet as wine. 
A few short years, a little ways, 
And then I’ll meet those pals of mine. 


These Changing Times 
There used to be a lot of deviltry afoot, 
but not now. Now it has a car. 
They say that prohibition has made us a 
nation of liars; but let us not forget that the 
income tax has also helped. 
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Multi-Radii Upper Chord Trusses for 
Centering of Concrete Arches 


McKeown Brothers Company 
Established 1894 


DOES NOT STOCK ANY TYPE OF 
TRUSS BUT BUILDS THEM TO 
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MENTS OF EACH BUILDING. 
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An Economical Window 


Frame Machine 


The IMPROVED Phillips Window Frame 
Machine not only cuts the pockets without 
removing the stile from the machine but 
also mortises for the two pulleys at one 
time as well as taking care of any work 
that can be done on a standard variety saw 
table. 

Three operations confined to one machine 
means a big saving in power cost and en- 
ables you to localize your work thereby 
eliminating the expense of moving the ma- 
terial from one machine to another. 


Three men can work on the IMPROVED 
Phillips at the same time without conflict— 
one cutting pockets—one mortising for the 
pulleys—and the third operator using the 
variety saw table. This is the only machine 
on the market on which the three opera- 
tions can be performed at the same time. 


ATLAS MFG. OO., 

Dept. A-15, Orlando, Fla. 

Please mail bulletins illustrating and de- 
scribing the two models of the IMPROVED 
Phillips Window Frame Machine, 
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Think of the sales getting in- 
ducement of being able to say to 
your customers, “The Home WE 
offer you is backed by a specifica- 
tion protection policy which 
guarantees you in black and white 
that materials and construction 
will be exactly as represented.” 
You can do this by using the 
Specification Protection Policy 
illustrated above. This covers the 
history of the home from. the 
excavation of the foundation, 
thru every) step in construction, 
to the finished job. 

In selling his home the owner 
has a decided advantage in that 
this policy gives him definite, 
convincing proof to offer buyers 
regarding all materials and con- 
struction. 

Customer confidence in you is 
half the sales battle. This policy 
creates it. Start offering a Pro- 
tection Policy today with every 
house bill you sell. You'll find 
this idea worth real dollars and 
cents in the extra business it’ll 
bring you. SEND NO MONEY! 
JUST MAIL THIS COUPON. 
AMERICAN LUMBERMAN, 1 


431 South Dearborn St., CHICAGO, ILL. 
Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 


to remit 50c to cover cost of this sample or 
return same to you. 























Business Changes 


ALABAMA, 
(Inc.) moving headquarters to Tallassee. 


Montgomery—Conifer Lumber Co. 


ARKANSAS. Leachville—Gideon-Anderson Co. 
succeeded by Allen Cooperage Co, 


CALIFORNIA. Hume—Prescott Brick & Lum- 
ber Co. has purchased the personal property of 
the Sanger Lumber Co., including 5,000,000 feet 
of logs, 12 miles of railroad and the sawmill, and 
has leased the real property for three years. Work 
will start on repairs at once. 

Santa Barbara—Santa Barbara Lumber (Co. 
moving to a new location. 


GEORGIA. Rhine—tTelfair Lumber Co. suc- 
ceeded by Beechwood Brand Mill. 


IDAHO. Coeur D’Alene—Coeur D’Alene Box & 
Mfg. Co. leased plant to Idaho Box & Mfg. Co. 
KANSAS. Dodge City—Carl G. Heitman 


suc- 
ceeded by Lindas Lumber Co. 


LOUISIANA. Hackberry—Longleaf Lumber (Co. 
sold to Krause & Managan (Inc.) 


MARYLAND. Baltimore—Walter Kean has ac- 
quired the lumber yard of the Jones-Gilmore Lum- 
ber Co. on Harmod Road and will operate as a 
neighborhood establishment. 


MASSACHUSETTS. Worcester — Edwin Carlson 
succeeded by Edwin Carlson Co., incorporated with 
1,000 shares, no par value. 


MICHIGAN, Dearborn—M. B. Wallace. suc- 
ceeded by M. B. Wallace Lumber & Coal Co. 

Port Huron—Hynes Lumber Co. succeeded by 
John Kantzler & Son Co. 


MINNESOTA. Karlistad—Bertram-Wright Lum- 
ber Co. sold to Elmer A. Olson. 


MONTANA. Bainville—Aspengren Sand Lumber 
Co. sold to Monarch Lumber Co., of Great Falls. 

Dooley—Hunter Lumber Co. sold to Monarch 
Lumber Co., of Great Falls. 


NEBRASKA. Vesta—Edward F. Bell sold 
ber yard to D. A. Koehler, of Sterling. 

NEW YORK. Eden—H. T. Gumtow succeeded 
by Eden Lumber & Supply Co. 

OKLAHOMA. Helena—Long-Bell Lumber Co. 
sold to Antrim Lumber Co. 


OREGON. Mulino—A. Bluhm sold to H. J. Lau. 

Sprague River—Campbell-Towle Lumber Co. sold 
mill to G. C. Lorenz, of Klamath Falls, who will 
take possesssion on April 5. 

SOUTH DAKOTA. Hot Springs—Glattly Lum- 
ber Co. sold to Lash Lumber Co. 


TEXAS. Fort Stockton—Pecos County Lumber 
Co. sold to West Texas Lumber Co. 

Levelland—Langford Lumber Co., sold to Fox- 
worth-Galbraith Lumber Co. 

VIRGINIA. Martinsville — Prillaman - Dudley- 
Gravely succeeded by Dudley & Gravely. 

WASHINGTON. Chehalis—The B. & R. Lumber 
Co. has sold its tie mill to George Clark. 

Lake Stevens—The Puget Sound Pulp & Timber 
Co. has purchased the sawmill and shingle mill 
of Rucker Bros. 

Shelton—Bergeson Bros., logging. have dissolved, 
Edward Bergeson selling his interest to Hans 
Bergeson. 

Snohomish—Cascade Lumber & Shingle Co. sold 
to new company, Cascade Lumber & Fuel Co., by 


lum- 


Stevens-Bird Lumber & Iogging Co., former 
owner. . 
WEST VIRGINIA. Moundsville—Moundsville 


Lumber Co. has not sold to Lewis Antill & Son 
Lumber Co., as reported, but continues in business 
under the same name under which it has been 
operating for the past ten years. The report arose 
from the fact that the Moundsville Lumber Co. 
recently sold a small branch yard at Cameron, 
W.'Va., to the Lewis Antill & Son Lumber Co. 


WISCONSIN. Brown Deer—Brown Deer Lum- 
ber Co. sold to Fuller-Goodman Co., of Oshkosh. 
7 
Incorporations 
ARKANSAS. Little Rock—South Arkansas 


Lumber Co., incorporated. 


CALIFORNIA. Oakland—Pacific Hardwood 
Flooring Co., incorporated; capital, $50,000. 

Santa Cruz—Sunnyside Lumber Co., incorpo- 
rated; capital, $100,000. 

FLORIDA. Live Oak—Standard Lumber Cor- 
poration, incorporated. 

ILLINOIS. Carlyle—Carlyle Lumber Co., incor- 
porated; capital, $10,000. 

Chicago—Heather Mfg. Co., incorporated; 60 
shares, no par value. 5780 Northwest Highway: 
to manufacture millwork. 

Rockford—Longyear Lumber Co., incorporated; 
capital, $25,000. 


KENTUCKY. Elizabethton—West Point Lumber 
Co., incorporated. 


MICHIGAN. Amasa—Amasa Lumber & Supply 
Co., incorporated; capital, $5,000. 

Detroit—Nowels Lumber & Coal Co., incorpo- 
rated; capital, $75,000. 

Detroit—Dickinson Bros.-Van Doren, incorpo- 
rated; capital $6,000. 

Munith—Shuart (Inc.) 
$60,000. 


MISSISSIPPT. Cumberland—Webster 
Lumber Co., incorporated; capital, $5,000. 

Shelby—Bolivar Hardware & Lumber Co., in- 
corporated. 


increasing capital to 


County 








NEBRASKA. Clinton—Clinton Grain, 
& Fuel Co., incorporated. 


NEW YORK. Bellmore—Post Bellmore Lumber 
Corporation, incorporated; 200 shares, no par 
value. Edward Vander Been, Rockville Centre 
Elmont—Mosler Lumber Co., incorporated: 
ital, 100 shares, no par value. Clinton G. 
Grand Central Terminal Bldg. 


NORTH ~-CAROLINA. Goldsboro — Smithfield 
Lumber Co., incorporated; capital, $50,000. 
Asheville—Hyatt Mfg. Co., incorporated: 
ital, $100,000; lumber and wood products. 
Mt. Olive—Woodward Lumber Co., incorporated. 
OHIO. Celina—Stephenson Lumber Co., 
porated; capital, $50,000. 
Columbus—Buttles Avenue Lumber Co., 
porated; capital, $30,000. 
Cincinnati—Van Manufacturing Co., incorporat- 
ed; capital, $15,000; to manufacture and distribute 
tables, frames, cabinets and furniture. 


SOUTH CAROLINA. Spartanburg—Fraser-Pat- 
terson Lumber Co., incorporated; capital, $20,000. 


TEXAS. Dallas—E. V. Mumpower Lumber Co., 
incorporated; capital, $50,000. 


UTAH. Provo—Provo Feed & Machinery Co., 
incorporated; capital, $50,000; to handle lumber 
in a retail way in addition to farm implements, 
poultry feed, ete. 

WASHINGTON. Olympia—Panama Shingle Co., 
incorporated; capital, $35,000. 

Olympia—National Wood Products & Cross Arm 
Co., incorporated; capital, $175,000. 

Robe—Stonayler Lumber Co., incorporated; cap- 
ital, $50,000. 

Seattle—Standard Logging & Mfg. Co., incor- 
porated; capital, $5,000. 

Seattle—Bryan-Martin Mfg. Co., incorporated; 
capital, $50,000. 

WISCONSIN. Florence—Consumers’ Lumber & 
Fuel Co., incorporated; capital, $25,000. 

Racine—Baker Case Mfg. Co., incorporated. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—Builders’ Flooring & Mill- 
work (Ltd.), incorporated; to carry on retail or 
wholesale business in floooring and millwork; 
eapital, $100,000. 


New Ventures 


CALIFORNIA. Long Beach—The North Long 
Beach Lumber Co. has engaged in business at 
2334 Harding St. 

San Francisco—The A. B.C. Floor Co. has en- 
gaged in business at 86 Third St., under manage- 
ment of Bernhard S. Pedersen. 

San Francisco—S. W. Towle has engaged in 
the lumber business at Boardman and Brannon 
streets. 

San Francisco—Case & Iacobitti have engaged 
in the woodworking business at 688 Filbert St. 

San Francisco—The Valencia Cabinet Shop has 
been opened at 410 Fourth St. 

FLORIDA. Jacksonville—Bond-Howell Lumber 
Co. has started a new retail lumber yard; head- 
quarters, New Smyrna. 

GEORGIA. Ludowici—Warsaw Lumber Co. has 
started a sawmill. 

NEW MEXICO. Las Vegas—Boulder Lumber 
Co. recently began business. 

OREGON. Lakeview—Crane Creek Lumber Co. 
starting a sawmill. 

Sprague River—Lorenz Lumber Co. starting a 
sawmill. 

PENNSYLVANIA. Uniontown—Hankins-Paulson 
Co. recently began a retuil lumber business. 

SOUTH CAROLINA. Dovesville—J. C. Flowers 
has started a sawmill. 

Dovesville—J. H. Wilson has started a sawmill. 

TENNESSEE. Nashville—H. M. Greene Lumber 
Co. has started a wholesale lumber business in 
the Exchange Building. 

TEXAS. Bandera—Alamo Lumber Co. opening 
branch yard. 

Pharr—Silvers Box Corporation will manufac- 
ture boxes and crates. 


UTAH. Salt Lake City—H. P. Anderson, for- 
merly manager for the Barrett Roofing Co. in 
this city, and his brother, Ernest Anderson, as- 
sistant manager of the Ketchum Builders’ Supply 
Co., have organized the Utah Builders’ Supply 
Co., 551 South Third West Street, and will be in- 
corporated; H. P. Anderson will be manager. 


New Mills and Equipment 


MINNESOTA. Virginia—W. T. Bailey Lumber 
Co. constructing a new sawmill to replace the 
one destroyed by fire. 

MISSISSIPPI. Iuka—tIuka Gin Co. putting in a 
sawmill. 

Natchez—Vehicle Woodstock Co. establishing a 
plant here to manufacture wagon and implement 
woods, furniture stock, etc. 

Pickens—Alvin Wunderlich Stave Co. has ar- 
ranged to lease a ten-acre tract on which to oper- 
ate a modern stave and cooperage plant. 

OREGON. Empire—Sitka Spruce & Pulp Co. 
will establish a sawmill of 125,000 feet daily 
capacity. : 

Prospect—F. G. Goete will -establish a sawmill 
near here. 

VIRGINIA’ Pulaski—The Dimension Veneer 
Co. is moving its machinery and equipment from 
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High Point, N. C., and installing it as a unit of 
the Pulaski Veneer & Virginia Panel plant. 


WISCONSIN. Ladysmith—Ladysmith Mfg. Co. 
leased factory building of Menasha Woodenware 
Co, and will start production of sash and doors 
on May 1. Owners are A, M, and A. A. Myhres. 


(SEE AF EABAEas. 


Casualties 


GEORGIA. East Point—Tennessee Lumber Co.., 
loss by fire, $50,000. 


IOWA. Moorehead—Nye-Jenks Lumber Co.’s 


sheds burned to the ground with loss of about 
$20,000. 





NORTH CAROLINA. Bayboro—The barrel 
plant of the Cowell Mfg. Co. damaged by fire; 
loss, $18,000. 

Scotts Hill—Plant of Hardwood Lumber ‘Co. 
destroyed by fire. 

Wilmington—Mill buildings, dry kiln and engine 
room at plant of Wylie Cooperage Co. destroyed 
by fire. 

OKLAHOMA, Oklahoma City—A. L. West 
Lumber Co., loss by fire. 

TEXAS. Dallas—Plant of the Rogers Lumber 
& Mfg. Co., loss by fire, $100,000. 

WASHINGTON. Mukilteo—Superior Shingle Co., 
loss by fire in shingle mill, $85,000. 

WYOMING. Torrington—Yates Lumber Yard 
suffered a fire loss of about $5,000. 





Allege Rates Are Unreasonable 


WASHINGTON, D. C., April 16.—The Interstate 
Commerce Commission has issued orders per- 
mitting the Southern Pine Association, North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation, California Redwood Association, 
Weyerhaeuser Sales Co. and other associations 
and individual lumber companies to intervene 
in Docket No. 21999. 

This is a joint complaint of the West Coast 
Lumbermen’s Association and the Western Pine 
Manufacturers’ Association, attacking . the 
reasonableness of rates on lumber from the 
north Pacific coast and Inland Empire to points 
in Indiana, Michigan (southern peninsula) and 
Ohio and the western portions of New York, 
Pennsylvania, Maryland and West Virginia. 

Complaints allege that the rates under at- 
tack are relatively much higher than those to 
destinations immediately west of the territory 
involved. It is declared that the rates are ex- 
cessive and unreasonable and have prevented 
complainants marketing their lumber in the 
destination territory involved to any consider- 
able extent and hindered the free and normal 
movement thereof. 

The case has been assigned for hearing in 
Seattle April 29 before Examiner Pyle. 


‘sa @a@aanaaaen 


Timber Cut Out; Line Abandoned 


WASHINGTON, D. C., April 16.—Division 4 of 
the Interstate Commerce Commission has 
handed down an opinion in Finance Docket No. 
7365, authorizing the Waycross~- & Southern 
Railroad Co. to abandon, as to interstate and 
foreign commerce, its line of railroad in Ware 
County, Georgia. This line was constructed in 
1909 by the Hebard Cypress Co., which sold 
it to the Waycross & Southern in two parts 
in 1910 and 1912. Starting at Hebardville, a 
northerly suburb of the city of Waycross, the 
line runs through the westerly limits of the 
city southerly to the border of the Okefenokee 
Swamp. It connects with the Atlantic Coast 
Line at Waycross, an important railroad cen- 
ter, and with the Atlanta, Birmingham & Coast 
Railroad at Hebardville. The line was built 
to develop the timber adjacent to the right- 
of-way, which has since been cut out. 
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Florida Rates to Port Tampa 


WASHINGTON, D. C., April 15.—T. M. Shackle- 

ford, jr., and F. W. Brown, counsel for the 
protestants in Investigation and Suspension 
Docket No. 3,240—Lumber from Points in Flor- 
ida to Port Tampa—have filed with the Inter- 
state Commerce Commission a brief vigorously 
assailing the proposal of the Seaboard Air Line 
Railway to cancel present joint commodity 
rates to that port and substitute combination 
rates made on Tampa proper which would re- 
sult in an increase of $7.20 a car on lumber 
to the serious detriment of lumber exporters 
using Port Tampa. 
} The increased freight charges to Port Tampa, 
it is pointed out, would tend to divert this traf- 
fic to Tampa, already heavily congested; would 
deprive protestants of facilities, services and 
Sailings available at Port Tampa, and operate 
against Tampa exporters who have occasion to 
ship through Port Tampa in favor of shippers 
exporting through Jacksonville, Fernandina and 
other competitive ports. 

The Atlantic Coast Line terminals for the 
handling of all commodities are at Port Tampa, 
while all the terminals of the Seaboard are at 
Tampa. Furthermore, the Seaboard admits 
having surrendered control of its lumber docks 
at Tampa to a private corporation, leaving 
available and free only the Municipal Dock. 

Protestants call attention to the fact that 


Port Tampa is only 9.1 miles from Tampa 
proper, while Jacksonville is 36 miles from 
Fernandina. While the Seaboard proposes to 
continue rate parity between Fernandina and 
Jacksonville over a 36-mile haul, it would in- 
crease charges $7.20 a car between Tampa and 
Port Tampa for a haul of 9.1 miles. The seri- 
ous discrimination against exporters using 
Port Tampa is strongly emphasized. 

Protestants joining in the brief are the Ans- 
ley Lumber Co., Pensacola Lumber & Timber 
Co., Fillette-Green & Co., R. D. Walker Lumber 
Co., C. W. Hempstead Lumber Co. and Miller 
Lumber Co. 


Canadian Rates to Long Island 


WASHINGTON, D. C., April 15.—The Interstate 
Commerce Commission has vacated and set 
aside its order in Investigation and Suspen- 
gion Docket No. 3,212—Lumber from Canada 
to Points on Long Island—the Canadian Na- 
tional Railways having filed a tariff canceling 
the schedules under suspension. The proceed- 
ing has therefore been discontinued. 


Drop in Revenue Freight Loadings 


WASHINGTON, D. C., April 17.—Loading of 
revenue freight for the week ended April 16 
totaled 956,364 cars, the car service division 
of the American Railway Association an- 
nounced today. This was a decrease of 10,665 
cars below the preceding week this year with 
decreases” being reported in the loading of 
grain and grain products, forest products, ore 
and miscellaneous freight. Commodities which 
showed increases over the week before were 
live stock, coal, coke and merchandise less 
than carload lot freight. Compared with the 
corresponding week last year, loading of reve- 
nue freight for the week was an increase of 
37,012 cars, and an increase of 2,457 cars above 
the corresponding week in 1927. 

Coal loading totaled 134,178 cars, an increase 
of fifteen cars above the same week in 1928 
but 18,289 cars below the same period two 
years ago. 

Grain and grain products loading amounted 
to 35,707 cars, a decrease of 3,664 cars below 
the same week in 1928 but 273 cars above the 
same week in.1927. In the western districts 
alone, grain and grain products loading totaled 
24,113 cars, a decrease of 2,885 cars below the 
same week in 1928. 

Forest products loading amounted to 69,217 
cars, 3,570 cars above the same week in 1928 
and 103 cars above the same week in 1927. 


Carload Rates on Rough Lumber 


WASHINGTON, D. C., April 15.—Division 4 of 
the Interstate Commerce Commission kas dis- 
missed Docket No. 20,502—Miner Lumber Co. 
vs. Pennsylvania Railroad Co, et al.—finding 
that the carload rate on rough lumber from 
Warsaw and Pierceton, Ind., to Medina, Ohio, 
not unreasonable or otherwise unlawful. 


Freight Car Orders and Inquiries 


The latest issue of Railway Age contains 
the following information on inquiries and 
orders for freight cars: 

Orders: Southern Pacific, 300 flat cars from 
its own shops; Cincinnati, Hamilton & Dayton, 
six Hart convertible ballast cars from Ameri- 
can Car & Foundry Co. 

Inquiries: Pittsburgh Steel Co., seven spe- 
cial flat cars of 50 tons capacity; New York, 
New Haven & Hartford, 40 to 50 side dump 
ears of 70 tons capacity; Baltimore & Ohio, 
2,000 steel hoppers of 70 tons capacity and 
1,000 steel gondolas, 50 feet long, of 70 tons 
capacity. 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C, L. 

of the following woods: — 
ASH-BASSWOOD 

BIRCH- SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK’ 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


My ~=©6—)6s Lumber Co. 


Try 
Us 
















Rotary Cut 


Northern Veneers 
and Plywood _/ tess: 


Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers shouid send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargos or mixed with our “ Peerless Brand’’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage | 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINEL and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


O TIMBER ESTIMATORS 0 











JAMES W. SEWALL 


Consulting Forester 
Old Town, tt Maine 








TIMBER poner Lomious 
ESTIMATORS Fredeck — 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


Wgecenhbeah pie NEW ORLEAN 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kewares’” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 st Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


ae ay ON We Solicit 
ae A » Ark. Your Patronage 

















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














—— 





Manufacturers 


Short Leaf Pine and Hardwoods 











Yellow Pine : 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock _ 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
fectured, High Grade, BASE AND 
Capacity, 250,000 feet MOULDINGS 
ak Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg. PITTSBURGH, PA. 
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News Notes from Ame 


Tacoma, Wash. 


April 13.—To put the mission of Hoo-Hoo 
before the lumbermen of Tacoma, M. M. Riner, 
of Kansas City, Snark of the Universe, deliv- 
ered his message to the members of the Ta- 
coma Lumbermen’s Club at the regular meet- 
ing yesterday. Mr. Riner told of the many novel 
and interesting plans worked out by individual 
clubs. “To solve the overproduction problem, 
you must create a public demand for your 
services,” he _ said. Parson Peter Simpkin, 
chaplain of the organization, who accompanied 
Mr. Riner, made a brief address. 

The club voted to endorse the application of 
W. R. Grace & Co. for a mail contract between 
Pacific coast ports and the west coast of South 
America. The endorsement will be sent to 
Washington, where the application is under 
consideration. The Grace line ships handle 
large quantities of lumber and box shook from 
Tacoma. 

Entry of another firm into the intercoastal 
steamship business is expected, following the 
purchase from the Government of three steam- 
ers by Shepard & Morse, of Seattle and Boston. 
The firm is now shipping 60,000,000 to 75,000,- 
000 feet of lumber annually from Puget Sound 
ports, much of it from Tacoma, 

The new mill of the Tumwater Lumber Co., 
at Olympia, started operations this week. The 
plant will have a daily output of 70,000 feet, 
and is specially equipped for the handling of 
small logs. The machinery was manufactured 
in Sweden, and was installed under the direc- 
tion of the National Committee on Wood 
Utilization, for the purpose of testing Euro- 
pean machines under American conditions. 
The committee has co-operated in installing 
altogether three Swedish mills in the United 
States, but the Tumwater company’s is the 
only one of its type. 

Timber valued at $288,301 will be sold by 
the State May 7, according to an announce- 
ment yesterday by the State land commis- 
sioner. 


Denver, Colo. 


April 15.—Local demand for lumber is show- 
ing an increase. Retail yards are beginning 
to buy in order to fill out stocks, which have 
been low during the winter. Building is more 
active; not only are new buildings being 
erected, but repair work is under way. Busi- 
ness at the country yards of the State is 
starting out better than it did last year. 
Wholesalers report an increase in the number 
of inquiries and orders. 

The budget adopted for the first year of the 
modernizing campaign in Denver is $18,000, 
which covers the entire expense of the ad- 
vertising work and all overhead. 


Vancouver, B. C. 


April 13.—The market for fir logs appears 
to have strengthened considerably during the 
last week. Demand for booms containing 10 
percent or more of No. 1 logs is unusually 
keen. As a result, it is likely that there will 
be considerable sorting of logs done by the 
principal Coast fir operators, the No. 3 being 
taken out and sold to mills cutting low grade 
lumber and ties. There is little likelihood of 
any change in the cedar log situation. One of 
the chief cedar operators in the Coast district, 
who has been cutting upward of 7,000,000 and 
8,000,000 feet of cedar a month, is now down 
to approximately 2,000,000 feet a month. Sev- 
eral other camps which formerly cut a large 
percentage of cedar logs are almost out of 
this species. It is extremely likely that the 
shortage of cedar logs will last for sixty or 
possibly ninety days. An advance in the pres- 
ent cedar price list is not unlikely. Hemlock 
logs also continue scarce, and are bought 
readily at present list. 

West Indies business is in fairly good vol- 
ume, and prospects are good. Australian in- 
quiries are for small parcels for prompt ship- 
ment, but owing to the fact that the strikes 
are not yet settled there is little inquiry for 
the large sizes in regular specifications. East- 
ern Canadian business is coming right along. 


————— 


Mills have a fair volume of this business now 
in hand and prospects look bright. 

The Vancouver Plywood Co., of this city, 
reports an efficient and economical method of 
seasoning plywood and veneer in the new 
type high-powered Moore reversible cross-cir- 
culation fan kilns. Instead of using trucks, 
this company uses wooden platforms on 
which to stack the veneer. A lift truck which 
picks up these platforms is used to move the 
loads in and out of the kiln. In stacking ve- 
neer on the trucks, thin sticks are placed 
between every three or four layers of the 
veneer, to allow free circulation of air crogs- 
ways of the load. The powerful disk fang 
with which this type of kiln is equipped, 
force a great volume of properly conditioned 
air crossways of the load between stickers, 
providing thorough and uniform seasoning of 
the entire load. By this method, plywood and 
veneer are seasoned to the required moisture 
content in a short time, and the cost of sea- 
soning has been greatly reduced. These kilns 
are manufactured by the Moore Dry Kiln Co,, 
of Jacksonville, Fla., and North Portland, Ore, 


San Francisco, Calif. 


April 13.—Lumber business is picking up. 
This is the consensus of several of the lead- 
ing companies that make their headquarters 
in San Francisco. The market is decidedly 
stronger than it was two or three weeks ago, 
and prices have advanced somewhat. Douglas 
fir is in particularly good demand, and there 
is only a limited production. Redwood sales 
are reported fairly good, with little change 
in prices either way. California white and 
sugar pines are decidedly stronger. The sup- 
ply is low, owing for one thing to the fact 
that there is still three feet of snow in the 
woods, and no one knows yet when logging 
can begin. Prices are advancing. The Pick- 
ering Lumber Co. reports business picking up 
rapidly. It has a good order file on lumber 
items, and business for the first three months 
of this year has been better than usual. 

Heavy snows in the mountains all along the 
Pacific coast during the last week have seri- 
ously curtailed production. Lumberman be- 
lieved that early in April they would be able 
to get into the woods and begin logging. The 
snows—and heavy ones—continued intermit- 
tently during the first ten days of April, how- 
ever, and in several localities have been the 
heaviest of the entire year. In some sections 
the storms have reached blizzard proportions 
and have practically tied up railroad opera- 
tions. 

The most uptodate lumber company of- 
fices in San Francisco are those of the Pick- 
ering Lumber Co., on the seventh floor of the 
new Russ Building on Montgomery Street. 
The company moved its offices to the new 
building only last month, and since then has 
had almost a steady stream of visitors, all 
of them congratulating the Pickering people 
on their fine new quarters, and their furnish- 
ings and equipment. 

H. A. Baldwin, secretary Northern Redwood 
Lumber Co., at Korbel, Calif., for the last 
twenty-six years, has resigned his position. 


Milwaukee, Wis. 


April 15.—Logging in the North is proceed- 
ing slowly, and it is not likely that the upper 
Michigan and Ashland district mills will do 
much sawing before May 1. Demand is be- 
ginning to come from retail yards, although 
their buying is cautious, notwithstanding that 
wholesalers and mills are pointing out that 
mill stocks are short and that an unusually 
large amount of figuring is being done for 
this time of year. Industrial demand through- 
out this territory is stronger than retail. Mill- 
work concerns continue to hold off. Box mak- 
ers, producers of musical instrument cabinets, 
automobile bodies and agricultural machinery 
and tools; telephone and telegraph companies 
and railroads have bought heavily and gen- 
erally for more than current requirements. 
Recent mill advances of birch prices averaged 
$2 and $5 on FAS and selects; soft maple 
and-maple hearts were also $2 higher, and 
there were advances on ash, rock elm and 
basswood. 
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The Ashland sawmill of the John Schroeder 
Lumber Co., Milwaukee, will start operations 
about April 22, with 175 additional men for 
the summer run besides the 70 now at work. 
Remodeling of parts of the mill is now going 
on. There are at present at the mill enough 
logs for a three-week run. These were 
shipped by rail from the company’s Michigan 
properties. Logs on Oak Island will be enough 
for a two months’ run and will be rafted in 
to Ashland. The cutting on Oak Island has 
been finished. 

A. J. Wrolstad, of Rosholt, Wis., who owns 
a lumber yard in addition to a mill which 
is located at Draper, Wis., reports closing the 
winter season with a cut of 3,500,000 feet. 
This is 2,000,000 feet less than was cut in 
his camps a year ago. 

Benjamin F. Springer, secretary John 
Schroeder Lumber Co., Milwaukee, is active 
in the affairs of the local Home Modernization 
Bureau, sponsored by lumber dealers, builders 
and realtors, and reports that the efforts of 
the bureau have had very noticeable effect, 
inasmuch as building permits and individual 
reports by contractors show a great increase 
in remodeling. 

George L. Waetjen, Milwaukee plywood 
manufacturer, is fostering an extensive pub- 
licity campaign for veneers. In one of his 
articles appearing in the Milwaukee newspa- 
pers he traces the history of veneerwood back 
io the time of ancient Egypt. 


Kansas City, Mo. 


April 16.—The best feature of the lumber 
market this week is the steadiness of demand 
in the face of advances on a large range of 
items in yard stock. Advances of $1 to $2 
were made in southern pine, western pine and 
fir, and some upward revisions in other woods 
are looked for. The mills appear to be in the 
best position for getting what they consider 
fair prices that they have occupied for a long 
time. Stock sheets show that, as a general 
rule, assortments are badly broken and some 
of the West Coast mills are holding to a 
strict limit on some items. In fact, in fir, it 
is very difficult to get straight cars of popular 
items, and impossible to get some items. In 
spite of the fact that the weather tended to 
operate against buying last week, demand was 
better than in the week before, and some sales 
managers think that before the end of the 
month buying will be in full swing. Except 
for some slowness in the oil fields, business 
in general is good, and farm conditions better 
than average. 


Minneapolis, Minn. 


April 16.—Although a flash of near-summer 
weather was interrupted by a 3-day snow- 
storm which covered Minneapolis and other 
parts of Minnesota to the depth of eight inches 
last week, that brief interval was sufficient 
to demonstrate that the sash and door and 
millwork trade is about ready to resume ac- 
tivity. Before, and during the few trading 
days since, the storm, there was a notable 
increase in inquiries and a gain in orders, both 
from the city and country fields. 

Part of the material is ordered for new con- 
Struction and a considerable fraction of it is 
going into modernization and repair work. 
Prices on millwork are firm, and on allied 
materials, such as glass, strong. Now that 
the weather has turned summery again, the 
millwork business is on the upturn, although 
country roads in places are so bad that as 
late as last Saturday the State highway de- 
partment warned against motorists leaving 
Paved thoroughfares. 

(Northern pine mills continue to receive a 
g00d volume of business. Low grade lumber 
is in short supply, as is dimension material. 
Northern pine woods work has been brought 
to an end. Sales are running ahead of both 
shipments and production. 

Farm demand for white cedar is reaching 
a seasonal crest, with many inquiries and 
orders. There is a satisfactory market for 
both posts and poles, particularly the shorter 
lengths of the latter. Later, highway work is 


rica’s Lumber Centers 


sure to create a demand for guard rails and 
posts, in all Northwest States. 

The demand for transit cars of lumber and 
shingles has picked up somewhat. Last Wed- 
nesday there were nine unsold cars of lumber 
on the tracks of the Minnesota Transfer Rail- 
way Co. Now there are four, only two having 
laid over for the week, and two new ones 
arriving. Only one car of shingles is now on 
the tracks, compared with three last week. 

Following a gain of 7 percent over last year 
in the first quarter of 1929, Northwest busi- 
ness activity, as measured by estimated car- 
loadings, will increase 3.7 percent in the sec- 
ond quarter of this year, according to the 
forecast announced through the Northwest 
Shippers Advisory Board. The forecast pre- 
dicts the Northwest will need 5 percent more 
cars for the shipment of lumber and forest 
products. Statistics show that during the last 
three months there was $15,461,700 worth of 
new building and engineering work started in 
Minnesota, the Dakotas, and northern Michigan, 
as compared with $10,806,700 worth started 
during the first three months of 1928, the in- 
crease being 43 percent. 


Duluth, Minn. 


April 15.—While tradé is spotty, shipments 
of mixed cars of northern pine are normal 
for the season. Some central and southern 
Minnesota and North Dakota points are said 
by salesmen to be taking substantial quan- 
tities, while at other points trade has been 
slow in getting started. The market in all 
lines is firm, and the outlook brighter than 
at this time last spring. Herbert S. Robb, 
representative Newbegin Lumber Co. on this 
market, reported a steady movement of west- 
ern timber this way. 

The Northwest Paper Co., at Cloquet, Minn., 
is operating all its departments at a good 
rate. Its large sawmill and the Johnson- 
Wentworth mill are operating two shifts. The 
Wood Conversion Co. has increased its sales 
force to one hundred men and is reported to 
be putting through greatly increased sales of 
Balsam-Wool and Nu-Wood. Officials of the 
company believe that an addition to the Bal- 
sam-Wool warehouse now being erected will 
make it rank as perhaps the largest frame 
warehouse in the United States. 


Norfolk, Va. 


April 15.—The North Carolina pine market 
has been rather active. There have been 
many inquiries, but mills have not been able 
tc quote on all of them, as they are sold ahead 
on some items. The weather has been ideal, 
and manufacturing and shipping are being 
pushed. In fact, small mjlls have been flood- 
ing certain markets with low grade lumber. 
Most large mills have good order files and 
very little unsold stock. A lot of stock has 
been bought recently for territory from Penn- 
sylvania south, and the other northern and 
eastern sections should be opening up very 
shortly. 

Demand for 4/4 edge No. 2 and better band 
sawn has been better and sales of good cir- 
cular stock have been light because it is 
searce. Prices are holding up well. 4/4 No. 3 
edge has been moving a little better, but the 
forcing of this item on an unwilling market 
has caused the price to weaken a little. No. 2 
and better 4/4 stock widths dressed have been 
in good demand, and most mills have but a 
small amount unsold. Rough stock has not 
been moving so well, and good circular stock 
rough in mixed cars has been moving rather 
slowly, especially in New England. No. 3 4/4 
stock widths have not been moving easily, 
although inquiry for solid cars of 6-inch No. 
3 worked tongued and grooved has been much 
better. Most small mills, even with dressing 
facilities, prefer selling all widths together in 
mixed cars. No. 2 and better band sawn, 5/4 
and thicker, has been moving a little better. 
Prices of good lumber are holding their own. 

There have not been many sales of rough 
4/4 edge No. 1 box, kiln dried rough, but de- 
mand for this item dressed.and resawn has 
slightly improved. Good air dried stock has 
been moving better, box mills taking in a 
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Cypress Lumber Co. 
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Maple, Birch, Beech 


FLOORING 


Made fror. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 
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CI PACIFIC COAST Co 


Alaska Cypress J 


offers Unusual ,_/ 
Values 







ERE is a wood that is 
commanding the attention 
of factory operators because of its 
individual characteristics. It is 
light, tairly strong, pliable, fine and 
straight grained, easily worked and is 
unusually durable. Few woods can 
compare with it when used for: 





Boat Planking, Decking, Frames, Keels, 
Stems, Ceiling, Finish, Etc. 
Airplane Fuselage, Decking and Planking, 
Trusses, Wing Veneering, Etc. 

Window and Porch Shades. 

Engineers’ Instruments. 

Musical Instruments. 
Furniture. 
Pattern Stock. 















Write* now for 

sample and full 

particulars of 

this wonder- 

ful specialty 
wood. 























Lumber Exchange. 
EATTLE, WASH. 





(KILN Douglas Fir | 


In straight carloads, or in cars 
mixed with FIR UPPERS. 











Parker-Poyneer Lumber Co. 
2 EVERETT, WASH. j 


































Put 


ee 
Come on Home” 
in your 
Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 
should be in every public library 
in America, 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


American fiunberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 
from you.) 






































little more stock, but the price is weaker. It 
is believed that the bulk of air dried edge 
box has been offered, and it is going to be 
scarce from now on. Edge 4/4 No. 2 box con- 
tinues rather quiet, but there has been a 
good demand for stock widths. No. 1 4/4 
stock box, and dried rough and dressed, has 
been moving well, makers taking in more on 
old orders. <A brisk demand for stock box, 
dressed, will tend to strengthen rough box. 
Edge box 5/4 has been rather quiet; 6/4 
rough has been moving better but is weak, 
much stock being offered. Box bark strips, 
4/4, rough and dressed, continue to move well 
and are strong. 

There has been a fair demand for mixed 
ears of flooring and other dressed items, but 
it is not sufficient to keep large planers well 
sold ahead on all items. Mills are able to ob- 
tain better prices on mixed cars than on 
straight. Most mixed cars call for small lots 
of 6- and 8-inch kiln dried roofers, and these 
are becoming scarce, and a number of over- 
sold mills have marked up their prices nearly 
in line with 10- and 12-inch. 10-inch contin- 
ued to move better during the week also. Air 
dried 8- and 10-inch are in improved demand, 
but 6- and 12-inch have not been moving so 
well. More 4- and 5-inch are being offered. 
Buyers are now trying to buy on the basis 
of $19 for 6-inch f. 0. b. cars Georgia main 
line. 


Shreveport, La. 


April 16.—The mills have been very accom- 
modating in the matter of booking orders that 
looked good, with the result that there are 
probably more on their books than for some 
time. Some mills are pretty well loaded up, 
and it is harder to find any that can handle 
orders. The pine mills have apparently 
learned that it does not pay to shut business 
off by tacking on a-raise every time a bunch 
of orders comes into sight. As a result, some 
business that drifted away in previous years 
is coming back to them, For a few days de- 
mand is heavy from the west, and next few 
days the demand comes from the North and 
East. Last week brought a few very heavy 
downpours of rain, and the latter part of the 
week was bad for shipping. There have been 
no more of the premium offers for straight 
ears of No. 2 shiplap and the like, straight 
cars moving at somewhat lower prices. Still 
the market is tolerably firm. 

The hardwood market is firm, and prices 
have shown a tendency to move upward. 


Macon, Ga. 


April 15.—Cooler weather of the last few 
days resulted in an increase in production of 
roofers in this immediate vicinity. There has 
been a fair demand from the East, and local 
business continues exceptionally heavy. Ship- 
ments have been going out in considerable 
volume, the movement last week having been 
better than during the previous week. Efforts 
to buy below what appears to be a stabilized 
price are said to have failed. The manufac- 
turers appear to be a little more optimistic 
this week. 

Longleaf pine continues in good demand, 
Shipments from southwest Georgia and south- 
east Alabama mills have been increasing for 
several days, due to the clearing up of the 
traffic situation following the floods. Produc- 
tion has been higher during the last week 
than since January and February, according 
to reports, with practically all of the stock 
being taken as rapidly as it comes into sight. 
Prices remain unchanged. 


Jackson, Miss. 


April 15.—Pine manufacturing has been 
hindered by inclement weather. There has 
been a strong demand for 4-inch flooring. 
Demand has been good for 3-inch B&better and 
No. 1 flooring, but the 38-inch No. 2 has been 
a slow seller. Ceiling has sold principally in 
mixed cars, about as fast as manufactured. 
The mills all report heavy sales of short 8- 
to 12-inch Nos. 2 and 3. In No. 2 longleaf 
12-inch is bringing an unusually good price 
for prompt shipment, few big mills having 
any on hand, but 12-inch No, 2 shortleaf has 
been slow. The mills report that B&better 
and C finish, 5/ and 6/4, are selling easily in 
mixed cars. 

Timber prices are quite firm, both in long- 
leaf and shortleaf, with mills reporting heavy 
order files covering large sizes and long 





| 
lengths. Small longleaf dressed timbers jp 
8x8-inch and under now sell freely at $2, 
f. o. b. mill. The export market continues 
active, there having been a number of heavy 
sales of thirty cubic average sawn timbers, on 
the basis of $48, port. Dimension plants, hin- 
dered by two days of rain, have not been able 
to pile up any stock, and desirable items are 
searce. 
Wholesalers report nicely loaded transit 
cars selling easily, and bringing good prices, 
The hardwood manufacturers report de- 
mand much improved, and stocks of poplar, 
gum and magnolia reduced. There is stijj 
some trouble in securing logs, as the low- 
lands are very soft. 


Birmingham, Ala. 


April 15.—Retail trade has been stimulated 
somewhat by better weather. Most yards are 
confining purchases to special requirements, 
but have been taking more small-mill dimen- 
sion, shipments of which have been increas- 
ing. From southern Alabama cars are coming 
through that had been delayed by floods and 
water soaked, higher grade material having 
suffered considerable damage, and mills are 
starting to ship stock that had been flooded, 
a good deal of this going into Tennessee and 
Kentucky. Most mills are limiting accept- 
ances to stocks listed as on hand. On a few 











Young Rosewood Tree in Brazil. Its Foliage 
Looks Like Honey Locust 





surplus items there have been concessions of- 
fered, but prices as a whole show little recent 
change. Stocks of longleaf timbers are low 
and demand is increasing. Cut-to-length fac- 
tory flooring has been advanced because of 
the strict grading, select merchantable being 
wanted for all factory floors in this section. 
For low grades of 3- and 4-inch flooring, de- 
mand has been poor, but there is a fair sale 
of No. 1 and better. Business in droppings 
grades of drop siding, both No. 2 and No. 1 
and C, shows an increase, but there are no 
calls for straight No. 2, and some mills are 
putting out a select No. 2 to take the place 
of dropping grades. There is a good call for 
mixed cars of No. 1 and C tryn. Rough green 
dimension from small mills is still under $20 
basis, delivered to yards by truck. Lath have 
moved up to $5.25 delivered. Oak flooring is 
holding its latest advances, but sales have 
suffered, No. 1 and C rift sawn pine being 
used instead. West Coast factory stocks have 
been coming in, and industrial users are get- 
ting lined up on their requirements, the sash 
and door plants now running full time. 
Bessemer lumber retailers had a conference 
recently in regard to sales policies, profit 
margins and credit risks, as most of them 
felt that business was being done on an un- 
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profitable basis. The Etowah Lumber & Sup- 
ply Co. is starting a yard and supply store 
on property adjoining the Tennessee, Alabama 
& Georgia railway, where it has a planing 
mill and factory in operation. The Anniston 
Lumber & Manufacturing Co., Anniston, Ala., 
has started work on its Gadsden branch, 
which will be one of the most uptodate yards 
in this section. The Attala Lumber Yard, re- 
tail division of Attala-Alabama Lumber Co., 
Attala, Ala., will have its Gadsden stock as- 
sembled by the end of this week. 

The Reed Bros. Lumber Co. has cut out at 
Ashville, Ala., and will erect a sawmill and 
planing mill near Bessemer. R. E. Harden, of 
Butaw, Ala., has secured stumpage near One- 
onta and will move his mill there. 


Houston, Tex. 


April 16.—Extremely heavy rains in certain 
sections of southeast Texas, particularly 
around Houston and) Beaumont, last week 
seemed to miss the lumber producing regions. 
The feature of pine market was a $1 advance 
on all No. 3 items, of which a scarcity pre- 
vails. There is very little on hand at the mills 
of 1x8-, 1x10- and 1x12-inch. There is a good 
demand for sap gum, oak, magnolia and low 
grade ash. 

George W. Cleveland, jr., head of the Cleve- 
land Lumber Co., went to Texarkana early in 
the week to attend the funeral of John T. 
Logan, president of the National Lumber & 
Creosoting Co., of Texarkana and Houston. Mr. 
Logan was a frequent visitor in Houston dur- 
ing the last fifteen years. 


Bogalusa, La. 


April 15.—Substantial donations to the Wil- 
liam Henry Sullivan memorial fund are being 
received from many varied sources. The Wash- 
ington Parish police jury authorized an appro- 
priation of $500, following donations of simi- 
lar amounts made during the same week by 
Col. A. C. Goodyear, president of the Great 
Southern Lumber Co., and the Washington 
Parish School Board. Bridge parties and en- 
tertainments are being given to help raise 
the fund of $25,000 for the establishment of 
a manual training school as a memorial to 
the late Col. Sullivan, and the movement is 
creating considerable attention in States other 
than Louisiana. 

R. H. Laftman, vice president Bogalusa Pa- 
per Co., was host last Friday and Saturday to 
T. Hernod, of Lulea; G. Diedrichs, of Stock- 
holm; B. Stenfeldt, of Mumksend, and H. De 
Verdier, of Frederickshberg, Sweden, who made 
a thorough study of the local lumber and 
paver industries. 

F. L. Peck, of Seranton, Pa., a director of 
the Great Southern Lumber Co. and president 
of the Mississippi Central Railroad, accom- 
panied by S. E. Moreton, general manager of 
the J. J. Newman Lumber Co., of Laurel, 
Miss., and Mr. Faulkner, of Hattiesburg, were 
business visitors to Bogalusa last Tuesday. 


St. Louis, Mo. 


April 15.—As soon as weather permitted, 
the smaller pine mills in the South loaded all 
dry lumber on hand in transit cars, causing a 
sreater supply than the market could well take 
care of, with the result that such cars have 
been moving slowly and at $1 a thousand 
lower prices. Mill shipments are being held 
firmly at full list, but the transit-car situation 
has affected the mill business adversely, as was 
to be expected. It is believed that there will 
not long be a surplus, because the smaller 
mills cannot continue shipments. A desire to 
obtain ready cash is the cause of the heavy 
movement. 

A price war in Detroit, one of the largest 
markets for low grade lumber, is having a 
bad effect on the southern pine situation. The 


dealers there are selling at lower prices than’ 


those at which the lumber can be replaced. 

5 The hardwood yards in St. Louis report an 
improvement in buying, and so they have been 
taking more liberal amounts from the mills. 
The items in which they seem most interested 
are 4/4 FAS plain white oak, quartered white 
oak, sap gum and red gum. Buying here is 
mostly in mixed cars. 

Philip Gruner & Bros. Lumber Co., of which 
Richard FE, Gruner is president, will open a 
barge and boat yard at the foot of Ferry Street, 
it is announced. The yard will be completely 
equipped with modern woodworking machinery 
for the construction of barges. Repair ways 





also will be added for handling all sizes of 
wooden river craft; also a loading dock by 
means of which lumber can be delivered to 


Pittsburgh, Pa. 


April 16.—Business continues on about the 
same scale as last week, lumbermen report. 
The warm weather that has prevailed in this 
region is giving retail business an unusually 
early start. The retailers feel very much en- 
couraged over the outlook. The building of 
medium-priced small homes is going on in 
all parts of the city and county and, while 
competition among the retailers is very keen, 
prices are being obtained in accordance with 
the advances they are having to pay. The 
movement of southern pine is fair, and prices 
remain strong. Both large and small mills 
appear to be behind with orders. Trade in the 
white pines continues good, and reports from 
the mills indicate that they are shipping about 
as fast as stocks will permit. In Idaho white 
pine and Pondosa pine, prices remain the same 
and ‘business continues active. Continued 
shortages of desirable items make it difficult 
to ship mixed car:orders as promptly as the 
dealers would like to have them. The worst 
shortages are in 12-inch No. 2 common in both 
Idaho and Pondosa. Prices on Pacific coast 
fir and hemlock are slightly higher on a good 
demand. 


Los Angeles, Calif. 


April 13.—Lumber prices are very firm at the 
present level, with no increases expected. 
Stocks are low and demand is good. The sash 
and door situation is somewhat unsettled. 
Hardwood flooring prices are firm. 

R. T. Titus, of Seattle, representative of the 
West Coast Lumbermen’s Association, spoke 
to the Hoo-Hoo Club at luncheon at the Com- 
mercial Club April 11, regarding American 
lumber standards, adopted a week ago by the 
southern California branch of the California 
Retail Lumber Dealer’s Association. He out- 
lined the benefits that would accrue from the 
use of a standardized sizes and grades. 


Toronto, Ont. 


April 15.—The unusually wet weather has 
had a bad effect upon the retail lumber trade 
in Ontario during the last two weeks. High- 
ways in a great many parts of the Province 
have been flooded and a great many bridges 
have gone out. There is a good movement in 
stocks for large structural jobs, and for rail- 
road requirements, but house-building has not 
yet assumed any large proportions. The year 
to date, however, is making good records. Con- 
tracts let during March were 18.3 percent 
ahead of those for March, 1928. Valuation of 
work started during the first quarter of the 
year is 40.7 percent larger than that during 
the corresponding period of last year. The 
price situation is a bit uncertain, and some 
dealers are hesitating about placing orders. 
Dry merchantable stocks are scarce in jack 
pine and spruce. Spruce prices are up about 
$1.50 on 1929 contracts, as compared with 
those of a year ago. There is a good demand 
for hemlock and white pine. Some of the saw- 
mills in Ontario have already begun operating 
and the rest of them will be at work within 
the next two or three weeks. There is more 
activity among the hardwood trade. The auto- 
mobile and flooring industries are active. 
Hardwood mills report that trade is improving 
steadily. 

The annual meeting of the Toronto Hoo-Hoo 
Club was held at the Prince George Hotel on 
Monday evening, April 15. In addition to 
electing officers, the club discussed a proposed 
educational meeting for wood users in Toronto. 
Dean Howe, of the faculty-of forestry of the 
University of Toronto, delivered a humorous, 
illustrated lecture on “Some Wild Animals I 
have Met In The Woods.” 

The wholesale and retail lumber associations 
of Montreal are co-operating with other public 
bodies, including the Board of Trade and the 
Better Business Bureau, in a movement for 
the revision of the bankruptcy law. The chief 
improvements they are seeking are a reduction 
in the costs of bankruptcy proceedings and 
better administration when an estate gets into 
the hands of trustees. 

Both of the large sawmills at Pembroke, 
Ont., will be operated at full capacity this 
year, starting as soon as possible after the 
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Pacific States 
tacoma, Tumber Co. 


WASH. 
i hl edn) 


Manufacturers of 


Douglas Fir, West Coast Hemlock 
and Red Cedar products 


REPRESENTATIVES: 
S. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Il 


833 McKnight Bldg., 

Minneapolis, Minn. 

Jas. A. Harrison, P. O. Box 745, Sioux Falls, 
8. 


K. J. Clarkson, 


D. 
Frank Probst, P. O. Box 1187, Fargo, N. D. 
O. G. Valentine, P. O. Box 171, Denver, Colo. 
H. E. Wade, 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind. 








Here’s the Place to Buy— 


Flooring Finish 
Soft Yellow citing Moulding 
Ceiling Thick Clears 
F | a Factory & Industrial Stock 
Fir Plywood 
Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 

















LUMBER CO. 
Portland, Oregon 











SULLIVAN | 








Willapa Lumber Co. 
Fir 


Spruce 

Hemlock 
Our Specialty 
Vertical Grain Uppers 


Mills: - - RAYMOND, WASH, 
General Sales Office: PORTLAND, ORE. 
Chicago Representative . 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








HIGH LNE STRUCTURAL _— GRADE 
DOUGLAS FIR : 


Low Cost in Place. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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CI CALIFORNIA Coo 





= White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


ast LOUIS WUICHET, Inc. 
ton patratsste CHICAGO, ILL. 








California Sugar 
and White Pine 
California Redwood 


WENDLING - NATHAN CO. 


Established 1914 
Lumbermen’s Bldg., 110 Market St., 








SAN FRANCISCO, CALIF. 


















SOFT AND LIGHT 


BOX, SHOP 
CLEARS 


Try us on 
your next 
order. 


We are prepared 
to furnish mixed 
cars of boards, 
dimension mould- 
ing and clears to 
the yard trade. 


Clover Valley 


Lumber Co., tki#bnwA 








d ‘ 
- CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg , - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, i ; 

306 North Michigan Avenue Chicago 
W. O. W. Building, - - Omaha 
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Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
“k is mm day experi 

t ev e - 
ences of the Sooenenn eee 
with a smile, Every lumber- 
man owes it to hi 

Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn Si., CHICAGO 








opening of navigation on the Ottawa River. 

The Keewatin Lumber Co., Kenora, Ont., will 
have about the same cut this year as last. It 
is now practically ready to start the season’s 
operations, 

J. D. McCormack, vice president Canadian 
Western Lumber Co., Fraser Mills, B. C., left 
recently for a trip to the Old Country, accom- 
panied by his daughter. . 

The Carpenter-Hixon Co. started its mill at 
Blind River, Ont., during the first week in 
April. It expects to cut 100,000,000 feet this 


year. " 
Laurel, Miss. 


April 15.—April bids fair to be a banner 
month among pine mills in this section. Or- 
ders are coming in freely, and mills are ship- 
ping actively. April shipments from one 
local mill will probably exceed March by 


2,000,000 feet. The retail yards are buying. 


large quantities. Center matched, shiplap, 
siding, flooring and lath are exceedingly 
strong. Car material business seems to have 
slackened up a bit. Longleaf special cut- 
tings are still in demand. While there have 
been no large export orders, demand seems 
steady and prices remain firm. Kiln dried 
saps and South American scantling sell freely 
at good prices. 

Mr. Hobbs of the American Pitch Pine Ex- 
port Co., New Orleans, and Mr. Bloomer, a 
London importer, were visitors last week. 

Charles Green, president Eastman, Gar- 
diner & Co., and Mrs. Green left Monday 
night for New York to meet the latter’s 
mother, Mrs. George S. Gardiner, who is re- 
turning from a Mediterranean cruise. 

Hardwood prices remain firm, with a.good 
volume of business being booked. The mills 
have been pushing shipments. The export 
market is rather quiet, as a result of recent 
advances. Log supply is restricted, and most 
mills are still operating on short time. 


Boston, Mass. 


April 15.—At the regular luncheon meeting 
large softwood mill at Eagle Lake began 
production yesterday, and will increase quite 
appreciably the offerings of Maine spruce 
dimension, random and other items. Inquiry 
for eastern spruce frames has been picking 
up since the first of the month, and whole- 
salers do not expect any break in the present 
base quotation of $42. 

Wholesalers back from visits to New 
Brunswick mills report that logging opera- 
tions there have been brought to a generally 
successful conclusion, with practically no 
logs left in the woods. Last winter was an 
exceptionally favorable one. The total cut 
for the province is estimated to be slightly 
less than that of 1927-1928. Production of 
lath has been curtailed owing to poor de- 


” Philedeiohia, Pa. 


April 15.—At the regular luncheon meeting 
of the Philadelphia Wholesale Lumber Deal- 
ers’ Association last week, Edward F. Magee, 
dealer in hardwoods, reported business im- 
proved, with prices better than they have been 
for some time. S. S. Rutherford found April 
not so good as March in the white pine divi- 
sion, but stated that prices are stiffening. 
According to J. A. Finley, business here is 
not up to expectation for the season, although 
the South is shipping North Carolina pine 
roofers in greater volume, Jno. I. Coulbourn 
found a fair volume of business in rough 
North Caroilna pine, with prices better than 
those prevailing a year ago. Mr. Coulbourn 
stated that 3x8-inch stock are scarce, and 
that it is easier to sell if immediate ship- 
ment can be guaranteed. Ben T. Hazard said 
the market is spotty; while other lines are 
showing a slight improvement, cypress is 
dull. Charles C. Cross finds cypress business 
better. No. 2 common is hard to find, he said, 
and he could sell all he could lay his hands 
on. No. 1 common, however, is in heavy sup- 
ply. Charles F. Kreamer said white pine trade 
during the first three months of the year has 
been about equal to that for the same period 
of last year, with prices slightly higher. 
Hardwoods, according to Walter Mingus, are 
not so good as at the same period a year ago. 
F. A. Dudley was more optimistic, claiming a 
greater volume of business, with more profit 
and better prospects. Melville G. Wright, of 
the Henrico Co., bore out Mr. Dudley’s re- 
marks, stating that March was better than 
the first two months of the year. Alhough he 


——.. 
finds light stocks in the South, he feels that 
with the advent of better weather, mills are 
catching up. Railroads, according to Mr 
wright, are slated to do some heavy buying 
in the near future. 

W. L. Bliason and J. A. Finley have re. 
cently returned from an automobile trip 
among the mills of the Carolinas, Georgia ang 
Alabama, They report that production, par. 
ticularly of air dried, has been materially 
curtailed for many weeks because of weather 
conditions. 


Brookhaven, Miss. 


April 15.—Pine orders last week were 
slightly under normal production, but consid. 
erably over actual. Operations have been 
interfered with by bad weather, and one mil] 
here has had a severe fire loss. Business does 
not appear to be opening with the zest that 
it was expected to show. The export market 
is holding up quite well. Industrial business 
continues excellent, but building demand js 
a little slow. The export sawn timber mar- 
ket is dull, but export companies have only 
about one-third as much in booms as they 
had at this time last year. The mills are being 
asked to hold up deliveries to booms, but 
have very heavy files of interior orders and 
will welcome this let-up. The car material 
market is extremely firm, and there are a 
number of heavy inquiries. 

Demand for 38-inch flooring remains fairly 
quiet, but production has been curtailed. The 
4-inch has been selling in excellent volume, 
and stocks are quite low; B&better appears 
extremely firm; there has been very heavy 
consumption of Nos. 1 and 2, with prices 
quite firm. Some items of rift 3- and 4-inch 
have been oversold. B&better drop siding is 
oversold in practically all patterns; there 
have been some nice sales of No. 1 and No, 2 
is sold ahead, a number of patterns being 
oversold. Orders for ceiling, %x4-inch, have 
been coming at a good rate and practically 
all mills are oversold on No. 2; the %x4-inch 
has been less active, but sales equal output, 
No. 1 being in heaviest supply. Manufacture 
of ceiling is being held down and stocks are 
being reduced. Bevel siding is selling in 
small quantities, and square edge sells so 
well that stocks are low. Pine finish has 
been active, especially shortleaf, and mills 
advanced prices $2 on Bé&better shortleaf, 
4- to 12-inch, 4/4. But there has not been 
a heavy sale of 5/ and 6/4, except that 
5/4x6- and 6/4x8-inch are oversold. Long- 
leaf B&better 2-inch finish has sold very 
heavily, and for shortleaf there is fairly good 
demand, especially for some sizes. Industrial 
uses for B&better finish appear to be in- 
creasing right along, and retail yards are 
coming in for a heavy volume. -No. 1 and C 
finish has also sold heavily, and shortleaf 
mills are oversold on 1x6-, 8- and 10-inch 
No. 1 and C for the automobile trade. Some 
electric refrigerator people are taking pine 
again. 

No. 2 longleaf, 4-inch strips are much over- 
sold, but there is a surplus of shortleaf. 
No. 2, 6-inch shortleaf fencing ‘and flooring 
continue exceptionally strong, and mills are 
oversold on longleaf. No.2 shortleaf 8- and 
10-inch has been selling freely, but price isa 
little low; there is a good stock of 8- but a 
limited amount of 10-inch. The 12-inch No. 2 
shortleaf has been selling fairly well. The 
No. 2 longleaf, 8-inch is in light supply and 
very firm. No. 2 in 5/ and 6/4 has been sell- 
ing only fairly well, but stocks are low. 
No. 3, 4-inch fencing is sold ahead in both 
longleaf and shortleaf. The 6-inch longleaf 
strips are much oversold, but there is a little 
surplus of shortleaf. No. 3 flooring, S2S&CM, 
6-inch, both plain and beaded, longleaf and 
shortleaf, has been selling in heavy volume, 
and stocks are greatly reduced. Longleaf 
No. 3, 8- and 10-inch boards have been sell- 
ing well, and stocks of both boards and ship- 
lap are decidedly reduced. No. 3, 12-inch 
longleaf boards have been selling well, and 
stocks are low. No. 3, 8-, 10- and 12-inch 
is still oversold. No. 4 lumber is being sought 
after by a great number of grain door opera- 
tors, while mills are sold ahead and prices 
are strong. Box factories are rushed with 
orders, especially for crates for truck crops 
coming on the market, and industrial users 
that have orders unfilled are having a hard 
time getting shipments. 

Dimension remains extremely firm, with 
stocks very low and badly assorted, and or- 
ders in good volume. Shortleaf is selling 
as well as longleaf. Green stocks coming 
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dry are in rather light supply. No. 2 long- 
leaf was sold still further ahead, especially 
ox4-inch, 16- and 18-foot; 2x6-inch, 14- and 
1¢-foot; 2x8-inch, 16-foot, and 2x10-inch, 14- 
and 16-foot. Stocks of No. 2 shortleaf are 
unusually low. No. 3 longleaf output has 
increased, but does not keep pace with sales 
to the Mississippi trade. No. 3 longleaf is 
$20 f. 0. b. mill in all sizes, 2x4- to 12-inch 
random lengths, in mixed cars, and $19 in 
straight. Stocks of No. 3 shortleaf are very 
ight. 

aie 2 kiln dried lath have been badly over- 
sold for several weeks, and are quoted $3.25 
mill. No. 1 lath are draggy, but mills have 
good order files and price is firm at $4. Lath 
production is heavily curtailed. Pine shin- 
gles are dull, but stocks are low. 

The fire damage at the Sumrall mill of the 
J. J. Newman Lumber Co. has been repaired 
sufficiently to make possible a start today, 
put it will be about ten days before the hori- 
zontal resaw can be operated. 

F. L. Peck, president J. J. Newman Lum- 
ber Co., left New Orleans today on the Pan- 
ama Limited by way of Chicago on his re- 
turn to his home at Scranton, Pa. 


Seattle, Wash. 


April 13.—The export market is stronger to- 
day than in early March. Buyers are agreeing 
to terms they would not countenance last 
month, and freights are stronger. While effect 
of Japan’s new tariff can not yet be judged 
fully, Japan is buying normally, and it seems 
that it will continue to do so. European in- 
quiries are normal. Clear lumber is in limited 
supply and very firm. Strikes in Australia 
make future business uncertain. Considerable 
stocks of lumber are on hand or’on their way 
to that country. The Chinese market promises 
well, and the whole export situation has an 
optimistic trend. 

“Line yard business is increasing in certain 
sections, particularly in Iowa, Illinois and the 
Dakotas,” said Edward S. Beal, sales manager 
Klement & Kennedy Mill, at Fortson, Wash. 

“All export shook factories on Puget Sound 
are well taken care of for business for the 
next three months,” W. H. Bean who handles 
this line exclusively, declared. “Most mills 
have been running at peak production and will 
continue to do so for the present. Prices are 
stronger.” 

Thomas C. Fields manager Pacific Northwest 
Red Cedar Lumber Agency, consisting of five 
mills, reports shingle business satisfactory. 
Demand is not quite up to usual spring vol- 
ume, however, as weather conditions have held 
back trade. 

Log prices are reported unchanged by the 
Sound Logging Co. 

R. W. Condon, chairman of the Lumber In- 
dustry Tariff Committee, and Republican na- 
tional committeeman, left Seattle for Washing- 
ton, D. C., April 10, to aid those who are en- 
deavoring to secure a tariff on lumber and 
shingles. A sub-committee of three, of which 
Lin Hadley, Washington representative, is a 
member, has the lumber tariff in hand. 

Purchase of the entire ‘‘waste” products de- 
veloped during the next twenty years by the 
Cascade Lumber Co., Everett, is provided for 
in a 60-day option on 39 acres of land on the 
Snohomish River, just east of the lumber 
plant, obtained by K. O. Fosse, representing 
the International Wood & Sulphite Co. a sub- 
sidiary of the Zellerbach Paper Co. 

The Potlatch Lumber Co., of Dayton, Wash.. 
has begun building on the site of former lum- 
ber yard and buildings destroyed by fire last 
August. 

J. R. Lennox, of the Lennox Lumber Co., 
Minneapolis (Minn.), wholesaler, is visiting 
Vancouver, Seattle and other points. Alan 
Rogers, president Waite-Rogers Lumber Co., 
Minneapolis wholesaler, is expected in Seattle 
April 15. ; 

H. Chr. Hein, representing Schues & Nord- 
strom, Hamburg, Germany, who. represent 
American shippers, was a visitor to Seattle 
last week, 

A strong demand for ladders and stages is 
reported by the Glendale Ladder & Cabinet 
Works, Seattle. The plant puts out a special 
extension trestle suitable for plasterers, 
Painters, paper hangers, and others. 

What is declared by its makers, the Stetson- 
Ross Machine Co., to be the largest wood 
Planer ever built, was shipped April 12 to the 
Weyerhaeuser Timber Co. at Longview. The 
machine is 20 feet long, weighs 43,000 pounds, 
is operated by thirteen built-in motors, and 
works at a speed of 800 feet a minute. It 


is the first of a series of nine ordered by the 
Weyerhaeuser company. W. T. Prichard, presi- 
dent of the machine company, declared that 
it had been entirely designed here, and was 
an improvement over earlier models. 


Aberdeen-Hoquiam, Wash. 


April 13.—Activity in the logging and saw- 
mill industries of Grays Harbor is at a high 
point for this season. All the sawmills are 
operating, several on double shift. All shingle 
mills, with one exception, have resumed oper- 
ations, and two of the Hoquiam mills are op- 
erating two shifts. All the logging camps on 
the Harbor are now operating. 

The Associated Shingle mills of Grays Har- 
bor are using the local papers to ask home 
owners to get facts about red cedar shingles 
before signing roofing contracts. The big 
advertisement calls attention to the fact that 
red cedar shingles may be laid right over the 
old roofs, and offers the services of an expert 
in estimating the cost of re-roofing with 
shingles. It is also pointed out that a red 
cedar shingle roof can be purchased on a con- 
venient easy payment plan. 

The opening of the hardwood plant on 
Grays Harbor, which was planned for April 
1, had to be postponed, but it is hoped to start 
cutting alder and maple furniture parts some 
time this month. 

The first building of the Consolidated Ply- 
wood & Lumber Co. has been completed. One 
carload of machinery is being installed. 

A. J. Morley, of the Saginaw Timber Co., 
who with his brother, Ralph, of Saginaw, 
Mich., has been cruising in the Caribbean sea, 
returned home the latter part of March. He 
was joined by Mrs. Morley and their daughter 
Helen, who for the last six months have been 
traveling in Europe. 


Portland, Ore. 


April 13.—On the whole, the lumber business 
seems to be improving gradually although 
throughout the Northwest weather conditions 
have been anything but encouraging. Inquiries 
for factory spruce are not as numerous as 
they were a few weeks ago, when quotations 
were steadily climbing but business continues 
active enough to sustain lists. 





Trouble and Litigation 


NEWARK, N. J., April 15.—Vice-Chancellor 
Backes has made permanent his appointment 
of former Federal Judge Charles F. Lynch as 
receiver of the Metropolitan Lumber Co., 
under bond of $50,000. “This is going to be 
a constructive receivership and not one for 
the sale of the estate,” he said. “If the assets 
are properly and effectively conserved it seems 
likely that they will be from half a million 
to a million in excess of liabilities. The 
equities of the various properties owned by 
the company are very large and they must be 
adequately protected. There will therefore be 
no hasty sales.” 

NEWARK, N. J., April 15.—Phillip J. War- 
ner, a Newark lawyer, has been appointed 
receiver for the Lincoln Lumber Co., of Eliza- 
beth, N. J., owned by David Irving, Abe and 
George Ostin, following the filing of involun- 
tary bankruptcy proceedings in the Federal 
court. Judge William N. Runyon appointed 
Mr. Warner on application of Jacob Lipman, 
attorney for creditors who allege the liabilities 
to be $25,000, with assets of $1,000 





BALTIMORE, MD., April 15.—The_ Lewis 
Waggner Lumber Co. has been declared insol- 
vent and proceedings have been instituted to 
have a receiver named. One of the creditors 
also filed a petition asking that the company 
be declared an involuntary bankrupt and that 
it be liquidated. 


Fund for Humanistic Studies 


AppPLeton, Wis., April 16.—A fund of $100,- 
000 for the promotion of research in the 
humanistic studies at Lawrence College, Apple- 
ton, has been established by Herbert E. Miles, 
of Los Angeles, Calif., formerly a manufac- 
turer of wood products including wagons and 
carriages at Racine, Wis. In establishing the 
fund with this gift, Mr. Miles, an alumnus of 
1882 and formerly one of the college trustees, 
expressed the wish that the money be used “in 
the spirit that has been mine from childhood, 
namely, striving for a better tomorrow for the 
world and for myself.” 


Quick Coast Shipment 


__|PINE be: 


SHINGLES 


Be, a 


Finest Quality and Manufacture 
Staple brands only 


Also 
NORTHERN STOCKS 


WAITE - ROGERS 
Lumber Company 
MINNEAPOLIS, MINN. 











“Well! Ma says they can’t leak.” 





PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
LOS ANGELES, CALIFORNIA 
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Dimension Stock 


Kiln Dried, glued and machined to sizes, saves 
money to any manufacturer. Woodworkers 
find our booklet,“The Story of Dimension” full 
of profit making ideas—it is free for the asking. 


RTWOLOMEW HARDWOOD Co 


~ 3403 WEST 48TH PLACE, CHICAGO 









Specials West Coast Woods 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


From Our Own Mill at Portland, Oregon. 


Gram- Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephone: Franklin 3485-6 














Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 
ASSOCIATION 
008 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 


FIGURE 
Any House 


in ” Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 




























Jiist Mail This Coupon J 


American Lumberman 
431 South Dearborn St. F | 
Chicago, Illinois. 

Send “Automatic Building Costs.” After 10 days 1 | 
will either return the book by parcel post insured or 
remit $15 in ful] payment. | 


| 
| 
| 
hon TE ES Re nn | 


° Subject to approval of the management. 
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Frank Bruce, of the E. L. Bruce Co., Mem- 
phis, Tenn., was in Chicago last week visiting 
among his friends in the local trade. 


H. D. Foote, of the H. D. Foote Lumber 
Co., Alexandria, La., was in Chicago this week 
calling on his friends in the southern pine 
trade. 


Fred Pantzer, of the Pantzer Lumber Co., 
Sheboygan, Wis., when in Chicago April 12 
reported a fair volume of retail business in 
his section. 


F, G. Eddy, of the Randall Lumber & Coal 
Co., retailer of Flint, Mich., spent a day or 
two in Chicago this week visiting among his 
friends in the local trade. 


J. W. Smith, sales manager of the Wausau 
Southern Lumber Co., Laurel, Miss., when in 
Chicago this week reported a good volume of 
southern pine orders on file. 


Noél Ridlon, who has had over six years’ 
experience in the Chicago territory, is now 
connected with the Botts Lumber Co., 19 South 
LaSalle Street, in charge of hardwood sales. 


A. P. Macdonald, jr., of the Morris Lumber 
Co., retailer of Morris, Ill, was a Chicago 
visitor on Monday of this week, and stated 
that the company was enjoying a satisfactory 
turnover. 


The DeSale Lumber Sales Co. announces 
that it has been appointed exclusive sales rep- 
resentative in Chicago, Milwaukee and sur- 
rounding territory for the Betty & Sons Lum- 
ber Co., yellow pine wholesaler of Montgom- 
ery, Ala. 


W. R. Sayre, of the W. R. Sayre Lumber 
Co., San Francisco, Calif., spent several days 
in Chicago this week calling on local dis- 
tributers of California white and sugar pine. 
He reported a satisfactory volume of business 
in these woods. 


F, K. Dent, of the Specialty Manufacturing 
& Lumber Corporation, Tacoma, Wash., was in 
Chicago this week visiting among the local 
trade. He stated that there was a satisfac- 
tory volume of business in fir, hemlock and 
spruce specialties. 


C. A. Goodman, of the Sawyer Goodman 
Co., of Marinette, Wis., prominent manufac- 
turer of northern hardwoods and hemlock, left 
New York City on April 20 on the Italian 
liner Conte Grande for a three months’ visit 
to Europe and the Continent. 


C. D. Brown, of the Little River Redwood 
Co., Crannell, Calif., passed through Chicago 
April 15 on his way to Pennsylvania on busi- 
ness connected with the company. While here 
Mr. Brown conferred with Milton V. Johns, 
sales manager of the Redwood Sales Co. 


George R. Hicks, president, and R. A. Con- 
net, auditor, of the Eastern Oregon Pondosa 
Sales Co., Kansas City, Mo., passed through 
Chicago April 16 en route to Washington, D. 
C., on business. While here they conferred 
with Baxter, Robison & Montgomery (Inc.), 
local representatives. 


R. W. Thompson, manager of the Chicago 
office of the R. J. McCreary Lumber Co., of 
Montgomery, Ala., states that the demand for 
car material, in which the company specializes, 
has been very satisfactory during the first three 
months of this year, and he considers prospects 
encouraging for a good turnover during 1929. 


E. J. Hurst, general sales manager of the 
J. J. Newman Lumber Co., Brookhaven, Miss., 
arrived in Chicago on Monday of this week in 
the course of an extended trip to the com- 
panies sales representatives in the central ter- 
ritory. On Wednesday evening Mr. Hurst left 
for Indianapolis, and later planned to visit St. 





Louis before returning to headquarters, He 
was quite optimistic regarding present and fy. 
ture prospects in the southern pine trade. 


“Ted” Monette, veteran log pond superin- 
tendent of the Hammond Lumber Co. at Samoa 
Humboldt County, California, last week ob. 
served his fifty-fourth anniversary in the Hum. 
boldt County logging industry. Mr. Monette 
reached Humboldt County from Canada jp 
April, 1875. He is 77 years of age. 


Will A. Cavin, of the Cavin Chain Yards, 
Sturgis, Mich., accompanied by M. S. Rudisill, 
manager of the Niles Lumber Co., Niles, Mich,, 
a member of the Cavin chain, were in Chicago 
during the week for the purpose of investi- 
gating certain features of lumber merchan- 
dising that probably will be included in their 
service to their trade. 


Frank F. Fish, secretary-treasurer of the Na- 
tional Hardwood Lumber Association, returned 
this week from a ten days’ trip to the East in 
the interests of the association. While away 
he attended the annual meeting of the National- 
American Wholesale Lumber Association at 
Washington, D. C., and also visited members 
of the hardwood association in Philadelphia 
and New York City. 


Axel H. Oxholm, director of the National 
Committe on Wood Utilization, of the United 
States Department of Commerce, Washington, 
D. C., spent several days in Chicago this wzek 
on matters connected with the work of his 
committee. While in Chicago he addressed the 
members of the Millwork Cost Bureau and 
also delivered an important address before a 
meeting of the furniture manufacturers. The 
work of his committee is increasing in im- 
portance all the time and is becoming more 
and more valuable to both the producers and 
users of wood. 


Frank C. Rice, president of the J. A. Rice 
Lumber Co., of New York and Springfield, 
Mass., has announced that George F. Alexander, 
well known in the wholesale lumber trade, has 
associated himself with the J. A. Rice Lumber 
Co., which he will represent in New England 
territory in connection with Donald Grant. Mr. 
Alexander formerly was identified for many 
years with Mr. Rice and later was president 
and treasurer of the United Lumber Co., of 
Springfield; also president of the George F. 
Alexander Lumber Co. He recently retired 
temporarily from the lumber business until 
making the above arrangement. 


Ernest B. Kellogg, who for the last year has 
been connected with the National Lumber Man- 
ufacturers’ Association, eastern division, as 
farmstead engineer, has severed his connection 
with that organization and will locate in Chi- 
cago as assistant secretary of the International 
Association of Milk Dealers, with headquarters 
in the Builders Building. Mr. Kellogg is a son 
of R. S. Kellogg, who for many years was con- 
nected with the lumber industry as association 
secretary, first with the Northern Hemlock & 
Hardwood Manufacturers’ Association and 
later with the National Lumber Manufacturers’ 
Association, and who is the author of one of 
the most widely read books in the lumber indus- 
try, “Lumber and Its Uses.” 


James G. Wallace, of the Wallace-Ballord 
Lumber Co., Minneapolis, Minn., was in Chi- 
cago this week, en route home after an ex- 
tended tour of South American countries. Mr. 
Wallace got back from his South American 
tour in time to attend the annual meeting of 
the National-American Wholesale Lumber As- 
sociation, held in Washington last week. He 
reports a delightful trip and was greatly im- 
pressed with the rapid progress in business 
and industrial development in the South Amer- 
ican countries. He believes that the business 
men of the United States have a wonderful 
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opportunity for the development of trade in 
that country in view of the splendid feeling 
that exists as the result of the tour of Presi- 
dent Hoover. 


The many friends throughout the lumber in- 
dustry of Sam M. Eaton, for many years con- 
nected with the W. M. Cady Lumber Co., in 
Louisiana, and later with the Cady Lumber 
Corporation, in Arizona, as sales manager, will 
be interested to know that he recently has 
formed a connection with the Union Lumber 
Co., one of the leading manufacturers of red- 
wood, with offices in San Francisco and Chi- 
cago. Mr. Eaton has been spending several 
days this week in the offices in Chicago, con- 
ferring with Harold Plummer, vice president 
of the company, and going over plans for his 
duties which will be in the nature of special 
work in the promotion of the greater use. of 
redwood in the territory east of the Rocky 
Mountains. Since severing his connection with 
the Cady Lumber Corporation two years ago, 
Mr. Eaton has been located in California. Be- 
fore coming to Chicago in connection with his 
new duties with the Union Lumber Co., Mr. 
Eaton attended the annual convention of the 
Lumbermen’s Association of Texas, at Waco, 
where he met many of his old friends and had 
an opportunity to do some effective work in 
behalf of redwood. 

California Operation Sold 

Arthur H. Fleming and Robert L. Gillis, of 
Pasadena and Los Angeles, Calif., who are the 
principal owners of the Sugar Pine Lumber 
Co., which operates at Pinedale, Calif., have 
recently consummated the purchase of the 
Yosemite Lumber Co., with mills at Merced 
Falls, Calif., and timber lands carrying ap- 
proximately a billion feet of high grade sugar 
and white pine, located in Tuolumne and Mari- 
posa counties. 

They also have purchased the White and 
Friant lands which intermingle those of the 
Yosemite Lumber Co., aggregating about 
500,000,000 feet. 

The sale was handled by the well-known 
timber land firm of James D. Lacey & Co. 
and the consideration involved is understood to 
he approximately $7,000,000. 

Iron Companies Elect Officers 

READING, Pa., April 15.—At the annual meet- 
ing of the stockholders and directors of the 
Reading Iron Co. and the Thomas Iron Co., held 
in this city on April 9, the following officers 
and directors were elected: 

Reading Iron Co.—President, L. E, Thomas ; 
vice presidents, John M. Callen, P. N. Guthrie, 
jr. and R. J. Wenger; secretary, George W. 
Delany; treasurer, Henry N. Yost; directors, 
L. E. Thomas, John M. Callen, P. N. Guthrie, 
jr. R. J. Wenger, A. J. Maloney and Ran- 
dolph Stauffer. 

Thomas Iron Co.—President, L. E. Thomas; 
vice president, John M. Callen; secretary, 
George W. Delany; treasurer, Henry N. Yost; 
directors, L. E. Thomas, John M. Callen, P. N. 
Guthrie, jr., R. J. Wenger, A. J. Maloney and 
Randolph Stauffer. 


Catering to Retailers’ Requirements 


J. A. Adair, formerly salesman for the Bloe- 
del Donovan Lumber Mills at Rockford, IIl., 
has been transferred to the main office of the 
company at Bellingham, Wash., as assistant to 
R. A. Clark, sales manager. One of the im- 
portant duties of Mr. Adair’s new position will 
be to examine the orders as they are received 
at Bellingham and assist the manufacturing de- 
partment in catering to the retailers’ needs, 
with which Mr. Adair is thoroughly familiar. 

Mr. Adair has spent several years among the 
various mills on the Pacific coast, during which 
period he gained valuable knowledge in both 
the manufacturing and selling of lumber. The 
functions assumed by Mr. Adair at Bellingham 
are rather novel, inasmuch as it has been the 
policy of many mills on the West Coast to have 
production experts handle the orders received 
from retailers, rather than men well posted on 


the demands of retailers. Officials of the 
Bloedel Donovan Lumber Mills believe that 
having Mr. Adair give close attention to the 
requirements of ‘the retail trade will be of 
benefit to both the manufacturer and consumer 
of lumber. 


Joins Commission Lumber Firm 


Fred Kozak, who has been identified with the 
local lumber industry for over fifteen years, 
eight years of which were spent with the 
Charles L. Baxter Lumber Co., and prior to 
that for several years he was connected with 
various mills in the South, is now associated 
as a partner in the commission lumber firm of 
Raymond Yates & Co., 455 Old Colony Build- 
ing, Chicago. Mr. Kozak will have charge of 
yellow pine sales, while Raymond Yates will, 
as heretofore, handle western and Inland Em- 
pire woods. This new concern has selected 
headquarters in Suite 1117-18, 19 South La- 
Salle Street, Chicago, where it will be located 
on and after May 1. 


To Appeal Case to Circuit Court 


Jackson, Miss., April 15—The Edward 
Hines Yellow Pine Trustees must submit to an 
additional assessment of $1,014,375 on standing 
timber in Pearl River County, Mississippi, it 
was decreed in an order issued on April 3 by 
Federal Judge Edwin R. Holmes, of Yazoo 
City, in which he dismissed exceptions by the 
trustees to a special master’s report, dissolved 
an injunction sued out by them and dismissed 
their bill. 

Under Judge Holmes’ order, which upheld 
decisions already rendered in chancery, circuit 
and State supreme courts, additional revenue 
of approximately $100,000 will accrue to the 
State and Pearl River County, and about $10,- 
000 additional as 10 percent fees for Arthur J. 
Smith, former sheriff of that county. 

The decision carried out the contention of 
Attorney General Rush H. Knox, who in 1924 
appealed from an assessment of the timber for 
1923 and 1924. The case was carried to trial 
in Pearl River County circuit court, and the 
Hines trustees filed an injunction in chancery 
court against prosecution of the appeal. On 
motion of the attorney-gerieral the injunction 
was dissolved, and the trustees appealed this 
decision to the State supreme court, where it 
was affirmed. 

The case then went to trial in the circuit 
court of Pearl River County and resulted in 
favor of the attorney-general. The defendants 
again appealed to the supreme court and again 
the judgment was affirmed. When the trustees 
refused to pay the additional taxes of approxi- 
mately $100,000 the sheriff advertised the land 
involved, but before the date of the sale the 
trustees secured an injunction in Federal court 
restraining the sheriff from selling the land. 

Judge Holmes then appointed W. Calvin 
Wells, of Jackson, as special master to hear 
the evidence and report his findings. Mr. Wells 
subsequently reported that the trustees were 
liable for the additional tax and also for 10 
percent damages to the sheriff for permitting 
the lands to be advertised for sale. Exceptions 
were then filed with Judge Holmes by the 
trustees, but these were overruled and the order 
of the special master was upheld. 

Mr. Wells’ report, made to Judge Holmes, 
said that “under the record in the case the 
complainants have not only failed to prove their 
property has been assessed at a higher per- 
centage of its value than other property in the 
county and throughout the State, but the over- 
whelming proof is that their property is actu- 
ally assessed at much less percentage of its 
true value than that at which the complainants 
themselves admit other property in the county 
and throughout the State is assessed.” 


In an interview with a representative of the 
AMERICAN LUMBERMAN at Chicago, Judge 
William S. Bennet, counsel for the Edward 
Hines Lumber Co., stated that preparations are 
being made to appeal the case to the United 
States Circuit Court of Appeals. 





CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office:— 
39 So. LaSalle St. CHICAGO, ILL. 





INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS — 
INLAND EMPIRE PRODUCTS 


Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., - 
and “Soo Brand” Maple and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 

Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, Ill. 





DONALD F. KAEHLER 
LUMBER CO., Inc. 


COMMISSION 
310 So. Michigan Ave., CHICAGO 


Telephones, Harrison 1289 - 1686 


White Pine. Fir, Yellow Pine 








E. H. CRAIN 


COMMISSION 
4859 No. Talman Ave., 
Phone, Ravenswood 7337 
Northern and Southern Hardwoods 
and Dimension 


CHICAGO © 








WARREN AXE & TOOL CO. 


WARREN, PA. 
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This Week’s 


Lumber Prices 








Following are f. o. b. 


Plooring Drop Siding 
ix3” E.G.— 1x6”, 10-20’— ‘ 
B&btr, 10-20’...$65.92 | B&btr vo» 41.07 
— 1 6.00'..... 45.11 No. 1 NS ree 37.82 

, a 2 cevcces eel eee 
1x3” F.G.— 

B&btr, 10-20’... 39.81 Finish, All 10-20’ 
No. 1, 10-20’... 31.65 me 
No, 2, 6-207... 23.17 | B&hetter Rough: |, og 
1x4” E.G.- a's wrackalea 50.00 
B&btr, 10-20’.... 67.16 | oo) i ee 65.00 
No. 1, 6-20’.... 45.33 | B&better Surfac a: 
1x4” F.G.— 1x4” a NS 50.43 
B&btr, 10-20’... 41.41 tar 7 po Siete pie ty 44 
No, 1, 10-20’... 36.52 1x6 and 10”... 66.01 
“A 2 4 +¥ g 4 ‘ 
Noj 2, 10-20’... 24.94 >” ate ede 70.31 
5/4x4, 6&8”.. 68.7 
Ceiling 5/4x5, 10&12” 73.23 
%x4”, 10-20’— C Surfaced: 
Pe  sdeeweand ae er” -cidweaes 47.00 
ROE © elles avin, oats iol 32.71 1x5 and 10”.. 54.00 
ES Tacha hal a ak 21.88 
Casing and Base 
Partition 

* B&better: 
1x4”- Ff - § ee 57.10 
Eee 13.00 oP Ate ee nae eo 55.96 
re opeken eke 26.50 5 and 10”.... 65.94 


| 


mill sales prices as reported from Kansas City, 


SOUTHERN PINE 


Jambs | Byrkit Lath 
B&better: 4 and ©....0- 14.25 
1%, 1% & 2x4 S GMS BG cssces 17.28 
OS’ ve seees 85.75 


Fencing, S18, 10-20 No. 1 Dimension 


. SIS1E 
No. 1— 

Sr esr inves 36.25 Short- Long- 
ET leaf leaf 
No. 2— 2x 4”, 10’.29.42 30.63 

. ghadtamas 21.23 12’.28.27 29.68 
BRO” cccccccs BOae 16’.30.12 31.56 
ie. = 17.08 18&20’.32.89 34.94 
ZS ceosccces ‘. 9 7 ’ € 
1x6” 18.23 2x 6”, 10 26.37 a2 


Boards, S18 or 82S 


31.35 

No. $3 (all 10- 20°): gg | 2% 8%. 10°.25.88 ... 
pittteeee . 2’.25.60 28.31 
1e10" eeevcecce 43.26 16’. 27.20 30.68 

ween 18&20’.29.12 32. 

0 

Ne. 5, all 10 to 24 | exe, 10°.25.39 32.60 
wrrcecees BB , 28.7 1.1 
deter <0... 38-56 16.30.19 34.91 
No. 3 (all 6- 20°): 18&20’.29.41 34.93 
” SERS 9.26 | 2x12”, 12’.33.57 37.79 
ee racks 19°83 16’.32.23 44.50 
”. ievieas 19.77 18&20’.34.58 44.89 


| 

| 

| * 167.2 

| 18&20’. 29.39 
| 

| 

| 

| 

| 

| 





Mo., for the week ended April 12: 
| 


No. 2 Shortleaf j Shiplap 
Dimension SISIE | No. 1 (all 10-20’): 
2x 4”, Sb - Re? sta s ews 35.00 
prea . No. 2 (10-20’): 

16” Seweed 27.41 ——_— 25.49 
>, 18&20"...... 28.40 BU cheswes 25.50 
Ox ON TIT 2188 | No. 8 (all 6-207) 
16’ 23.36 x8” ceccecce 19.05 
18 24.69 1x10 “eee eee 19.71 
x Ci iskitete.e 24.5 
2x 8 a oes Longleaf Timbers 
SE ot os as 24.00 | No. 1 Sq. B&S 
a. Oe ee wes 23.00 S48, 20’ and 
. 27.47 under: 
ar 26.97 ale AS os PR 29.33 
18&20’ 26.40 Me Soe bind dois 34.00 
, > ie. ere 27.63 Be sua cde aes 40.71 
16’. 26.24 
18&20’. 29.68 Car Material 
we sabes 
” tr an ’ 54.06 
eee ira, | 10 and 20’... 45.00 
> tik tote PCR re 29.50 
i Kena oh 20.00 
BAGS 2ssncvc Bee oe _ ae 
an e 
Plaster Lath 19 and 20’ 40.00 
No. 1, %", 4” 4.01 SE? 41.50 
No. 2, Pe 4’ 3.25 | No. 2 random.. 20,57 








ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 12” 
—s 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 
btr.,* 6-16’. 49.00 54.00 54.00 67.00 82.00 
No. 1, 6-16’. 50.00 64.00 68.00 § 
No. 2, 8-16". 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 35.50 35.50 
5” &6 /4—. 4”"&wdr. 4,6&8” 10” 12” 
Dé&btr., 6-16’..... $67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
WO. 1, 6-16"... 2.2. 60.00 62.00 65.00 765.00 


For 5/&6’4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; 10- inch, add $8; in No. 3, all 
widths, add $6; No. 4, ‘$4. 


§Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20- foot, $2; other lengths, zs 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 

10-foot: 
Dé&btr., 4-inch..$28.00 E, 4-inch....... $18.00 

6-inch.. 31.00 6-inch....... 21.00 

Spruce and pine lath, 4-foot; No. 1, $7.75; No. 

2, $6.45. 





RED CEDAR SHINGLES 


Seattle, Wash., sop 13.—Eastern prices, 
four or five bunches, f. o, b. mill, are: 


First Grades, Standard Stock 


Mixed with 
aerate lumber or 
shingles 
xtra stars, 6/2.. $2.60@ "3.75 $ 2.80 
Extra clears, 5/2... 3.00@ 3.10 3.15 3.25 
E caneaeoees 3.95@ 4.00 4.00 4.10 
aaa 5 4.00 
Perfections ........ 4.90@ 5.10 5.00 
Settee ddkon 11.50@11.75 12,00 
Dimensions, 5” 5/2. 3.80@ 4.00 


Pirst Grades, Rite-Grade Inspected Stock 


Extra clears, 6/2.... 2.80@ 2.86 

Extra clears ...... 3.45@ 3.65 

i. veseaeead 4.00@ 4.10 

DE éeecoceeene 4.45 

Perfections 5.00@ 6.05 

Second Grades, Standard Stock 

Common stars, 6/2.. 1.05@ 1.15 1.20@ 1.26 
Common stars, 5/2. 1.65 1.50 1.60 
Common clears .... 2.05@ 2.10 2.15 2.30 


British Columbia Stock, Seattle Market 


Pic ae ks 06 ears 3.90 
 ‘sadsedes we 4.25 
HPOMRS cocccccccce 5.05 
Perfections ........ 5.25 
Royals (Ne. 1’s) 12.26 





INLAND EMPIRE PINES 


Portland, Ore., April 13.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f.o.b. 





Spokane, as shown by orders reported by 
members during week ended Wednesday, 
April 10. Reports of prices shown on 82S in- 


clude sales of stock worked other than S2S on 
which the prices have been reduced to an 
$2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 

Feet. Average 
Sold Price 
11,000 1x8” No. 1 common 82S AL.... 38.31 
374,500 1x8” No. 2 common 82S AL.... 25.84 
900,000 1x8” No. 3 common 82S AL.... 20.84 
184,500 4/4 No. 4 common S2S RW RL. 16.18 
58,000 1x6” D select S2S RL.......... 45.63 
40,500 5&6/4x4”"&wdr D sel S2S AL... 54.68 
75,000 1x6” C select S2S RL.......... 60.76 
54,000 + a Ag dh ae C sel S2S RL... 61.19 
25,000 -¢ ) ¥  ~ BARA 36.08 

510, "000 ba6/4 No. 3&btr shop S2S— 
i de) a ee eae Awan eee % ae 39.02 
nt a 29.02 
A I ok ga Ee ee 22.13 

Idaho White Pine 

6,000 1x8” No. ; common 82S RL.. 45.00 
60,500 1x8” No. common 828 RL.. 34.00 
127,500 1x8” No. ; common 82S AL.... 23.53 
213,500 4/4 No. 4 common 82S RW RL. 18.61 
31,000 1x6” D select S28 RL.......... 48.92 
,000 5&6/4x4”"&wdr D sel S2S RL... 75.97 
2,500 1x6” C select S2S RL.......... 80.00 
2.500 5&6/4x4”"&wdr C sel S2S RL... 96.40 
7.000 67 CG BOWS) BINNS es ccc ccccescc. 43.00 

2,000 5&6/4 No. 3&btr shop S2S— 
ee Soe Le og aed ale an we 59.25 
See ee ce ya hie ka eee 36.25 
RS en ee ee eee 29.25 

Larch and Fir 

74,000 2x6” 16’ No. 1 dimension...... 19.54 
8,000 2x10” 16’ No. 1 dimension..... 21.05 
8,500 4” C&btr vert. gr. fig. RL...... 41.35 
44,000 6” C&btr D/S or rustic RL. 30.28 





POPLAR BEVEL SIDING 


Louisville, Ky., A 15.—The poplar bevel 
siding market remains steady and unchanged, 
demand being fair ‘and production steady. 





P t Louisville read: 
— No.1 No. 2 
ory err on 7 

Cte wicserecsacses $50 
§-inch <atvenstaeene 50 38 28 22 
GEG ccccscctosoves 50 36 24 18 





DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., A 16.—F. o. b. mill prices 
on actual sales of fir, April 12, 13 and 15, 
direct and wholesale, reported by West Coast 
—_ to the Davis Statistical Bureau, were as 
ollows: 


Vertical Grain Flooring 


B B&btr Cc 
gk yr $41.75 $42.25 $31.25 
MET a wig ane miewrade £0 nee 42.25 bmimim 
SET ace:k @ daca 45.00 
Plat Grain Flooring 
OE ak he aim ee 25.50 21.50 
sine eaeemees 35.50 32.25 
Mixed Grain eaenecndl 
ST” cnisennsd ewe $16.25 
Ceiling 
EE en Oe 25.25 21.00 
UT cn airgap a 25.00 21.25 
Drop Siding, 1x6” 
| Re ee es ee 34.25 28.75 war 
BR ae hes 35.00 30.50 ian 
a ih ineeeeodens rae er ees 18.75 
Finish, Kiin Dried = Surfaced 
x6” 1x8” 1x12” 
EET Pee Pre 75 $45.00 $55.75 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
ON, i nee. $17.75 $18.75 $18.75 $22.50 
PK Rew wcecdied ban 13.50 13.75 14.25 15.75 
SDR 9.00 9.75 9.75 awe 
Dimension 


> ae a7 i -20 

No. 1, 2” thick— 
4” si9. 4 et Po $37. +4 $22.00 $21.5 
6” 0.00 20.25 20. 25 $24.00 $26. 00 
8” 19. 00 19. 00 30. 26 20.50 20.25 24.25 25.75 
10” 19.50 19.50 20.50 21.00 20.50 25.00 26.75 
12” 19.50 19.50 20.75 21.00 20.75 25.50 26.50 


22&24’ 26-32’ 


2x4”, 8’, $19.50; 10’, $19.25; 2x6”, 10’, $17.75 
mn ele 2x6” 258° 63510" 63x33" 
No. 2 


- $13.50 $13.38 sacra scene — 
No. 3 ... 8.50 8.25 eve 


No. 1 Common Sides 


3x3 to 4x12” to 20’, Is oo. cne Hee $21.25 
SxS to 18n13" to 40’, TOUGM .....ccccccss 18.75 
5x5 to 12x12” to 40’, surfaced........... 20.50 
Fir Lath 
ie BR, Wo hie dc dene edd s ciwscneon« $3.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
ET wi waa dea 0 cee e ake kee WES 42a been $40.25 
Be aides ee holes res boda veh Mee ewan 40.75 





SOUTHERN PINE TIES 


New York, April 15.—Following are quota- 
tions on southern pine railroad ties f. o. D., 
New York: 


All 8’ 6” Sap Heart 
ian, crainisth «eles. s%a eek yew ele $1.35 $1.70 
REET LEE EE LE Di 1.25 1.60 
ee el ee eo. na 1.05 1.40 
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[Special telegram to American Lumserman] Seattle, Wash., April 13.—Prices for red Following are carlot quotations, Chicago 
portland, Ore., April 16.—The following are | cedar siding in mixed cars, new bundling, | basis, on oak flooring: ’ 
prices for mixed carlots prevailing here today: | 8- to 18-foot f. 0. b,. mill: : “ }8x2y%” x114” %x2” %x1%” 
= Factory stock— st qtd. wht...$124. 4 124.00 $95.00 00° - 
Fine”. .-++++4865.00 4/4. «..$83.00@35.00 Bevel Clear’ © oan wpe | dst td. red..." 81 86.00 *78:00-."48.00 
ix4—10” ..... 55.00 e/4 oon etd pret OSS fe Fete . - $28.00 $25.00 $18.00 =~ ae wht... 84.00 bb ed 63.00 63.00 fe 
Bevel, piding— 400 8/1 °°. eT eee 42:00 RE <a oasanerdny 30.00 25.00 Olin oa. ue ane 22: oa 
#X6>, wat er. 2700 Lath ..... - G-inch ...... voces S000 $1.00 Ist pln. Ted... 80:00 71:00 60:00, 81.00 
Vert. gr. 31.00 Green box 18. 00@ 13. B0 Clear Bungalow Siding 2nd pin. wht... 77.00 64.00 50,00= 46.00 ;,. 
-inch -inch | 2nd pin. red... 76.00 64.00 47:00. 49.00 °.* 
—— S-imch ...cccccsces tes ccenen 47.00 39.00 | 84 wht........ 66.00 56.00 37,005. 40.00 *. 
WEST COAST LOGS eee «+++ 66.00 43.00 | 84 red......... 66.00 56.00  37.00>' 40.00 *." 
L2-INCh oe eeeeeeeeeeeeeees - 65.00 +++» | Fourth ....... 31.00 26.00 16.00: 15.00 °°! 
[Special telegram to American LumBERMAN] ’ Clear Finish, 8- to : ay Roush x2": %%x1%” 
aE a or oug J a oe ee : f 
alc iatnadmmeal ek n. $75.00 § 71-00 ist ata, Salas ole *TOL 80 103.60 
Fir, yellow: No. 1, $22@23; No. 2, $16.50@ | ixi4- to 18" 6000. 00202020511 90:00 _ 86.00 | foc ghee Wnt & Ted seee-s-- s+, 9O-5R | Be 
17.50; No. 3, $1 2@32'50; Peelers. $32. 1x20- to 24”......... seveeee 105.00 101.00 | ist pin. red......-.-......0.... 73.50 75.50 
Fir, red: Ungrade Clear Ceiling or Flooring, One Side V or B | 2nd pln. whi...........2...2.: 69.50 » 69.50 
U ded, $10 1x3 and 4-inch, tot OD BU. wee ceveeecee $45.00 md pin. red............ 0b ess. 67.50 67.50 
Hemlock: Daqretes. T0@is rd wht 48.50 48.50 
. Mie. No. . 6@ 32: No. > $20@ 24; No. - P P a on eee 50% ard wall ee) 48.50 48 BO 
1 ade rom x an under csweevesooevonee to. ere S2 cone" Corer eeer eee eeeee . ° 
3, § oe: fo ain ae weesettCE 8 CREA cus deidn s piasenrisasenins 17.50 17.50 
Srent A * A 2 leo oh Ta For — feet or more, additional’ dis- 
r: 0. 3, COMME cccrciseresvevetccens De tapsiee gunn 
yt Baste of ahh logs only, $21; lum- Clear Lattice, 84S, 4- to 16’ . MAPLE FLOORING 
ozs, 
Hemlock: No. 2, $12@14; No. 8. $12@13. | i 100 lin ft. | sales _by Michigan and Wisconsin flooring 
Spruce, No. 1, $24; No. 2, $18; No. 3, $12. ER eae Gobet acer each otis See ee mills of mavle flooring, as reported to the 
—— ie Bo Hosts: on tbat BI Spclghbe ps inc ai Ai hg Maple Flooring Manufacturers’ Association; 
Vancouver, B. C., April 15.—Latest log mar- eee ee eoeeeeeeeer eee eenee . eeeeeeee . 


ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 3, . 

ma Sorted firsts and’ seconds: No. 1, $22; 

$16; No. 8, $10. 

No San shingle booms, $26; $20 and $11; 
lumber logs, $28 and $21. 

Hemlock > 

Spruce: “$27 a d $14. 

Pine: $25, $19 and $12. 


NORTHERN PINE 





Duluth, Minn., April 15.— Following are 
prices on northern white pine f. o. b. Duluth: 
Common Rough Boards and Fencing— 

10&12 ft. 14 ft. 16 ft. 

Te Be Deer es amesed $47.00 47.00 $51.00 
ix 5 or 6”... 49.00 49.00 51.00 

. tt hee 53.00 53.00 51.00 
 —_ 60.00 57.00 56.00 

BES; uiweeee 82.00 80.00 80.00 

me SB Bo vscecces 36.00 36.00 41.00 
1x 5 or 6” 37.00 37.00 40.00 

[ae bpeticae 40.00 39.00 38.00 

SERe” “edenes 42.00 40.00 38.00 
 —_—————e 51.00 47.00 46.00 

ee 6 eo 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 

, 2 llr 32.00 32.00 32.00 

See “*weakas 33.00 32.00 32.00 

SEG -Neswns 35.00 34.00 34.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding. add 50 cents; partition, add 
$1: well tubing, D&M and beveled, add $2, to 
price of flooring. 

No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, ‘$28; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4-inch and wider, $28.00. 

No. 1 Piece 7 s1s1E— 





13° 14’ 16° 18&20’ 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
ae os SEO 33.50 32.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 35.50 
2x10” . 387.50 38.50 38.50 88.50 39.50 
eS 39.50 39.50 39.60 40.50 

No. 2 piece stuff, $3 less than No. 1. For 
ash. deduct $1. For D&M, add $¥.50. 
Siding 4- and 6-inch, 4- to 20-foot— 
Canadian 
B&btr. Cc D E Cé&btr. 
Oe pa eee $41.00 $35.00 $25.00 $15.00 $32.00 
ae 45.00 40.00 30.00 18.00 34.00 
The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, a ot 
a y 2&14’ 16’ 
1x a bp celta oat aaa $2 i "328 4 $30.00 
Di” éJgchnadtae aun 31.50 34.00 
Se «icdnewaseensate 32.50 33. 80 35.00 
1x10” cheat eeeekewe 35.00 36.00 37.50 
Cee wacuhitemtansabe 36.00 37.00 38.50 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 
add 50 cents to 


—_ a or flooring, 
Prices on No. 1 boards. 

Crating stock, S1 or 2S, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, "$23. 
No, 1 Hemlock, 81S1E— 


2x 4” 0 00 $32.00 $32.00 $31.00 $33.00 
2x 6” 30.00 31.00 31.00 31.00 32.50 
2x  : 31.00 32.00 32.00 31.00 32.50 
2x10 - 31.00 34.00 35.00 35.00 34.00 
2x12” 31.00 35.00 35.00 5.0 35.00 


of No. 


For No. 2 dimension, deduct $3 from price 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended April 13: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $63.00 $64.00 
Flat grain—Bé&better......... 43.25 42.00 
2 ae 35.25 
SS ae x 25.25 

Partition and Siding 
Boston partition, B&better, 1x4”........ $35.50 
Drop siding, B&better, 1x6”............ 41.75 

Finish and Moldings 
Finish, 1x5&10” Bé&better............... $16.75 
Finish, 5/4x5&10” Bé&better............. 67.00 
Case and I I ick ae wr cia by at ah ote Satis  t 72.00 


Discount on moldings, 1%” and under.. 35% 


1%” and over... 23% 
oOards and —, 
Boards and Fs - ke FY eee $35.00 
1x12”; No. 2 Searaiea ware 27.75 
Shiplap, 1x8”, Reale ae eae oie 25.50 
ee ES err ee ee 19.00 
Dimension 
No. 1, * Oe = of 2a ern $26.50 
4” Oe heals a ae 29.00 
era" a OS ¢ Saeed 31.50 
No. 2, 2x Oe Bee GOME Mico cc cccccanncce 23.75 
Lath 
eee GW wh bn dus heen eet noes aeeeeaee $ 4.45 





NORTH CAROLINA PINE 


Norfolk, Va., April 15.—Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
ing the period April 1 to 15, as reported by 
the North Carolina Pine Association: 


Rough 
Edge, 4/4— 
Io o.'559 tei taal ww be ee ae $45.45 
DEP ss cb iiwans ce ooeaa tee ere went 31.25 
EE os @ ab able oe bale BEER 00s SER CK GRRE 25.05 
gg OE See ee ey ee 21.45 
No. 1 No. 2 
Bé&better No.1 box box 
8 AA pee Dy =«‘“xscm, keke ~oeoee 
Me vduPenckacs RPC ee A 
BE ise PEC Seed < 46.85 $37.10 $28.65 $24.25 
oO? a Sere oe  wkShs Mate Sasa 
| gk ECCETT CETTE 49.15 38.80 27.85 24.40 
ST, dein’ ou eu 53.45 42.35 29.00 25.00 
adie oe we 5% 67.95 47.05 31.05 24.50 
Edge— 
I Sa 6: > ane ecaks eeu se eres 4a $48.45 
CE OO — ear 67.30 
i Meee oso ccc eto neces wereinee 70.35 
ES wa rdceveduccveedvacseeeee® 54.45 
Bark Strips— 
SE Cite eu ees Caos 60s eeheeerieue ee $33.95 
ME no obititisitend 45S: chan s eeu reer e reeeeee 19.25 
Pine ES NR BG £65 40s ce ew thule se eeeée wee 5.25 
Dressed 24” 3” & 
Flooring— Width Wider 
ek Sag hee eae ee $43.40 $41.15 
UO. 3. GOCMNCM wk o fcc 62 oe 38.00 37.25 
(iB&better #§-inch ......... 42.75 41.00 
Box bark strips, dressed or resawn...... $19.85 
Bé&better bark strip partition........... 34.70 
No. 2 *Air 
ers dressed dried 
Ee he Coal 5. ealle em oil $28.30 $20.90 
CO oe cnn sae ern en eee 28.50 21.55 
Es avn aga Re Pec PCR OM 29.05 21.75 
ST 5 2 hd vg oben eb op eae 33.65 23.05 





*F. o. b. Macon, Ga. 


averaged as follows, f. o. 


hb..cars flooring mill 


basis, during the week ended April 13: 


gix2%” 


ee 


First 
Grade 
$82.50 


MFMA MFMA MFMA 
Second Third 
Grade 
$64.94 


Grade 
$46.16 





APPALACHIAN HARDWOODS 


Cincinnati, 
sale prices, carlots, 
palachian 


4/4 5 /4&6/4 
QUARTERED WHITE OAK— 
Ue 206.6% 2e<0 $140@145 ore frrg 
Selects ...... 105@110 @115 
No. 1 com.... 80@ 85 Be 90 
No. 2 com 45@ 50 54@ 5 
Sound wormy. 45@ 47 54@ 5 
QUARTERED RED OAK— 
a eee $115@120 
No. 1 com.... 65@ 70 
No. 2 com.... 45@ 50 ... 
PLAIN WHITE AND RED Oak— 
ae $100@110 $110@120 
Selects ...... 75@ 80 80 85 
No. 1 com 60@ 68 68@ 73 
No. 2 com 40@ 45 48@ 55 
No. 3 com 26@ 28 27@ 29 
Sound wormy. 49@ 61 59@ 62 
Basswoop— 
. $ 78@ 80 $ 78@ 80 
No. 1 com.... 57@ 60 62@ 67 
No. 2 com.... 382@ 35 37@ 42 
CHESTNUT— 
Oy eae 80@ 85 $ 95@100 
No. 1 com.... 48@ 54 54@ 59 
No. 3 com.... 22@ 23 23@ 24 
Sd. wormy and 

No. 2 com.. 32@ 34 36@ 38 
No. 1 common 

& Better, 

soundwormy 35@ 38 38@ 40 

BrrcH— : 
65 84-4 $100@110 $105@115 
No. 1 common 

and sel. 60@ 65 65@ 70 

No. 2 com.... 35@ 37 40@ 42 
BEECH— 

a $ 60 65 $ 65@ 70 

No. 1 com.... 40 43 45 48 

No. 2 com.... 25@ 28 28 30 
PoPLAR— 

Panel & No. 1, 

13” & wider $140 $150 
| Serer 105 120 
Saps & Sel... 80 95 
fh ASS 60 65 
i? 2 eS $ 38@ 41 45 47 
ke Mcab dee 30@ 32 33 35 

MAPLE— 
EE pes eno ene 80@ 85 $ 85@ 90 
No. 1 common 

ene @61.... §1 56 65 70 

No. 2 com.... 34 39 40 45 


Ohio, April 15.—Average whole- 
Cincinnati base, 
“soft texture” hardwoods today: 


on Ap- 
8/4 


$155@165 
115@120 


$130@135 
100@105 


$105@113 
60@ 65 
33@ 24 
38@ 40 


40@ 42 


$110@120 
70@ 75 
42@ 44 
$ 70@ as 
45 
30 2 


$160 

130 

110 

70 

47@ 49 
35 


$ 95@100 


78@ 82 
47@ 51 





BLACK WALNUT 


Cincinnati, 


April 15.—The following 


ag ~ + prices on American black walnut: 
f. 


See 
$265; e/a, 


$9 os wide: 4/4, $245; 5/4, $250; 


6/4, 


Select: 4/4, S160; 5/4, $165; 6/4, $170; 8/4, 


80. 
No. 1: 





: 4/4, $95; 5/4, $115; 6/4, 
No. 2: 4/4, $40@$42.50: 5&6/4, $45; 8/4, 


$125; 8/4, 


$56. 








} 
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eee td 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 


Sorr MaPLe— 


—— 


HarRD MAaPLe— 














FAS Sel. No.3 4/4 ... 65.00 65.00 45.00 26.00 20.00 FAS Sel. No.1 No.2 No.3 
4/4 ...$ 75.00 $ 60.00 $ nt ‘00 $ aia oo $ 21.00 6/4 -.» 70.00 60.00 50.00 33.00 21.00 4/4 ..-$ 70.00 $ 60.00 $ 50.00 $ 38.00 $ 17.00 
5/4 ... 85.00 70.00 65.00 41.00 21.00 6/4 ... 82.00 72.00 60.00 35.00 21.00 5/4 ... 85.00 65.00 50.00 38.00 20.00 
6/4 ... 105.00 90.00 65.00 41.00 21.00 8/4 ... 94.00 84.00 69.00 39.00 21.00 6/4 . 92.00 72.00 57.00 36.00 20.00 
8/4 . 110.00 95.00 75.00 45.00 22.00 8/4 ... 105.00 85.00 70.00 38.00 21.00 

ee 4 Rock ELm— 10/4 ... 115.0 95.00 80.00 50.00 30.09 

Birch— 4/4 17.00 52.00 27.00 19.00 12/4 «.. 125.00 105.00 90.00 655.00 ..,, 
4/4 90.00 70.00 45.00 30.00 20.00 544 °"' g9'p9 67:00 30.0 20.00 16/4 ... 170.00 145.00 130.00 .... 

G74 2: 96-00 7a.00 $0.00 40.00 B10 G4 o> $8.88 eee B88 SERS Ade fae Stoel and wider, S14, 1-inch ang 

¥ 4 y ® ee . le e a A wider, 0. 

see eee tees «teas axes SP 10/8... 20800 80.00 52.00 .... “Regular stock contains 50 ‘percent or more 
12/4 * 415,00 105.00 95.00 60.00 eee 12/4 ... 110.00 90.00 57.00 *30.00 14 and 16 foot, and the following my aa: 
3/4 ... 79.00 64.00 38.00 24.00 *Bridge plank of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
3/8 7800 61:00 34:00 24:00 . and 8/4, 20 percent; 10/ to 16/4, 30 percent. 

; . . Basswoop— HARD MAPLE ROUGH FLOORING STOCK— 

For 10-inch & wdr., add $30; 8-inch & war. 4/4 75.00 63.00 52.00 32.00 24.00 No.1 No.2 Noa 

- $15; for 5-inch & war., 8-foot & lgr., ad 5/4 77.00 87-00 52.00 34. 00 26.00 com. com. com, 

Price of No. 2 and better, 4- and 6-foot 8/4 87.00 77.00 62.00 36.00 26.00 $14 ieee psi ag toy +18-00 +3800 oe 

lengths, $32. For select red, add $15. 10/4 90.00 80.00 65.00 465.00 dil Mie,  ...: ot: x . 
Rigg Ye 6- te 16- Geet, ae sae faes 12/4 100.00 90.00 75.00 55.00 ions 7. FAS Sel No.1 No.2 No.3 
clear, one and two face clear x5- ; . P - 
feck’ twe face clear, $00; one and two fnee Key stock, 4/4, $75, or on grades, FAS, $6; 4/4 $ 62.00 $47.00 $42.00 $26.00 $19.00 
aah, Gee: van of pul No. pe F70: 5/4, $80, or on grades, FAS, we $5.00 55.00 45.00 30.00 22.0 

® Oo eee e le a . .00 

Sorr ELm— . * 8/4 ... 80.0 ie 40.00 265.00 

ae ee ingen sen tebinene Bie” © 80 Shoot, Int 574 No. 3 com. & beiter...... 52.00... 

4/4 68.00 58.00 48.00 26.00 22.00 2. ox END Drigp WHITE MaPLe— 

5/4 72.00 62.00 50.00 28.00 24.00 ns FAS No. 1 

6/4 83.00. 73.00 60.00 30.00 23.00 4/4 ... 100.00 80.00 65.00 40.00 17.00 4/4 ........00-. bedoeaan $100.00 $ 85.00 

8/4 88.00 78.00 65.00 36.00 23.00 5/4 . 105.00 85.00 70.00 42.00 20.00 5/4 ....cccccceccees .e+» 110.00 90.00 

10/4 95.00 85.00 70.00 40.00 oa 6/4 0... 31000 S060 T5080 GEOR BRED 6/6 ccccccccrvecccccceces 115.00 95.00 
12/4 100.00 90.00 75.00 45.00 8/4 . 115.00 95.00 80.00 650.00 21.00 8/4 ........... enka 127.00 107.00 

Following were sales prices made on southern hardwoods during the week ended April 9, Chicago basis: 

FicureD Rep GumM— PoPpLAR— 

4/4 5/4 6/4 8/4 4/4 5/4 8/4 

CME. 6 | shoo) Cte cu us. achebewshade eradehencees Pin. FAS.. 86.25@ DE sccatavidech Gncueknedine’ Maddeiece 

Rep Gu ee ie aS re 75.25 
Qtd. FAS. .101.75@ 104.00 108. cong 101.00 —* 500g 4 67.25 75.75 

No. l&se DL (ctkegeeae aes , rr Serre ere 0. . : a” shbb@ivervseae 620 0ebEbs cee -eeeedwbeh wee 

Pin. FAS.. 96. 500 102.25 103.75 105.75 118.50 i Dine CE ME eeccatckaaks. Seebsdnccete ckeananeucdl 
No. 1&sel. 52.75@ 55.25 60.00 58.50@ 62.50 64.00 i Ce seveernasivan. sdektaoweats. oweteoncdall 
No. 2..... 33.75@ 36.75 36.75@ 37.75 36.75@ 42.50 .........+-. i Uintk ”©6)3§6~—”~*«C—éC ww eccbaees Gatenkuaaree ‘cecuetenore 

Sap GumM— AsSH— 

Qtd. FAS.. 61.25@ 70.50 65.00@ 71.25 ...........- 67.00@ 73.50 | ne 62.75@ 97.25 108.50 98.50@ 118.75 

pre l&sel. 47.50@ 50.50 baka" égBOG’ 8°66 51.00@ 69.75 No. L&sel. 42.75@ 54.50 58.00@ 61.00 71.25@ 76.75 

; .. 60.75 8.75 Jf J x : No. 2.... 30.25@ . 

No. Mesel, 44.500 B41 28 46.25@ 47.75 q1000@ 48:50 50.00 No. 3... 33007 aed ew been ° Hhss Fao tae 
No. 2..... 26.75@ 31.50 27.25@ 28.00 26.50@ 27.25 28.50 Sorr MaPLe— 

A aid” ee Re aeRee | Rees aée kbs Wc tenncuewiedes Sekdcebocedaw: ~skimxlnce 102.25 

TUPELO— Me , otascchenebs ood.0% 57/50 cede 2.2 
FAS gone 45.50@ DE ucconnduccin tmapabeueesea ~evlinauxindé ——_ °° Fr ' eernewaerens 

No pei 27:75 @ 33.25 Ape: 28.50 Se ae te als ae. wwakwe 70.00@ 86.25 80.00@126.25 85.00 90.00@ 94.00 

Wuite Oak— BuscH— 

Qtd. FAS. .125.75@131.50 137.75@141.25 ............ 148.25 FAS ...... a 8 aweeaehyer Seiekeseseed gagtanen ern 
No. 1&sel. 85.50@ 90.75 82.50@ 87.75 87.50 |= = § seeececeeees ie - - seantoatdydde sascbcerence “absasuovonse 
OE Sree EEN et ae ea ee er eee Sorr Etm— 

Pin. FAS... 92.00@ 96.50 101.25@104.75 101.25@109.75 .......-.++- No. 1&sel. 41.00 46.50@ 52.00 
No. 1&sel. 56.50@ 60.50 62.75@ See. cavaducvan se 73.75 DE ih. snekebeadank Me ”—=C ca ouen og sean hc canue 
No. 2..... 43.! 51. TS Os le ecke chabiewobeie Sao. oe = 6) RRMA ES ORRE SN peed Cente NRE 
No. 3 fig.. 32.50@ 41.50 35.75 |  ......cccee cence eeeee — 

No. _. 24.25@ 24.50 ee ai ee i EE me ca Ai Rh lee i ae ‘AS “ee eee 51.50@ 56.00 eoeeeeveeee ese see @eeeeee2 eo es8ee08e08e08888686868 

“cts? Ge vs Se Coe naawembn, “ceimwetl scan 

Pa ed WT MARS ONEEReES Feeeesenoees SaereneRsres BO. Biss MMO GBB cecccccsacnc. cowecccccesn ccccedccucdi 
I le NE i ete” piSeboawewes MAGNOLIA— 

rr nn es eeuuiiedpeden: Shanhbekeanee FAS ...... 78.00@ 81.25 81.25 = = .........05. 81.75@ 88.25 

Pin. FAS... 71.25@ 78.00 92.25 jj§§§« ccccecceceee 124.75 No. 1&sel 53.00@ Gee Gee CGSB ckckccsvcess 61.75@ 68.25 
No. 1ésel. 53.50@ 87.50 59.50 = ..-..- +++. 68.00@ 75.25 No. 2.... 30.75@ 34.75 38.75 37.50@ 38.25 38.75 

eee oe a 9.9 | os ee ee IRCH— 

Mixep OAk— ae kkeeas 7.00 @ : 

i, COU i ee D. peee cute lth No. 1é&sel. y+ lela senate ae eos Soe ee Se See ee 
PHILADELPHIA PRICES Shortleaf Dimension, S48, Mi-tnch Scant 

10- to 16-foot ; WEST VIRGINIA WOODS 

Philadelphia, Pa., April15.—Wholesale prices 2x4” .......... C0008 SutO” 2.06.00. 31. 

secured from authoritative sources exclusively 2X6” .......... ee MEE” -ascnwieve a elphia, Pa., April 15.—Prices of West 
for the AMERICAN LUMBERMAN are as follows: 2x8” .......... 30.00 Pen yerars hardwoods, secured from authorita- 

Southern Pine, Merchantable—1905 North Carolina Pine Flooring ve sources exclusively for the Amrrican LuM- 
(Dock Delivery, Philadelphia) stile sale aces, aS 8 ting | SR. ee ee Se: 

geuthern Mertne ma + a 4 oe ee pare Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 

‘Florida Sieriia, Gearate seins auidings Siheatin Sieniaitibien 2 . 8/4, $125; 10&12/4, $135@140. Common, 4/4, 

OS ere $40.00 $44.50 $55.00 x6" ‘a eny $30.00 == es ou ene se $60; 5&6/4, $70; 8/4, $80. 

RATERS «5 44°60 Boo 1X8", %x7%.. 1. 88.00 1x12”, %x11%4!:°34.50 | Chestnut: FAS 4/4, $85@88; 5&6/4, $110@ 

244x110” .......... 50.00 52.50 56.00  {é-inch thick, $1 more. 115. Common, 4/4, $56@58; 5&6/4, $62@65. 

5&10x10” ae ee 48.00 49.50 54.00 Red Cedar Bevel Siding Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 

2 wid nie graiate.@ y iy 7 % ” 

5&12x12”......... 56.00 61.00 ED Me Get Sire to str edresecsarecnese nes tet Poplar: FAS 4/4, $110@115; 5&6/4, $125. 

a ot ae 67.50 71.00 ia eta aa det 64.00 pr age 4-inch and up, 4/4, $82@85; 5&6/4, 
MaGetG” ... cece ; css as cenit ciabatta Sage gt Toe claret chad : ; 8/4, $95. Common, 4/4, $60@65; 

2&4Ax16"....--+--. ve 85.00 Mingle Fleeing fad. rer! x2un" | 5&6/4, $70@73; 8/4, $78. No. 2-A common, 

sapere eat MFMA First grade........... $87.50 Hn 5640 4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
Lengths 22 to 24 feet, add $2. MFMA Second grade......... 72.50 73.50 | Common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36 
Each 2 feet additional, add $1.00 to 32-foot MFMA Third grade 52.50 52:50 

on: Tie te 2. if Sl} ee re eeres *eere - , Red Oak: FAS 4/4, $95@100; 5&6/4, $115@ 
Each 1 foot over 32 feet, add $1. Pondosa Pine Dressed 2 No.3 | 120:.8/4 $120@125. Common and select, 4/4, 

Longleaf Pine Flooring, 25/32x2%-inch Face ,. 4» $ 69:50 $59.50 16.25 $37.75 | $80@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 

(Rail Delivery) “ 6 5 ae ’ : . 79.50 64.50 ese 38.25 common, 4/4, $45 @ 47.50; 5&6/4, $47@50; 8/4, 

B&btr, ht. rift..$93.00 No. 1 sap flat..$46.00 jx gv “"'°°'***° 74.50 64.50 44.25 39.25 | $50@55. 

Bé&btr, sap rift. 78.00 No. 2 sap flat.. 29.00 7 er aes 84.50 74.50 44.25 39.25 

Bé&btr, flat..... 51.00 No. 3 sap flat.. 21.00 jx12” °°°°°°°""* 9950 89.50 48.25 40.25 White Oak: FAS 4/4, $110@115; 5&6/4. 

Air Dried No. 2 Common Roofers 13” and up..... 104.50 94.50 53.25 43.25 | $125@130; 8/4, $130@135. Common and select, 
p2saM— pDis— Lath, 4-foot No. 4/4. $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 

1x6” %x5%.....$29.00 1x10” %x9%....$31.00 Spruce ............ $6. . Pereoe: 75 delivered | 2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 

1x8” %x7%..... 30.00 1x12” %x11%.. 32.00 Hemlock .......... 90 c.if.— 1.50 delivered | $60@63. 

%x7T% 














SS 34 


29 


est 
ta- 
Me 


20; 
/4, 


1@ 
65. 
29. 

25. 

3/4, 
65; 


on, 
2-B 


5@ 
1/4, 
. 
3/4, 
5/4, 
ect, 


3/4, 








April 20, 1929 


AMERICAN LUMBERMAN 


81 





This Week’s Markets 


For Editorial Review of Current Market 
Conditions See Page 37 


NORTHERN PINE 


BUFFALO, N. Y., April 16.—Northern pine 
demand is fair, but is slowed up somewhat 
by rainy weather and lack of much activity 
in building. Dealers report that stocks at 
mills, as well as in yards, are much broken. 
Prices are firm, with good strength manifest 
in lower grades, 


HARDWOODS 


CHICAGO, April 17.—The good demand ex- 
perienced for northern hardwoods during the 
last three months has about cleaned up dry 
stock at most northern mill points. The only 
item in fair supply is 4/4 No. 1 birch, to- 
gether with a very small quantity of 4/4 
No. 2 birch. Some of the important consum- 
ing interests are trying to place orders for 
new stock for future shipment, but the mills 
are not inclined to encourage such business. 
Prices are very firm. 





CINCINNATI, OHIO, April 15.—Maple, both 
hard and soft, is very scarce, and dry stocks 
of 8/4 and thicker FAS and No. 1 and select 
are hard to obtain. Some southern mills are 
either sold out or are holding for higher 
prices. Practically all mills are asking $5 
more. Thick ash also is very firm and prices 
are strong. Automotive demand is active. No. 
1 sap gum is firm, furniture demand being 
good and dry stocks scarce. Retailers are tak- 
ing small lots or mixed carlots of oak, walnut, 
poplar and ash. Some cherry is moving to 
the cabinet trade. 





BUFFALO, N. Y., April 16.—Hardwood trade 
is fairly active, though not quite as brisk as 
it was two or three weeks ago. Some large 
buyers report that they are now sufficiently 
supplied for the time being, and inquiries are 
fewer. But the year’s business to date has 
been more satisfactory than last year’s, and 
a firmer tendency is manifest in prices. Much 
curtailment is reported from flooded sections 
of the South. 

ST. LOUIS, MO., April 15.—While the mar- 
ket for southern hardwoods is not so active as 
it has been, quotations have a firm tone, as a 
result of the strong statistical position. In 
a few cases, mills are putting more effort into 
selling than they have in some time, but are 
unwilling to make price concessions. 


HOUSTON, TEX.,. April 17.—Planing mills 
are still inquiring about oak. White oak is 
quoted at $42 and $32, and red oak at $40 and 
$30. On account of the prive, not much is 
being sold. All 4/4 sap gum, common and 
better, is moving at a fair rate. Magnolia is 
very strong. Ash is weak, except for low 
grade items, which are in good demand. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 17.—Local and country re- 


tailers are placing some orders for mixed 
cars of fir. Industrial consumers are well 
represented in the market. West Coast mills 
are booking a_ satisfactory volume of rail 


business from the middle West. Many of the 
mills have very badly broken stocks, both in 
the sheds and yards, and as a result there is 
some difficulty in making prompt shipment. 
A strengthening on all standard common 
items is reported from the West Coast. Mills 
in position to ship dry dimension are very 
few, and a premium is being asked for im- 
mediate loading. 


KANSAS CITY, MO., April 16.—A general 
advance of $2 on flooring and $1 on ceiling, 
boards and dimension went into effect today, 
and there was a rush of orders last week to 
get in ahead of the advance. For that reason 
some sales managers are looking for a little 
slump this week, but expect demand to pick 
up again in a few days, as rural stocks of fir 
are said to be very low. 





BALTIMORE, April 15.—The market for fir 
is showing some gains, and is of moderately 
g00d proportions. Distributers continue to be 








MOTOR TRUCKS CAN PULL MORE THAN THEY CAN CARRY 





10966 Harper Avenue, 


Oldest and 
Largest 
Manufacturers 
of Trailers. 








Low Cost Haulage 


YOU CAN SAVE $1755 in your first cost by operating the 
unit shown above instead of the average, popular-priced 3-ton 
motor truck. 


A 1¥%-ton truck easily handles 3-ton loads on the Fruehauf 
“Flyer” at a tremendous saving in operating and depreciation 
costs. And only the law and traffic limit its speed. 


The “shuttle” system of operating Trailers is the most practical 
and economical for Lumber Haulers. 
in the yard being loaded, another with the tractor-truck is in 
transport, and a third is being unloaded at its destination. The 
tractor-truck is kept constantly busy at productive hauling. 
Investigate the profitable Fruehauf Trailer method of hauling 
lumber. We'll send details without obligating you in any way. 


The Fruehauf Roll-off System is avail- 
able on all Fruehauf Standard Models. 


FRUEHAUF TRAILER COMPANY 


Branches and Distributors in All Principal Cities 


fRUEHAUL 4-wheel Trailers 


TRAILERS 


bo) 20) © 






One trailer is “spotted” 


DETROIT, MICHIGAN 


Semi - Trailers 


Pole Trailers 


Carryalls 
PAT. OFF, 











cautious in their commitments. Quotations 


are maintained. 


NEW YORK, April 15.—Fir trade was less 
than during the previous week, because of 
changed weather conditions. Rainy weather 
kept builders idle and yards slowed up some- 
what in buying. Prices are holding firm. Ar- 
rivals are coming in steadily, mostly on con- 


signment. 
: HEMLOCK 


CHICAGO, April 17.—Northern hemlock is 
in govud demand, with very little dry stock 
available at mill points. Country yards and 
industrial consumers are well represented in 
the market. Prices hold firm at $3 off the 
March 1 Broughton list. 


NEW YORK, April 15.—There was no 
change in the hemlock situation. Wholesalers 
say that April business this year perhaps will 


exceed that of April a year ago, but not to 
a considerable extent. There is ample supply 
of western lumber. Eastern lumber is not 
plentiful, and little is being shipped in. 


BOSTON, MASS., April 16.—Eastern and 
northern hemlock are quiet; offerings of dry 
lumber are light and prices are well held. 
Eastern clipped boards are $33@34, northern, 
$32@33, and random, $30@31. Retailers are 
taking some western hemlock, mostly tran- 
sits and usually with assortments of fir, 
offered at more attractive prices than quoted 
in March. Recent c. i. f. sales here are re- 
ported at $6@7 off Atlantic coast differen- 
tials list, and mill shipment orders can be 
placed at 50 cents to $5.50 off. 


CYPRESS 


CINCINNATI, OHIO, April 15.—Retail yards 
and industrial users are taking fair lots of 
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Railroad 





Ayer & Lord Tie Co. 


Incorporated 1893 


Cross Ties CHICAGO Bridge Timbers 
Lumber ) Mine Timbers 
Poles Car Stocks 


TREATING PLANTS 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Louisville, Ky. 
Montgomery, Ala. 


“Creosote Oil Prevents Decay” 


Piling and Posts 











BABCOCK 
SPRUCE 


[ADDERS 





Strong o 


nd 
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They Sell onsight 


Babcock air dried Spruce Ladders sell 
readily, because they are just what lad- 
They are strong 
enough to be absolutely safe, yet light 
enough to be easily handled. 


der buyers want. 


Write for the Babcock catalog. 


TheW.W. BABCOCK Co. el ae 


BATH, N.Y. 










































cypress, with red cypress in best demand, and 
prices pretty well maintained. Yards are tak- 
ing boards, finish and millwork. Tank manu- 
facturers are taking small lots. Demand for 
pecky cypress for greenhouse use is more 
active. Some country retailers are buying 
small lots of common lumber for farm repair 
work. 


ST. LOUIS, MO., April 15.—The market for 
selects and better in yellow cypress is slug- 
gish, while shop and lower grades are in good 
demand and higher, recording an average ad- 
vance of $2 during the last thirty days. Red 
cypress continues in good demand. 


WESTERN PINES 


CHICAGO, April 17.—California ‘white and 
sugar pines are moying well to the sash and 
door factories at’steady prices. Mill stocks 
are fairly well assorted as a general rule. 
There is a fair movement of: Pondosa pine 
to retail yards and industrial consumers. 


Mill stocks of Idaho pine are broken. Prices 
hold on a steady basis. 


KANSAS CITY, MO., April 16.—Along with 
an increasing demand for western pines from 
retailers, there is a heavy volume of business 
coming from the millwork plants, especially 
along the Mississippi River. Prices are stiffer, 
but demand has not been affected. Anything 
in shop is being taken, and the shortage of 
that grade has become more acute. 


BUFFALIA, N. Y., April 16.—A good deal of 
rainy and chilly weather in this section has 
curtailed demand for western pines, and re- 
tail buying is limited to immediate needs. A 
little better feeling is reported, but some 
wholesalers say their trade is not up to the 
volume of a year ago. Good business is re- 
ported at the mills, and it is difficult to fill 
mixed car orders. Advances have taken place 
in Idaho and Pondosa pines, especially in No. 
2 common of the latter wood. 


NEW YORK, April 15.—Idaho pine 1x19. 
inch No. 3 common is holding steafastly at tho 
recently advanced prices. Mills are still unable 
to ship straight carloads of Idaho pine, anq 
supplies of common lumber in the hands of 
local wholesalers are still very meager. It wil] 
be some time, according to advices, before re. 
plenishments arrive. Pondosa prices are algo 
very firm, 


EASTERN SPRUCE 


BOSTON, MASS., April 16.—The inquiry for 
eastern spruce frames has improved since 
March but is not at all active. Another large 
dimension mill began production in Maine 
yesterday. Demand for Provincial random 
lengths also is quiet. Bargain offerings of 
scantling at $32 have ceased, however. Dry 
boards are scarce, quiet and firm. Lath are 
not selling so well as often they do at this 
season, and quotations are a bit soft. Quota- 
tions: Dimension, rail shipments, 8- to 20. 
foot, 8-inch and under, $42; 9-inch, $43; 10- 
inch, $44; 12-inch, $46.. Random lengths, 2x3- 
and 4-inch, $33 @34; 2x6- and 7-inch, $34@35; 
2x8-inch, $37@38; 2x10-inch, $40@41. Cover. 
ing boards, 5-inch and up, 8-foot and up, 
D1S, $36; matched, clipped, 8- to 16-foot, $38; 
random, 1x6- and 7-inch, $39@40. Furring, 
1x2-inch, $33@34. Lath, 1%-inch, $6.25@6.35; 
1%-inch, $7@7.25. 


SOUTHERN PINE 


CHICAGO, April 17.—Railroad, industrial 
and retail business is in’ good volume. 
Some southern pine mills have advanced 
prices on 6-inch No. 2. Boards and dimen- 
sion ase moving well to country retailers, and 
industrial consumers are taking considerable 
quantities of crating material. Mill stocks 
generally are in fairly good shape, and prices 
remain on a firm basis. 


CINCINNATI, OHIO, April 15.—Cold, rainy 
weather has delayed demand for building lum- 
ber. Prices are firm. Inquiry is strong for 
millwork, B&better flooring, siding and ceiling. 
Sheathing is also in good demand. 


BOSTON, MASS., April 16.—Southern pine 
trade is still very quiet, as another spell of 
bad weather has interfered with building. 
Quotations on i1x4-inch flooring, including 
lowest taken for shortleaf and highest suc- 
cessfully asked for longleaf: B&better rift, 
$69@80.50; C rift, $53@61.50; B&better flat, 
$49.25@51.25. Partition is in fair demand at 
$46@50.50 for B&better 11/16-inch. Offerings 
of roofers are light, and 8-inch air dried are 
fetching around $32. 


KANSAS CITY, MO., April 16.—Southern 
pine demand picked up again last week in 
spite of bad weather and higher prices. Judg- 
ing from the inquiry coming in, demand will 
be heavy for the remainder of the month. Pro- 
portionately, the biggest demand is for Nos. 
2 and 3 boards and No. 2 dimension, and a 
good many cars are wanted of these three 
items. Straight car demand is not large, as 
most retailers are more in need of assort- 
ments, 


ST. LOUIS, MO., April 15.—The market for 
southern pine is weaker as a result of heavy 
transit car shipments by smaller mills; just at 
a time when the demand from retailers was 
falling off slightly. Transit cars have been 
selling during the last week at $1 lower than 
recent prices, and naturally the demand for 
mill shipments has been affected, although 
prices for the latter are being well maintained. 
It is believed that the supply of small-mill 
transit lumber will soon be absorbed. 


HOUSTON, TEX., April 17.—Demand is 
strong for both domestic and export items. 
There is a scarcity at present of 1x8-, 1x10- 
and 1x12-inch No. 3, and 2x4- and 8-inch No. 
3. Boards are strong and scarce, as is No. 2 
dimension. There has been an advance of $2 
on B&better car siding, and a $1 advance on 
No. 3 items in general. There is a very strong 
export demand for 6x6- to 10x10-inch sawn 
timbers, which have advanced $3. Prime, kiln 
dried saps and special timbers are very strong. 


SHINGLES AND. LATH 


KANSAS CITY, MO., April 16.—Shingle 
prices appear to be suffering from an enlarged 
output which has not been met by an in- 
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ate 
creased demand. Transit cars of clears sold 
here last Friday for $2.90, and stars also have 
dropped off a dime. The demand for siding 
has picked up a little, along with demand for 
lumber. Lath demand also has.increased a 
little. Prices on siding and lath have 
stiffened. 


NEW YORK, April 15.—Eastern spruce lath 
are coming in, but not as regularly as they 
might. Prices paid at mill centers so far are 
little above the figures of last fall, but it is 
reported that some manufacturers are refus- 
ing to sell at present New York prices. Lath 
here are mostly in the hands of three large 
concerns. The supply of West Coast shingles 
are plentiful, and demand is only fair. Quoted 
prices are firm. 


CLAPBOARDS 


BOSTON, MASS., April 16.—Retailers are 
showing a little more interest in clapboards, 
put business is still quiet. Yard stocks are 
rather light. Hastern spruce and native white 
are very scarce and firm. Moderate stocks 
of West Coast clapboards are in eastern 
storage, and wholesalers are quoting rather 
attractive prices, as producers appear willing 
to concede a little. 


BOXBOARDS 


BOSTON, MASS., April 16.—Large consum- 
ers are placing contracts and evidently find 
prices satisfactory. Stocks of dry box lum- 
ber in first hands are far from heavy. Round 
edge white pine inch boxboards are $27@$30. 


REDWOOD 


CHICAGO, April 17.—There is a seasonable 
demand for redwood, orders being received 
from both retailers and industrial consumers 
in fair quantities. March volume was ahead 
of the previous month, ard the turnover dur- 
ing the first quarter of this year was better 
than the same period a year ago. Mill stocks 
are well assorted and prices hold firm. 


OBITUARY 


(Concluded from page 65) 


E. C. COLCORD, SR., prominent lumberman 
of West Virginia, and former State senator, 
died at his home in St. Albans, W. Va., on 
Monday, March 25 at the age of 78. Mr. Col- 
cord was a native of Vermont, a member of 
an old pre-Revolutionary family, and went to 
West Virginia in 1889, settling in St. Albans. 
Prior to that he had been practicing as an 
engineer in Eau Claire, Wis., and Williams- 
port, Pa. In St. Albans Mr. Colcord developed 
large lumber interests in the Coal River sec- 
tion, but had been practically retired for the 
last six years. He was manager of the Bow- 
man Lumber Co. before his retirement and 
that work has been carried on by his son, 
E. C. Coleord, jr. Mr. Colcord had numerous 
other interests in the vicinity, including coal 
and mineral lands and was a director of the 
George Washington Life Insurance Co. and 
the Bank of St. Albans. He was an Officer 
in various lumber and other business concerns. 
Mr. Colcord was a member of the Masonic 
Lodge, the Elks, Odd Fellows and the Rotary 
Club. He is survived by seven children: F. C., 
E. L., T. C., and W. A. Colcord, all of Mont- 
coal, E. C., and Miss Agnes, of St. Albans, 
and Mrs. M. W. Stark, of Columbus, Ohio. Mrs. 
Colcord died in 1919. 

















EDGAR RICHARDSON, for many years sec- 
retary of the Indiana Hardwood Lumbermen's 
Association, and a trusted employee of the 
Long-Knight Lumber Co., of Indianapolis, Ind., 
died at his home in that city on Wednesday, 
April 17. Mr. Richardson was well known in 
the hardwood industry and news of his death 
will be received with sorrow by his many 
friends in that field. Funeral services were 
held Friday afternoon, April 19, at the resi- 
dence, 1718 Ashland Ave., Indianapolis. 


MRS. MARTHA KNOX, wife of John Calvin 
Knox, of Grand Rapids, Mich., and a prominent 
club woman of that city, died at her home 
there on April 15 after a long illness. Mrs. 
Knox was very active in church work, mis- 
Sionary activities and philanthropic undertak- 
ings of all kinds. She was a2 member of the 
- A. R. and of several local cl"tbs and societies. 
J. C. Knox is well known in the lumber trade 
and was formerly secretary of the Michigan 
Hardwood Manufacturers’ Association. Be- 
sides her husband Mrs. Knox leaves two step 
Sons and two brothers, all of Grand Rapids. 





Build Sales 
With This Lumber 


It’s the sales building kind. Light, 
soft and white, it pleases. contractors, 
carpenters and home owners. 


Easy to saw and nail, light to han- 
dle, fine to paint. These are some of 
the many important advantages of 
our Pondosa Pine. 


Hundreds of dealers are selling our 
lumber with extraordinary success. 


Try a car and see if your 
trade doesn’t like it better. 


CRAIG MOUNTAIN LUMBER CO. 


WINCHESTER, IDAHO 


SALES REPRESENTATIVES : 


G. S. Patterson, P. O. Box 96 Oconomowoc, Wis. 

W. J. Schiller, 4347 Benton Bivd., Kansas City, Mo. 

Alex W. Stewart, 931 Lumber Exch. Bidg., Minneapolis, Minn. 
D. Clinton Van Ostrand, P. OQ Box 99, Omaha, Nebr. 

W. H. Lewis, 406 Chamber of Commerce Bidg., Denver, Colo. 


cRAIG 
MOUNTAIN 
PONDOSA 
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Makes Homes Vermin-proof 


Order “DE SOTO” 


Closet Lining in L. Every clothes closet, in old and new homes, should be made 
C. L. or carlots mixed vermin-proof by the use of 
with our “DE SOTO” Red Cedar Closet Lining 
. TY” Here is a profitable side-line for your business. Go after the 
‘QUALI Me orders today and we will keep you supplied with stock made 
Oak Flooring from famous Tenn. Aromatic Red Cedar. 


“De Soto” lining is made in %x2, 2% and 3% inch widths. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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NOTES FROM, WASHINGTON 











Study of Northern Michigan Forests 


“The Economic Aspects of Forest Destruc- 
tion in Northern Michigan,” has just been pub- 
lished by the Forest Service as Technical Bul- 
letin No. 92-T, copies of which are available on 
request at the Department of Agriculture. 

This publication embodies the results of a 
study made by William N. Sparhawk and 
Warren D. Brush of the Forest Service. The 
authors state that united public and industrial 
action is needed to restore northern Michigan’s 
forests to productivity. 

The virgin forests of this region fifty years 
ago seemed inexhaustible and for several dec- 
ades supported prosperous industries and com- 
munities, but today are virtually gone. The 
ravages of fire have prevented the establishment 
of new forests on millions of acres, and the land 
has lain idle for years. 

A century ago virtually the entire State of 
Michigan was covered with timber of economic 
value—some 35,500,000 acres. The study in- 
diactes that less than 8 percent remains today. 
Of Michigan's original stand of 380,000,000,000 
board feet of saw timber, approximately 35,- 
000,000,000 feet was cut and burned in clear- 
ing land, 73,000,000,000 feet was burned and 
wasted during or after lumbering or otherwise, 
and some 244,000,000,000 feet was cut for lum- 
ber and other forest products. 

In the heyday of its great pine-lumbering 
industry Michigan ranked first as a lumber- 
producing State. From a maximum output of 
5,400,000,000 feet in 1889, production dropped 
to an average of only 750,000,000 feet during 
the period 1919-1925. Michigan now ranks 
seventeenth among the States producing lumber 
after having held first place for thirty years. 


Forests Under State Administration 


With 1,055,658 additional acres of forest land 
brought under State administration during the 
last three years, the total area of State forests 
now stand at 6,556,735 acres, according to the 
Forest Service. 

During the last three years the greatest ex- 
tension in State forest area was reported by the 
State of Washington. Three States—Delaware, 
Georgia and South Carolina—which had no 
State forests three years ago, reported forest 
lands under State administration at the be- 
ginning of 1929. 

The aggregate area of forest land owned by 
States, counties and municipalities on January 
1, 1929, including other forest land besides that 
in forests and parks, was 12,136,945 acres. 


Commercial Survey of New England 


What may prove to be an important step in 
the campaign to reduce distribution costs has 
just been announced by the Department of 
Commerce in releasing a comprehensive mar- 
ket study of New England. Unlike other mar- 
keting studies, this one has been developed on 
a township basis, rather than by States or 
counties, the township being the smallest unit 
which can be used practically insanalyzing trad- 
ing areas and for which any reasonable amount 
of statistical material can be ¢émpiled. 

In the present study the entire New England 
market is broken into three types of trading 
areas—13 major, 32 wholesale and 114 retail— 
each of which is designed for a particular 
scale of distribution — national, regional or 
local. Maps are furnished showing tach of 
these divisions. Supporting these. maps are 
market statistics of four classifications—popula- 
tion, wealth, standard of living, and trade out- 
lets. These statistics are combined for each of 
the trading areas, in order that one may read- 
ily evaluate the market possibilities of any 
area or combination of areas. 

The study was conducted by the domestic 
commerce division of the bureau of foreign and 
domestic commerce at the request and with the 
co-operation of the New England Council. 





Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a lime for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

me Sey cangt Ge lending cm bo-cH- 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 





























Wanted—Employees 











KILN MAN WANTED 


THE VULCAN CORPORATION, Portsmouth, Ohio, 
requires a thoroughly experienced and competent 
last block and heel stock air and dry kiln man. 
Reply with complete details concerning experience, 
personal data, together with references, to the 
general office, Portsmouth, Ohio. 





WANTED—EXPERIENCED LOGGER 


Railroad and sleigh haul, experienced in Wiscon- 
sin-Michigan country. Prefer man about forty; 
high class position for right man. Give all de- 
tails first letter, experience, previous employment, 
with whom, compensation. 

Address “S. 151,” care American Lumberman. 


WANTED—RETAIL YARD MANAGER 


For town of 2,000 in Michigan. State experience, 
references and salary. 
Address “S. 154,’’ care American Lumberman. 


WANTED—DETAILER AND BILLER 


For sash, door and mill work plant. to take work 
off of plans, detail and bill into mill. Give refer- 
ence and salary expected. Address HYDE MUR- 
PHY COMPANY, Ridgway, Pa. 











Wanted—Employees 


WANTED SALESMANAGER 
Man experienced in selling garages, porch enclos- 
ures and remodeling. Able to organize crew and 
run department Only those thoroughly experi- 
enced and qualified need apply. 

PENNiNGTON LUMBER CO., 

4825-53 Lawrence Ave., Chicago, III. 
Phone Avenue 3300 




















WANTED—MANAGER 
For retail lumber yard in Western Penna. Must 
have at least $10,000 to invest in business. 
Address “R. 160,” care American Lumberman, 








Wanted—Salesmen . 


COMMISSION SALESMEN WANTED 


In all territories to sell products of twelve quality 
plants located in Douglas Fir region, for shipment 
by rail, largely. Representation will be exclusive 
for the Manufacturing Wholesaler who has close 
affiliation with all plants. Are interested only in 
men qualified and willing to take a small territory 
and work it intensively. If your acquaintance is 
among specific classes of trade only, larger areas 
will be assigned covering only those classes. Each 
plant produces from a different type of timber, 
and a different variety of items, from other plants, 
As a whole, practically all products made from 
the Fir and Hemlock tree are represented. This 
job is the reverse from order taking and then allo- 
cating to a mill. It is a worth-while opportunity 
for real salesmen. 
Address “P. 154,” care American Lumberman. 


SALESMEN 


to call on lumber and building supply dealers 
PART TIME OR FULL TIME 

We have a few territories open for salesmen who 
can interview and sell dealers. Our line of build- 
ing products dovetails perfectly with the line 
you are probably now carrying. Quite likely 
many of our customers are among the lumber or 
building supply dealers you are now calling on. 

You can handle our line of 6 essential building 
products as either a side-line or in your full time. 
No matter where you are in the United States, 
you can have a territory assigned to you which 
will pay you well. In your reply, state what you 
handle at present, and where you travel. Write 
or "phone. 

Address all communications to 
MR. J. C. HIGGINS, IDEAL STEEL PRODUCTS, 

308 N. Michigan Ave., Chicago. 
TELEPHONE 
Dearborn 9257 























WANTED—CHICAGO SALES AGENT 


Familiar with interior trim, its placement, for in- 
troduction of Ambarwood in competition with wal- 
nut and mahogany at one-half costs. Used in dis- 
play windows of stores at N. Orleans, La., 211- 
13-15 Royal St., for panel and fleor work in its 
natural color, showing its distinctive beauty the 
equal of others; something new and attracive. 
AMBARWOOD MFG. CO., Helena, Ark. 


WANTED LUMBER SALESMAN 


To call on industries and large contractors in Chi- 
cago and Suburban towns by established pine 
wholesaler. Must have sales experience in Chi- 
cago. One having some knowledge of hardwood 
ecarload trade preferred. Salary and commission. 
tive age, experience and references. 

Address ‘‘W. 159," care American Lumberman. 


WANTED CITY SALESMAN 


Reliable, industrious for new retail lumber yard. 
Prefer those with a good following among north 
and northwest side builders and contractors. 
PENNINGTON LUMBER CO., 
4825-53 Lawrence Ave., Chicago, Ill. 
Phone Avenue 3300 














WANTED 


_ First class left hand band sawyer for softwood 


mill. Will pay $8.00 per ten hour day. None but 
good fast man should apply. 
Address ‘“‘S. 161,’’ care American Lumberman. 


WANTED—ASSISTANT 





. Familiar with manufacture of lumber. AMBAR- 


WOOD MFG. CO., Helena, Ark. 


Wanted—Employment 


EXPERIENCED SALESMAN 
Located in Eastern Pennsylvania, with good auto- 
mobile, wants connection with Southern Manufac- 
turer or Wholesaler. P. O. B. 240, Allentown, Pa. 























Py WANTED—YOUNG MAN 


WITH EXECUTIVE ABILITY 


To work in general office of line-yard company 
Previous experience necessary and must have 
plenty of initiative. Good opportunity for party 
with the necessary qualifications. Reply in own 
handwriting giving amount and nature of past 
experience, references, salary, religion, etc. 
Address “W. 158,’’ care American Lumberman. 


DO YOU KNOW 


The Classified Ads in the AMERICAN LUMBER- 
MAN are the best for selling second-hand ma- 
chinery 
Our readers are buyers who watch for the ads in 
the Wanted and For Sale department. 
U WILL FIND 
BARGAINS ADVERTISED 
HERE 


EVERY WEEK 








SUPERINTENDENT OR GENERAL FOREMAN 
good knowledge of stock and special millwork, 
detailer. Can get production. 22 years’ experience. 

Address “‘R. 150,’’ care American Lumberman. 


SALESMAN 
Available immediately. Present employer cuts out 
May ist. Been in Southern Michigan 5 years. Soft- 
woods only except oak Fig. Married. Best refer- 





ences. 
Address “P. 167,” care American Lumberman. 


POSITION WANTED 


As Sales Manager small concern or Asst. in lars¢ 
one by young married man. 4 years manufactur- 
ing, 2 years office, 6 years selling experience mostly 
Yellow Pine and Cypress. Good reason for change. 
Best of reference from present employer. 

Address “P. 168.” care American Lumberman. 
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